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Mugs of Carved Ivory Mounted in Silver. German Art XVI. Century; Preserved in the Florence Museum. 














VON DER LUHE & HANNE.W-Y. 
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The George Washington pattern appeals to the purchaser at 
every point. It has fine outlines, dignified detail, perfect 
finish. It cleans easily, and it is in harmony with contem- 
porary taste in furnishing and decoration. Design patented. 


Ge ae? 


bts 5 


Silver plated ware contains more pure silver to the dozen than 
any other plated flatware on the market. The jeweler can 
recommend it with confidence as to durability as well as beauty. 


ALVIN MFG. CO., Sag Harbor, New York 
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DON'T 
FORGET 


when a customer comes 
in with his watch in one 
hand and the bow in the 
other, to show him a 


Established 1857 


> WATCH CASE 














with the 


Kant-Kum-Off-Bow 


He may be thinking of a new watch for himself or for some member 
of his family, and he will value this effective device which keeps watch 
and bow firmly together. 








A certificate accompanies cach filled case, showing the thickness of gold in the backs. 


JOSEPH FAHYS & CO., Boston, New York, Chicago 
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For A “One-Ring "il ~ y 
Show” Ours Is The | a 
Best In The World 















You will pay the same price, or more, for in- 
ferior ones. 





Of course you don’t have to get your money’s 
worth unless you want to, but if you do want to, 
here’s the place to come. 

By making rings in larger quantities than 
others, and marketing them at the smallest 
expense (no salesmen) we can give you the 
best value for your money—sounds reasonable, does it not? 


J. R. WOOD & SONS 


Wedding Ring Makers 
170 Broadway, corner of 2 Maiden Lane - - - NEW YORK 


Ses, 
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WHY IS IT 


Some retail jewelers care nothing 
about the gold value of watch 


cases they sell? 


Is it because they care nothing 
about value received for- their 
money? 


Do they ignore the item—profit? 
Or do they care nothing about 
satisfaction given their customers? 


IT IS REASONABLE 


to expect, the more gold a watch case 
contains the longer it will wear—the 
greater satisfaction it will give. 





The watch case “built to exceed its 
suarantee” contains more gold than any 
other case made—Gold value considered, 
it is the lowest price case on the market. 





If you can answer the above questions 
to your own satisfaction you will address 
your next order 


J.R. Wood & Sons 


170 Manufacturers of the high- NEW YORK 
BROADWAY est grade watch case made CITY: 
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German Silver Mesh Bags 
REPAIRED 


HEAVILY SILVER PLATED, REFINISHED 
LIKE NEW and RELINED with WHITE KID 


For 75 cts. to $1.00 Net 


WITHOUT LINING 60 to 80 cts. 


According to size (4 to 7 in.) and condition 
WHICH INCLUDES RETURN PARCEL POSTAGE 
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These mesh bags, which weigh less than 1 Ib. each, can be sent by Parcel Post. Package must be unsealed 
and not contain any writing. Sender’s name and address must appear on wrapper. When mesh bags are 
sent this way no instructions are necessary. We repair them as stated above and return immediately 
by Parcel Post, prepaid. 


Gold and Silver Mesh Bags Repaired at Reasonable Prices 


GOLD PLATING MESH BAGS—Small, $1.50 to $3.00. Medium, $2.50 to $5.00. 
Large, $4.50 to $7.00, according to quality of plate. NET PRICES. 


GUN METAL BAGS Repaired and Refinished, $3.00 to $6.00 NET. 


fF Wendell & Company 


Three Wonderful Shops 
NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 


STERLING SILVER AND PLATED WARE RE- 
PAIRED, PARTS FURNISHED AND REPAIRED 


GOLD AND SILVER PLATING OF ALL KINDS 
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Rings 


Greek Letter 


(General and Local) 


Pins 





Ff) Trained Nurses 
Pins 





Wendell’s Perfect Safety Catch SEND FOR SAMPLES OR SEE THE 


si a Book of Designs 


OPEN which has made many profitable sales for 














SETS CLOSE TO BODY OF PIN. Wise Dealers. 
ECTS POINT OF PIN TONG. : 
e—2 pd LOCKED AND UNLOCKED. It’s the sort of book you should always 
ABSOLUTELY SECURE. ——————— have in a handy place. 


WENDELL & COMPANY 
Three Big Wonderful Shops 


NEW YORK CHICAGO - KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 
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contact with heat while in service. 








NO. 3201 N PITCHER 





NO. 35651N VASE 


NO. 3277 N BREAD TRAY 





NO. 3104 N KETTLE AND STAND 


WALLINGFORD, CONN. 


Box No. 25 
NEW YORK CHICAGO SAN FRANCISCO 


R' WALLACE SILVER ) 


aw 6S Viet SHEFFIELD Reproductions are kept com- 
| plete and up-to-date by the addition of new pieces from 


Our reproductions of Old Sheffield Plate, and our mod- 
ern designs adapted from Sheffield -models, are produced in 
Nickel Silver, heavily silver plated. | Mounts are of White 
Metal, and hard solder is used on all parts. which come into 


Besides the plain Colonial types hestrated here we as a |B 
variety of designs with elaborate 
applied mounts or delicate piercing. _|f 
Dealers who are unfamiliar with 
the complete line are urged to write 
for catalogue No. NI. 





NO. 3227N DOUBLE DISH 


NO. 3126 N 3 PIECE COFFEE SET AND TRAY 


R. WALLACE & SONS “MEG. CO. 
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| RWAULAGE - SILVE 


ANTI-TARNISH ROLLS 


ROAKS ROARS 


STERLING 











HESE special rolls positively prevent oxidation. The material is a heavy 
Brown Flannel with Chamoilean lining. The dealer’s imprint is stamped in 
gold on lots of reasonable size. 

Combinations in R. Wallace Sterling of six and twelve flat pieces, and of 
two, three and five-piece carving sets are supplied in Anti-Tarnish Rolls. 
Complete list of prices on application. 


} R. WALLACE & SONS MEG. CO. 


Box 150 WALLINGFORD, CONN. 








NEW YORK CHICAGO SAN FRANCISCO LONDON 
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The Dueber-Hampden 3/0 Size 


IS THE IDEAL 


American Woman's Watch 


3/0 Size | 3/0 Size 


Warranted for » Chores Cane Nickel — Bridge 
25 Years } No. 8496004. Model 
Full 14Kt. ae: Adjusted 

Gold Filled, 17 Jewels 

Double | Plates mt 


Solid Gold Joints 


and Bow 


Compensation 
Balance 
Richly 

Damaskeened 


Fancy Decorated 


Plain Polished . 

ee = = | Dials and Gold 
Roman Finish di Hands 

Case anim f Arabic Figures 


Hand-Engraved 
Engine-Turned 


OPEN FACE 


HUNTING | Cay "i "SRS 
) Retails at 


Retails at | pia 
25" | mm |°22% 


Dealer’s Price 


Dealer’s Price 
on request : on request 


The above Watch comes with handsome Display Box, and can be obtained through Dueber-Hampden 
If your Jobber cannot furnish you, write us and we will send you the names of 


Watch Jobbers. 
several who carry a full line. 


DUEBER-HAMPDEN WATCH WORKS 
CANTON, OHIO 
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| America’s Premier kocket House | 





THE JEWELERS’ CIRCULAR- WEEKLY 


The Quintessence 
of Good Business 


is to be well stocked at all times with a popular staple 
which allows a good profit and for which there is a 
continuous demand. 

LOCKETS are the big staple in the jewelry trade. 
The demand for them is steady and continuous. 

WE are the Premier Locket Manufacturers of 
America. The prices and profits on our goods are con- 
vincingly known to the entire trade, while their sale is 
continuously helped by our national advertising to the 
ultimate purchaser. 

W. & H. Lockets are more generally known and 


used by the Retail Trade than any other make, and for 
over a generation they have been recognized as the 
STANDARD ARTICLES IN THEIR LINE. 


Our new, big catalog for 1913-14 will be both 
interesting and valuable to you, and—it’s FREE. 


We distribute thru the Jobbing Trade. 


Wightman & Hough ©. 


15-17-19 Maiden Lane, New York City. 


Main Office and Factory, Providence, R. I. 
704 Market St., Room 814, San Francisco, Cal. 
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XCLUSIVE designs with UR quality evident in every detail 
of material, workmanship, and finish. All Heller’s Synthetics. 


Order through your jobber. 


Ontermeyer obbins@Co. 


Manufacturers ings, Bracelets @ Thimbles 
Z1 NASSAU ST. ~NEW YORKCITY 





January 28, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 


Pe LE Ne SA Pen, 


HE newest addition to the UR galaxy of 
Watch Bracelets is the narrow thin model 
AMERICAN BEAUTY JUNIOR, which re- 
flects the same expert conception in designing and 
the same artistic craftsmanship in the making. 


Order through your jobber 


Order Rain 80a, 


1 NASSAU ST ~NEW YORKCIT Y= 
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These Rerfect Cas 
Safety Bow that Can 


Incr ease O Paci The Safety Bow 
Licensed Under Wachter Patent No. 916,809 


@ The safety Bow on the Star Watch Cases is the only bow that can’t 
pull or twist out. It’s a sure trade-winner. Star Gold Filled Cases 
are made of double stock. They have solid gold bows and joints. 
@ Plain finished thin models—or handsome designs, all hand engraved. 
Many patterns. Sterling Silver and German Silver, too. @ Let Star 
Watch Cases multiply your sales. 














Write for Illustrated Catalog and Particulars 


STAR WATCH CASE COMPANY 


CHICAGO—701 Heyworth Bidg. Factory—Ludington, Mich. NEW YORK—37 Maiden Lane 
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Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Sash Buckles 
Neck Chains 


Pocket Knives 


Lapel Chains 
Waldemars 





In Every City 
and Cown 


there is at least one Retail Jeweler 
who is conscientious regarding the 
quality and make of the 1OK Jewelry 
which he is willing to offer to his 
customers. 


He knows that there must be 
enough weight of gold in each piece 
to withstand actual wear, without 
continual breaking, bending and 
falling apart. 

The thin, paper-weight article 
has no place in his show cases, be: 
cause he values his reputation, and 
wants to keep his trade. 


Our famous line of 1OK always 
fills the requirements of good 
Jewelers who are in business to stay. 
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A 
Little 
Talk 
on 
Contrasts 
in 
Bags 








tS MESH _ BAG is not a mere luxury; it is so practical, 

serviceable and durable as to be an established staple. In 
these respects it is much superior to fabric and leather bags 
which (however alluring to the eye) too soon show signs of wear. 

Nor is the Mesh Bag a mere passing fad to change with 
Other kinds of bags are quickly 
and constantly varying in form, color, etc.; so that the dealer 
Mesh Bags are con- 


every caprice of the moment. 


and consumer are almost bewildered. 
servative investments. 


Whiting & Davis Mesh Bags are leaders. 
Your Jobber’s the Man to Ask 


Mesh 
Bags 
US. 
Fabric 
and 
Leather 
Bags 














WHITING & DAVIS CO. Puiaville, Mass 








NEW YORK: 15-19 Maiden Lane CHICAGO: 31 N. State Street 





SAN FRANCISCO: 717 Market Street 
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Chains That Fulfill Their Purpose 


ORMERLY the Chain presupposed something of 

value to which it was attached. From that it came 

to be an object of value and beauty in itself. Now the 

Chain has come to its own. Its importance is appreciated 

whether worn alone or suspending some pretty creation 
besides. 


These modern uses are kept in view in the MACHINE 
MADE SOLDERED CHAINS of this house. Your 


customers will appreciate them. There is good profit in 
them. Give them first thought when ordering Chains. 


SAY THE WORD TO YOUR JOBBER 





WHITING CHAIN : Plainville, Mass. 


New York: 15-19 Maiden Lane Chicago : 31 N. State Street 


San Francisco: 717 Market Street, A. H. BULLION 
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The Present Demand Is For 


Single Soldered Link Chains 

















@ We are prepared for it with an up-to-date 
line of machine-made patterns, in 


12 K. 14/29 Gold Filled 
and 
10 K. Gold 


made on improved and modern machines 
that are almost human in their execution. 


@ It will be to your advantage, Mr. Whole- 
sale Jeweler, to withhold the placing of 
your orders for Spring business until you 
have examined the finish, the workman- 
ship and the prices as they actually are, 
and will appear in our representatives’ 
sample cases. 


@ The quality of stock, as stated above, is 
guaranteed by us, and their selling power 
will be in proportion to the number of 
patterns that you permit your salesmen 
to display. 


Louis Stern & Company 


$58 Pine St., - PROVIDENCE, R. I. 


NEW YORK OFFICE: 15 Maiden Lane 
(Samples Only) 


Address all communications to our Providence office. 
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THIN, SANITARY, ARTISTIC and 





























Every Smoker 
ants This Case--- 



















HANDY—manipulated in a flash. 





The illustration explains it better 
than a page of type. 


AT POPULAR PRICES “HAV- 
ONE” Cigarette Case is the BIG, 
20th CENTURY PROFIT 
BUILDER for LIVE JEWELERS. 


Sterling 


Remember the name 
and Trade Mark 






Thru Jobbers 


oe 

HAVONE CIGARETTE CASE COMPANY Many artistic patterns in 14K Gold 
and Sterling Silver, with Genuine 
NEW YORK CITY Stone Push Pieces. Also sev- 
eral patterns in German Silver. 
MARK We've just put “HAVONE” on the market 
and already we’re working to capacity to 

fill advance rush. orders: 








Sold thru VICTOR NIVOIS 
35 Maiden Lane, New York 


Write for booklet out soon. 











Watch for the Business Getters that will appear on this page 



































NN AAA AAA 



























































20 THE JEWELERS’ CIRCULAR-WEEKLY 


January 28, 1914. 





Pairpoint goods turn Vim and Vigor 


into profits across your 


We show here 
a few of our 
Live Wires 
in Sheffield 
Reproductions 
which will 
short-circuit 
trade direct to 
you. 


Photograph Books showing any 
ef these lines complete loaned to 
the trade on application ‘for in- 
spection: 


Cut Glass 
Silver Plate 
Electric Portables 
Prize Cups 
Brass Goods 


The Pairpoint 


BRANCHES: 
NEW. MOR . ..ccccccecccécsve 8S Murray Strect 
MONTREAL. .Coristine Building, St. Nicholas St. 
SAN FRANCISCO 717 Market Street 


counter. 


Corporation 


_ Factories: New Bedford, Mass. 
Dept. D. 
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Two Conservative Manufacturers 


OF NATIONAL REPUTATION 


Endorse LA TAUSCA Pearls 


usch 


ad Se 





E have always printed the truth about La Tausca Pearls. We have endeavored to make 
all our statements concerning them just and conservative. Yet, there is a natural 
tendency in everyone to discount a little whatever a person says about himself. And 

we know that, careful as we have been, our own opinion of our goods has probably been taken 
‘‘with a grain of salt.’’ So it is gratifying to have our estimate of the superiority of La Tausca 
Pearls confirmed by two such well known firms as Parks Bros. & Rogers and Hutchison & 
Huestis. And especially so, when their endorsements consist not merely of empty words, but are 
backed up by the use of La Tausca Pearls in goods produced and sold under their trade-marks. 


Parks Bros. & Rogers say : Hutchison & Huestis, Inc., Says : 

“We searched the world for pearls whose d an Ow eee: TS wate an coats Soe 

. " : : esigns in rings mounted wit AU, 
vig Di gray ees ee ak aol PEARLS, Quality Perles de Rayon. This inde- 
“4 d k J y stiuctible and unchangeable quality is particularly 
under our trade-mark. suitable ifor mounting in rings and other articles 
‘ bs : of jewelry receiving hard usage. Immersion in 
PB Be Bg on BB ge oo water or other liquids will noe cause these earls 
: Spe ” to change color or peel. e beautiful luster 

by our special process and cannot come off. anu Grrinaead sealnneies are permanent.” 
See National Jeweler for January, page 42. See National Jeweler for January, page 48. 


These are.but two of the many manufacturing jewelers of Providence, Attleboro, New York and Newark to 
whom we furnish La Tausca Pearls. 


Do You Want to Handle Pearl Strings That Have 
Given Perfect Satisfaction for Years? 


Thousands of strings of La Tausca Pearls have been sold under the broadest guarantee. Not one has ever 
been returned. 

Perles de Rayon, one of our La Tausca qualities, is endorsed by the two well-known manufacturers quoted above, 
and by other manufacturers, jobbers and retailers all over the world. 

Prove to yourself that Perles de Rayon do not change color or peel. A sample for testing mailed on request. 




















Ose THE LOW-TAUSSIG-KARPELES CO. | EVERYTHING 
cites na PROVIDENCE PARIS NEW YORK EN STONES 
THIS TRADE-MARK TAG Address All Communications to Providence aol -_ 
saan capes, See — 
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See These Points? 


They’re the business ends of America’s finest line of 


HAT PINS 


Follow these pointers up and get in touch with the Waite, 
Evans Line NOW. Plain, Stone Set and Signets. 





Our goods have earned a national reputation. HOW? 
—Confidentially,—it’s the combination of material, 
designs, workmanship, and—LIBERAL PROF- 
ITS to both Jobber and Retailer. 







Sold thru Jobbers. 





Naite Kvans 
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15-17-19 Maiden Lane, New York City. Factory, 95 Chestnut Street, Providence, R. i. 
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Thee 
ROLINA 


RE the plain patterns 
which you are selling 


EXCLUSIVE P 


The Carolina is one of the very 
few plain patterns on the market 
which zs exclusive. 

Note the new outline. That termi- 
nal curve at the top, a veritable | 
| flourish, is distinctly original, and | 
alone renders the pattern distinctive. | 
The Carolina is not only original, 
but its design is correct from an 
artistic standpoint. It meets the 
approval of the most critical 
purchaser. @ 1914 is just be- 

ginning. There is no better 

time to order than to-day. 








UT 


























Catalogue No. 15, illustrating the 
entire line, plain and engraved, will 
be gladly sent at your request. 


“ The Silver That Sells’’ 


Rogers, Lunt & Bouwlen Co, 
Greenfield, Mass. 


New York — CHICAGO — SANFRANCISCO 
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CHAINS TH 


AT ARE PROFITABLE 
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SELLERS 











In stocking up for the large demand later it is well to select a line of staples that is second to none 
in quality and also up to the minute in design and finish. The jobbing trade is now showing our best 


sellers in 


DICKENS 


DORAN. BAGNALL & CO., 
9 MAIDEN LANE, NEW YORK 


WALDEMARS 


and you will make no mistake in having a liberal quantity of these and similar numbers of a line that 
is fully warranted by the makers and has stood the test of years. Nearly all of the leading jobbers now 
carry an assortment of our goods, but if yours does not write us for the name of one who does. 


FOBS 


North Attleboro, Mass. 


29 E. MADISON ST., CHICAGO, ILL. 

















SUPERIOR BELTS FOR MEN 


Belt fastenings of various Kinds have been devised but none 
has proven so satisfactory as the tongue bucKle. 
e have illustrated below one of our belts superior as to 
quality of material, workmanship and design. 


Finished 
Plain 
and 
Engraved 


in 
Sterling 


Silver 


and 
14 Kt.Gold 











No. 5754 Eng. (Black Walrus Strap) 










Straps 
may be 
had in:e 
Walrus, 
PigsKin 
and in 
Pin Seal 
(Black 
Tan or 
White) 










These belts are especially popular this season. 


Factory and Main Office 
North Attleboro, Mass. 





fh © 








“‘The line made and sold on honor’’ 


R. BlacKinton & Company 


Goldsmiths, Silversmiths and Jewelers 


New York Salesrooms 


15-17-19 Maiden Lane 
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Get YOUR Catalogues TO-DAY 


You'll find our catalogues a satisfactory way for procuring merchandise 
that assures a quick “turn over” at prices that show you a splendid profit 
on every sale. 


We make a feature of our catalogues and every page of our big 80 
page book and special supplements is cram full of quick selling snappy 


goods. 


During the past year scores of merchants from every State have tested 
the Woodside Catalogue method of buying their stock and found it profit- 
able. Certainly your own best interest demands that you leave no stone 
unturned to get 


Better Goods at Lower Prices 


Why not investigate to-day? Get your copy of our books and look 
through them carefully—now—in your off season—when you have plenty 
of time to examine the line critically and compare values. 


And you can judge the offerings accurately. The illustrations—taken 
directly from the goods—show the articles with photographic vividness. You 
couldn’t judge the line better if you saw the pieces themselves in our show- 
rooms in New York City. : 


Then remember you take no risk in ordering Woodside goods. We 
make all shipments with the distinct understanding that you are to return 
your purchase—at our expense—if you are not completely pleased. 





A Simple Request Brings Your Books 








Just fill in and send us this coupon—to-day—your catalogues 
will go forward by return mail. If ‘you don’t want to destroy 
your Circular write “send us your books” on a postal. 


Don’t delay, because the longer you hesitate the more 






Woodside 
Sterling Co. 
New York 






you lose. Act now. 







Choose Yprsoox"G star tor Lees Money 


WOODSIDE STERLING COMPANY /¢f = 


170 Broadway, New York nA ah bts éc'sdvépeeancesss 





Please send your cata- 
logues without expense 
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Rings 
Brooches 
Scarf Pins 
Tie Pins 
Handy Pins 
Cuff Pins 
Veil Pins 
Collar Pins 
Chain Sets 
Link Buttons 





Tie Clasps 
Heart Charms 
Ear Screws 

Ear Drops 
Pierceless Drops 
Crosses 


Cameos 

in Brooches 
Belt Pins 
Stick Pins 





MARK 


E. L. SPENCER COMPANY 


MAKERS OF 


Mow Nak Otee: SOLID GOLD JEWELRY 95 Chestnut Stroet 
(Samples Only) 









































FOR THE JOBBING TRADE ONLY 




















FeB. 


Here’s One You Haven’t Seen! 


BRAND-NEW and dis- 
tinctly original design, 
hand-engraved and engine- 
turned. The interior is 
beautifully finished in Old 

English and damaskeened. On the 
left-hand side is a mirror, a com- 
partment for cards and a memo 
tablet and pencil. Upper right- 
hand compartment for coins. A 
very popular arrangement. 














—_»> 


Fey) — 
NOB 
ee 


PRK eV 


Many of your customers will want something different from 
the regularly engraved, chased or straight-line, engine-turned effects. 
This design will meet the requirements of the most exacting in this 
respect. Besides, you can guarantee satisfactory wear, and we will 
back you to the finish. 


_ You probably intend to brighten up your vanity stock. Send for 
this one to-day! 


WE SELL DIRECT. 








Theodore W. Foster & Bro. Co. 


— Established 1873 — 
Manufacturing Jewelers and Silversmiths, 


‘100 Richmond St., Providence, R. I. 
(Actual Size) 
ENGINE-TURNED AND HAND-ENGRAVED. 


6094 E.T. B. Sterling, Polished. 
609514 E.T.B. Rolled Gold Filled, Polished. 


Canada: 


New York: 
Kingston, Ont. 


Chicago: 
18 Maiden Lane: Ileyworth Bldg. 
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ASK FOR 


NEW YORK OFFICE 
Ne. 7 Maiden Lane 


GOODS BEARING THIS TRADE MARK 


1860 


REGISTERED OCT. 25, 1910 





CHICAGO OFFICE 
1203 Heyworth Building 














Pat. Nov. 18, 1913 








C.H. Allen & Co. 


ATTLEBORO, MASS. 


Manufacturers of 


High Class Men’s 


and 
Women’s Jewelry 
Ask your Jobber to show 
you our new Patented 
Twin Link, for either 
Soft or Stiff Cuffs—and 
also our Challenge Ex- 
pansible Watch Bracelet. 








Pat. Allowed Nov., 1913 





CHALLENGE WATCH BRACELET 
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Cut Reduced One-third. 


te 


BIRTHDAY PENDANTS 













“No gem save Garnet should be worn 
By her who in this month is born. 
Birthstones and It will insure her constancy, Gold Filled Chains 

True friendship and fidelity. PR ieee me oe 


We Sell through Jobbers only 


Main Office: Y 
Attleboro, Mass. 
New York Office: 


“ 1: 9 Maiden Lane 


< Sel eee ~ 
- ert te a ee. 
agen gad 8 cs Bik 4 
te ae ms " parnemend os 
©. arr iiyiasis f ioe vig merle sc oti, » Bieis Stee itaten 


Genuine Pearls 


Chicago Office: 
Heyworth Bldg. 
San Francisco Office: 
704 Market Street 


























a, The 
Divided Skirt 
Mesh Bag 














A Saart Creation 


.i¢ 
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THE W. H. SAART CO. 


Factory, ATTLEBORO, MASS. 
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HENRY r¥kKEUND. 






ANDREW s. SMITH. 
























WE arefpleased to advise the trade that we have 

added to our selling force Mr. Andrew S. 
Smith, who will represent us in Philadelphia, 
Baltimore, Washington and nearby points, mak- 
ing his headquarters at No. 929 Chestnut Street, 
Philadelphia. 

He will call upon the trade shortly with a 
complete line of our ‘“Sellers.’’ Our other rep- 
resentatives, Mr. Henry Freund, Mr. Louis 
Freund, Mr. Leo Goldschmidt and Mr. Solly Goudeket 
will also see their trade again about the usual time 
with complete lines, and we anticipate a 
continuance of the Kind patronage hereto- 
fore extended, of which we are sincerely 
appreciative. 


“See uaa HENRY FREUND @ BRO. 


71 Nassau St., New York 
DIAMONDS, WATCHES and JEWELRY FRATERNAL GOODS A SPECIALTY 











SOLIDARITY: ‘‘The Case That Courts Comparison’’ 


Mer. Retailer: 


You won’t quarrel about the price of 


our product when you see the character of 
our 1914 line. 





Representative Watch Jobbers feature our Cases. 


SOLIDARITY WATCH CASE CO. 


(Established Over a Quarter of a Century) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
HARRY C. BALLAY, Vice-President GEORGE SALZGEBER, Asst. Secretary-Treasurer 
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piamoxos J. B. BOWDEN & CO. oF nines 

















Bowden Diamond Rings 


[NCLUDE every variety. Solitaire Rings, Princess 
Rings, Cluster Rings, etc. Diamonds used also 
with other precious stones. 








Look for Our 


All Styles of Loose Diamonds Feeds Madhe 




















Ring Mountings Superior Cutting 





MAKERS of Bowden’s Seamless lIand-Carved 
Wedding Rings (patented). Makers of Bowden’s 
Seamless Plain Gold Wedding Rings. 


Established 1843 


game. ie 
Riapecedrin Wear, eae dye Z 








i, Sem ce 

















15-17-19 MAIDEN LANE = ““‘n.** 

















mee - a 
ESRI CEPTS Ty Poe 


id “ARISTO” 
§ EXPANSION BRACELET WATCHES 
i ae FINE SWISS MOVEMENT IN 


PLATINUM and GOLD 


PLAIN, ENGRAVED, and 

DIAMOND ENCRUSTED. 
Our announcements are merely for your information. 
It is the superlative merit of these dainty creations that 
makes them both popular and profit-winners. | 


American Watch Case Sompany 


15 [\aiden lane, New York 
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LA VALLIERES, BRACELETS, RINGS, PINS 


























of high grade 


18 Kt. Gold. 


Maker of a general line 


Diamond 
Mountings 


in Platinum, 14 Kt. and 


CALIBRE WORK 


styles. 








>>? > > > Pe ee DDD 


Designs and Estimates 
submitted for remounting 


Old Diamond 
Jewelry 


into the latest up-to-date 


‘PEARL WORK 


SERRE 











PHONE JOHN { oe 

















JULIUS WODISKA 


OFFICE and FACTORY 
40 John Street, NEW YORK 
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TRADE MARK NS 






































The great success of this extra heavy ring leads us 
to show it with Old English initial cut in reverse for seal. 


We are showing a lot of new designs in our travelers’ 
stocks now starting out on the warpath. 


M. B. BRYANT & CO. 


OLDEST RING MAKERS IN AMERICA 
Seven Maiden Lane - - - NEW YORK 





TRADE MARK 
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THE PIN NOVELTY 
THE NEW SEASON 

















(PATENT APPLIED FOR) 


The V Shaped Pin 
For Dress Necks 


is distinctly unique and has the added merit of 
serving two purposes—It can be used as a Bar 
Pin or for the neck of a dress. 

It is original with us and its general useful- 
ness should commend it to the careful consid- 
eration of all jewelers catering to the better 
class of trade. 

Made in 14K. gold— plain; engine-turned,-en- 
ameled in black and colors, also set With 
precious and semi-precious stones. 

The trade is herebv notified that pat- 
ents covering both the rigid and jointed 
forms of construction and the shape of 
= V-shaped Pin have been applied 
or. 


T. W. ADAMS & CO. 
TRADE Al 4K mann 


83 Union St. Newark, N. J. 
Offices 

New York Chicago 

15 Maiden Lane 31 N. State St. 








| 





32 THE JEWELERS’ CIRCULAR-WEEKLY January 28, 1914. 








The Tourist’s Companion 
A Four-in-one Case 























J7504. PLAIN & Pictures), $10.50 EACH. 
TWO PICTURE CASE IS No. 7807, $7 EACH 


(Prices subject to Jewelers’ Circular Key.) 
} ADE of heavy sterling silver 
throughout. The inside covers 


are gold lined. Most appropriate for 
travelers. Measures but 2% inches 
long and is only % inch in thickness. 
Holds four pictures. 


FITS THE VEST POCKET as well as 
a Lady’s Pocket-Book 


The illustration shows our smallest 
size. We make miniature cases to hold 
one, two or four photos. 


WARWICK STERLING COMPANY 
PROVIDENCE - RHODE ISLAND 


NEW YORK SAN FRANCISCO 











Bracelets 
Only 


We have specialized for 
years in the manufacture of 
bracelets solely. Our prod- 
uct is exclusive, and our 
guarantee is your safeguard. 












“A Gold Filled Line with 


a Solid Gold Finish. wal 0s _ 


A The J. H. MANNING CO. 


TRADE-MARK Bracelet Specialists. 









Nothing But 


















Insures the latest in bracelet 
sizes and styles. Only the 
salable in design and finish 
at prices that are lower than 
others, quality considered. 


SEND FOR ILLUSTRATED 
BOOKLET OF DESIGNS. 


PROVIDENCE, R. 1. “Ey YORK OFFICE: 
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— ON THE JOB 


SATURDAY, JAN. 24th, 7°-™. FIRE 
SUNDAY, JAN. 25th, Temporary Factory Leased 
MONDAY, JAN. 26th, at Work in New Quarters 

POSITIVELY NO DELAY 


Orders Taken and Goods Shipped as Usual 


SCHLESS, BROD & CO. 


_ Makers of Gold Jewelry to the Jobbing Trade Exclusively 
NEW YORK OFFICE: 65 Nassau Street 26-28-30 Beecher Street, NEWARK, W. J. 














A beautiful picture deserves, and a poor picture is redeemed by, a beautiful frame. 


This in a nutshell is the principle that explains the popularity of 


Hedges Neck Velvets | sega een | 


The good looking woman wants them, and 
the homely one needs them for “de looks” 
reasons. 


To produce really artistic designs, charm- 
ing by their very simplicity, and ready sellers 
at the same time, is no small achievement. 





Send for a Selection Package to see if we 
have done it. You will find it profitable. 


A. J. Hedges & Co. 


12 to 16 John St. } 44 Specialists in Mourning 
Jewelry 


New York d K Makers of 14Kt.Jewelry - - 




















, ie aot a agend oom anges 
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Finest Grade is “Newark-Made” 





Riker Brothers Trade 
Manufacturing Jewelers—1|4-Karat Only 
42-4-6 Court Street Mark 


Eastwood-Park Co. 
Silver Trvrae.: Novelties and Mesh Bags 
N. Y.O 15 Maiden Lane 


[Po 
Austin meer ‘Murray Streets 








TRADE 13-15 Franklin St. 


¢ Crane and Theurer, lac. 
wank 14 KARAT LINES 


(2 cor ration) 


The 10 kt. line that sells 
Trade Mark Kinney, Orchard and Scott Streets 


<> J.A. &S.W. Granbery 








Shafer & for & Douglas, lnc. 


dF 
0-11 Franklin Street Opposite City Hall 





Burstow, Kollmar & Co. 
Bracelets and Bead Necks 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


10K, Mew Pees. and General Line 
Y. Office, 9 Maiden Lane 
530 Mulberry Street 








18 Columbia Street 








Me loyor & | & Gross 


Solid Gold Set eh ote 
401-407 Mulberry Street 


M. CG. 
Trade Mark 





William Link Co. 


{RADE 
Makers of 14-K. Jewelry 
SCARF PINS 


CK) 
401-407 Mulberry Street tart 


A Newark Concern is always 





Clark & Noon 
27 Marshall Street 
Headanarters for Cameo and Birthstone Jewelry, 
14 kt. only. bis 3 - 





Osmun-Parker Mfg. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 


SSDS IOSD GSS, 
; 


sure to have something you 
will want and something your 

- customers will buy. 

} its EXPERIENCE and } 


> KNOWING HOW that 


makes Newark the fountain 





; head of highest grade Jewelry; 
producing 








Climax Mesh Bag Co. 
Heedanertere fot better Grade 9° “BAILEY” 
AKABLE Mek Bags for the Retail Trade 
401-407 Mulberry Street 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 


smo 473-475 Washington Street 





Taylor & Co., Inc. 


10-K. In ae finish - 
eh goods of pos <  e ale ay X K 


47 Chestnut Street nu am 





Battin & Compa 39 


omall Wares—Gold and Silver 
106 Ogden Street 


> 
> will supply your every want in 





— 
Pee 
. 
Ackati 


Salesroom, 320 Fifth Ave., N 
The K Keller Jewelry Mtg. Co. 
re York pond 64 Nassau Street 
Factory 251 N.J.R.R. Ave 


; 14 and 10K. Gold 


PUV UU VU CVU UCC CUCCTCCCCCCCCCCC 








10K 25": 
Stumpf & Binder 


Maaotaciurers of Fine Gold and Platinum Chains, 
»wivels, Spring Rings, in Gold and Platinum 


S50 68 Columbia Street Newark, N. J. 


; Diamond Goods 





'866 Champenois & Co. '®'2 


10-K. Jewelry, Vocal ont Finish 
CK wee 50 Wainut Street 


‘Newest Designs 


+ Finest Workmanship 
Quickest Sellers 


The advertisers on this page 


i nt dn de 


Platinum 


Silver Novelties 






















The Ledos M'f’g Co. 
Manufacturers of 
Watch Case Materials—Jewelers Findings 
No. 34 oe St. Gawert, N. J. 
1914 





Barry & Company 
Well Made 10K J | 

"rade (1) Mark Oar Trade Mark sy, ee 
10 Austin Strect 


>; and Silverware \ 


eink & A Angell, Inc. 
" gs re 13 Street 


Maan 


Abig & Wagner 
Specialty 10 and 14-K. Bracelets and La Vallieres 
50 Columbia Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
WXB) Sterling Silver Mesh Bags 


3658 Halsey Street 





te THE WILLIAM B. KERR CO. 
Makers of Novelties, Tefen. Etc., in 
14-K, —— and Ster! 
Office and Facto 


. Office 
Orange and High ‘Sts. 16 Maiden Lane 





E. H. Eastwood W. Mills Chas. Hohnhold 
E. H. EASTWOOD & CO. 
Specializing in Sterling Sitver Vanity Cases and 
et Knives. 
34 Marshall Street 





J. D. Dalzell & Co. 


Tp*) «= Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 


HEB Manufacturers of exquisite |0-K. and 
14-K. Jewelry. 42 Hill Street 





| AK... L. Fritzsche & — 
ines Gold | OK 
Horse Shoe rie, Bracelet 


400 Washington Street 





PLATINUM 


Co., Inc. 
N.Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





La Pierre Mfg. Co. 
50 ithe Street 


Silversmiths 
Candlesticks 





La Secla, Fried & Co., Inc. 


Specialists in Eye Glass Cases, Purses, Vanities <i> 


(Gold and Silversmiths) 
and Card Cases. 
Trade Mark 
97 Chestnut Street wie 





XO 


Mandeville, Horton & Tibbals, Inc. 


We SPECIALIZE in RINGS 


of every description 


332 Mulberry Street 








Strauss & Strauss 
ae Advanced Styles ) 

Geld Set and Dinner Rings 
faane Rings that sell themslves,” 


9 Clinton Street 


14-K. Gold and Platinum Chains 
30 Court Street 


SF ne bsonee. 10 and 
/ 














Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
d Mesh Bags 








Oliver and McWhorter Streets 











ARCH CROWN MFG. CO. 


ear |N 4K WS 
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A Point In Common 


There is at least one instance in which the 
“eternal feminine” never fails to assert itself. 
It is woman’s inherent love of sewing. It 
is the point in common among all classes, 
regardless of wealth or social position. 


Nine in every ten women are attracted to 
Ketcham & McDougall Thimbles, be- 
cause they never before realized how good a 
thimble could be. 

It means good sales and good profits to 
show Ketcham & McDougall Thimbles. 
To a woman they combine all the attractive- 
ness of a novelty with a deeper and more 
personal value. But unlike a novelty, their 
attractiveness never diminishes. 


Your women customers sew. Let them see 
Ketcham & McDougall Thimbles. Then 


smile at your sales sheet. 


Send for catalogue. 


diet MKD am 


Ketcham & McDougall 


“The Thimble House of America” 
17-19 Maiden Lane New York 























A “Barker” Would 


Boom Business! 


3ut the character of vour business forbids 
you hiring one. 

It would also be undignified to station a 
salesman at your door telling every man who 
enters or leaves your store that you sell some- 
thing he needs. 

But, if rightly used, you cannot doubt the 
efficiency of either of these selling forces. 

Here is a “silent barker” in formal attire— 
a salesman who never annoys. 





Re 

This handsome display case does the work 
and draws no salary. It costs you nothing. 
It is dignified and forceful. It reminds every 
man of his need for Krementz Collar Buttons, 
and of his protection in the Krementz guar- 
antee.:— 


“If crushed or broken from any 
cause, even if stepped upon and 
crushed, any dealer, anywhere, 
is authorized to replace it free.” 


This showcase is extra heavy plate glass, 
except compartments, which are made only in 
mahogany. Front lights have beveled edges. 
Top lifts up. Invisible ball feet prevent 
scratching of showcase. Case and 200 copies 
of “The Story of a Collar Button,” imprinted 
with your name, are free with your order for 
two-gross assortment of Krementz 14K. Rolled 
Gold Collar Buttons. 


This coupon entitles you to the case. Mail it now. 


~----=-=-=--=---C QUPON 
Circular. 
KKEMENTZ & COMPANY, Newark, N. J.: 


Please send me a two-gross assortment Krementz 14K. Rolled 
Gold Guaranteed Collar Buttons. With this I am to receive 
Free, Case No. 1K. and 200 copies “‘The Story of a Collar 
Button,” imprinted with my name. Collar Buttons prepaid. 
Case f.o.b, Newark, 
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Jeweled Bags Lorgnette Chains 
Mesh Bags Card Cases 
Purses Bracelets 


Vanity Cases Cigarette Cases 


Chatelaines Lorgnettes 
Cigarette Holders Eyeglass Cases 
Coin Purses Novelties 


(Cd) & (Co 


Our offerings to the trade for 1914 will be marked by a Rigid Adherence to the 
Same Qualities of Careful Workmanship, Richness and Delicacy of Design, as well 
as our Guaranteed Quality of Goods, which feature has Maintained the Recognized 
Standard of this Concern for Half a Century. 


I. N. LEVINSON, President _ H. S. MORRIS, Treasurer 


S. COTTLE COMPANY 


In Its 49th Year of Jewelry Manufacture 


31 East 17th Street New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. TEEPLE, Heyworth Bldg. SAN FRANCISCO: A. E. LEE, Shreve Bidg. 





























January 28, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 37 
































STAPLE JEWELRY 


14-K Gold and Sterling Silver 





LINGERIE CLASPS TRADE WALDEMAR CHAINS 
SAFETY PINS LORGNETTE CHAINS 
KEY CHAINS sero 

SCARF PINS bisa 

SLEEVE BUTTONS beset 
RIBBON FOBS saan COAT CHAINS 


MATCH BOXES “RS? FL AT CIGAR CUTTERS SAUTOIRS 
NEW FLAT TIE CLIP 


ENOS RICHARDSON & CO. 


THE HOUSE OF STAPLES 
23 MAIDEN LANE - - NEW YORK 


San Francisco Office, Head Bldg., Post St. and Grant Ave. 








x0 hh ree 




















Osmers-Dougherty Company 


Manufacturing Jewelers 


~ Platinum an Diamond Necklace Clasps 


Our assortment of Platinum, Diamond, Pearl and Gold Necklace Snaps is one of the most 
varied in design and price. We also make Platinum and Diamond Collars, Pendants, 
Earrings, Scarf Pins, Pearl Mesh Work and Mountings. 


OUR INDESTRUCTIBLE PEARL NECKLACES ARE STILL IN THE LEAD 


-~O- 
291-293 Seventh Avenue, New York 
’*Phone 913 Madison Bet. 26th and 27th Streets 
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AN 33 i777 Graff, Washbourne & Dunn 


SPECIALIZE ON 


ZN CENTER PIECES IN 
iiais.3 SS WD STERLING SILVER 


Good Decorative Pieces for the 
Table are Always in Demand. 


The illustration shows only one of 
our many designs. 


Graff, Washbourne & Dunn 


SILVERSMITHS 


Office and Factory: 
142 West 14th Street, New York 





DESIGN PATENTED MAY 18-25, 1909. 
Vase, No. 3142—9 inch. Tray, No. 3148—15% inch. 








81B—', Ct. Dia. $14.00 
86B—44 “ “ 15.00 
s89B—'%, “ * 15.00 
91B—1%4 “* “* 15.00 
92B—1%4 “ “ 14.00 
111B—% “ “ 18.00 
112B—5% “* “* 28.00 

















113B—% “ “ 32.00 
114B—*% “ “ 16.00 
115B—5% “ “ 25.00 


These rings are all set in 10-karat extra heavy mountings, quality “B” diamonds. Just a few 
of the many good things illustrated in our new catalogue of diamond jewelry. If you have not 
received our new catalogue then write for one NOW. 


JOS. FRACKMAN COMPANY, Inc. 


Direct Diamond Importers _ 51-53 Maiden Lane, NEW YORK | 
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4 TO THE SK: & Ae 10K. and 14K. » 


> JOBBERS \NUFACTURING JI sige RS J EWELRY * 


Neg 87 MAIDEN LANE 


: NEW YORK 





4 =e 
‘ canta Foss «=—=«=««A Lite Marked by Characteristics That Sell Jewelry pom baamanst ‘ 
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NOTICE 


To comply with the New Law prohibiting 
the delivery of goods carried as baggage we shall 
show our line by 


SAMPLES 





from now On. 


We are heartily in favor of the law and sin- 
cerely believe it will be of great benefit both to 
the retailer and manufacturer. 


The progressive retailers will quickly recognize 
the economy in time required to look over a sample 
line compared to a large delivery stock. 


He will see a full line at all times. 


He will receive new fresh goods direct from 
the factory. 


The strongest point in its favor is the elimi- 
nation of one of the great evils of the business— 
salesmen carrying great stocks of valuable merchan- 
dise that are a temptation to thieves and a severe 
responsibility to themselves. 


FRANK KREMENTZ CO. 


5932 MULBERRY STREET 
NEWARK, N. J. 
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G. A. Henckel & Co. 


, 
Makers of 


é 
Small and Medium Wares THIMBLES gg THIMBLES |f 


FOR THE TRADE ONLY 


THIMBLES ice THIMBLES | 
109-115 West 26th Street 


THIMBLES As, THIMBLES , 
NEW YORK CITY 
es 


EDSON ADAMS CO., Pacific Coast Representative 











ESTABLISHED 1839 


THIMBLES OO fete TmIMBLES |g 
THIMBLES + THIMBLES |g 
THIMBLES | " THIMBLES Y 


| 
THREE GENERATIONS 


of the Simons family have made the art of 4 
manufacturing Simons Thimbles their lifework. Y 








Write for Catalogue 
Simons Bros. Company : 


Philadelphia Y 
I 





New York Chicago San Francisco 
13 Maiden Lane 31 N. State Street 717 Market Street 
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LEADERS IN 


Silver Deposit Ware 


of Every Description 


oe 


a 


Pat’d Dec. 1 6th, 1913 Some of our 


We are leaders : 


P at’d Dec. 30th, 1913 showing for Vases 


the spring 
of 1914 Compotes 
Cologne Bottles 


many new 
RINGS and Cruet Bottles 
attractive Whiskey Bottles 
styles— : Water Sets 


Made To Your Order It will pay Se Sains sal Cheon 


you to get Sets 
E ARE PREPARED to make to your specific or- ° 
ders any ring—of any size, style or quality—in fact, our | prices. Sherbet Sets and 
if it’s a ring, we can make it. In addition to mak- = : 
ing rings to order, we have a large stock of Platinum Top, China Tea Sets 
Gypsy, Tooth, Signet, etc. We are a Ring House and make 
only Rings that command admiration and challenge criti- 


a mat > Carlbert Mfg. Co. 


4K. Factory: 213 E. 144th Street, New York 


ALBERT M. MIX & CO. iiss oR Ne so 


Ring Specialists PHILADELPHIA, PA. CHICAGO, ILL. SCRYTUE, WASH. 
L. Taylor F. 8. Tinker L. J. Navra 
106-108 Fulton St. % NEW YORK 608 Keith Building Heyworth Building 2006 Second Ave. 
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Practical Course 
in Adjusting 


By THEO. GRIBI 


Published Price, $2.50 


SPECIAL REDUCED PRICE 
$1.50 
Postpaid 


The Jewelers’ Circular Pub. Co. 
PUBLISHERS 


11 John St., cor. Broadway, New York 











THE WASHBURN 


SECURITY MAGIC NUT 


Automatic Holder. for ear studs, scarf-pins, 
for all sizes of scarf- etc. 
pin wire. Guaranteed. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 

For Brooches, etc. 

Can be applied to any 
work where pin tongues 
a) used. 


Open. Closed. a Closed. 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty. 
Special Order Work and Repairing. 


C. IRVING WASHBURN, 45-49 John Street, N.Y- 





Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL G00DS 


Toilet Articles a Specialty 
Repairing in all its Branches 


54 West 37th St. New York 











W. H. Swenarton 
(ExsEraminer U. S. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents TradesMarks 














DIAMOND CUTTING. 


and Polishing 
Rough Cutting, Repairing and Matching 


S. A. VAN MOPPES| 


Est. 1895 106-108 Fulton St., New York | 
. Formerly 40 John Phone, John 3831 | 















THE GREATEST AND LATEST NEW YORK NOVELTY 





WEAR SOME CHICKEN FOR HAPPINESS 
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"OH YOU CHICKEN 


HARD ENAMEL - STERLING SILVER 








mw 








‘OH YOU CHICKEN ® has become a popular expression all over 


this country. Our ‘‘Oh You Chicken 
Rings’’ have met with phenomenal success. Have already sold thousands of 





dozens. Q Price per gross S We will ship you 
1/3 gross at $8.00 net, the 24.00 net. éross price. 


BEAT THE OTHER FELLOW TO IT! 
Order These Rings Today. 


M. J. AVERBECK M4nufacturer. importer 


10 and i2 Maiden tane, NEW YORK 
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Fine Leather Goods 


Illustrated Booklet mailed to dealers on 
application. 








| No Memorandum Packages 








ra C.F. Rumpp & Sons "850" 
Fine Leather Goods — 

iT RS 

os PHILADELPHIA 

Magee NEW YORK SALESROOM : 683 and 685 Broadway 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamonds 


C. G. ALFORD & CO. 


Diamonds, Watches, Jewelry 


ALVIN MFG. CO. Fahys Bldg., 


Silversmiths 52 Maiden Lane 


AMERICAN GEM & PEARL CO. 
14 Church St. 


192 Broadway 


M. J. AVERBECK 10-12 Maiden Lane 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


BENEDICT & WARNER 
Precious Stones 15 Maiden Lane 
BIGALKE & ECKERT CO. 
Fine Imported Watches 527 Fifth Ave. 
S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J.B. BOWDEN & CO. 
Ring Makers 

R. A. BREIDENBACK 51-53 Maiden Lane 
Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 
Imp. and Cutters of Diamonds. 15 Maiden La. 


M. B. BRYANT & CO. 7 Maiden Lane 
Ring Makers 

CARTER, HOWE & CO. 
Manufacturing Jewelers. 9-13 Maiden Lane 


HERBERT COCKSHAW 
Novelties in Jewelry. 29 W. 38th St. 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 
COOPER & FORMAN _ 8 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 


82 Nassau St. 


15 Maiden Lane 


























The Way of the 
‘Transgressor 


We are told that the way of the transgressor 
is hard. May be it is—we cannot say positively 
because we have never tried it, but, one thing 


we are sure of; 
buys in New York is as easy as an old shoe 
because of the concentration, within narrow 


the way of the man who 








S. COTTLE CO. 31 E. 17th St. 
Gold Mesh Bags, Vanity ahd Cigarette Cases 


DATTELBAUM & FRIEDMAN 
Ring Makers 51-53 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 
Mountings and Dia. Jewelry 126 W. 46th St. 


JAQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 
Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 80 Maiden Lane 


Importers of Diamonds 


WM. J. DURFEY % Maiden Lane 


Bargains in Diamonds,bought and sold for cash 


ELIASSOF BROS. & CO. 9-13 Maiden La. 


Diamonds, Watches and Jewelry 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tls. & Jwis’ Fndgs, Case Reprg. 


W. GREEN & CO. 





LOUIS D. FOLKART 65 Nassau St. 


Cash for Diamonds and Diamonds for cash 


GATTLE, ETTINGER & CO. 
Diamond and Prec. Stone Jly. 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lane 
Gold Plated Link Buttons, Bar Pins, etc. 


M. M. GOLDBERG, Inc.14 Maiden Lane 


Diamond Bargains Bought and Sold for Cash 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold 


THE GORHAM CO. 


Fifth Ave. and 36th St. and 15 Maiden Lane 


. 81 Nassau St. 
Jewelry, Jewelers’ Supplies, Electric Motors 


HHERPERS BROS. 85 Maiden Lane 
Settings 
J.L.LHERZOG & CO. 45 Rose St., cor. Duane 
Makers LK Rings & EL KAY Cuff Buttons 
I. HOCHBERGER & SONS 
Diamonds 85 Maiden Lane 
S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 24th St. 
ROBT. H. INGERSOLL & BRO. 
Watches 815 Fourth Ave. 


INTERNATIONAL GEM CO., Inc. 
Lapidaries and Prec. Stones 315 Fifth Ave. 
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limits, of the whole range of things in which 


the jeweler is interested. Another thing. New 


York stocks are of uniformly superior quality 


because in New York no other kind of stock 


stands a chance. 


There is too much oppor- 


tunity for comparison, hence the men who sell 


must carry goods that are up to the mark. 


Competition keeps quality up and prices down, 


therefore it pays to 


BUY IN NEW YORK 
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INTERNATIONAL SILVER CO. 


Silversmiths 9-15 Maiden Lane 


DAVID KAISER & CO. 


Fine Diamond Mountings 


THE KELLER JEWELRY MFG. CO. 
10-Karat Gold Jewelry 64 Nassau St. 


14 John St. 


KENT & WOODLAND 12 John St. 
Bracelets 

WM. B. KERR CO. 15 Maiden Lane 
Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 
LARTER & SONS 21-23 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 
SAMUEL LAWSON 19 John St. 
Coral and Black Onyx Mourning Jewelry 
MADDOCK & MILLER 54 Murray St. 
RoyalWorcesterChina; Novelties & StapleLines 


M. H. MANN & CO. 45 John St. 


Importers of Diamonds 


37-39 Maiden Lane 





LUDWIG NISSEN & CO. 182 Broadway 


Pearls and Precious Stones 


OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 


POWER & ALLAN, Inc. 


Diamond Importers 2 Maiden Lane 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden Lane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


SCHANFEIN & TAMIS 45 John St. 


Mfrs, 14K. Vanities and Cigarette Cases 
WILLIAM L. SEXTON 
Platinum and Gold Jewelry 
SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 
SLOAN & CO. 15 Maiden Lane 
Specialties in Fine 14-Karat Jewelry 


E.H.H.SMITH SILVER CO.15 Maiden La. 


Special Silver Plated Ware Made to Order 


1 Maiden Lane 


65 Nassau St. 








STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 
LOUIS STRASBURGER’S SON & CO. 
Diamonds 341 Fifth Ave. 
L. STRAUS & SONS 42-46 Warren St. 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


OTTO THURNAUER 215 Fourth Ave. 
“Bavaria” Miniature Clocks, Cutlery & Specs. 


TOWLE MFG. CO. 17 Maiden Lane 


Silversmiths 


WAGNER COMB MFG. CO. 11382 B’way 
Tortoise Shell Hair Ornaments, Opt. Goods. 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 32d St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


L. E. WATERMAN CO. i173 Broadway 


Waterman’s Ideal Fountain Pens 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


WHITELAW BROS. 45 John St. 


Diamond Set Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 15 Maiden Lane 
WHITING MFG. CO. 15 Maiden Lane 
Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 85 Maiden Lane 


J.R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 


30 W. 36th St. 


40 John St. 
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1847 ROGERS BROS. 3 “Silver Plate that Wears’ 


CHARTER OAK OLD COLONY 
CROMWELL FANEUIL 


mr 


SHARON 


a PRISCILLA 





TWO-THIRDS 
ACTUAL SIZE 


ES | = 


“T Sell More 1847 Rogers Bros. Than 
All Others Together” 


So declares an Ohio dealer in a letter recently sent to us. 











“I am contemplating stocking your brand exclusively on account of its reputation and the adver- 
tising you are running. 
7 dD 


“T am handling the — line, - 





; ; , , and perhaps another one or two, 
and I find there are more people calling for 1847 Rocers Bros. than all the others together.” 
This dealer’s experience is by no means exceptional. 


Do your townspeople know you handle the ware? 


INTERNATIONAL SILVER CO. 


Successor to Meriden Britannia Co. 


MERIDEN, CONN. 


CHICAGO NEW YORK 


SAN FRANCISCO 
5 North Wabash Avenue 49-51 West 34th Street—9-19 Maiden Lane 


150 Post Street 
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What Jewels Women Wear in Paris. 





The Demand for Individual Designs in Rings for Men and Women. 











(Written expressly for THe Jeweters’ Circutar by Lapy EILEEN.) 











Paris, Jan. 18—The English and Ameri- 
can colonies in Paris keep Christmas, and 
the favorite cadeau this last season has 
been a very much appreciated one—a ring. 
Friends present each other with a ring— 
a ring which rings true—the lovely bague 
de fiangailles, for which jewel we can never 
find anything too original; then the simple 
but significant wedding ring. The latter as 
worn nowadays by the mondaine is made 
of platinum lined with gold, and thick 
rings are preferred to thin ones this sea- 
son. 

New Year’s Day—Le Jour du Nouvel An 
—is the day for presents—étrennes—from 


Fig. 2 





Fig. | 


chose for their uniqueness, the first apropos 
for an engagement ring. A ruby above 
and below, cut into the shape of a heart; 
in the center of the ring a large pearl and 
a small, long-shaped diamond each side, 
the whole set in platinum. 

The second (Fig. 2) I saw on the finger 
of a celebrated actress, who is greatly ‘ad- 
mired in England and America. It had 
been given to her as an étrennes for 1914. 
It consisted of a beautiful long-shaped sap- 
phire, with small diamonds above and be- 
low, set in pale gold. 

The third (Fig. 3), quite chic for the 
moment, is a large diamond surrounded 





WOMAN’S RINGS RECENTLY NOTED IN PARIS. 


one Parisian to another, and what more 
suitable gift than:a beautiful ring. 

Men to-day are wearing more jewelry— 
it must be simple and well chosen, but gen- 
erally costly. L’homme du monde wears 
at least three rings—if he is married a 
plain, round ring of platinum or gold on 
the second finger of the left hand; then 
une bague cachet, with his crest or initials 
thereon, worn sometimes on the same fin- 
ger above the plain ring, or on the little 
finger of the left hand. On the right hand 
a dress ring, composed of the favorite gem 
of the wearer, and can be worn as one 
chooses on the second, third or fourth 
finger. 

I give here illustrations of three men’s 
rings. The first (Fig. 5), a novel wed- 
ding ring, composed of gold and platinum. 
The second (Fig. 6), an entirely new de- 
sign, which I saw in the famous Rue de 
la Paix, a ruby mounted in platinum. The 
third ring was worn by a very well known 
man of fashion—for there are to-day men 
of fashion, as there are women of fash- 
ion—a large, square emerald encircled with 
small diamonds. The last ring lends char- 
acter to the hand—it seems to denote 
strength and power. 

The four illustrations of ladies’ rings I 


by tiny rubies and mounted on platinum. 
Fig. 4 is really only suitable for a large 
woman. Little women very often become 


Fig 7 





MEN’S RINGS. 


ludicrous by choosing their jewels too lav- 
ishly. Jewelers should help their clients 
and not allow them to buy gems too large 
for their small hands. How many women 
are quite bizarre by their ill-chosen jewels, 
whereas well-chosen jewels “make” la 
toilette! The ring in question was com- 
posed of one of the loveliest and fiercest 
opals I have ever seen. At each side was 
a triangular diamond the motifs at each 
end consisting of diamond chips, the whole 
set in platinum. Lapy EILEEN. 


Jewelry Peddling in Germany. 





CCORDING to Section 56 of the Im- 
perial Trade Ordinance, peddling of 
gold and silver articles and watches is pro- 
hibited in Germany. The penalty for vio- 
lation of this section is a fine of 150 marks 
($37.50), or, in default of payment, im- 
prisonment for four weeks. It is necessary 
to be on one’s guard against unscrupulous 
dealers who make a practise of frequenting 
restaurants and cafes in the guise of guests, 
with the object of making’ acquaintances 
upon whom they can foist their wares. 
Usually they offer articles of small value, 
for which they ask enormous prices. At 
times they act in collusion with employes 
of the cafes, who help to ensnare prospect- 
ive customers by extolling the wares offered. 
The Association of German Jewelers, 
Gold and Silver Smiths in Berlin is making 
an effort to put an end to this sort of traf- 
fic by offering a reward of five marks 
($1.25) for information leading to the con- 
viction of anyone engaged in it. 








Importations at the Port of New York. 
Weeks ended Jan. 18, 1913, and Jan. 17, 1914. 








China, glass and earthen ware: 1913. 1914. 
Rho s.0 2 eiwgnees’ cee $86,140 $59,756 
Earthen ware ....2..0%. 10,870 15,780 
Og ar ere 33,870 50,198 
Ginem optical -......55.. 2,247 3,277 

Instruments: 

A ee 12,306 26,035 
SM occa a dena ch eegaicrs 4,493 10,482 
Phaiiosophical « . 2.6. .5,0: 2,446 1,923 

Jewelry, etc.: 

Ji eee 19,924 18,239 
Precious stones ......... 855,933 889,730 
MMM nc densde basen 29,678 48,840 
Metals, etc.: 
DN. 2d pa < eae sedi's 2,304 54 
So ee erty ee 41,233 27,053 
PME wh wi ce csigdet ee 207,844 49,987 
SO POLE eee 1,771 779 

Miscellaneous: 

Alabaster ornaments .... 90 510 
WN 9 5.8 te hkoe a mehd oie WO eke wns 
MR aso dc nce ome betes 7,660 10,196 
NE acs oniadseaNueenc: | cea 4,744 
i dnc Wie iw daee cawes 2,005 2,772 
Fancy goods .....+..+++- 12,412 16,978 
Ivory, manufactures of... 16 86 
ROEG oe ae estes bdmde's os 0 Sere 
Marble, manufactures of. 6,592 6,598 
ENGR fo vincanccscquets 24,411 1,729 
The. store of -C. ‘We Qua,..88 E. 
Merrimack St., Lowell, Mass., was en- 


tered by thieves one night recently and 
property valued at between $400 and $500 
taken and considerable damage done to 
the showcases and the interior of the 
establishment. The safe in the corner of 
the store contained a large sum of money, 
but was not disturbed. When the theft 
was discovered the next morning by an 
employee he at once notified Mr. Qua and 
the police were summoned. How entrance 
to the store was gained is not known, but 
it is surmised that it was through a win- 
dow in the rear of the building. 
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14K ENGINE TURNED LOOSE LINKS FOR SOFT CUFFS -: 
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Time Flies 


so swiftly that before many weeks the warm summer 
months will be here and negligee shirts, with soft 
cuffs, will once more be in vogue. 


We are illustrating above a group of attractive 14K 
round loose link buttons—most of which are engine 
turned—ranging in price from $5. per pair upward. 


While we make many styles of loose links, this par- 
ticular line is extremely attractive and is adaptable 
for use with soft cuffs. 


Ask our representatives to show you this line. 
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Points as to Manufacture and Sale of Silver-Plated Ware in 
Various Countries Reported by United States Consuls. 














Wasurncron, D. C., Jan. 22—Some in- 
teresting facts as to the manufacture and 
sale of silver-plated ware are contained in 
the special reports of United States con- 
suls at various centers just made public by 
the Bureau of Foreign and Domestic Com- 
merce. Among the reports are the follow- 
ing: 

England. 
(By Vice-Consul Rice K. Evans, Sheffield.) 


There are in the city of Sheffield about 
60 firms of importance engaged in the 
manufacture of sterling silver and electro- 
plated ware, and scores more of small es- 
tablishments of a dozen or so workmen 
each where the trade is carried on. The 
aggregate output of the Sheffield factories 
amounts to about $2,433,250 per annum. 
They employ in all something more than 
7,000 workpeople, about half of whom are 
women and girls. There is further em- 
ployed a class of silver artisans known as 
out-workers, who are not regularly en- 
rolled by any particular firm but accept 
employment from various concerns on the 
piecework system. It is estimated that in 
this city the number of silver workers ot 
this class is between 1,500 and 2,000. 

Of the male labor the best wages are 
paid to what are known as the flat ham- 
merers, who receive on an average $14.69 
per week; next are pierce workers, who 
are paid $10.95, and then some general 
workers of a lower class at about $8.50. 
The average wage throughout the male 
class is about $12.15 a week. Of the fe- 
male labor there are two general divisions 
—burnishers at $4.85 per week and pol- 
ishers at $2.90, an average wage in the fe- 
male class of approximately $3.90 per week. 

Among the silver masters of Sheffield it 
is rather an established practise to encour- 
age the employment of families. It is more 
the rule than otherwise that a father work- 
ing in the silver trade will apprentice his 
children to that trade as they arrive at 
working age. Thus the family income is 
brought up to a figure considerably above 
the average throughout the district. 

PRODUCTION COSTS—CRAFT SCHOOL. 

During the last quarter of a century the 
price of the finished article in the electro- 
plate trade has been reduced by about one- 
half... This is due to two factors: First, 
the introduction and more extensive use 
of specific machinery, steel dies and the 
stamping process, all of which greatly re- 
duce the labor cost of production over the 
old more or less hand-wrought article; sec- 
ond, the altered public taste in the direc- 
tion of more simple designs. 

In a general way it is stated that in the 
electroplate trade the cost of production in 
wages is about 25 per cent. and in materials 
20 to 25 per cent. of the finished article, 
giving a selling profit of 50 per cent. From 
this is deducted the item known to the 
trade as “warehouse charges,” made up of 
running expenses, marketing cost, interest 
and depreciation on plant and appliances, 
which in all works out between 30 and 40 
per cent. of the value of the finished ar- 


ticle, leaving for the producer a net 10 to 
20 per cent. 

The trade here is organized under the 
head of the Sheffield Silversmiths’ Asso- 
ciation, and through this body indirectly 
there has been established and is main- 
tained a school of instruction in all 
branches of the silverware and electro- 
plating craft. It is the custom for firms 
to pay the tuition of apprentices attending 
this school. The instruction given in the 
night classes tends rather along commer- 
cial than artistic lines, hence is more di- 
rectly beneficial to the trade. The manu- 
facture of jewelry is practically non- 
existent in Sheffield. 


Germany. 
(From Vice-Consul General DeWitt C. Poote, Jr, 
Berlin.) 

As already reported by Consul-General 
Trackara (see “Daily Consular and Trade 
Reports” for April 23, 1913, page 411), 
jewelry is not manufactured in Berlin to 
any considerable extent. The plated ware 
industry is of hardly more importance. Ot 
gold plating there is practically none. The 
industry is centered in the city of Pfor- 
zheim, in the south of Germany. 

Some silver plate is produced in the Ber- 
lin district, but the business is not impor- 
tant. The chief manufacturers of this 
ware have their plants in the south, among 
them Christofle & Co.,-of Karlsruhe. 
Baden; the Wurttembergische Metall- 
waren-Fabrik, which has its manufactur- 
ing establishments at Geislingen and Cop- 
pingen, in Wurttemberg; and the Bern- 
dorfer Metallwaren-Fabrik of Arthur 
Krupp, at Berndorf, near Cassel. H. A. 
Jirst & Co., Aktien-Gesellschaft, Berliner 
Metallwaren-Fabrik, is a local firm of some 
importance, employing 400 or more hands 
in its plant at Adlershof, near Berlin; but, 
while including silver plate, its output con- 
sists principally of articles made from spe- 
cial alloys. 

The fact is that plated ware is not so 
important an article of commerce in Ger- 
many as in either England or the United 
States. A solid low percentage gold alloy 
from 8 to 10 karats fine (the commercially 
pure gold of Germany is 14 karats fine) 
has proved a popular substitute for gold 
plate at home, and the business of the 
gold-plate factories is largely export. Sil- 
ver-plated ware is replaced to a great ex- 
tent on the one hand by articles made of 
composition metal, and on the other by 
articles of solid silver. The commercial 
silver of Germany is but 0.800 fine, com- 
pared with the English and American 
standard of 0.925 fine. Solid silver articles 
are correspondingly cheaper, and with the 
decline in the price of silver metal during 
recent years have come within the reach 
of an enlarging circle of purchasers. 

ARTICLES OF COMPOSITION METALS. 

While solid silver articles have thus been 
making inroads on the demand for plated 
ware on the part of the better-to-do, pur- 
chasers of more limited means find a com- 
paratively cheap substitute in the compo- 
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sition metals. The writer was shown @ 
platter of solid 0.800-fine silver priced at 
$60. The same thing in composition, the 
dealer said, might be purchased for as low 
as $10, while plated it would probably cost 
$35. Even aside from considerations ot 
price, composition articles are often pre- 
ferred, because, being of one material 
throughout, they retain in all stages of 
wear much the same outward appearance. 
A few years ago an English firm opened a 
store in Berlin stocked with silver-plated 
ware. Although the store was centrally 
located, contained attractive displays and 
was properly advertised, it was closed 
within 12 months as a failure. 

The composition metals referred to are 
known in English as white metal and Ger- 
man silver, and in German as Neusilber or 
new silver. Each factory holds the exact 
character of its compositions secret. The 
general formula is 50 to 60 per cent. cop- 
per, 19 to 31 per cent. zinc or tin and 13 
to 1844 per cent. nickel. 

Germany’s exports of composition metal 
wares of all kinds, so far as the classifica- 
tion of the statistics allows them to be 
distinguished, were valued at $1,421,000 in 
1911 and at $1,502,000 in 1912; imports dur- 
ing the same years were valued at $825,000 
and $1,019,000 respectively. The Empire’s 
exports of gilded and gold-plated wares of 
all kinds were valued at $2,385,000 in 1911 
and $2,640,000 in 1912, while the imports 
were valued at $884,000 and $819,000 re- 
spectively. The exports of silvered and 
silver-plated wares of all kinds were val- 
ued at $2,517,000 in 1911 and $2,940,000 in 
1912; the imports were valued at $803,000 
in 1911 and $773,000 in 1912. 

India. 
(Consul Henry D. Baker on special commercial 
service.) 

There is increasing competition in India 
in the sale of electroplated silverware. The 
importance of the market, especially in re- 
spect to demand from army officials, is ap- 
parently well recognized in England, and 
commercial travelers are now sent out to 
push the trade and get in touch with the 
chief individual customers. 

It has been found to be an unsatisfac- 
tory policy in India, generally speaking 
(although tliere may be exceptions), to in- 
trust any one native firm with an exclusive 
agency for India, or even for a particular 
province, as such firms seldom exert them- 
selves to advertise or otherwise push busi- 
ness, and unless the demand is independ- 
ently worked up for them in some way 
their sales, as a rule, never show any tend- 
ency to increase. For this reason it is 
desirable, in the case of an article like 
electroplated silverware, to make use of 
traveling men independent of native firms, 
although there are some leading English 
mercantile houses, with headquarters at 
Bombay, Calcutta, Madras and Colombo, 
and branches in many smaller cities, which 
are in a position to undertake the sale of 
American ware, provided they do not al- 
ready have conflicting lines in stock. I 
may mention that while I have heard no 
complaint against American silverware, ex- 
cept sometimes that it is “too soft,” yet it 
is obvious that English ware holds easily 
the first place here, partly because of con- 
servative prejudice in its favor and partly 
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ESTABLISHED 1868 


STERN BROS. & CO. 


Beg to announce that their New York 
factory, the largest Diamond-Cutting 
Establishment in America, has been 
still further enlarged by combining 
with it their Brooklyn Diamond-Cut- 
ting Plant. With every modern equip- 
ment and with greatly increased 
facilities they are enabled to offer 
advantageous values to Importers and 
large dealers. 


68 Nassau Street, NEW YORK 


Cutting Works, 136-146 West 52d Street, New York 


CHICAGO AMSTERDAM 
31 No. State Street 10 Tulp Straat 


We extend to Jewelers a cordial invitation 
to visit our plant, which will prove both in- 
teresting and instructive. Permission may be 
obtained at our main office, 68 Nassau St. 


STERN BROS. & CO. 
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because English firms have given the In- 
dian market more careful attention. 


DEMAND CONSTANT AND SUBSTANTIAL. 


On the train from Hyderabad to Bombay 
one day I met a commercial traveler who, 
among other lines, was handling electro- 
plated silver goods for an English house. 
He told me that he was meeting with very 
good success in selling such articles, espe- 
cially to the many clubs, military messes, 
etc., throughout India. He approaches 
these clubs and messes directly through 
their secretaries and solicits their busi- 
ness; and as the regiments are changed 
about every three years new orders usually 
come for silver service at these triennial 
periods, as the new mess always has a new 
service, the old being sold second-hand. A 
great deal, however, usually disappears 
through pilfering hv servants in the em- 
ploy of the mess, and the balance has usu- 
ally deteriorated so much through rough 
methods of cleaning that it is only natural 
that new messes coming out wish to buy 
fresh sets of silverware, and that the de- 
mand from the clubs, hotels and for indi- 
vidual homes always seems to be substan- 
tial and constant. 

It is customary for each mess or club ti 
have its own special monogram or crest 
on each piece of silver, and travelers wh 
represent such lines always carry a book 
of monograms from which selections may 
be made and sent in with the orders. The 
hardest sort of plate is usually preferred in 
India in order to insure reasonable dura- 
bility. This applies, of course, especially 
to articles intended for really active use. 
which must stand considerable wear, and 
not for more or less. ornamental purposes. 
The chief demand for imported silverware. 
both plated and sterling, comes chiefly 
from the English population and from a 
few Indian princes and other wealthy na- 
tives. It must be remembered that India 
itself is a very important producer of ar- 
tistic silver goods, and many beautiful and 
curious pieces, hand wrought, are to be 
found in the bazaars. 


RETAIL PRICES IN MADRAS. 


Silverware, both sterling and _ electro- 
plated, is dealt in not only at jewelry shops 
but also in the stores of nearly all leading 
general merchants. Although it is not a 
rapidly moving class of trade, like dry 
goods and provisions, yet the profits are 
said to be quite large. Such ware meets 
with frequent purchase for holiday and 
wedding gifts, prizes and tokens of honor 
and esteem, as well as for ordinary house- 
hold, club, hotel and other necessities. 

From a catalogue of a leading English 
firm in Madras some of the articles sold 
and approximate retail prices are quoted as 
follows: 


Ladies’ sterling silver waist buckles, 514 inches 
long, about $7.25; sterling silver sugar tongs, $3 
to $4; sterling silver candlesticks and ink pot, 
$8.50; silver photo frames, $3; cabinet size, plain 
sterling card cases to fit pocket, $5,25; sterling 
silver sauce boats, $11; sterling silver toast racks 
{very much used here), $10; teddy bear baby 
rattles, $3 to $4; gentlemen’s card cases, $6; solid 
silver tea sets, $40 to $50; manicure sets, $10 to 
$20; sterling silver christening mugs, $10 to $15; 
silver-mounted cologne bottles, $4; child’s silver 
cup, $5.50; silver hand mirrors, $8 to $10; elec- 
troplate or .nickel-silver afternoon tea sets, $35; 
toast racks, $5 to $6; cake or biscuit dishes, $8.50; 
round, three-section vegetable dishes (much used), 


$17 to $20; electroplated cake baskets, $10; fruit 
stands, $8.50. 








Craft Schovls fur Goldsmiths’ Apprentices. 


Consul General A. M. Tuackara, Berlin, 


Germany.) 


CE... & 


HE apprenticeship system prevails in 
the jewelry, gold and silver smithing 
crafts in Germany. “This system has the 
great advantage,” the master of the local 
guild writes the consulate general, “that 
the young men acquire versatility and a 
rich store of ideas, owing to the variety of 
orders on which they work during appren- 
ticeship.” He further states: 

As an aid to the teaching of the masters, espe- 
cially in the field of artistic acquirement, the un- 
derstanding of style, and the development of the 
faculty for designing and modeling, we have in 
Berlin first of all the Museum of Industrial Art. 
Of second importance is the goldsmiths’ trade 
school and its attached workshop. Shop instruc- 
tion is merely elective. For especially competent, 
industrious and gifted young goldsmiths we have 
an academy in Hanau-on-Main, which receives a 
yearly subvention of about $7,100 from the State 
(Prussia) and is further supported by the rich 
manufacturers in that city. 

The school in Berlin to which the mas- 
ter refers is simply one department of the 
municipal compulsory continuation schools. 
No account of the work done has ever 
been published. 

THE HANAU ACADEMY. 

The academy at Hanau is well worthy 
of consideration. Founded in 1772 as an 
academy of design, a “Trade School for 
the Precious-Metal Industry” was added 
in 1889. Girls as well as boys are accepted 
as pupils. Entrants must be at least 15 
years old (the actual average is 16 to 18). 
They must have had at least two years’ 
successful attendance at an industrial con- 
tinuation school or pass an entrance ex- 
amination in simple freehand drawing or 
designing. All the pupils attending in 1912 
had had two years’ practical training pre- 
vious to entrance. During the Summer 
semester there were 187 boys and 16 girls 
in attendance; during the Winetr semester, 
160 boys and 14 girls. Among the 187 
youths attending during the first semester 
were 94 goldsmiths, 30 industrial drafts- 
men, 24 engravers and 11 jewelers. 

The study plan for the Winter semester 
of 1912 included an elementary class in 
which instruction was given in freehand, 
mechanical and memory drawing; a mid- 
dle class, in which instruction was given 
in color design, decorative coloring, model- 
ing and etching; and special classes fo1 
(1) goldsmiths and designers, (2) silver- 
smiths, designers and modelers, and (3) 
lithographers and _ decorative painters. 
There was also an advanced class in gen- 
eral artistic instruction. 

The subjects taught in the special class 
for goldsmiths and designers included 
sketching, modeling, engraving, enameling 
and gem cutting; in that for silversmiths, 
etc., sketching, modeling, engraving, steel 
engraving, hammer work, cupellation and 
ivory carving; and in that for lithogra- 
phers, etc., advanced decorative coloring, 
lithography and illumination, and oriental 
typography. 

STUDY TRIPS—TUITION. 

The work in the advanced class included 
drawing and modeling from life, anatomy, 
the history of art, and instruction in style. 
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The students are taken on study trips to 
art collections in Frankfort-on-the-Main 
and other near-by cities. In March of 
each year there is a public exhibition of 
the school work, and medals and diplomas 
are awarded to the authors of the best 
specimens. Several small scholarships are 
also offered. 

The yearly tuition for the Fall course is 
$11.90 for German male students and $17.85 
for German female students; foreigners 
pay five times as muck. 

School Attendance Obligatory in Vienna. 
(Vice-Consul General R. W. HeINGARTNER, Vienna, 
Austria.) 

For the gold and silver smith’s trade in 
Vienna three years must be spent in study 
thereof at so-called Fortbildungsschulen 
(further improvement schools). The 
branches of study include trade-commercial 
matters, especially such as pertain to the 
jewelers’ trade. 

There are four such scltools in Vienna, 
at II Vereinsgasse 25, VI Marchettigasse 
3, VII Neustiftgasse 97, and VI Grasgasse 
5, which last is that of the Jewelers’ Guild, 
where there are taught, besides the silver 
and gold smith’s trade, the setting of gems, 
etching and engraving. In the Fall of 1913 
still another school was to have been 
opened at VI Mollardgasse 87, Vienna. 
These schools issue no illustrated prospect- 
uses, but information concerning them may 
be obtained at the Bureau des Fortbild- 
ungsschulrats at VI Mollardgasse 87. The 
school year has nine months. 

There is no school in Vienna at which 
the art of making ornaments of precious 
metals and stones is taught. Such art must 
be learned during apprenticeship lasting 
from three to four years, during which at- 
tendance at the above mentioned schools 
is obligatory. After finishing school the 
young beginner commands, according to 
his ability and the quality of the work 
turned out, from eight to 12 cents per hour 
for articles made with the help of machine 
tools and that are of a staple character. 
For fine jewelry work as much as 20 and 
23 cents per hour is paid. 








Paul Miller, Jackson, Miss., Goes Into 
Bankruptcy and Is Offering Credi- 
tors 20 Per Cent. 

Jackson, Miss., Jan. 22—Paul Miller, a 
retail jeweler and pawnbroker of this city, 
has filed a voluntary petition in bankruptcy. 
He has assets in real estate of $5,500, 
which are fully encumbered, and merchan- 
dise of $1,400. The liabilities include 
wages, $100; secured claims, $4,000, and 
unsecured claims, $37,000. He is offering 

20 cents cash. 

Mr. Miller formerly conducted a small 
repair shop at Shreveport, La. Later he 
was of the firm of Miller & Orkin, in that 
city. After that firm dissolved he came 
here and was later rejoined by Orkin, the 
business being conducted as Orkin & Mil- 
ler. They also used the trade style of the 
Capital Jewelry & Loan Co. In January, 
1898, Mr. Orkin again withdrew and Mr. 
Miller has since continued individually. 








George H. Fraser, Rosebush, Mich., is 
offering 33% cents in full settlement of 
the claims against Gould & Fraser. 
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UCCESS must be carved from 

the opportunities that come 
your way. To succeed you must do 
your best to carry an assortment 
of salable goods. 


One of your opportunities to 
purchase goods right is when our 
representative calls to see you. 


Probably the largest and most 
varied assortment of 


DIAMONDS 


in America is to be seen in our 


New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 


W E cordially invite you to write 
to us or call when visiting 


New York. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 














LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE 


6 TULP STRAAT 
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Trade Associations — With Particular Reference to the 
Sherman Anti-Trust Law. 








(Address delivered by Fetrx H. Levy, General Counsel for the National Wholesale Jewelers’ 
Association, before the National Wholesale Dry Goods Association, Jan. 22.) 

















ELIX H. LEVY, the general counsel 
of the National Wholesale Jewelers’ 
Association, was a prominent speaker be- 
fore the 10th annual convention of the 
National Wholesale Dry Goods Association 
at the Waldorf-Astoria Hotel, New York, 
last Thursday night. The convention was 
in session Wednesday, Thursday and Fri- 
day, and Mr. Levy delivered his address 
at the “smoker” Thursday evening. His 
subject was “Trade Associations, with 
Particular Reference to the Sherman Anti- 
Trust Law”; and inasmuch as he is a for- 
mer special assistant of the Attorney-Gen- 
eral, and also has had charge of the case 
of the wholesale jewelers, which is soon to 
be settled in the United States District 
Court, his remarks on the subject are of 
general interest to the mercantile world. 
The address was as follows: 


The applicability of the Sherman law to great 
trade associations, such as the National Wholesale 
Dry Goods Association, is limited, in general, to 
two particular features of the work of such as- 
sociations, namely, first, the efforts frequently 
made in the past few years by such associations 
to combat the tendency to direct dealings between 
manufacturers and retailers, and thereby to elim- 
inate the wholesaler; and, second, the efforts made 
by such associations to bring about in lawful ways 
what may concisely be termed “price maintenance.” 

This address will be limited to a consideration of 
the first of the foregoing subjects. 

In trade associations such as the National 
Wholesale Dry Goods Association and other like 
associations of wholesalers, where the commodities 
dealt in are very numerous and are relatively 
small in bulk and value—such as dry goods, gro- 
ceries, jewelry, hardware and the like—it has been 
contended upon an apparently sound basis that 
the wholesaler is a commercial and economic ne- 
cessity, and that his continued existence is bene- 
ficial alike to the manufacturer, to the retailer 
and to the consumer. Despite the fact that in 
these lines of industry the manufacturers and the 
retailers concede that, as a general proposition, 
the wholesaler is commercially and economically 
necessary in the scheme of. distribution, a tendency 
has arisen on the part of retailers and manufac- 
turers to bring themselves into direct relations— 
frequently through the agency of so-called pur- 
chasing or co-operative syndicates—and to ignore 
the wholesaler. This tendency manifests itself 
often not by a complete ignoring of the whole- 
saler, because that would be impossible in the 
lines of industry such as have been mentioned; 
but by a partial and yet substantial ignoring of 
the wholesaler, where retailers and manufacturers 
have undertaken to establish direct dealings with 
respect to particular articles as to which, by 
reason of larger collective deliveries, the manu- 
facturer can profitably deal directly with the re- 
tailer. These occurrences are undoubtedly suffi- 
ciently familiar to trade associations such as yours, 
to make it unnecessary to elucidate the point 
further. The injurious effect of such a course of 
conduct upon the wholesaler is made obvious by 
a consideration of the fact that, as a necessary 
result, the wholesaler finds that the manufacturer 
from whom he has obtained his supplies very often 
sells the same class of wares directly to the re- 
tailers who are customers of such wholesaler, The 
natural result is that the wholesaler finds, after 
supplying himself wth a given line of merchandise 
from a given manufacturer, and after expending 
in the purchase and preparations for the sale of 
such wares, his capital, time and ability, that his 
only avenues of sale are closed to him because 
the identical manufacturer from whom the whole- 
saler has purchased his supplies has sold similar 
merchandise directly to the identical customers 
to whom the wholesaler has been accustomed to 
sell such wares. The wholesaler argues that, by 


virtue of this irregular dealing on the part of the 
manufacturer and the retailer, the wholesaler is 
deprived of the profitable and desirable branches 
of his business and that his ruin is thereby threat- 
ened. He argues that the further result would 
then follow that the channels of distribution 
would be disarranged and the manufacturer. would 
be forced to readjust his selling arangements so 
as to provide for direct dealing with the retailer, 
and that the retailer would be compelled to pay 
more for his goods on account of the increased 
expense of such direct distribution, and would be 
compelled to spend more time with a largely in- 
creased number of manufacturers’ salesmen, and 
to keep many more accounts and to pay many 
small freight charges, all of which would result 
in the ultimate consumer being obliged to pay 
more for his goods. 

For the purpose of combating and checking this 
tendency through the instrumentality of trade as- 
sociations, the wholesaler starts with the funda- 
mental proposition that such practises, in industries 
where the retailer and the manufacturer concede 
the general advantage of distribution through the 
wholesaler, are not eonsistent with elementary good 
faith and with sound and honest business princi- 
ples, and. that, therefore, the wholesaler, through 
his trade association, is justified in taking measures 
to check and prevent such a tendency. 

The measures which have been adopted for this 
purpose are too familiar to require enumeration 
at this time. For our present purpose, it is suffi- 
cient to say that in so far as such defensive meas- 
ures have been based upon concerted efforts on 
the part of trade associations to coerce, or even 
to persuade by force of numbers, the manufac- 
turer to adhere to the customary methods of dis- 
tribution through the wholesaler, the drastic and 
far-reaching power of the Sherman anti-trust law 
has asserted itself, with huge and menacing bulk, 
as an insuperable obstacle. 


In recent cases which have been decided by the 
United States Supreme Court this fact is made 
abundantly clear. In one of such cases the Su- 
preme Court said that it was of no importance 
that similar efforts were made by dealers for 
purely defensive purposes and because they were 
necessary in order for such dealers to maintain 
their independent existence. The Court said that 
efforts of this nature involved an unlawful re- 
straint of trade ‘“‘whatever the motive or necessity 
which has induced the compact.” In another cele- 
brated case, the Danbury hatters’ case, the Su- 
preme Court declared certain acts of a somewhat 
similar nature to be unlawful although, to use 
the Court’s words, “the impelling motive of the 
combination was an effort to better the condition 
of the combiners, which except for the anti-trust 
act, might be proper and lawful.” In another 
illuminative decision the Supreme Court used the 
following language: 


“It is argued that the main purpose of this 
agreement being to increase the trade of the 
parties, to enhance competition in a larger field, 
and improve the character of the product, these 
objects are beneficial to the public as well as to 
the private parties, lawful in their scope and 
purpose, and justifying the indirect and partial 
restraint of trade involved in the execution of 
the agreement. * * * 

“Wider markets and more trade may be the 
inducements to such agreements, but they are 
purposes which the act of Congress does not 
permit to interfere with the freedom of inter- 
state traffic.” 


These recent and authoritative decisions of the 
Supreme Court are sufficient to make clear that 
the Sherman law forbids any acts on the part 
of wholesalers, acting through their trade asso- 
ciations, whereby, through concerted efforts, an 
attempt is made to influence, persuade or coerce 
manufacturers to limit their dealings to such 
wholesalers. In order not to make the subject 
too technical or to expand it unduly, the proposi- 
tion may be put in this concise form, namely, that 
the Sherman law forbids merchants, acting col- 
lectively, from doing anything whereby the free 
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flow of commerce is in 
verted or interfered with. 

In recent years the conspicuous examples of 
efforts made upon the lines above indicated by 
important trade associations, and which have re- 
sulted in subjecting such associations to the pro- 
hibitions of the Sherman law, are the cases of 
the Lumber Dealers’ Association, the Southern 
Wholesale Grocers’ Association and the jewelers’ 
associations. The first two of these cases have 
been decided by the courts upon the basis of the 
proposition which has just been mentioned. The 
last, namely, the case of the jewelers’ association, 
is now awaiting final disposition in the United 
States District Court in this city. Speaking, there- 
fore, with some reserve, on account of the fact 
that this case has not yet been definitely disposed 
of, although an agreement with the Government 
has been substantially reached, it may be of some 
interest to present concisely the situation which 
there existed. Some six months ago it became 
known that the Department of Justice had insti- 
tuted a grand jury inquiry in this city directed 
against practises which it was charged were being 
pursued by the two great jewelers’ associations, 
to wit, the wholesalers’ association and the manu- 
facturers’ association. It was charged that these 
associations and their members had entered into 
an understanding or agreement whereby the whole- 
salers should limit their patronage to manufac- 
turers, who, in turn, would agree to limit their 
sales to such wholesalers. It was charged that 
the purpose of this understanding was to prevent 
direct dealing by retailers or by purchasing syndi- 
cates with manufacturers. The wholesalers, how- 
ever, claimed that their efforts in this respect were 
limited to sucli manufacturers as had adopted and 
had declared a policy of dealing exclusively 
through the wholesaler, and that their purpose was 
to persuade such manufacturers, by means deemed 
to be legitimate and proper, to live up to and 
observe such declared policy. The Government, 
however, insisted that under the provisions of 
the Sherman law it was unlawful for a body of 
merchants, acting collectively, to exert any efforts 
in the nature of coercive persuasion which were 
intended to influence in any way the free and un- 
hampered Wistribution of merchandise in any way 
in which nfanufacturers or retailers desired. There- 
upon both, of the said associations notified the 
Government’s representatives, although what they 
had done had been done in the conscientious 
belief that it was lawful and proper, they would 
nevertheless accept the Government’s contention, 
based upon the decisions of the Supreme Court, 
that such practises were not permitted by the 
Sherman law and must therefore be abandoned. 
It is a pleasure to record that the Government’s 
representatives accepted this declaration in a 
friendly spirit and thereupon declared the purpose 
to limit the Government’s action to the obtaining 
of a court decree embodying in formal phraseology 
certain injunctive provisions whereby the agree- 
ment of these two associations, as just mentioned, 
might be put into a definite and recorded form. 
It seems to be proper at this time, when the 
question is active of voluntary acquiescence on 
the part of large corporations in the demands of 
the Government for changes in their corporate 
construction to meet the requirements of the 
Sherman law, to say that the Department of 
Justice, in the particular case just mentioned, ex- 
hibited a broad-minded and fair spirit towards the 
two jewelers’ associations, evidenced in part, by 
the discontinuance of grand jury proceedings 
looking to criminal indictments and by the with- 
drawal of a demand made by the Government at 
an earlier stage of the proceedings that the two 
associations should be required to dissolve. In 
other respects, not necessary here to enumerate, 
the Department of Justice, while rigidly adhering 
to the essential principles of the Sherman law, 
showed a purpose to conserve, as far as is con- 
sistent with those principles, the beneficial features 
of the two jewelers’ associations, in order that 
their many branches of activity which are in no 
way related to the Sherman law might not to be 
interfered with or destroyed. 

As a result of the action taken by the Govern- 
ment under the Sherman law with respect to the 
trade association's above mentioned, namely, the 
lumber dealers,’ the grocers’ and the jewelers’ as- 
sociations, serious questions have arisen as to 
whether any efforts may now be made by trade 
associations with a view of retaining the position 
of the wholesaler as a commercial and economic 
necessity in those particular branches of industry 
where his continued existence is conceded to be 
a necessity. Answering this question broadly, and 


any way hampered, di- 





THE JEWELERS’ CIRCULAR-WEEKLY January 28, 1914. 


—— IMITATION ORIENTAL PEARL NECKLACES —~ 











a f * 3a e =. 
® _— gS 
a a - 4 ¥ 
sirens aa : 
iis So ge 3 
ee ee ‘eo 


- - a 


creased. ~ 
demand for e, 
these Med. ‘\ 
laces and swell 4 
your Profits. 


Owing to their Ori- 
ental quality it is almost 

an impossibility to distin- 
guish them from Natural 
Oriental Pearls. 
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without attempting at this time to enter into any 
minute details, it may be safely asserted that the 
Sherman law does not forbid or interfere with the 
right of wholesalers to disseminate among them- 
selves and among manufacturers and retailers, 
arguments designed to show the economic and 
commercial disadvantages which will ultimately 
result if individual retailers and individual manu- 
facturers, aiming at immediate, selfish and sup- 
posed advantage, deal directly with each other in 
such manner as to make the further existence of 
the wholesaler unprofitable and thereby to elim- 
inate such wholesaler. So long as such argu- 
ments are limited to a fair and honest discussion 
of the economic principles involved and are free 
from any elements of threat or coercion or the 
appearance of threat or coercion, they are unob- 
jectionable. If it be argued that such a_ pro- 
cedure would be academic and without practical 
value, it may be answered that if responsible and 
important trade associations will intelligently 
formulate a plan of educational argument based 
upon sound and convincing reasons, and will dis- 
seminate such arguments with periodical fre- 
quency, substantial benefits will, or at least ought 
to, accrue upon the part of far-sighted and in- 
telligent merchants, who will thereby be convinced 
that the temporary and selfish advantage which an 
individual retailer or manufacturer may gain by 
disregarding the established course of distribu- 
tion can only result in detriment to himself and 
to all the other branches of his industry, as well 
as to the ultimate consumer. 

Putting the entire matter into plain English, 
the legal aspects of the matter may be thus stated: 
The Sherman law forbids concerted action upon 
the part of trade associations or upon the part of 
any class of individuals calculated or designed to 
interfere with the free flow of commerce; but it 
does not forbid efforts upon the part of merchants 
to convince their fellow-merchants, by the use of 
argument and discussion, that a general and per- 
manent benefit is of greater importance to the 
individual merchant than a partial and temporary 
advantage gained ty a selfish disregard of estab- 
lished courses of dealing. 

It is quite fair to assume that trade associations, 
whose activities have thus been impaired by the 
operations of the Sherman law, do not look upon 
that law with favor. On the contrary, there is a wide- 
spread sentiment existing among the merchants of 
this country at this time that the Sherman law is 
unnecessarily drastic and that its effect is hurtful 
upon trade and commerce. In so far as this sen- 
timent emanates from trade associations such as 
yours, it is important to observe that the Sherman 
law, at the time of its enactment in the year 1890, 
was intended to meet a situation very different 
from that which is presented by the activities of 
trade associations. The Sherman law was en- 
acted after most protracted and careful consid- 
eration by the two Houses of Congress, and after 
its phraseology had been most carefully considered 
in Congress by lawyers of the most profound and 
thorough learning. It was framed with direct 
reference to a situation then existing which was 
deemed by Congress and the country at large to 
be most grave and threatening. This sentiment 
was based upon the existence at that time of a 
number of vast aggregations of capital which had 
then monopolized, or threatened soon to monop- 
olize, many important branches of trade. These 
aggregations constituted the typical “trust,” the 
conspicuous examples of which, existing at that 
time, were the sugar trust, the whisky trust and, 
more conspicuously, the Standard oil trust. 

This occasion does not permit of any technical 
discussion of the course which the Sherman law 
followed from the time of its adoption on July 
2, 1890, except in the merest outline. It must 
therefore suffice to say that when the Sherman 
law was enacted by Congress it was not intended 
by Congress to create therby any new doctrine 
of law, but merely to give to the Federal juris- 
prudence, and therefore to the Federal courts, 
the same power which had always existed in the 
State courts under the ancient common law o 
England. This common law had been adopted by 
nearly all of the States of the Union, but not by 
the Federal Government, at least in so far as 
its criminal laws ar concerned. Accordingly, by 
the adoption of the Sherman law, Congress did no 
more than to place upon the Federal statute-book 
the ancient common law which forbade combi- 
nations and agreements in restraint of trade. ; 

The Sherman law first received consideration 
at the hands of the Supreme Court in the cele- 
brated Knight case, or sugar trust case, in the 
year 1895. Unfortunately, by reason of the com- 


plicated legal situation which exists in this coun- 
try, due to the unavoidable overlapping or con- 
flict, in many respects, between the jurisdiction of 
State courts and the jurisdiction of the Federal 
courts, great confusion resulted from the decision 
of the Supreme Court rendered in the sugar trust 
case to the effect that, on account of the par- 
ticular facts which were involved in that case, 
the Sherman law did not apply. In substance, the 
court held that the facts which were the subject 
of consideration in that case involved transactions 
within the limits of the single State of Pennsyl- 
vania and did not involve interstate transactions. 
It was erroneously thought, however, that the 
Supreme Court meant to decide that the Sher- 
man law did not apply at all to combinations or 
agreements in restraint of trade of an industrial 
character—that is to say, it was believed that the 
Supreme Court intended to limit the application 
of the Sherman law to combinations or agree- 
ments directly affecting transportation only, and 
to declare that it did not apply to combinations 
or agreements affecting manufacture or distribu- 
tion of merchandise, unless the distribution of 
merchandise, directly involved the question of 
transportation. The result was that the Sher- 
man law was looked upon as a_ dead-letter, 
and it was practically ignored by all of 
the great trusts, against which that law 
was primarily designed. In the year 1899, how- 
ever, the Supreme Court, in affirming the de- 
cision of Judge Taft (later President Taft), ren- 
dered by him in the celebrated Addystone Pipe & 
Steel Co. case, made it clear that the views popu- 
larly based upon its decision in the sugar trust 
caSe were erroneous and that the Sherman law did 
in fact apply to the usual instances of trade com- 
binations in the nature of trusts. 

In the same year the Supreme Court rendered 
its decisions in the two celebrated traffic cases 
and gave, as was then generally believed, an even 
wider scope to the statute by declaring that it 
applied to ail restraints of trade, whether the 
same were reasonable or unreasonable. 

In spite of these plain declarations by the Su- 
preme Court of the comprehensive scope of the 
anti-trust statute as affecting not merely common 
carriers but also industrial combinations of the 
kind which were then and ever since have been 
so common, the great impetus which had been 
given, by the misconceived purport of the sugar 
trust case, to the formation of industrial com- 
binations, continued unabated, so that, in the 
period between 1899 and 1904 the number and the 
size of the industrial combinations which were 
created were far greater than ever before. 

In the year 1911 the Supreme Court rendered 
its decisions in the Standard oil case and in the 
tobacco trust case. By these decisions the true 
force and effect of the statute were defined more 
vigorously, although not upon any new principle, 
than in any of the previous decisions. For the 
first time, then, the business community was 
aroused to a recognition of the drastic and far- 
reaching force of the Sherman law. Lulled into 
the belief that the statute lay on the books as an 
idle and impotent thing—a belief quite justified, 
prior to the Addystone case, because of the mis- 
taken conception of the law as defined in the 
sugar trust case—the business community was 
rudely awakened to a recognition of the fact that 
the anti-trust ¢law constituted a statutory pro- 
vision of the most drastic and far-reaching nature. 

To the expert student of the subject, it seems a 
logical and easy step to pass from the decisions 
in the cases of these typical trusts to the situations 
which exist with respect to trade associations. It 
must suffice to say that, upon sound legal grounds, 
there can be no reason to doubt that the force of 
the Sherman law as exemplified in the case of 
such typical trusts is equally applicable to the 
milder situations existing with respect to the par- 
ticular activities here under consideration on the 
part of trade associations. 

No one will claim that the merchants who con- 
stitute such trade associations—merchants who 
may properly be said to comprise the bone and 
sinew of the business life of this country—are 
actuated by any sinister or crafty designs, such as 
actuated the managers of many if not all of the 
great typical trusts. Nevertheless, it cannot be 
doubted by such merchants that although they 
have found themselves brought within the drastic 
provisions of the Sherman law, the effect of that 
law upon the business life of this country has on 
the whole been most beneficial. In support of 
this statement, I refer, by way of illustration, to 
the case of the Northern Securities Co., the pow- 
erful holding company which in the year 1904 
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was disrupted by the order of the Supreme 
Court. The court based its action solely upon 
the provisions of the Sherman law. If that law 
had not been enacted, the Northern Securities Co. 
would in all probability have been permitted to 
continue in undisturbed existence and would there- 
by have furnished a basis and an example for a 
similar union of the remaining railway systems 
of this country. The result would soon have fol- 
lowed that all of such systems would have been 
brought within the grasp and control of a few, 
nay, of a single, vast holding company, itself 
under the control of a few powerful individuals; 
and the menacing and dangerous situation would 
then have been presented that less than perhaps 
a dozen men would have controlled, at their own 
will and pleasure, the entire railway facilities of 
this country. It must be left to the imagination 
to attempt to conjecture the dangers which would 
necessarily have ensued from such a situation. 

Similarly, it cannot be doubted that if the Sher- 
man law had not stood in the way of the con- 
tinued and undisturbed existence of the great 
Standard oil trust and the great tobacco trust, 
and other like combinations, ingenious, resource- 
ful and powerful individuals would have extended 
even further the alarming conditions which have 
so greatly disturbed the economic student within 
the past few years—conditions justly disturbing 
because of the fear that substantially all of the 
important industries of this country and its bank- 
ing and financial facilities, would be placed within 
the control of a very small number of individuals. 
It is but recently that the doctrine of “the new 
freedom” has been promulgated, the essential ele- 
ment of which is that the right of the individual 
must not be violated or impaired by the concerted 
and irresistible power of the few. This doctrine 
could never have been seriously urged or con- 
sidered except for the fact that the Sherman law 
had shown by its effect upon the great trusts and 
upon the attempted control of the transportation 
and financial facilities of this country, that the 
Government of the United States and its laws 
are more powerful than the designing machinations 
and purposes of a few individuals, however re- 
sourceful. 

At this day, when the name of Grover Cleveland 
is venerated, without partisan distinction, as an 
illustrious President of sound and conservative 
principles, it may be proper to repeat the words 
which he addressed to Congress in the year 1896. 
The evil conditions which individual rapacity had 
bad brought about in the identical respects which 
are to-day so manifest in this country, appealed 
forcibly to him even at that time, as is shown by 
the language which he then used in his message 
to Congress. He said: 

“Another topic in which our people rightfully 
take a deep interest may be here briefly con- 
sidered. I refer to the existence of trusts and 
other huge aggregations of capital the object of 
which is to secure the monopoly of some par- 
ticular branch of trade, industry or commerce 
and to stifle wholesale competition. When these 
are defended, it is usually on the ground that 
though they increase profits they also reduce 
prices, and thus may benefit the public. It 
must be remembered, however, that a reduction 
of prices to the people is not one of the real 
objects of these organizations nor is their tend- 
ency necessarily in that direction. If it occurs 
in a particular case it is only because it accords 
with the purposes or interests of those managing 
the scheme. 

“Such occasional results fall far short of 
compensating the palpable evils charged to the 
account of trusts and monopolies. Their tend- 
ency is to crush out individual intelligence and 
to hinder or prevent the full use of human 
faculties and the full development of human 
character. Through them the farmer, the 
artisan, and the small trader is in danger of 
dislodgment from the proud position of being 
his own master, watchful of all that touches 
his country’s prosperity, in which he has an 
individual lot, and interested in all that affects 
the advantages of business of which he is a 
factor, to be relegated to the level of a mere 
appurtenance.to a great machine, with little free 
will, with no duty but that of passive obedience, 
and with little hope or opportunity of rising in 
the scale of responsible and helpful citizenship. 

“To the instinctive belief that such is the 
inevitable trend of trusts and monopolies is 
due the widespread and deep-seated popular 
aversion in which they are held and the not 
unreasonable insistence that, whatever may be 
their incidental economic advantages, their gen- 
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eral effect upon personal character, prospects 

and usefulness cannot be otherwise than in- 

jurious.”’ 

These are the words of no demagogue or self- 
seeker. They constitute doctrines based upon pro- 
found economic principles and upon the funda- 
mental right of personal liberty. 

If, therefore, trade associations have felt to 
their detriment the powerful force and majesty 
of the law as exemplified in the Sherman anti- 
trust statute, they should, as law-abiding, liberty- 
loving and patriotic citizens, obediently bow their 
heads to the commanding needs of a situation thus 
forcibly presented by Grover Cleveland. If trade 
associations find themselves compelled to re-estab- 
lish and readjust their methods in order to con- 
form to the requirements of the Sherman law, 
they should do so in the consciousness that the 
greater good of the greater number is a pre- 
dominant law of nature, and that although the 
immediate effect of such acquiescence on their 
part has been some immediate injury to them, 
they have nevertheless, in common with their 
fellow citizens throughout the United States, 
shared in the beneficial results which the Sher- 
man law has brought abou by curbing to a large, 
although as yet not complete, extent the baneful 
and sinister purposes and results of the gigantic 
aggregations of capital, whose continued and un- 
disturbed existence would have seriously menaced 
and imperiled the liberties of the citizen, if 
not, indeed, the very existence of our constitu- 
tional government itself. 

It is very pleasant to one who is in harmony 
with the purposes of the Sherman anti-trust law 
to note, through an examination of your pro- 
gramme, and to learn from conversations with 
your officials, that there are many activities of 
your organization which have absolutely no bear- 
ing on the law which we have been discussing. I 
see that you to-day have been considering plans 
for a widespread movement to demonstrate the 
value of the services performed by the whole- 
saler; that yOu are discussing the question of 
terms and datings; that you have given consider- 
ation to the effect of the change of tariff on your 
business; that you are giving great attention to 
the question of efficiency and the reducing of the 
cost of doing business; that you are considering 
various bills which have recently been presented 
to Congress relative to the quality of the various 
fabrics which you handle. The array of subjects 
which you have presented indicates very clearly, 
to my mind, that there are many activities which 
can be beneficially pursued by those engaged in 
the distribution of merchandise which have no 
bearing whatever on the question of price agree- 
ments or control of methods of distribution. And 
from the standpoint of a lawyer who endeavors to 
interpret the law with some knowledge of business 
customs, and with a feeling that to-day the busi- 
ness men of this country should have the co-oper- 
ation of lawyers and law-makers, I can but extend 
to you my hearty congratulations on the work 
which you are accomplishing. 








Israel Hayman, Syracuse, N. Y., Files 
Voluntary Petition in Bankruptcy. 
SyracusE, N. Y., Jan. 23.—Israel Hay- 

man, retail jeweler at 224 W. Fayette St., 
filed a petition in voluntary bankruptcy in 
the United State Court Monday and the 
matter has been referred to Referee Stone 
to call a meeting of Hayman’s creditors. 

Hayman’s schedule shows that he owes 
$2,324, including $40 secured, and has as- 
sets of $1,013, including stock, $500; fix- 
tures, $100; debts due, $410, and cash on 
deposit, $350. 

Mrs. David Davis, of Syracuse, is the 
only secured creditor, her claim being $40. 
She sold Hayman a safe on a contract. 

The creditors include: Klein & Bend- 
heim, $255; Bernstein Bros., $52; Solomon 
Silberfeld, $151; Simon Spiro & Co., $206; 
Meyer Sobsevitz, $47; Aisenstein & Woro- 
nock, $200; A. Edward Fisher, $144; J. 
Blatt, $345; Felder Bros., $19; Nassau Na- 
tional Bank, $51; D. Kalman, $54; B. H. 
Berson & Co., $231; Marks & Liberman, 

75; M. & J. L. Winkelstein, $209; M. L. 


Cohen, $23; T. A. Levy, $150; Thomas 

Grodinsky, $35; Syracuse Lighting Co., $20. 
The claim of Solomon Silberfeld, rep- 

resenting amount of a note, is disputed. 

Hayman has a claim for $410 against 
Samuel Gordon, who, he says, took goods 
on consignment and left for parts un- 
known. 

The first meeting of the creditors of 
Hayman will be held at the office of Ref- 
eree Stone, 330 Onondaga County Savings 
Bank building, on Feb. 2. Creditors will 
prove their claims and elect a trustee. 








Harry A. Hershfield, Kansas City, Mo., 
Files Schedules in Bankruptcy. 

Kansas City, Mo., Jan. 22—The meet- 
ing of creditors of Harry A. Hershfield, 
scheduled for Jan. 19, was postponed until 
Jan. 26. It will be held in the offices of 
Referee in Bankruptcy W. B. C. Brown in 
the Fidelity Trust building at that time. 
The postponement was made in order to 
give Williams, Hunter & Guffin, attorneys 
for the creditors, more time in which to 
investigate before reporting their opinion 
on the offer of 25 per cent. tendered by Mr. 
Hershfield. 

According to the schedule of liabilities 
and assets filed by Mr. Hershfield, there are 
no creditors to be paid in full or to whom 
priority is secured by the law. The assets, 
according to the schedule, aggregate $25,530, 
while the liabilities are $41,421. The Com- 
merce Trust Co., Joseph Mareno and T. 
Brenner, all of Kansas City, hold security 
for loans extended. The Commerce Trust 
Co. holds merchandise worth $7,000, secur- 
ing a loan of $5,000, of which there re- 
mains unpaid $3,500. Joseph Mareno holds 
merchandise worth $3,000 to secure a loan 
of $1,900, which remains to be paid in full. 
T. Brenner has in his possession mer- 
chandise worth $2,800, securing a loan of 
$1,900, of which there remains to be paid 
$1,400. 

Unsecured creditors whose claims amount 
to more than $100 are as follows: Acme 
Mfg. Co., $306; American Cutlery Co., 
$102; American Safety Razor Co., $144; 
American Silver Co., $156; Attleboro Mfg. 
€o., $228; Bonner Mfg. Co., $1,995; Bene- 
dict Mfg. Co., $66; Frank Bergner & Co., 
$719; Biggins-Rodgers Co., $565; Bristol 
Silver Co., $317; the Capron Co., $130; M. 
Carlton, $350; Diamond Point Pen Co., 
$132; George W. Dover Jewelry Co., $372; 
Fontneau & Cook Co., $850; Finkelstein 
Bros., $238; L. Guttman & Son, $3,848; W. 
H. Gibbs, $157; Charles E. Hancock Co., 
$199; Hipp. Didisheim & Bro., $112; Al- 
bert Halpin, $186; L. A. Howertcn, $283; 
International Silver Co., $1,306; R. H. In- 
gersoll & Bro., $640; K. Mfg. Co., $184; 
Knickerbocker Silver Co., $212; Kantor & 
Scheff, $144; Kautzmann & Co., $489; S. 
Kaplan & Co., $1,872; S. & B. Lederer Co., 
$472; E. L. Logee & Co., $109; Levinson, 
Friedlander & Co., $270; Lyons Mfg. Co., 
$102; Marden & Kettlety Co., $571; Mor- 
gan Jewelry Co., $316; M. & S. Novelty 
Co., $314; H. S. Michaels Co., $2,356; 
Mills, Gardner & Co., $363; New Haven 
Clock Co., $239; National Umbrella Co., 
$160; I. Nebenzahl, $1,410; Providence 
Stock Co., $255; Providence Mfg. Co., 
$653; Polan, Katz & Co., $165; Quaker 
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City Cut Glass Co., 198; W. Reichert & 
Co., $108; Wm, A. Rogers, Ltd. $471; 
Royal Metal Mfg. Co., $189; J. W. Rosen- 
baum & Co., $188; Royal Silver Mfg. Co., 
$212; S. L. & G. H. Rogers, $147; R. I. 
Smith, $249; Star Watch Case Co., $8,625; 
L. Strasburger & Co., $501; Sperry Alex- 
ander & Co., $116; M. I. Schwarzstein, 
$431; Simon Mfg. Co., $102; H. Schwartz, 
$539; Samstag & Hilder Bros. $160; 
Arthur Silverfeld, $1,355; A. Suderov & 
Co., $1,689; Art Metal Works, $175; 
Kansas City Post, $378; total, $41,421. 

The assets consist of stock at 10th and 
Main Sts. and at 15 E. 5th St., worth: 
$18,800; fixtures and furniture, $6,200, and 
assets receivable, $530. Mr. Herschfield 
also owns a one-third interest in 53% 
acres of land in Newton County, Mo. The 
property, however, is mortgaged for 
$1,200, almost wiping out his equity of 
$500. 


Sectional Conferences Arranged by New 
York State Retail Jewelers’ 
Association. 

The New York State Retail Jewelers” 
Association has decided to hold a series of 
Sectional Conferences prior to the State 
convention, which will be held this year 
in Binghamton, N. Y., May 28 and 29. The 
conferences will last one day in each city 
and will afford an opportunity to many 
jewelers to get in touch with the associa- 
tion work who might hesitate about at- 
tending a regular State convention be- 
cause they are not members of the organ- 
ization. These conferences are for all re- 
tail jewelers and will afford opportunity 
for jewelers in the different sections to 
get together for the informal discussion 
of live topics of trade interest. 

The first conference will be held in 
Buffalo on Monday, Feb. 16. The second 
conference will be held at Syracuse, Tues- 
day, Feb. 17, at the Onondaga Hotel, and 
the convention session will occupy the 
afternoon. <A dinner will be served at 6 
p. M. and in the evening a good-fellowship 
meeting will be held. On Wednesday, Feb. 
18, a conference will be held at Troy, and 
on Thursday, Feb. 19, at Poughkeepsie. 
The last conference on the schedule is to 
be held in New York on Friday, Feb. 20. 

It is expected that Emil W. Kohn, New 
York, and August Loch, Pittsburgh, and 
others will attend two or three of the con- 
ferences, and among the speakers will be 
Chas. T. Evans, first vice-president of the 
American National Retail Jewelers’ Asso- 
ciation; Charles H. Howe, president of the 
New York State Retail Jewelers’ Asso- 
ciation; Benjamin T. Ash, secretary of the 
New York State Retail Jewelers’ Associa- 
tion; Stephen D. Burritt, Rochester, N. Y., 
and others. 














The house of Freudenheim, Levy & 
Lande has been incorporated, under the 
laws of the State of New York, to engage 
in business at Elmira, N. Y. The capital 
is $40,000. The incorporators are J. Bar- 
ney Sammet, Belmont, N. Y.; Benjamin F. 
Levy, Elmira, N. Y., and Mark G. Levy, 
54 Maiden Lane, New York. The concern 
has sent out an announcement that Mr. 
Sammet has purchased an interest in the 
business and will devote his time to it. 
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Ludwig Nissen & Co. 


Specialists in Pearl Necklaces 


Apropos of Pearls 


“Tals branch of the business is only in its infancy in the United 

States as compared with other countries. The jewelry estab- 
lishment not having a proportionately adequate assortment of Pearl 
Goods in its stock will find itself behind the procession. We have 
long made special efforts in the direction of meeting this increased 
demand of fashion and can help you complete your stock or fill 
your orders. 


We also have the finest collection of all kinds of Precious Stones, including the 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 
And, of course, we have all the regular goods in the above lines. 


LUDWIG NISSEN & CO. 
182 Broadway, New York 
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Death of Henry Asher Robbins. 
Shiela: 


Wednesday there passed away in New 
York a man who years ago was promi- 
nently identified with the jewelry trade, 
and especially the watch business—Henry 
Asher Robbins, a former member of the 
firm of Robbins & Appleton, who was for 
a long time connected with the Waltham 
Watch Co. Mr. Robbins died suddenly of 
pneumonia at the Waldorf-Astoria, in his 
85th year, and the funeral services were 
held Friday morning from his late apart- 
ments in the hotel. Interment was at 
Southampton, L. I. 

Henry Asher Robbins, who was a 
brother of the late Royal E. Robbins and 





THE LATE H. A. ROBBINS. 


«From a painting at the factory of the Waltham 
Watch Co.) 


the son of the Rev. Royal Robbins, was 
born in Berlin, Conn., Feb. 28, 1829. After 
receiving his education he came to New 
York in 1851, in which city his brother, 
Royal E. Robbins, had established himself 
as an importer of English watches, with 
an office on Cedar St. He joined forces 
with his brother and the concern moved 
to larger quarters in John St. The firm 
was then known as Robbins & Bro., and a 
year or two later Daniel F. Appleton came 
into the business under the style of Rob- 
bins Bros. & Co. 

On Jan. 1, 1857, when Royal E. Robbins 
retired as a general partner on account of 
ill health, the firm name was changed to 
Robbins & Appleton, Henry A. Robbins 
and Daniel F. Appleton remaining as the 
general partners. In 1857 the firm became 
the owners of the then young and small 
watch works at Waltham, Mass., and soon 
after established and organized the Ameri- 
can Waltham Watch Case Co., in which 
‘business the partners continued active in- 
terest and for years the firm of Robbins & 
Appleton remained the sole selling agents. 
Royal E. Robbins became the treasurer of 
the Waltham Watch Co., while Henry A. 
Robbins with Mr. Appleton conducted the 
New York end of the business until the 
former retired from active work in 1887. 
He retained, however, a large stock interest 


in the American Waltham Watch Co., or, 
as it is now known, the Waltham Watch 
Co., though he held no office in that con- 
cern. 

Mr. Robbins will be remembered by the 
older members of the watch trade, par- 
ticularly those who dealt with his concern 
when it was in the Waltham building in 
Bond St. We was widely known in trade 
and financial circles and was highly re- 
garded as a business man. In his time he 
was a member of many organizations and 
a number of clubs, among the latter of 
which were the Union League and the 
South Side Sportsman Clubs. 

The deceased for many years lived at 519 
Fifth Ave., though he generally resided at 
the Waldorf-Astoria Hotel during the 
Winter months. He had a country estate 
known as “Asher” at Southampton, L. L, 
where he passed the Summers. Mr. Rob- 
bins married Miss Lizzie Pelham Bend, 
who with a son, Henry Pelham Robbins, 
and a daughter, Mrs. H. W. McVickar, 
survive him. 








Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WASHINGTON, D. C., Jan. 21—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 


for the week just ended: 

Algoa Bay: 11 cases clocks and watches, $292. 

Antiqua: 2 cases plated ware, $207. 

Autofogasta: 15 cases plated ware, $1,844; 2 
cases watches, $127. 

Barranquilla: 10 cases clocks, $527. 

Bremen: 1 case jewelry, $506. 

Buenos Aires: 1 case plated ware, $229; 8 cases 
plated ware, $933; 186 cases clocks, $2,689. 

Callao: 3 cases plated ware, $376; 256 cases 
watches and clocks, $1,897. 

Christiania: 6 cases clocks, $231. 

Colombo: 8 cases clocks, $160. 

Colon: 1 case silverware. $219. 

Christobal: 2 cases plated ware, $160; 3 cases 
jewelry, $532. 

Hamilton: 2 cases plated ware, $125. 

Hamburg: 5 cases plated ware, $1,232; 6 cases 
optical goods, $646. 

Havana: 5 cases silverware, $769; 4 cases plated 
ware, $392; 6 cases optical goods, $598; 1 case 
optical material, $352; 9 cases plated ware, $1,274; 
1 case watches, $192. 

Havre: 1 case plated ware, $250; 4 cases silver- 
ware, $5,877; 1 case clocks, $360; 3 cases jewelry, 
$310; 1 case precious stones, $772. 

Hong Kong: 4 cases clocks, $19v. 

Iquique: 3 cases plated: ware, $458. 

Kingston: 2 cases plated ware, $219; 1 case 
plated ware, $151. 

Kobe: 115 cases clocks, $793. 

La Paz: 2 cases plated ware, $166. 

Leith: 5 cases thermometers, $294. 

Liverpool: 1 case watch cases, $1,265; 3 cases 
silverware, $608; 2 cases jewelry, $850; 80 cases 
clocks, $1,302. 

London: 88 cases clocks, $614; 41 cases watches, 
$2,794; 2 cases silverware, $461; 1 case jewelry, 
$300; 26 cases optical goods, $10,244; 82 cases 
clocks, $534; 55 cases time clocks, $2,086. 

Naples: 1 case plated ware, $210. 

Nassau: 4 cases plated ware, $254. 

Nuevitas: 5 cases plated ware, $1,663. 

Pernambuco: 114 cases clocks, $2,107. 

Rome: 1 case plated ware, $125. 

Savanilla: 1 case plated ware, $103. 

Sidney: 125 cases clocks, $1,809. 

Valparaiso: 5 cases plated ware, $449; 7 cases 
clocks, $225; 1 case watches, $2,441; 2 cases 
optical goods, $428. 








The business formerly conducted at Coa- 
linga, Cal., under the name of the Dia- 
mond Palace has been moved to Fresno. 
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Members of Committee of National Jew- 
elers Board of Trade to Appear at 
Hearing on Watch Case Bill. 

WasHINcTON, D. C., Jan. 22.—Charles H. 
Ingersoll, acting chairman of the special 
committee of the National Jewelers Board 
of Trade, appointed to take up the general 
questions involved in the Owen-Goeke 
Watch Case Bill, was in Washington 
Tuesday and held a conference with Rep- 
resentative Barkley, chairman of the sub- 
committee of the House Committee on In- 
terstate and Foreign Commerce which has 
the bill in charge. The chief object of Mr. 
Ingersoll’s visit was to make arrangements 
for members of the committee of the Na- 
tional Jewelers Board of Trade to appear 
when hearings on the bill are resumed. 
The date for the further hearing was not 
definitely decided upon. However, Mr. 
Barkley said to-day that the committee 
would take up the watch case bill shortly 
after Feb. 1, when the date for the hear- 
ing would be decided. 

Mr. Ingersoll pointed out to Represent- 
ative Barkley that a majority of the mem- 
bers of the special committee of which he 
is acting chairman had reported against the 
proposed bill and had reached the conclu- 
sion, after consulting with counsel, that the 
main provisions, notably the provision of a 
manufacturer from warranting his goods 
and the compelling of a manufacturer to 
mark his goods in a specific way, were un- 
constitutional. 

The National Jewelers Board of Trade 
will strongly protest against certain sec- 
tions of the bill, notably section 3, which 
provides a minimum of nine karats for 
gold cases. The special committee of the 
Board takes the position that this section 
would materially weaken the National 
Stamping Act by omitting half of the 
double test necessary under that act. The 
committee contends that this attempt to 
pass special legislation affecting all 
branches of the gold jewelry trade without 
either consulting the manufacturers who 
make gold cases solely or the manufac- 
turers of gold jewelry can hardly be justi- 
fied. Mr. Ingersoll explained that a mini- 
mum of gold standard may be desirable, 
but it should only be adopted after a full, 
fair discussion of every branch of the gold 
jewelry trade. 

In opposing the bill the Board will take 
up in detail the points brought out in the 
report of the special committee made last 
December. A minority report was then 
filed by George E. Fahys. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York. 
Week ended Jan. 24, 1914. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin... .$2,714,688.69 
Gold bars paid depositors............ 53,856.34 








OME hd cid deen dee wadexcuntasl $2,768,545.08 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


REM os acc apiata ana ee $113,680.59 
WNL iat ond cc So ldcces quant *2,174,471.98 
Ph aan as dae a'pia.d' Meee we ee 78,760.54 
SOD. ta oe hee ae as dmokateeuet 121,547.74 
ee a CU aera n awed dws a 81,828.91 
AT EE an hin win og alm, od ao A OO 144,398.93 
I eects a eicwieet~e <cbaeneens $2,714,688.69 





*Exported, $2,003,583.58. 
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Death of Frederick W. Porter. 

HartrorpD, Conn., Jan. 26.—In failing 
health for over a year, Frederick Whittlesey 
Porter, one of the oldest and most highly 
respected retired business men of New 
Britain, Conn., a jeweler by trade and one 
of the organizers of the Porter & Dyson 
Co., retail and manufacturing jewelers, 54 
Main St., died at his residence on Lake St. 
in that city last Wednesday evening. 

Mr. Porter was a native of Granby, 
Conn., and was born in 1829 of old New 
England stock. He spent nearly all of his 
life in New Britain, Conn., and was em- 
ployed for many years in the jewelry 
trade in the famous Churchill & Lewis shop 
on Main St. Finally the old firm went out 
of business, and Mr. Porter, with George 
H. Dyson, organized the Porter & Dyson 
Co. as its successor. Mr. Porter retired 
from active business about eight or nine 
years ago. He was an expert in the jew- 
elry line. 

Mr. Porter was a prominent G. A. R. 
man, belonging to Stanley Post. He served 
in the Second Connecticut Volunteer Light 
Battery, enlisted Sept. 12, 1864, and mus- 
tered out Aug. 9, 1865. He was one of 
the oldest members of harmony Lodge, 
A. F. & A. M. 

He celebrated his golden wedding May 2, 
1905, his wife, whose maiden name was 
Irene W. Roberts, surviving him. He also 
leaves the following sons: Isaac Porter, 
instructor at the Penn Charter School, 
Philadelphia; Richard R. Porter, of Hamp- 
ton, Conn.; Frank A. Porter, treasurer of 
the National Spring Bed Co., and Morti- 
mer G. Porter, who is with the Stanley 
Rule & Level Co. He also is survived by 
seven grandchildren. 

The funeral was held from his late home 
Saturday afternoon at 2 o'clock. Rev. 
H. W. Maier officiated at the services at 
the house and the interment. 








Charles J. Callahan Brings $25,000 
Equity Action Against C. H. Allen 
& Co., Attleboro, Mass. 

ATTLEBORO, Mass., Jan. 24.—Charles J. 
Callahan has brought a $25,000 equity ac- 
tion against Charles H. Allen and William 
H. Lamb, jewelry manufacturers of Attle- 
boro doing business under the firm name 
of C. H. Allen & Co. Mr. Callahan, who 
claims to have made ,several valuable in- 
ventions in the jewelry line, declares that 
he has been deprived of benefit therefrom 
and seeks through this action to have the 
patents reassigned to him, with royalties 
on each of them. 

Callahan was employed by C. H. Allen 
& Co. until November last, when he was 
discharged. This, he claims, was for the 
purpose of securing to C. H. Allen & Co. 
the benefits of his valuable patents and in- 
ventions. He also seeks access to the 
books of the concern so as to determine 
the amount of profits which he claimed is 
coming to him by the contract into which 
he says he entered. 

‘Callahan, in his complaint, alleges that 
prior to March 1, 1912, he was an employe 
of C. H. Allen & Co., and he was an ex- 
pert and commanded a large salary in con- 
sequence. On that date hé entered into a 
written agreement with the defendants, by 
the terms of which he agreed to continue 


in their employ and to devote his time to 
the furtherance of their business. In re- 
turn, he says, the company agreed to give 
him one-ninth of the net earnings of the 
firm for each month thereafter until the 
sum accumulated to one-ninth of $150,000, 
at which time it was agreed that Mr. Calla- 
han was to become a member of the firm. 
Since that time, he says, he had carried 
out his part of the agreement and com- 
pleted a number of valuable inventions 
which have netted the company big profits. 








Schedules in Bankruptcy of Joseph 
Pevzner, Albany, N. Y. 

Utica, N. Y., Jan. 23.—Joseph Pevzner, 
retail jeweler, 191 S. Pearl St., Albany, N. 
Y., against whom New York and Albany 
merchandise creditors filed a petition in 
bankruptcy on Dec. 10, after an admission 
by Pevzner that he was insolvent and un- 
able to meet his obligations, filed a sched- 
ule of his assets and liabilities in the 
United States Court this afternoon, and 
Judge Ray has referred it to Referee King 
to call a meeting of the alleged bankrupt’s 
creditors, if an adjudication in bankruptcy 
follows. H. M. Schlesinger is the attorney 
for Pevzner. 

Pevzner’s schedules show that he owes 
$6,093 and that his assets, listed at $4,227, 
include $18 in cash on hand, $800 in stock, 
$150 in store fixtures, $300 in: personal 
property, and $2,957 in debts due. 

The creditors include A. J. Hirsch, $450; 
Century Cut Glass Co., $50; Heart Jewelry 
Co., $68; Jacob J. Schmuker, $500; K. Set- 
tle, $340; D. Wolkoff Co., Inc., $275; Ben 
Shires & ‘Co., $345; Frank & Sass, $90; N. 
J. Felix & Sons, $24; Irving W. Spiro, 
$240; First National Bank of Albany, $350 
(indorsed notes); R. M. Schlesinger, 
$150; P. Alexander, $350; M. Levitz, $850; 
Samuel Urosky, $100; Eva Urosky, $100; 
Eliassof Bros. & Co., $215; M. B. Rief- 
stein, $100; M. Kunkel, $173; M. Jackson, 
$125; M. Solomon, $175; Max Brown, $75; 
American Sign Co., $62; H. Boasberg Sons 
& Co., $705; Empire Mfg. Co., $102. 








New Orleans Police Want Theodore 
Lowinsohn on Charges of Forgery 
and Embezzlement. 


New ORLEANS, La., Jan. 23.—The police 
of thig,cityyare endeavoring to locate Theo- 
dore Lowinsohn,:who was a vice-president 
of the Lowinsohn & Feitel Co., Inc. 
He is wanted on charges of forgery 
and embezzlement. A reward of $50 has 
been offered for his apprehension, and any 
information regarding him should be for- 
warded to James W. Reynolds, superin- 
tendent of police. 

Lowinsohn has been missing from his 
office since early in January, and an ex- 
amination of the books has shown a short- 
age, it is alleged. According to informa- 
tion given out here, Lowinsohn used the 
name of “Copland & Oportowsky” as a 
decoy to defraud his partners out of a large 
sum of money. It is charged that he made 
out orders against his concern’s funds pay- 
able to the fictitious brokers, and then 
forged the indorsement on the checks and 
secured the money himself. Superintend- 
ent Reynolds has placed the case in the 
hands of ‘Chief of Detectives Charles Long. 
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Lowinsohn is described as being 25 years 
of age, about five feet six inches in height, 
and as weighing 125 pounds. He has black 
hair tinged with gray, dark eyes, a ruddy 
complexion and is clean shaven. He is 
further described as a man of nervous tem- 
perament, a gifted conversationalist and 
an inveterate gambler. When laughing he 
squints his eyes. He may seek work as a 
jeweler or optician, or as a cowboy, as he 
is fond of ranch life. 








The Little Gem Shop, New York, Looted 
of Jewelry and Gems Valued at 
About $3,000. 

Burglars broke into The Little Gem Shop 
at 46 W. 34th St., New York, some time 
between 7 p. m. Monday and 4 A. m. Tues- 
day of last week and escaped with jewelry 
valued at between $2,000 and $8,000. A 
restaurant over the jewelry store was also 
plundered, but it is not exactly known how 
much was secured. Entrance was gained 
to the jewelry store by “jimmying” the 
door of the restaurant on the floor above. 
A hole was then cut in the floor and the 
burglars dropped through, a distance of 
about 15 feet, but instead of landing in the 
jewelry store they found themselves in 2 
men’s furnishing store, separated from the 
jewelry establishment by a thin partition. 
It was necessary then to cut a hole in the 
partition dividing the jewelry store from 
the haberdasher’s, and this must have 
taken several hours. It was quite evident, 
after an investigation, that the burglars 
were very careful to select only what they 
considered the most valuable stock, as they 
ransacked the showcases of a quantity of 
the most valuable jewelry and took every 
watch in the store. In the safe was sev- 
eral hundred dollars more worth of jew- 
elry which was not molested. What the 
burglars did not want they threw on the 
floor, and when the robbery was discovered 
quantities of cheap jewelry were found 

littered around the place. 

After thoroughly ransacking the store 
they returned to the restaurant in which 
they had cut a hole in the floor and ran- 
sacked it of its tobacco stock and then 
went to the haberdasher’s and had a quan- 
tity of men’s furnishings carefully wrapped 
up in bundles to cart away when they were 
evidently frightened off, as these bundles 
were found on the floor and nothing was 
missing. There was a quantity of valuable 
jewelry in the store and also a small sum 
of money in the cash register, but these 
were overlooked by the looters. 

Detectives working on the case are 
puzzled to know how the burglars were 
able to cut a hole in the floor of the res- 
taurant without disturbing the negro jani- 
tor and his wife, who were asleep in the 
building. The articles taken included a 
number of fine imitation pearl necklaces, 
watches, bracelets and a number of rings. 
A number of Headquarters men are now 
working on the case, but as yet no clue 
has been found. 


F, E. Whitford, formerly secretary- 
treasurer of F. J. Bohm & Co., who pur- 
chased the shop of Rogers & Co., 65-6 
Observatory building, Peoria, Ill., has 
opened a shop under the firm name of 
F, E. Whitford & Co. 
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Thief Who Smashed Window in Cam- 
den, N. J., Jewelry Store, Cap- 
tured After Jumping Into River 
to Escape Arrest. 


PHILADELPHIA, Pa. Jan. 22.—After 
smashing the window of the jewelry store 
of F. B. Wallen, 405 Broadway, Camden, 
N. J., and snatching diamonds valued at 
more than $3,000, a 19-year-old boy who 
sought to escape the detectives who pur- 
sued him, leaped overboard from the fer- 
ryboat Bridgeton, as it left the slip on the 
Camden side of the river. 

The youthful diamond thief, who said 
his name was James Harper, and his home 
in Indianapolis, was rescued from the icy 
waters by R. A. Meck, a deckhand on the 
ferryboat, and turned over to the detec- 
tives. Recorder Stackhouse in Camden 
held him without bail. 

Searched at the police headquarters the 
boy was found to have in his pockets 13 
diamond rings, a pair of diamond earrings 
valued at $550, a revolver and a box of 
cartridges. He admitted having watched 
the jewelry store for two days for an op- 
portunity to rob the place. He said he 
came to Philadelphia from Pittsburgh last 
Sunday to rob a diamond store, but being 
disappointed, went to Camden. He selected 
the Wallen store because it was on a cor- 
ner, and he believed he could make a good 
getaway after smashing the glass. Young 
Harper smashed the window with a paving 
block weighing about 30 pounds and 
wrapped in carpet and a newspaper. 

Mr. Wallen, the proprietor of the store, 
was inside showing a customer some scarf 
pins, when there was a report like an ex- 
plosion and the entire front of one of 
the windows splintered into bits. He saw 
Harper reach through the opening, grab a 
tray of diamond rings and earrings. The 
- thief tried to pour these into his pockets 
but some of them dropped to the sidewalk. 

Wallen pulled a revolver from a drawer, 
but before he could use it the thief sped 
away, dropping diamonds as he ran. Eber 
Burroughs, a clerk in a shop next to the 
Wallen establishment, saw the robbery and 
gave chase to the thief. In the meantime 
Wallen notified police headquarters and a 
red light signal system which tells the po- 
lice in all corners of the city to be on the 
lookout for suspicious persons, was turned 
on. Police seeing the signals called up the 
division headquarters and were told of the 
robbery. Detective Fitzsimmons and Pa- 
trolmen Miller and Smith were sent to the 
Pennsylvania Railroad ferries. 

They arrived as the Bridgeton was leav- 
ing her slip. Jumping on board, Miller, 
after a hasty survey of the passengers, 
seized young Harper and accused him of 
the robbery. .With a scared look in his 
eyes, the boy broke from the patrolman, 
and rushing to the rail of the craft, leaped 
overboard into the water. The river was 
filled with ice about the ferry slip, and 
Harper kept from sinking by grasping hold 
of the pieces. The disturbance in the water 
caused by the screw of the boat forced 
him to the back of the slip. Meck, the deck- 
hand, rescued Harper. The lad was shiv- 
ering with cold, but showed no fear at be- 
ing placed under arrest. 

‘Mr. Wallen, the jeweler, says the tray 


seized by Harper contained 25 diamond 
rings and a pair of diamond earrings. He 
says the thief made away with 16 of the 
rings and the earrings. Thirteen rings and 
the diamond earrings were recovered. 
Wallen says the missing rings are valued 
at $275, $250 and $200 respectively. 








Metropolitan Police Want This Man on 
Charge of Larceny from Seitz Bros., 
New York. 

The New York police are searching for 
Joseph Cohen, who was indicted Nov. 16 
on a charge of grand larceny after he had 
secured unset diamonds valued at $1,100 
from Satz Bros., 98 Bowery, Manhattan. 

Cohen represented to Satz Bros. that he 
had a customer for the diamonds, and after 
obtaining the gems went to a jeweler by 





JOSEPH COHEN, WANTED BY POLICE. 


the name of Fass, on Clinton St., where he 
tried to make a sale but did not succeed. 
He was accompanied by a boy from the 
office of Satz Bros., and when he left the 
Clinton St. jeweler’s store he told the boy 
that he would take the property back to 
Satz Bros. When they reached a crowded 
thoroughfare Cohen escaped in the crowd, 
and no trace of him has since been found. 

He is described as 30 years of age, five 
feet five inches in height, and as weighing 
about 175 pounds. He is stockily built, has 
black hair, with a light complexion, and is 
clean shaven. The police of the 13th Pre- 
cinct have sent out a description of Cohen 
in the hope that he may be arrested. 








Resolutions Adopted by Committee of 
Detroit Jewelers’ Board of Trade 
Urging Change of Thanksgiv- 
ing Day to Earlier Date. 
Resolutions have been adopted by a com- 
mittee of the Detroit Jewelers’ Board of 
Trade, appointed for that purpose, with re- 
gard to the need of an earlier observance 
of Thanksgiving Day. The _ resolutions 
will be passed upon for final action by the 
Board at its February meeting, and will 
then be distributed through the trade and 
sent to commercial bodies all through the 
country. The Board of Trade will also 
send copies to President Wilson and the 
Michigan representatives in Congress. 
The resolutions are as follows: 


Whereas. Our national Thanksgiving is a day 
set apart for giving expression of thanks for 
beautiful crops, and in other respects set apart 
as a holiday, and 
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Whereas, Thanksgiving is not a fixed date but 
is a day set by proclamation, and 

Whereas, Practically all crops have been har- 
vested not later than October, and 

Whereas, Merchants engaged in the jewelry 
business, and practically all other lines of busi- 
ness, who transact their largest volume of business 
before the Christmas holidays, find when Thanks- 
giving is held so late as only one month before 
Christmas, their business will not permit giving up 
and observing the day, as the busy holiday season 
is so near with its rush of business and, 

Whereas, As the Christmas buying by the gen- 
eral public is deferred until after Thanksgiving, 
the time for such business has been congested 
into too short a period, and furthermore, as in 
the past our- Thanksgiving Day having been in 
the middle of the week, has practically demoralized 
the week’s business, it would seem to us that 


Monday would be a preferable day, thereby giving 
opportunities for a great number of persons, 
whose homes are some distance away, of going 
home for Thanksgiving by having Saturday, Sun- 
day and Monday as a short vacation, returning to 
business Tuesday, therefore, be it 

Resotvep, That the last Monday in October 
should be set apart as our national Thanksgiving 


Day. 


Chicago Firm Robbed of Diamond Sent 
by Express to Customer in Syracuse. 
Syracuse, N. Y., Jan. 24.—The L. Basch 

Jewelry Co., of Chicago, was swindled 

out of a diamond ring valued at $500 a 

short time ago. Discovery of the swindle 

was made at the American Express Co.’s 
office this afternoon. Two clever swindlers 

did the trick. 

On Dec. 15 there was received by the 
express company from the Chicago jew- 
elry concern a package addressed to one 
Johnson, with instructions to collect over 
$500 from the man to whom the package 
was shipped. A man giving his name as 
Johnson had called at the express of- 
fice before the arrival of the package 
and made inquiries about it. The package 
was held several days before “Johnson” 
called again, about Jan. 14. Another man 
accompanied him. The package was opened 
in the express company’s office and the 
men spent some little time inspecting the 
diamond, weighing it and comparing it 
with three other diamonds which the al- 
leged Johnson had. 

The second man finally told Johnson 
that the stone was not the one he wanted 
and there was a heated argument between 
the two men, resulting in Johnson direct- 
ing the express clerk to send the ring back 
to the Chicago company. 

The express company to-day received 
notification from the L. Basch Jewelry Co. 
stating that the ring which it had received 
was not the one which had been shipped 
to Syracuse. The substitute ring, the Chi- 
cago concern said, was worth probably 80c. 
It then made a demand on the express 
company for payment for the lost ring. 

The express clerk who waited upon the 
two men says he failed to watch the 
swindlers when they were examining the 
ring. He was able to give the police a 
good description of the swindlers and no- 
tice was at once sent to police officials in 
other cities. 














The jewelry and brokerage business 
owned by Max and Samuel J. Gross, and 
conducted at 127 Penn Ave., Scranton, Pa., 
under the name of Max Gross & Bro., will 
hereafter be known under the name of 
Samuel J. Gross & Co. Samuel J. Gross 
will continue to manage the business. 
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SI dll lll clin Allin clin ella! 


WW VERY DIAMOND 
|| in our stock will al- 
ways be found in 

every way equal to 

its marked grading; 
frequently a little bet- 
ter. Perhaps that is one reason 
why those who have dealt with us 
believe in us so thoroughly ; why 
they continue to purchase their 
precious stones from us year 
after year. ; 


A.LUDEKE & CO. 


IMPORTERS & CUTTERS OF 


DIAMONDS 


AND OTHER PRECIOUS STONES 
_ Y7O BROADWAY, NEW YORK 
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John Faith Acquitted of Murder of 
Aged Chicago Jeweler, Rearrested 
and Indicted on Another Charge. 


Cuicaco, Jan. 24.—John Faith was placed 
on trial for the murder of Joseph H. 
Logue, the McVicker’s building jeweler, in 
Chief Justice Theodore Brentano’s court 
last Tuesday afternoon, and was acquitted 
Wednesday night. 

Harold ‘Schneider was recently acquitted 
by a jury of the crime. Faith at that time 
was the State’s witness, alleging that 
Schneider admitted the crime to him and 
had asked him to dispose of some of the 
jewelry which, he asserted, Schneider had 
stolen from Logue’s office. 

Opening addresses of Hayden N. Bell, 
assistant State’s attorney, and Samuel 
Foos, attorney for the prisoner, were made 
Wednesday afternoon. The State asked 
the death penalty. 

Mrs. Jessie Woodruff, a hairdresser in 
the McVicker building, and Miss Helen 
O’Brien, employed by Mrs. Woodruff, who 
followed each other on the stand as the 
first witnesses, partly identified Faith yes- 
terday as one of the two men they saw in 
the office of Logue, near the hairdressing 
parlor, a few days before he was killed, on 
Dec. 20, 1912. 

Both women said they thought Faith 
was one of the men they saw in Logue’s 
office but they could not be sure. 

“{ had to look through two windows, 
the one in my~office and that in Mr. 
Logue’s, to see the men,” testified Mrs. 
Woodruff. “This prisoner looks like one 
of the men but I could not be positive.” 

Sergeant Coles, who arrested Faith, said 
he found him hiding in a clothes closet in 
his home. 

The State closed its case Wednesday and 
introduction of testimony in behalf of the 
defendant was begun. 

Witnesses by whom the defendant sought 
to prove an alibi—that Faith was at work 
on the afternoon of Dec. 20, 1912, the day 
the jeweler was brutally murdered in his 
office—were called by Attorney Samuel E. 
Foos, counsel for the defendant. 


The defense closed its case without Faith 
taking the witness stand in his own de- 
fense. Arguments to the jury began this 
afternoon. 

Wednesday night the jury brought in a 
verdict of acquittal and was discharged. 

Although Faith was acqtiitted of the 
murder charge he did not go free. No 
sooner had the verdict been read in Chief 
Justice McDonald’s court than Faith was 
rearrested and held to the Grand Jury on 
a charge of receiving stolen property. He 
had confessed to this crime in his testi- 
mony in Judge Brentano’s court when he 
sought to fix the blame for the Logue mur- 
der upon Harold Schneider, who, he said, 
had given him some of the jewelry stolen 
from Logue’s office. 

The charge of receiving stolen property 
was presented to the Grand Jury on Fri- 
day by Hayden N. Bell, assistant State’s 
attorney, who conducted Faith’s trial, and 
Faith and Schneider were indicted on 
charges of highway robbery and receiving 
stolen property in connection with the 
Logue crime. 

Faith, when he was the State’s star wit- 


ness in the prosecution of Schneider, 
claimed that the latter had confessed the 
crime to him and had given him part of 
the jewelry stolen from Logue’s office to 
“keep his mouth shut.” At the time he ad- 
mitted having conspired to rob the jew- 
eler and kill him if necessary, but declared 
that he withdrew. The jury believed his 
story. 

Some of the jewelry, said to have been 
taken from Logue’s place after he had been 
shot and stabbed to death and his eyes 
burned out with acid, was introduced at 
both trials, witnesses identifying the prop- 
erty as having belonged to the slain jew- 
eler and later possessed by the defendants. 
The murder charge against the men having 
failed, Assistant State’s Attorney Hayden 
N. Bell to-day sought their indictment for 
robbery and receiving stolen property. 

Schneider had been at liberty since his 
acquittal of the murder, but when Faith 
was found not guilty of the same charge 
Chief Justice McDonald ordered him com- 
mitted to the county jail on a charge of 
receiving stolen property. 








Executive Committee of A. N. R. J. A. 
Endorses Work of Legislative Com- 
mittee on Owen-Goeke Bill. 
Cuicaco, Jan. 21.—At the mid-Winter 
meeting of the executive committee of the 
A. N. R. J. A., a report of which appeared 
in the last issue of THe JEWELERS’ Crrcu- 
LAR, the following resolution, endorsing the 
work of the committee in charge of the 
Owen-Goeke watch case bill, was unani- 

mously passed: 

We, the executive committee of the American 
National Retail Jewelers’ Association, in mid-Win- 
ter meeting assembled at Chicago this 15th day of 
January, 1914, after hearing the report and re- 
viewing the testimony taken at the various hear- 
ings held in regard to the Owen-Goeke bill, having 
for its purpose the elimination of time guarantees 
in gold-filled and gold-plated watch cases, and the 
compulsory stamping of the name or properly reg- 
istered trade mark of the maker or manufacturer 
on all watch cases and watch movements, and for 
other purposes, as submitted to us by the special 
legislative committee of this association having this 
bill in charge: 

Resolved, That we heartily approve of the ac- 
tions taken by this special legislative committee; 
that we commend them highly for the masterful 
and practical manner in which they have handled 
this bill, and we request that they continue to use 
their utmost endeavors to bring about the passage 
of the Owen-Goeke bill during the present session 
of Congress. 

The secretary was instructed to sub- 
scribe for a complete list of magazines and 
farm journals, in order that he may keep 
in touch with the advertising displayed, in 
accordance with the association’s determi- 
nation to keep up its fight on unfair and 
misleading advertising. 

The committee endorsed the Jewelers’ 
Style Show to be held at Columbus, O., in 
conjunction with the jewelers’ convention 
late in April or early in May. 

Joseph Mazer, chairman of the commit- 
tee on assays, was authorized to take steps 
to put the assay department of the associ- 
ation into operation as soon as possible. It 
is planned to issue three or four assay re- 
ports before the next convention. 

The work of the American Fair Trade 
League was endorsed. 

Arrangements with the Hotel Sherman 
for enlarged convention space was made. 
Conferences with the committee from the 
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Chicago Jewelers’ Association, relative to 
entertainment of convention visitors was 
held. Special attention will be paid to non- 
members attending the next convention, 
and every effort made to attract them to 
the association. 

The question of fixing convention dates 
was discussed with a view of arranging 
them to avoid conflicting conventions, and 
resulted in a partially complete schedule, 
subject to slight changes, as follows: 

Feb. 10-11—Maine. 

Feb. 17-18—Nebraska. 

Feb. 24-25—Minnesota. 

March, first week—Missouri. 

March 11-12—Oklahoma. 

April, last week—Ohio. 

May, third week—Illinois. 

May 28-29—New York. 

June—North and South Dakota, Vir- 
ginia,. West Virginia, Washington and 
Idaho. 

July 7-9—Wisconsin. 

July, last week—Arkansas. 

Among the resolutions adopted was the 
following : 

Whereas, The recent death of John H. Purdy 
has taken from our ranks a great friend of the 
jeweler; a man who lived for his work, a man 
who was an originator, an organizer and a true 
friend, therefore, be it 

Resotvep, That a letter so framed as to express 
as fully as possible the sorrow and sympathy we 
feel and the great esteem in which the entire 
jewelry fraternity holds his memory, be sent to 
the family of the deceased and a copy be fur- 
nished to the trzde press. 








F. Friedlander, Portland, Ore., Offers 
Creditors 50 Cents on the Dollar. 
PorTLAND, Ore., Jan. 22.—F. Friedlander, 
a retail jeweler of this city, is offering 
creditors a settlement at 50 cents on the 
dollar in cash. His assets consist of cash, 
stock and accounts amounting to $160,000, 
and he has liabilities reported at $165,000. 
This business was founded in 1861 by 
Mr. Friedlander’s father, the late William 
Friedlander, and was continued by him 
until his death in 1908, when the son in- 
herited the entire estate. The establish- 
ment is one of the oldest and best-known 
retail jewelry stores in this city. It is 
finely equipped and in a good location. 
Mr. Friedlander is personally well re- 
garded, and news of his financial difficul- 
ties comes as a surprise to the trade. 








Cincinnati Wholesale Jewelers and Man- 
ufacturers’ Association Elects 
Officers. 

CrnctnnatI, O., Jan. 24—The Cincinnati 
Wholesale Jewelers’ and Manufacturers’ 
Association held its annual election of of- 
ficers recently at the Sinton Hotel. The 
following officers were elected: President, 
Moses Schwab; vice-president, George 
Gruen; treasurer, Joseph Noterman; sec- 
retary, Ed. H. Croninger. Executive com- 
mittee, Louis Homan, Eli Gutman, Ed AIl- 
bert and Jacob Frohman. 

The resignations of Poage & Co. and 
Lindner & Ca. were accepted with regrets. 

The jewelers enjoyed a dinner and an 
enjoyable time is reported. 


The Wibaux Drug & Jewelry Co, 
Wibaux, Mont., has been succeeded by 
Scarlett & Rice, who trade as the Wibaux 
Drug Co. 
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WONDERFUL banquet in_ every 
way, the 13th annual dinner of 
the Jewelers’ 24-Karat Club of New 


York, held Saturday evening, will longy 


be famous for a daring innovation 
in the general program of © arrange- 
ments which to the surprise of many 
not thoroughly accustomed to the absolute 
decorum characteristic of these affairs, was 
carried out successfully. This innovation 
consisted in having two separate periods 
for social intercourse among the members 
and guests, one before and one directly 
after the dinner proper, the post-prandial 
exercises starting promptly at 9.30 P. M. 
practically as a new session. This ar- 
rangement was carried out with absolute 
perfection, without the slightest sign of 
confusion and with every member and 
guest in place when the orators began, giv- 
ing the latter absolute and undivided at- 
tention till the last word of the last speech 
was spoken, 

Much has often been said of the value of 
banquets to those engaged in our industry, 
and attention has been called particularly 
to the opportunity which they afford for 
social intercourse among members of the 
trade who meet one another through the 
business days only as business men and 
competitors. To those who regularly at- 
tend these gatherings there is no occasion 
to point out how new acquaintanceships 
are made, old friendships continued and 
cemented from year to year solely by the 
opportunity afforded merchants to gather 
together with their feet under the table and 
meet as man to man, as fellow craftsman 
to fellow craftsman. The social features 
of the banquets of such clubs as the Jew- 
elers’ 24-Karat Club of New York, the 
Boston’ Jewelers’ Club, the Philadelphia 
Jewelers’ Club, the Chicago Jewelers’ As- 
sociation, are as thoroughly enjoyed by 
those who attend them as is the banquet 
proper or the speechmaking. 

With the New York organization the 
half-hour or so that preceded the entrance 
to the dining room has been so thoroughly 
enjoyed in past years that it has been with 
reluctance that the members and guests 
would cease the exchanging of anecdotes in 
the reception room to go to the banquet 
room. Continuous requests have come to 
the banquet committee to make this social 
time cover a longer period and give more 
opportunity for members and friends to 
exchange greetings. Inasmuch as it was 
impossible to start the gathering at an hour 
earlier than 6.30, or the dinner itself later 
than 7 o’clock, the banquet committee this 
year hit upon the idea of interpolating a 












of the 
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At the Waldor/Astoria Hotel Sar. 24.19 1% 


- social recess right after the dinner was 
finished. This suggestion was looked upon 
as somewhat revolutionary as it was feared 

.in some quarters that once the members 

“had left their seats and gone “a-visiting,” 
so to speak, it would be almost impossible 
to get them back promptly in the dining 
hall in the mood to be appreciative of the 
“feast of reason and flow of soul” with 
which these affairs must of necessity wind 
up. But it wa done and done perfectly 





PRESIDENT A. L. BROWN. 


on a 24-Karat standard, and the members 
of the committee as well as the members 
of the club and their guests age to, be con- 


gratulated upon the most perfect reception” 


and the most courtedus and rapt attention 
that have ever been given to banquet 
speakers in the city of New York. 

The invitations to the banquet called for 
it to begin at 6.30 Pp. m. at the Waldorf- 
Astoria Hotel, but long before this time the 
members and guests began to arrive, and 
the reception room just outside of the beau- 
tiful ballroom of this famous hostelry at 
34th St. and Fifth Ave. New York, was 
quickly filled. From shortly after 6 o’clock 
until about 7 o’clock the members of the 
reception committee, under the able han- 
dling of the chairman, Samuel H. Levy, 
vice-president of the organization, had their 
hands full meeting and greeting the out- 
of-town guests and seeing that everyone 
was made to feel at home and put at his 
ease until the time of marching into the 
banquet hall proper. 


Sette r5 HKarat Club 








As the guests checked their clothes they 
were presented with an alphabetical list 
showing a diagram of the tables by which 
they could determine their places at once, 
so that it was with little difficulty that the 
640 participants quickly found their places 
immediately after the signal to enter the 
ballroom had been given and they had 
marched to the tables to the stirring music 
of an orchestra situated in the upper gal- 
leries. 

The beautiful ballroom presented a 
magnificent sight, and the decorations, con- 
sisting chiefly of flowers, were confined to 
the tables, with the exception of the two 
enormous American flags draped from the 
upper tier of boxes to the floor just behind 
the dais that ran across the room on which 
stood the table that accommodated the 
officers, the speakers and the guests of the 
evening, 

In front of this and at right angles were 
nine other long tables holding about 53 
guests each, while surrounding them under 
the galleries were 17 smaller tables hold- 
ing about eight guests each. 

When the diners had found their seats, 
President Brown and the speakers and 
guests of the evening, each on the arm of 
a member of the reception committee, 
marched in and took their places at the 
head table. The speakers included the Rev. 
S. Parkes Cadman, D.D., of the Central 
Congregational Church, Brooklyn; William 
J. Burns, the famous detective, and finally 
William P. Williams, of Chicago; who has 
become famous throughout the jewelry 
trade as the able and perpetual toastmaster 
of the Chicago Jewelers’ Association and 
the speaker without whom no jewelry trade 
function held in. the western metropolis 
would be. complete; 

Other guests of the evening whose pres- 
ence elicited applause were the noted naval 
hero of the Spanish-American War, Rear- 
Admiral Charles D. Sigsbee; Gen. Thomas 
H. Barry, commandant of the Eastern De- 
partment of the U. S. A.; Capt. Albert 
Gleaves, commandant of the U. S. Navy 
Yard, Brooklyn; ex-Congressman William 
S. Bennett, “the great and good friend” of 
the Jewelers’ 24-Karat Club; George W. 
Reade, president of the Philadelphia 
Jewelers’ Club; James L. Blake, president 
of the Boston Jewelers’ Club; A. W. 
Sproehnle, president of the Chicago Jew- 
elers’ Association, and Francis A. Keating, 
president of the Jewelers’ 24-Karat Club of 
Pittsburgh. 

A minute or two was taken up in the 
preparation for the photograph, and as 
soon as the flashlight had been taken of 
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the hall, the guests began immediately to 
discuss the following menu: 
MENU. 
Pamplemousse au marasquin. 
Potage Tortue verte claire. 
Amontillado Passado. 
Radis. Olives. Céleri. Amandes. 
Alose de Floride sur planche. 
Pommes de terre Parisienne. 
Chateau Cérons. } ’ 
Couronne de ris de veau aux champignons frais. 
Medaillon de boeuf 4 la Rose. aoa 
Pommes de terra Chateau. Petits pois la 4 Vichy. 
Sorbet prunelle. 
Clicquot Brut Gold Label. 
Cliquot Yellow Label Day. 
Poitrine de pintade, Virginienne. 
Coeurs de laitue au Roquefort. — 
Glaces de fantaisie. Gateaux assortis. 
Café. 
Apollinaris. 
Cigars. 
Both the service and food were of an 
unusually high character and the dinner 
proceeded with celerity. Throughout the 
courses the orchestra in the ‘balcony played 
popular songs, the verses of which were 
sung by professional singers, the members 
of the club and their guests joining heartily 
in the choruses, which were printed in the 
back of the menu. The clatter of dishes 
and the movement of the waiters was en- 
4 > “ 
tirely covered by the singing of When It’s 
Apple Blossom Time in Normandy, The 
Girl from Havana,” “Row, Row, Row, 
“The Trail of the Lonesome Pine,” “I 
Want a Girl Just Like the Girl Who Mar- 
ried Dear Old Dad,” “You’re My Baby, 
“My Beautiful Lady,” “You Beautiful 
Doll,” “The Stein Song,” “Kentucky 


Liqueurs. 
Cigarettes. 


Home” and similar ditties, and the time 
passed merrily in conversation, the telling 


>f anecdotes and the toasting of various 
members until the dinner was over. 

With coffee and cigars the chairman did 
not rap for order, as the conventional story 
of the banquet goes. Instead, the mem- 
bers arose and paid social visits at the 
various tables or rejoined one another in 
the reception rooms outside. The hum of 
conversation soon became a veritable roar 
of laughter and other evidence of good 
fellowship prevailed. 

At 9.30 p. M., in accordance with the pre- 
arranged plan, Harry Larter, chairman of 
the banquet committee, signaled the or- 
chestra and the familiar strains of 
“America” broke in upon the hum of con- 
versation. This was the signal for the 
official beginning of the post-prandial ex- 
ercises, and as soon as the jewelers had 
resumed their respective seats President 
Brown arose and with a gavel in hand 
pounded vigorously for order, and in a 
minute or so absolute silence reigned 
throughout the great room. He then pro- 
posed a standing toast to the President 
of the United States and as the orchestra 
struck up the strains of the “Star Spangled 
Banner” the jewelers arose from their seats 
and waiving aloft their napkins joined in 
drinking to the health of the Chief Magis- 
trate of the nation. 

President Brown then delivered a short 
and appropriate address. 

ADDRESS OF PRESIDENT BROWN. 

Gentlemen of the Jewelers’ 24-Karat Club and 
Our Guests—It is my pleasant privilege to bid 
you a cordial and hearty welcome to our 13th 
banquet. Had this club been given to supersti- 
tion, we might have called this the 124th, but 


we had no hesitation on this score, so this dinner 
is recorded in history as the 13th. 


We may, I think, be justly proud of this or- 
ganization of ours, for our progress in the quality 
of our social functions has been uninterrupted. 
Then, too, our influence has extended beyond the 
scope of mere entertainment, for I feel we have 
been useful in the way of creating and furthering 
a spirit of friendliness and cordiality, that was 


‘formerly well nigh foreign to our trade. 


“We are honored by the presence at this table, 
on my right and on my left, of representatives of 
this great city’s government, of the army, of the 
navy and of several of the social organizations of 
our trade. I sincerely trust this evening will have 
been so enjoyable that you will all want to be 
with us on the occasion of our 14th banquet. 

A visitor in a small country town held the fol- 
lowing conversation with one of the natives: 

“They tell me your grandfather is a famous 
horse trader?” 

“Yes, gran’dad knows hosses sure enough. He’s 
been swappin’ ’em for 50 years. There ain’t no 
trick in th’ business that he ain’t up to.’ 

“I suppose it is a pretty tricky business, he has 
to be careful, no doubt?” 


SAMUEL H. LEVY, VICE-PRESIDENT. 
Chairman Reception Committee. 


“He’s careful, all right. He never trades with 
ministers.” 

“Doesn’t, eh?” 

“No. Couple of ’em stung him once.” 

Unlike this old chap, we do like ministers; we 
have never been “stung by ’em!”” We have a min- 
ister with us to-night, and he is going to give us 
a man to man talk, to which I advise the closest 
attention. I take pleasure in introducing Rev. 
Dr. S. Parkes Cadman, of Brooklyn, who responds 
to the toast “The Artistic Value of Our Calling.” 

In replying to the introductory remarks 
of President Brown, Dr. Cadman, who is 
the pastor of the Central Congregational 
Church of Brooklyn, said: 

ADDRESS OF DR, S. PARKES CADMAN, 
Mr. President, Guests and Members of the Jew- 
elers’ 24-Karat Club: 

I thank you for your appreciation of my office. 
You are the first who have given testimony to 
the fact that you have not been “stung” by a 
minister. In placing me at the head of the toast 
list, I think you have made a mistake because I 
would rather follow Brother Burns than to have 
him follow me. I am pleased to be here to-night, 
but must admit that at the post-prandials of such 
gatherings I have never seen a soul converted be- 
cause of my ministering exercise following a din- 
ner. I am glad to meet the members of one of 
the oldest crafts and trades, I say craft, not graft, 
and I use the word in its old and time honored 
sense. 

In launching into the substance of his 
discourse, Dr. Cadman told the jewelers 
that men of their calling had had much to 
do with the growth and development of 
commercial life both in Eutope and 
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America, and that liberty was born in the 
development of artistic skill in Europe— 
that the serf had become the freeman, the 
freeman and burgher and the burgher the 
guildsmen and that guildsmen had become 
a dominant power in the advancement and 
uplift of every country and had much to 
Gao with the commercial prosperity of all 
countries. “In olden times members of 
old guilds being wielders of the country’s 
purse contrcled the nation’s policy. In 
England and other countries of Europe 
and in New York you will find to-day that 
the members of your craft control things,” 
said the speaker. 

Continuing he told the jewelers that 
when visiting Europe and in going to 
Amsterdam, Antwerp, Paris, Brussels and 
other leading cities that it is impressed 
upon the visitor that commercial life has 
had its effect on the history of nations. 
“In this respect,” said the speaker, “I am 
speaking not of the man who is com- 
mercially sordid and who heaps together 
gold which he cannot take with him, and 
if he could it would melt. But, of course, 
a great majority of you realize and live 
up to the realization that you are in a call- 
ing in which the artistic side predominates. 
The setting of a jewel in an artistic holding 
adds to the beauty and art of a nation and 
is an indestructible part of the jewelers’ 
business to which you should pay just at- 
tention.” 

Dr. Cadman said that there was a spirit- 
ual element in the life of a soldier or a 
sailor, and in fact, in the work of every 
man, and that the part which the jeweler 
had played in the history of European 
countries had been reflected for years. In 
illustrating this point he told of standing 
before a beautiful work of Italian bronze 
and admiring its artistic merit, and in this 
connection he said: “As I look at your 
souvenir to-night I wonder if the same 
love of art for art’s sake is still as pre- 
dominant with us as it was with the great 
masters of bygone years.” 

In dwelling upon the artistic side of 
the jeweler’s craft he told his listeners that 
only too often a condition prevailed where 
there were those who had money without 
the artistic taste to use it to advantage. 
He said that sometimes he visits homes 
where the paintings howl at him from the 
walls and the silverware is junk—where it 
would be as easy and much more appro- 
priate to combine the artistic and the 
beautiful. The speaker said that he had 
been taught by Mr. Nissen, whom he char- 
acterized as “a member of his congrega- 
tion when he attended,” and by Mr. Dingee 
that there is a new spirit of the apprecia- 
tion of the artistic coming over people and 
that there is an awakening of a demand for 
those simple lines which lend their beauty 
to the making of an object of artistic value. 
This, he said, marks the difference between 
a real work of art and one which lacks that 
element. Dr. Cadman said he once directed 
the attention of a man to a Coalport and a 
Lenox cup and the artistic merit of a Sévres 
vase as an example of what could be done. 
He argued that all, rich and poor alike, 
should be educated to the merit of artistic 
creations, and that all should possess a love 
for the artistic and own works of merit. 

In speaking of his visit to the Louvre 
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he called attention to having seen beauti- 
ful cameos and artistic work in glass and 
gold. There he met an American of a 
type who only talked about automo- 
biles and the Stock Exchange, which, he 
said, made him sick at heart and impressed 
upon him the fact that the man did not 
have the ability to see the beauties of the 
great Louvre. He contrasted this man’s at- 
titude with the peasants he saw in the 
museum, who discussed with critical sense 
the great works displayed there. 

“Athens was not as big as Jersey City 
when she gave to the world the wonderful 
work of her artists, but I would like to 
know what Jersey City ever gave to the 
world. I am only making the point that 
it takes more than size to make a city or 
nation, and the man who artistically molds 
silver or gold and imbeds therein a gem 
contributes to the excellence of his country 
much more than the man who loves wealth 
alone. On such occasions as this there 
should not be a man who leaves this room 
without a richer sense of his duty and 
without a deeper sense of the artistic side 
of his calling than he has ever had before,” 
said the speaker in concluding his remarks. 

President Brown next read a letter ad- 
dressed to Col. John L. Shepherd from 
Col. Goethals, the canal builder, expressing 
his regret at his inability to attend the 
banquet. 

In introducing the next speaker of the 
evening President Brown said: 

“Our next toast is ‘The Jewelers’ Civic 
Duty.’ The gentleman who responds to 
this toast is known the world over for 
his ability and adroitness in apprehend- 
ing the doers of evil deeds. He will prob- 
ably tell us how to do our own detecting. 
It is with pleasure that I introduce Will- 
iam J. Burns.” 


ADDRESS OF WILLIAM J. BURNS. 


Mr, President, Guests and Members of the 24- 
Karat Club: 

It is a great pleasure and honor to be a guest 
of this group of business men. The subject of my 
discourse this evening, ‘The Jewelers’ Civic Duty,” 
will, I think, before I get through, convince you 
that it is your urgent duty to take an active part 
in the affairs of government. I congratulate you 
on your splendid organization. It is an inspiring 
sight to see such a fine body of men gathered to- 
gether. 

The past seven years‘have worked phenomena! 
reforms in the honesty of our country. To-day an 
honorable governed city is no longer a rarity. 1 
know of no class of business men who have more 
at stake than you have in seeing to it that the 
government is honestly conducted, and, therefore, 
when I get through with a comparison and a re- 
view of my subject you will see what I mean. 

San Francisco stands as a unique example of the 
height and depth to which a municipality could 
rise or sink before public conscience can be 
aroused. It seems that first we must sacrifice 
human life to bring about a reform. Ta’ e, for 
example, the sinking of the Titanic, when 1,600 
persons lost their lives before the steamship com- 
panies awoke up to the necessity of providing suf- 
ficient protection. In New York it required the 
murder of Rosenthal before public opinion was 
awakened. : 

I have been telling the people of this country 
that there are a class of men willing to take hu 
man life for a price. I made these remarks one 
time recently in a western city and a gentleman 
who was in attendance on that occasion seemed to 
be of the opinion that this condition was not abso- 
lutely true. ‘In order to prove this to you,” [ 
said to him, “I will send you out with one of my 
men and arrange to have a ‘gunman’ kill you.” 
This I did, and the man learned that he could be 
so injured that he would have to be sent to the 
hospital for the sum of $250 and that for $500 
they would kill him. After he, himself, had heard 





these plans arranged, he needed no further testi 
mony as to the truthfulness of my assertion 

San Francisco presented the most unique condi- 
tion of a graft system that was ever revealed and 
necessitated a most complete investigaticn—one 
that went to the bottom and placed responsibility 
on the shoulders of those to whom it belonged. 1 
have never been a respecter of persons in the in 
vestigation of crime and have always thought it 
my duty to place responsibility where it belonged. 
Place it upon the little fellow, who is the tool ot 
others higher up, and it is soon forgotten, but go 
after the big fellows who are morally responsible 
and their prosecution whether they are convicted 
or not creates much discussion and comment and 
is sure to serve as a deterrent. 

Some time ago a group of men came to me and 
said that places were being sold in the United 
States Senate. There are many who use hesitancy 
in discussing questions of this kind, but I wish to 
cite a case which illustrates the misplacirg of pub- 
lic confidence. 

\ group of citizens of West Virginia came to 
me and said that places in the Senate for that 
State were to be sold and I was asked to investi- 





HARRY LARTER, 





Chairman Banquet Committee. 


gate. I sent a keen young fellow there—not the 
character of a detective so many people imagine 
a detective to be, since the detective of to-day is 
not seven feet tall, nor does he wear soft shoes. 
Everybody is disappointed when they look at me 
and would never takg me for a detective. The 
young fellow came back and told me that there 
was a rumor current that there were 1,000 Burns 
men making an investigation. I told him to return 
and take a suite of rooms next to the principal 
candidate for the Senate and to say nothing. Inci- 
dentally, I might mention, that ‘‘to say nothing 
and look wise” is the greatest part of detective 


work, The case was under my personal super- 
vision and the young man had not occupied the 
suite of rooms long when members of the legis- 


lature began to inquire who the man was, and the 
rumor finally became current that my man repre- 
sented the Standard Oil Co 

One day a rap came on his door and the visitor 
said: ‘‘I want to tell you that you must be care- 
ful. This place is full of Burns’ detectives.” 
“How do I know that you are not a Burns de- 
tective?” said the “Standard Oil Man.” “TI can 
prove my identity,” said the visitor, and when he 
had done this to the satisfaction of my represent- 
ative, he said: “I can deliver seven votes for 
$80,000.”’ 

Whet we desired had been accomnlished—the 
man (who was a district attorney) had committed 


himself. Finally, the legislative man said that for 
$14,000 he would deliver his vote and that he 
would shoo in the rest of the list, and it was so 


arranged that the vote should be cast for our 
candidate. 

The district-attorney desired to make a speech 
hefore the legislative body telling why he changed 
te. We wrote him a speech, and since he 


his ve 
alk to a big audience we filled the 
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galleries at $2 per. Finally, the day came to vote 
for the candidate and the district attorney was 
handed $14,00°%. A little later two big brutes put 
that man in jail and he was sen: to the peniten- 
tiary. Before he was taken away he said: “I 
have sent 45 or 50 men to prison, now I must go 
myself.” Others were convicted and it will be a 
long time before this scheme is tried again. 

So it is, the cities are being cleared up. New 
York is the greatest example of what can be done 
when men like those before mie to-night take a 
vital interest in public affairs. You have here in 
New York, in my opinion, elected the most com- 
petent and best equipped man in the country for 
your Mayor. (Applause.) 

Many think that it requires uncanny skill to do 
detective work. This is untrue. It is only neces- 
sary to bring into play the same dusiness judg- 
ment that is necessary in any line of business. 
When you hear uncanny stories of the wonderful 
achievement of cetectives they are “fakes.” I am 
telling the people throughout the country that pri- 
vate detectives are the greatest thieves that ever 
evaded justice and played upon the credulity of 
the public. A man who desires to be a detective 
must first be honest. Many call themselves ‘“‘pri- 
vate detectives” in order to blackmail and rob 
their clients. All honest detectives agree with me 
in this assertion, but the others do not 

Some time ago I spoke before a body of doc- 
tors. The next morning my telephone rang, and 
when I answered it the man at the other end of 
the wire asked me if I had made the statements 
credited me in the press. 

“Who are you?” I asked. ‘None of your bust 
ness,’ came over the wire. 

When he admitted that he was a private de 
tective I told him what I had said, and he promptly 
told me where I could go. 

In San Francisco they had a condition where 
the corrupt political boss ruled supreme. These 


corrupt political bosses all over the country are. 


disappearing. Those who are not going to jail 
are getting out of the business. The bosses in 
San Francisco had the city so organized that they 
were represented in every department and had 
the manipulation of all privileges, even to the 
passing out of the right to pickpockets. ; 

One day the president of the Police Board, while 
riding on a street car had his pockets picked, He 
knew where to go and called upon the Chief of 
Police. The president of the Police Board quickly 
got his pocketbook back. : 

We showed up conditions in San Francisco and 
in the past few years such conditions have almost 
been eliminated in every city becaue men like your- 
selves perform their civic duty. 

Mr. Burns then went into detail telling 
how Rudolph Spreckles cleaned up San 
Francisco and put the political boss in jail. 

In conclusion he said: 

Since the cleaning up of that city there have 
been similar campaigns in other municipalities, and 
the wave of popular indignation finally reached 
New York In the killing of Rosenthal we were 
fortunate in having Mr, Whitman, a fearless pub- 
lic official, and he carried to a successful closing 
the prosecution of the Rosenthal slayers, and to- 
day is carrying out a campaign which will make 
the city one of the best in the country. (Ap- 
plause.) 

He needs the co-operation of all honest citizens, 
and in doing this work there is no class of men 
who are more vitally interested than you men. 
Gentlemen, I thank you. 

President Brown next introduced Wm. J. 
Williams, official toastmaster of the Chi- 
cago Jewelers’ Association, as the last 
speaker of the evening. In introducing 
him Mr. Brown said: “I have been speech- 
making a great deal lately. Over in Bos- 
ton I spoke about a minute and a half 
about a week and a half ago, and my voice 
is still in bad condition, so I am going to 
resign to a gentleman who comes from 
afar with a message of good cheer. I take 
plasure in introducing Wm. P. Williams, 
who responds to the toast “A Good Fel- 
low.” 

Appress By WILLIAM P. WILLIAMS. 

Surely, after an introduction like that, I ought 

to be in the pink of egotistical condition. It is 
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hotel, 


fortunate that I am domiciled here in the 
and do not have to go outside, to-night, because 
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Special Mounted Pieces 


A feature of our business is the making of Special Pieces from 
exclusive designs prepared to meet individual needs. 


We have unexcelled facilities for doing work of this kind. 


We import diamonds and other precious stones, so we command 
the best materials at all times. 


Our factory is organized to produce work of the higher order. 


Our designers are men of ability who can produce original work 
that will compare favorably with the best on the market. 


This combination, under our immediate control, enables us to 
give you the best work, the best service and right prices. 


When you want a special piece, or a piece made from an idea 
suggested by your customer, write us and we will submit designs 
and suggestions that will materially aid in obtaining the order. 


HAYDEN W. WHEELER & CO.,, Inc. 


Importers—Manufacturers 


2 Maiden Lane () 


‘Factory, Brooklyn 
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{ am afraid that even a shoe-horn would not 
work my hat on. 

I thought that my experience as a toastmaster 
had given me a fairly comprehensive idea of 
how to make a speaker feel at home, or perhaps 
wish that he was, but I realize now that my 
knowledge is absolutely elementary and that I 
am a very Tyro in the gentle art of skilfully 
applying the gracious word. With the keenest 
appreciation of the good-fellowship and good in- 
tentions of your distinguished president, I must 
still ask you to apply to his eulogy, the usual trade 
discount of 90, 10 and 5 off, and, possibly, then I 
may scratch through. 

I shall surely, however, narrate to Mrs. Wil- 
liams this glowing introduction, not for the pur- 
pose of getting chesty with her, but to modify, if 
possible, a ‘“‘come-back” she handed me _ once, 
which came about in this way: 

After our jewelers’ banquets in Chicago, I used 
to go home and tell Mrs. Williams the interesting 
things which transpired there. She was natur- 
ally concerned in anything which affected me, and 
one night I told her, with considerable pride, 
the eulogistic compliments paid me by the presi- 
dent of the association, in turning the meeting 
over to me, as toastmaster, and, to be frank, I 
don’t think that what he said about me lost any- 
thing in my account of it. “Did he really say all 
those beautiful things about you, and credit 
you with all that ability, and spirit of camera- 
derie,” said she. “Yes, indeed,’ I replied proudly. 
She looked at me with that keen, quizzical ex- 
pression which always means that I am going to 
get a good. ‘Dear,’ said she, “I hope you are 
not leading a double life.” 

I beg to express my appreciation of your kind- 
ness in inviting me here a second time, after un- 
kind Fate has vetoed my accepting last year. For 
Nth power persistency, commend me to your ban- 
quet committee and Ives L. Lake. They never 
let up and always get results. They remind me 
of the dentist, who, after a vigorous session in 
the mouth of the victim, said: “this is very 
strange; you said this tooth had never been filled, 
and yet here is gold on the point of my drill; 
where can that come from?’ The man looked 
up, helplessly, and whispered, “‘Doc, I think you 
have struck my back collar button.” 


I am not going to be conventional, and take 
up a lot of time saying how glad I am to be 
here to-night, but I am going to trust that my 
pleasure and gratification will be reflected in my 
general demeanor and thus proclaim the living 
fact, that I am having the time of my life. I 
surely feel very much at home here, because this 
is the State of my nativity, my first utterances, 
both before and after dinner, having been made 
in the classic town of Pompey, Onandaga County. 
Old Union, at Schenectady is my ‘‘Alma Mater.” 
I lived for years at Buffalo, and even resided here, 
in New York city, for about two years, thus per- 
mitting myself to claim rank with the immortals, 
and gild an otherwise somewhat bald and un- 
interesting record. 

With these State and local bonds union, and 
being among my fellow craftsmen, why should I 
not feel at ease? And I do; and that, too, in 
spite of the fact that I have on my chest the 
most depressing thing known, a vaguely outlined, 
rudely constructed, and decidedly imperfectly 
memorized speech. 

I had serious thoughts, after accepting this 
pleasant assignment, of crystalizing my surging 
thoughts within the 20 minute limit, and settling 
for you all the burning questions of the hour— 
the Tariff, the Currency Law, the Trusts, the In- 
come Tax, etc. 

I knew you would be highly entertained by a 
technical and statistical discussion of these topics, 
because I have made up lots of lost sleep myself 
under similar circumstances, but I refrained, be- 
cause I believe that what these subjects need now 
is a little golden silence and a try-out. We'll 
know more about them later, too. The only 
fault I have to find with the income tax is that 
my tax will be so small. 

Having then eliminated the political and econom- 
ic fields, I concluded that I would confine my- 
self to something that I perhaps knew a little 
about, and the “Great American Banquet” seemed 
to me to be an attractive stamping ground, and 
so I sent in as my topic, “The Good-Fellow,” 
thus particularizing and emphasizing what I re- 
gard as the central and all important feature 
of this “National Game.” 

Not that it makes any particular difference what 
one’s text is, as it is usually regarded as only a 


point of departure, something to talk away from. 
As a rule, and this is particularly true of Gentle- 
men of the Cloth, if a speaker’s text was fly- 
paper he would stick to it. In fact, the aver- 
age topic is very much like the time table of a 
certain railroad that I use in going to my Sum- 
mer home, at Lake Beulah up in Wisconsin of no 
earthly value except to start on. My topic may 
not be any improvement on the average one, 
but I am going to make a special effort to arrive 
somewhere and on scheduled time. 

Fortunately, for the purposes of analytical con- 
sideration I have had a somewhat extensive ex- 
perience in all the duties of each of the com- 
ponent parts which constitute the average banquet, 
whether as a member of any and all committees, 
as speaker, as toastmaster, or as one of the rank 
and file banquet sufferers. Thus have I observed 
and lived through the banquet from and in every 
possible angle. 

As man is gregarious, and therefore must min- 
gle and mix with his fellows; as he is social, and 
therefore must exchange ideas; as he is carnal, 
and therefore must eat and drink; as he loves 
light and color and sound and perfume, and 
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therefore must gratify these and other require- 
ments of his wonderful make-up, the banquet is 
perhaps more peculiarly adapted to satisfy more 
of his senses and longings, at one and the same 
time, than any other known institution, moral, 
social, intellectual, physical or financial, and is, 
therefore, much used and often abused. 

It is a fine art to formulate a banquet; to or- 
ganize it, to work out the details, to originate ideas 
for it, to make it a harmonious whole, to carry it 
through to a successful finish, or, in the classic 
phrase of the day, “put it over.” All this respon- 
sibility, duty and labor falls on the various com- 
mittees, and, as a rule, the task is a thankless one 
and little appreciated, and sometimes unjustly 
criticized. 

This you will not fully appreciate until some 
day you serve on the seating committee and tackle 
the problem of how to seat several hundred people, 
so that each one shall be located directly in front 
of the center of the head table. 

Sometimes I have thought of devising a fre- 
volving banquet floor, like a merry-go-round, or 
moving sidewalk, so that all might pass in review 
of the stationary head table, and thus make all 
locations equal. I got this idea from once in my 
early career as a humble banqueter, seeing the en- 
tire room go round and round, to my great amaze- 
ment. 

The various committees, therefore, are a most 
vital, fundamental, important and necessary com- 
ponent element in the makeup of a banquet. 

The physical features speak for themselves, and 
mav be roughly enumerated as the menu, the deco- 
rations, both interior and external, the illumina- 
tive effects, also both of mind and matter, the 
flowers, the songs and the souvenirs, including the 
“hang-over” next day. 

Then we come to the president of the organiza- 
tion, who may be classed in three different ways: 
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First—So scared that he can’t peep, and simply 
longing for death, 
Second—So impressed with his own importance, 


and the opportunity to speak, that when he gets 
through with the history of the organization, and 
other parts of the world, the growth of the indus- 


try since Adam and Eve made it necessary for us 
to have industries, a slam at the Tango, a slight 
review of the iniquitous features of Schedule K, 
and a few hundred words of greeting to all pres- 
ent, it is time for the recessional and the owl-car. 

Third—The president who hands a few to tne 
boys gracefully; says that the organization couldn’t 
be doing any better without attracting the attention 
of the Federal authorities; that his function is not 
to speak, but to work for the organization, and 
then introduce the toastmaster and sits down and 
takes the first drink he has really enjoyed that 
evening. 

Then with fanfare of trumpets and much red 
fire, behold the toastmaster! 

Concerning this ‘“mniscient, Puissant and 
Mighty Potentate,’”’ as I was once sententiously 
characterized by a talented speaker whose epi- 
dermis I had got under, I can speak freely and 
feelingly, although in condensed review. For 
years, before I rose to the dignity of filling, or, at 
least, occupying this office, I suffered under the 
many species of this genus, “Toastmasterus,” and 
longed for reform in the administration of the 
affairs worse than the Democratic party. Whether I 
succeeded, or have only been Progressive and an 
ally to the effort, modesty prevents my discussing, 
but I have tried to ameliorate conditions, and have 
formulated my ideas, briefly, in what I term my 
Toastmaster’s ‘“‘Axioms”’: 

**AxIOMS.” 

Axiom 1.—The toastmaster should not be the 
whole thing I have attended banquets where he 
was ,and other banquets where he only thought he 
was. In either case, I would have been ahead of 
the game to the extent of a banquet ticket, taxicab 
fare, and a pleasant evening, if I had stayed at 
home. 

Axiom 2.—The toastmaster should allow the re- 
spondents a little of the time set apart for the 
speaking. 

Axiom 3.—The toastmaster should under no cir- 
cumstances deliver the respondent’s speech in in- 
troducing him. 

Axiom 4.—The toastmaster should not tell every 
known story in introducing the speakers. Leave a 
few for them to tell. Sometimes a speaker’s en- 
tire remarks are going to remind him of a story 
as a climax. Think what a toastmaster has done 
to a speaker when he has hogged not only the 
speaker’s story, but his climax! 

Axiom 5.—The toastmaster should not, after a 
speaker has concluded his speech, express his 
approval by making the speech over again or 
trying to improve on it. 

Axiom 6.—The toastmaster should try to make 
the speakers feel at home. There are moments 
when even the most calloused speakers wish they 
were. 

Axiom 7.—The toastmaster should always have 
in his repertory the phrase, “We have with us 
to-night.”” This not only relieves the apprehension 
of the audience but also allows the toastmaster to 
“say an undisputed thing in such a solemn way.” 

Axiom 8.—The words—‘“Needs no introduction” 
can also be used with effort. Do not, however, 
follow with a biographical sketch or excerpts 
from the “Blue Book” or “Who’s Who.” 

Axiom 9.—The toastmaster’s introduction of a 
speaker would not as a rule, be longer than the 
speech of the respondent. 

Axiom 10.—The toastmaster’s introduction, on 
the other hand, should not be so brief as to be 
brutal. To be introduced as I was once,—‘‘The 
next is Mr. Williams, who will now talk to us,” 
is nothing short of criminal and incites thoughts 
of murder and revenege. In such cases, a toast- 
master is unnecessary, and a printed list or an 
illuminated sign board such as obtains at a vaude- 
ville performance is a big improvement. 

Axiom 11.—-The toastmaster should be em- 
powered by law to kill a speaker who talks over 
two hours. An hour and a half should be the 
limit, and there are men who can say something 
in 20 minutes. Without arbitrarily fixing any 
given time, the height of the art of after-dinner 
oratory is in knowing when to sit down; the aver- 
age banquet is neither an endurance test, nor a 
Chinese drama. 

Axiom 12.—The toastmaster must please every- 
body and offend nobody. 

Axiom 13.—The toastmaster should have at least 
a speaking acquainance with the respondents. 
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Nothing is more embarrassing for all concerned 
than to have a toastmaster frame up a glowing 
speech of welcome to “Our well known friend, 
whose smiling face I now gaze into with feelings 
of fondest regard,” and launch this at a totally 
innocent but amazed guest, at the speaker’s table, 
until someone pulls the toastmaster’s coat-tails 
and informs him that the man he is trying to 
introduce is seated over here on the other side. 

Axiom 14.—The toastmaster must keep sober. 
This is the only drawback to the job, and a 
faithful observance of this prerogative should en- 
title the toastmaster to a Carnegie medal for 
heroism and self-sacrifice. 

Now crook your elbow once more and fortify 
yourselves for here are the speakers! 

As Mr. Venus said of Human Nature, these 
are ‘‘warious,” and I shall not attempt to enumer- 
ate the varieties. One or two, however, we have 
all met, and wish we hadn’t. 

The statistical fiend whom we enjoy to a degree 
only second to that derived from reading the 
census reports, or perusing the dictionary; and 
that other ray of sushine, the long distance 
Marathon, Maxillary-Hinge Artist who discounts 
Tennyson’s Brook. 

I speak now not of meetings for the discussion 
of technical or trade or generally localized sub- 
jects, with one or two eminent minds in any of 
these fields to address the gathering for their 
general enlightenment. These are all right. I 
am referring to the average two or three hour 
“Good-Fellowship” banquets, where we dig up our 
hard-earned asset currency and trustingly part with 
it, hoping that the three or four “Oratorical Avi- 
ators” will skillfully combine instruction with 
entertainment, and not strive to see who can break 
the record of altitude or take the prize for staying 
up in the air the longest. 

Many a time have I, at the tail-end of a pro- 
gram with one or more of this ilk preceding me, 
watched the audience dwindle to the vanishing 
point, and then delivered my burning thoughts to 
only the courteous banquet committee and the 
janitor waiting to turn out the lights. 

At such times I always feel as though I would 
like to ask the long-winded brother who froze 
me out if he ever heard of the reply the man 
made when the judge sentenced him to 15 years’ 
imprisonment in the penitentiary, and asked him 
if he had anything to say. ‘‘No, I guess not,” 
said the man, “except that I think you are 
damned liberal with another man’s time.” 

But, take speakers by and large, one thing can 
be said of them all—they are to be pitied, not 
envied, and I class them as the martyrs to the 
cause. Mark Twain was asked once what he con- 
sidered the worst combination of physical ailments, 
and he said that he thought inflammatory rheu- 
matism and St. Vitus’ dance could at least qualify 
for entry. 

For a single, solitary source of human suffer- 
ing, however, let me say that a pent-up, burn- 
ing, undigested speech in the system of an after- 
dinner speaker has no equal. It makes a total 
wreck of a man for weeks before it is delivered, 
during its parturition and long after he has rid 
himself of it. We regard after-dinner speakers 
with awe, speak in their presence in hushed 
whispers, look at them through smoked glass and 
envy them to a sinful degree. But the truth is 
that the only ones at the banquet who are not to 
be envied are the speakers. They can’t converse 
and be natural and happy because their mind is 
on that infernal speech. They can’t eat, and 
they dare not drink, because this might becloud 
their lucidity of thought and jeopardize their 
fluency of utterance. Really, as an economic 
proposition the squandering of a $12 menu on these 
poor mortals is sheer waste and extravagance, as 
they don’t consume 30 cents’ worth, and the com- 
mittee ought to get a rebate from the hotel on 
their per-plate tax. 

You can locate them easily. Just mark those 
individuals who are nervous and restless, and hol- 
low-eyed, and careworn, and sad, and absent- 
minded, and given to nibbling at celery and nuts, 
and other nerve-quieting foods, and you have the 
speakers, 

Then when they fail to please, and their choicest 
ideas fail to go over, or they leave them out alto- 
gether, and don’t remember them until the next 
day, they suffer what Gen. Sherman once used as 
a synonym for war. Poor martyrs to a hollow 
ambition, indeed, are the speakers! 

And now I turn, with unalloyed pleasure, to the 
consideration of that element in a banquet which, 
with all respect to the other necessary parts, is the 
greatest and most important of all—the “‘Good Fel- 
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low,” the humble attendant, the rank-and-file ban- 
queter. Why, bless you! in the technical phrase- 
ology of the watch trade, he is the ‘‘whole works,” 
and yet he doesn’t know it or realize it. He 1s 
the most important and most overlooked feature 
at a banquet. The officers, the toastmaster, the 
speakers, th menu and other material things of a 


banquet, are praised and eulogized, and sung to, 
and of, and flattered and gushed over, but did you 
ever hear Jack or Fred or Tom or Bill, down 
in the crowd, praised for his part in the game? 
He is never even referred to, unless he happens 
to get a little over-vinous and hilarious, and then 
some grouchy speaker who mistakes his biliousness 
for genius, hands out Billy Baxter’s bon mot about 
some men not knowing when they have enough, 
and, when they have enough, not knowing any- 
thing. Oh, my! Oh, my! Why, there is more 
talent and brilliancy and wit and reparte and 
good-humor and good-fellowship and red blood and 
horse sense down there with the “bunch” than 
there is at the head table, were it a mile long. 
What this patient, brilliant, neglected, imposed-on 
contingent needs is an organizing of its forces to 
secure proper recognition of its rights, privileges 





GEO, T. STEBBINS, SECRETARY, 


and general worth. You need unionizing, boys, 
and I would love to be your first walking dele- 
gate. 

Let me conclude by inflicting on you this simple 
poetic child of mine which attempts to crystallize 
all that I have said. Like Mr. Wegg, my drop- 
ping into poetry is always regarded as an evidence 
of the highest personal regard. 

I call my toast “Lest We Forget.” 

“Lest We Forcet.” 
Here’s to the speakers, with eloquence thrilling! 

Here’s to the toasmaster, witty and wise! 
Here’s to the menu, the inner man filling! 

Here’s to the songs, which all good fellows 

prize! 

These, with the flowers, the music, the lighting, 
We praise as the parts of a banquet complete; 
But there is one feature we long have been slight- 

ing, 

And here I now give it its due, just and meet, 
Here’s to the “Good-Fellow’—the Rank-and-File 

Banqueter! 

Patient and pleasant, his part is not small; 
His cheers enthuse us, but what is still better, 

It is his Per-Plate Money that pays for it all. 


After Mr. Williams had concluded his 
address, President Brown again wrapped 
for order and, in formally closing the ban- 
quet, thanked the jewelers and their guests 
for the courteous attention which had been 
paid the speakers of the evening, and ex- 
pressed a wish that all might be present at 
the next annual banquet of the club. 





The Members and Guests. 


Guests’ Table—J. Gunther, J. L. R. Brown, 
G. H. Niemeyer, P. D. Handy, H. H. DeLoss, 
G. H. Gerrish, Sigmund Stern, M. J. Averbeck, 
James S. Blake, George W. Read, Augustus K. 
Sloan, Major L. T. Hess, U. S. A., Major General 
Thos. H. Barry, U. S. A., William P. Williams, 
Rev. S. Parkes Cadman, D.D., Alpheus L. Brown, 
president; William J. Burns, Admiral Chas. D. 
Sigsbee, U. S. N., Captain Albert Gleaves, U. S. 
N., Hon. William S. Bennet, John L. Shep- 
herd, A. W. Sproehnle, E. N. Stone, Albert 
L. Stearns, S. H. Ashe, Hon. Matthias Stratton, 
Robt. W. Adams, Fred L. Goddard, H. A. Robert- 
son, V. S. Mulford, L. Tallman. 

Table 2.—Arthur A. Kahn, Henry Armbruster, 
M. D. Rothschild, L. M. Zell, Samuel Orange, 
David Belais, Edwin V. Hutten, Edward O. Belais, 
Sigmond Cohn, Seth E. Thomas, Jr., W. T. Wood- 
ruff, T. D. Bradstreet, W. A. Armour, A. E. 
Hamlin, J. P. Hollond, E. E. Wilkinson, W. J. 
Miller, E. B. Lapham, George Graff, Charles D. 
Graff, W. L. Washbourne, Louis V. Hraba, C. A. 
Dunn, Wm. H. Fanning, Chas. R. Layng, Wm. R. 
Gardiner, A. Alexander, Jr., C. L. Bleecker, 
Daniel Price, Sidney C. Straus, H. B. Zimmern, 
Jack Aul, Benj. F. Rees, David Zimmern, Joseph 
Rees, Frederick Kiem, Jerome C. Adler, H. J. 
Rippas, M. C. Adler, H. C. Baybaum, E. C. Stone, 
L. L. Lawton, R. C. Heath, Benj. F. Griscom, 
Chas. S. Cook, Jr., Harris N. Brown, Alfred P. 
Hinton, S. G. Hardie, Geo. W. Lomas, Wm. B. 
Peck, C. S. Crossman. 

Table 3.—Howell Leavitt, George E. Fahys, 
Ed. Hardy, George E. Fahys, Jr., Henry T. 
Cook, Frank S. Sherry, J. Fahys Cook, D. CG 
Percival, John W. Sherwood, Herbert Ollendorff, 
Fred V. Kennon, M. S. VanWezel, D. E. Wood- 
hull, E. B. Donaldson, W. J. McQuillan, J. S. 
VanWezel, G. T. Woodhull, R. C. Abt, Dr. R. 
Grun, Chas. Williams, Chas. B. Evans, E. E. All- 
sopp, Harry A. Bliss, B. E. Moore, Chas. E. Law- 
ton, Fred’k A. Ballou, C. W. Harman, John Hall, 
H. B. O’Brien, Frank Johnson, Frank C. Beckwith, 
Sidney Y. Ball, Robt. E. Miller, Chas. F. Miller, 
George Salzgeber, B. J. Doyle, L. J. Montagnon, 
E. W. Hodgson, Chas. L. Power, Wm. P. Sackett, 
Wm. J. Anton, Robt. B. Allan, F. E. Ewing, L. 
D Bement, M B. Freeman, H. K. Taylor, J. S. 
Miner, H. Hollweg, E. H. Eckfeldt, Jr., Chas. D. 
Lawrence, Edward B. Hough, Walter H. Tarlton. 

Table 4.—G. H. Webb, E. T. Chase, H. C. 
Bergheimer, George Winder, A. N. Williams, C. 
F. Pennington, F. G. Groat, C. W. Wattles, C. 
H. Pforzheimer, Theo. W. Dreyfus, Chas. Weiler, 
Jonas Koch, Geo. C. Lunt, Harry H. Collard, Wm. 
E. Crocker, P. C. Cartier, Ludwig Nissen, J. T. 
Cartier, J. A. Piccard, R. C. Gowell, Frank T. 
Sloan, C. A. Holbrook, A. F. Carter, J. W. 
Burckes, Harry L. Brown, Conover Fitch, P. H. 
Stevens, E. A. Davis, V. E. Dession, J. J. Fanning, 
C. F. Colomb, E. J. Wittnauer, E. Detjen, H. J. 
Bushe, E. Sinsheimer, Simon Miller, A. M. Sil- 
bernagel, H. S. du Mont, S. Chas. Welsh, Jr., 
Jno. W. Fraser, Wm. C. Hulick, Emil Knopf, 
J. W. Ruefer, J. E. Simonson, W. Eitelbach, 
John Boylan, S. P. Haldenstein, F. M. Cook, W. 
T. Schneider, A. S. Hillyer, Ives L. Lake. 

Table 5.—F. G. Mildeberger, William J. Ward, 
Alphonse Weiner, F. H. McC. Proudfoot, George 
A. Jaeger, Robt. H. Klitz, Fritz Lindenmeyr, 
Lester Russell, William L. Ward, Wm. H. Johns, 
Mark Anthony, Webb C. Ball, Luther Hyde, E. 
A. Reed, D. A. Davidson, M. R. Maybaum, James 
J. Burke, B. L. Strasburger, L. Metzenberg, Wm. 
S. Manheimer, Paul C. Maylone, H. M. Stege- 
man, I. Ollendorff, Percy Fenno, Harry E. Jones, 
Edward Starke, Chréstian Hilpert, Andrew Pat- 
terson, A. Walter, Jr., Chas. R. Jung, Wm. C. 
Hynard, A. L. Strasburger, N. B. Eltinge, Geo 
E. Squires, W. B. H. Dowse, O. C. Lane, Frank 
Cram, Otto Heeren, R. C. Putnam, Max Laub- 
hem, Archibald Graham, A. Pretzfelder, J. T. 
Blake, C. F. Bayer, Francis W. Judge, Hon. P. 
J. Scully, Philip S. Carpenter, Arthur W. Wads- 
worth, Chas. F. Brinck, Frank B. Stegeman, Chas. 
Davis, Percy H. Savory. 

Table 6.—Jas. H. Kelley, J. Landon Obrig, 
Richard J. Scoles, S. T. Holt, Manasseh Levy, 
Frank Kind, Samuel H. Levy, Walter N. Kahn, 
David Kaiser, Chas. Hartdegen, Hawley Stone, 
Arthur B. Bower, Ad. Schwob, Samuel Weinhaus, 
Geo. Schwob, Louis Schwob, Henri Schwob, Robt. 
L. Coates, L. P. White, I. N. Townsend, C. L. 
Krugler, Jr.. Jno. J. Van Ness, J. B. Sanford, 
Stuart H. Lees, James O. Bates, Geo. A. Blinden- 
hofer, Frank A. Robbins, E. E. Robert, A. W. 
Forman, William Cooper, Jos. Leberman, Alfred 
Lowenthal, George T. Stebbins, Chas. N. Hancher, 
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Wm. I. Rosenfeld, N. E. Hascall, M. B. Rosen- 
back, J. M. Lissauer, John Hansen, I. H. Boden- 
heimer, E. L. Weil, Henry Bodenheimer, Samuel 
Floersheimer, W. C. Barry, M. L. Barnard, H. M. 
Larter, E. V. Saunders, Harry C. Larter, Robert 
B. Steele and W. R. Gunst. 

Table 7.—Jno. S. Howard, H. R. Benedict, Ed- 
ward A. Merz, F. P. Scofield, W. G. Scheer, R. 
G. Monroe, Milton P. Bagg, D. V. Monroe, R. 
E. Macdonough, J. Warren Alford, George N. 
Joyce, Chas. G. Alford, Chas. E. Hancock, Chas. 
H. Patten, Wm. E. Tefft, Geo. F. Gilmore, Albert 
Wiggers, C. A. Tucker, J. A. Patterson, Ed- 
ward Sickles, Fred Sulzberger, Louis Seckles, F. 
E. Davis, W. W. King, E. B. Meyrowitz, O. O. 
Stillman, H. D. Wilcox, Jno. L. Warner, Louis 
Kleim, P. F. Benedict, W. M. Pickslay, W. R. 
Eisenhower, M. A. Harentz, Jan. W. Paris, Wm. 
H. Fowlie, A. L. Davis, Wm. H. Kinna, Harry 
D. Stevens, L. H. Carpenter, Geo. H. Ritch, 
‘W. J. Cochran, John R. Wilcox, William Allison, 
Arthur L. Nichols, A. J. Caffe, Gustavus Sickles, 
E. J. Blake, Henry Abbott, B. W. King, F. A. 
Piaget, Joe. Garneau, F. G. Herman Fayen, 
Leo. Wormser. 

Table 8.—D. C. Dorathy, M. N. Smith, Samuel 
Jaquette, Jno. S. Holbrook, J. Harvey Wattles, 
Jos. C. Batchelder, Hiram A. Bliss, George M. 
Geer, James B. Carr, Edward J. Dingee, Millard 
F. Davis, William S. Stone, John J. Smith, Wm. 
J. Bell, L. F. Hovey, Jr., A. M. Harring, Fred- 
erick Lapham, J. T. Griffith, Jr.. H. L. Farrow, 
Wm. T. Carter, Jr., Wm. P. Gilpin, Richard 
“Gough, C. E. Hastings, D. C. Dorathy, F. O. 
Udall, A. C. Eckert, Edward Holbrook, J. A. Cald- 
well, Wm. S. Foster, Wm. C. Codman, Henry C. 
Tilden, Frank Folsom, William Linker, Wm. H. 
Thurber, J. Fred Kramer, William Codman, L. 
B. Herscede, A. B. Sutherland, C. M. Hopping, 
J. Nelson Carter, Wm. A. Brown, F. W. Stan- 
‘brough, Frank R. Horton, Geo. F. Henris, Wm. 
T. Carter, W. A. Streeter, F. A. Keating, A. T. 
Hubbard, William T. Gough, Samuel McChesney, 
R. C. Lusk, = 

Table 9.—H. W. Freudenheim, M. G. Levy, M. 
‘Freudenheim, I. N. Levinson, Chas. F. Whiting, 
Fred E. Chick, Frank C. Osmers, Albert Wright, 
E. S. Quinlan, F. C. Pequignot, H. Weinburgh, 
I. P. Ettinger, Geo. W. Morrill, M.. Hagerstrom, 
‘S. Mamluck, Geo. A. Allsopp, Jr.,.Geo. A. All- 
sopp, V. S. Chapman, A. O. Burges, Jack Keifer- 
-dorf, Henry Greaves, E. C. Duvall, W. H. Strawn, 
‘G. S. Bowden, Bernard Karsch, L. G. Kaufman, 
M. P. Elassof, D. K. Moses, J. C. Brand, 
Harry N. Elassof, H. W. Matalene, E. D. Stowe, 
Alex. Hardy, Chas. T. Dougherty, J. Raunheim, 
R. C. Copeland, M.D., M. Gattle, E. M. Gattle, 
B. Marks, Dr. H. W. Frauenthal, P. J. Coffey, 
“Geo. V. Tucker, J. Mamluck, A. E. Keller, F. J. 
Keller, C. H. Imhoff, M. L. Bowden, Jr., D. P. 
Morse, L. E. Bomeisler, Capt. H. I. Hayden, D. 
J. Carroll, Geo. M. Hard, M. L. Bowden. 

Table 10.—C. M. Fogg, G. C. Comstock, W. K. 
McNaught, H. W. Patterson, E. R. Crippen, Geo. 
S. Dunbar, J. F. Shierloh, Jas. K. Thompson, F. 
E. Goode, Chas. E. Roll, Arthur Smith, C. S. 
“Wilson, Arthur Cobb, J. F. Reimer, George Rice, 
N. H. Hayes, Charles Conant, A. E. Levy, Wm. 
McManus, A. Weiss, Charles Marx, L. Gismond, 
Hugo M. Staiger, W. E. Staiger, Wm. H. B. 
Dumont, Chas. H. Ingersoll, J. G. Mueller, Wm. 
H. Hurlburt, F. E. Hyatt, Fred B. Hurlburt, F. 
“W. Trewin, Jacob Engel, T. Wilson Dubbs, Al- 
fred W. Moyer, Geo. R. Weber, A. G. Lee, August 
Beucke, Wm. H. Finley, A. Beucke, Jr., Thomas 
F. Brogan, Geo. R. Whitehead, H. Cockshaw, Wm. 
J. Durfey, Jos. V. Mayer, Dutee Wilcox, Fred 
C. Kopf, Josh. W. Mayer, Milton O. Kepler, Max 
Dreyfus, Frank H. Wells, Irving H. Chase, Robt. 
H. Ingersoll, G. M. VanDeventer. 

Table 11.—John D. Dalzell, Clare Glander, Ju- 
lius Kaufman, Jac. Goodfriend, A. E. Allsopp, Geo. 
W. Beardsley. 

Table 12.—H. H. Hamilton, Geo. E. Wells, L. 
B. Powe, Chas. D. Davis, Geo. D. Merrill, Jos. M. 
Merrill, Fred T. Ward, C. N. Gray. 

Table 18.—Arthur Lorsch, Henry Lorsch, Z. A. 
Oppenheimer, H. H. Jacobson, L. Shepard Wil- 
son, Harry V. Clark, Eugene F. Corwin, F. E. 
Dickey. 

Table 14.—O. G. Fessenden, Hon. Wm. A. 
Prendergast, R. H. Higgins, Samuel Weil, F. J. 
Heaney, Forrest Raynor, Newton H. Rogers, C. 
E. Meek. 

Table 15.—Hayden H. Butts, A. E. Evans, C. 
H. Holmes, H. A. Smith, E. H. Baringer, Syl- 
vester Engle, E. B. Downs, F. B. Howard. 

Table 16.—Jos. A. Reilly, C. B. Carrington, Wm. 
V. Laurino, E. W. Coburn, Percy R. Frazee, Philip 


Jones, E. G. Howell, John Laffey, J. P. Meurer. 

Table 17.—Chas. F. Kastenhuber, Adolf Lehr- 
feld, Wm. F. Lehrfeld, Hugo R. Lehrfeld, John 
D. Battin, John J. Moffit, Hugo P. Keller. 

Table 18.—A. F. Reichman, M. F. Bargebuhr, 
L. M. Heymann, J. Mehrlust, Max Bauman, J. 
Wodiska, Sol. C. Moss, S. Englander, Herbert 
Reichman. 

Table 19.—F. R. Hollister, Wm. A. Robinson, 
Edward D. Cole, C. E. Fritts, J. R. Keim, C. 
Glander, N. F. Antemanch, E. H. Pelletreau. 

Table 20.—L. D. Frank, A. Shire, J. L. Hol- 
lander, J. J. Round, F. Nathan, A. S. Hirshberg, 
M. B. Konyn, B. Konyn. 

Table 21.—H. F. Cole, J. A. Malcolm, H. M. 
Hempy, F. B. Berdine, C. W. Oakford, William 
Lee, S. H. Kirby, S. F. Law, J. F. Fogarty, Lee 
Whitmore. 

Table 22.—Wm. F. McChesney, H. B. Dominick, 
G. L. Crowell, Jr., Geo. F. Johnson, L. C. Stewart, 
Henry Adler, Robt. Hamilton, H. Bach. 

Table 23.—T, Edgar Willson, A. M. Clark, G. 
M. Sangster, E. F. Achilles, J. L. Bennett, Chas. 
P. Davies, S. C. Eppenstein, Albert Ginzberg. 

Table 24.—Irving G. Day, Howard Hi Patch, 
Albert E. Cuff, I. Heidelsheimer, Clarence Web- 
ster, George A. Briggs, George S. Trow, H. Op- 
penheimer. 

Table 25.—Frank G. Moyer, Z. H. Oppenheimer, 
C. A. Clement, J. H. Morrow, Richard Yahnke, 
Russell A. Talbot, A. Chisholm, W. E. Ward, G. 
B. Beiderhase. 

Table 26.—J. H. Walker, E. C. Delmar, W. H. 
Sparks, A. E. Hayward, George Payson, J. C. 
Devin, W. J. McKinley, J. Ormond. % 

Table 27.—S. E. Bolles, A. W. Teele, W. R. 
Grainger, Fred Froth, A. C. Macy, J. A. Goewey, 
W. H. Beck, Thomas J. Morrow. 


Echoes of the Banquet Ha)Jl. 
“Billy” 
Table 7. 


Kinna was an imposing figure at 


* * * 


H. H. Butts presided over a merry party at 
Table 15. 
* * S 
The Fahys party at Table 3 was a large and 
merry one. 
¢ ee 
Why was Charlie Hancher’s name down twice 
at Tables 6 and 7? 
* * * 

As usual, Brother Goodfriend was happy and 
enjoyed the speeches, 
* ” 

Max Averbeck seemed to enjoy being put up 
“in the seats of the mighty.” 

* « + 


J. L. Bennett looked after a happy party at one 
of the smaller tables in the back. 
* * = 


There is no doubt that Albert Ginsberg knows 
the music of the German operas. 
* * _ 


T. L. Coombs, president of the A. N. R. J. A, 

was unable to come at the last minute. 
. * * 

Hon. “Mat” Stratton, of Newark, was more 
dignified than usual but none the less entertaining. 
* . . 

Someone wanted to know who was trying to 
rival Caruso at Table 23. Will E. F. Achilles 

please answer? 
* * * 

Congressman Bennett was, of course, at home 
with the “‘boys” and occupied his usual seat at 
the speakers’ table. 

* * * 

Dr. Cadman’s references to Ludwig Nissen and 
E. J. Dingee were appreciated by the latter’s 
friends and caused some merriment. 


Adolph Waters was restrained by his friends 
from resenting the aspersions cast upon Jersey 
City. However, the dominie explained. 

* * * 


The Carter-Howe party formed a merry group 
at the end of Table 8, presided over by W. T. 
Gough, and with the Gorham party practically oc- 
cupied the entire table. 

* * * 

Oliver G. Fessenden, as usual, did his share 
to make the banquet a success and particularly 
saw that his guests at Table 14 had the time of 
their lives. 

* * * 

Mark Gattle, as usual, presented all his guests 
with photographs of the banquet as souvenirs of 
the occasion. Brother Gattle is becoming noted as 
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the photographer’s best jewelry 


trade. 


patron in the 


* * * 


M. D. Rothschild and his partners, L. M. Zell 
and A. A. Kahn, were prominent in the merry 
party that appreciated the speeches at Table 2. 

* * * 


W. I. Rosenfeld and his brother saw that the 
guests in their party at Table 6 lacked nothing 
that would add to the enjoyment of the occasion. 

* * * 


L. P. White, as usual, headed a large Philadel- 
phia delegation. ‘‘Lou” knows a thing or two 
about banquets, and had nothing but praise for 
the management of this. 

* * * 

The National Jewelers Board of Trade was well | 
represented at the head table by three of its 
officers, Vice-President R. W. Adams, Secretary 
Stone and Treasurer Stearns. 

* * * 


Among the prominent trade veterans of many 
dinners who enjoyed the banquet were Charles 
G. Alford and A. K. Sloan. Brother Sloan this 
time was not in the custody of his dominie. 

* _ * 


A. W. Sproehnle, president of the Chicago Jew- 
elers’ Association, sat with Col. John L. Shepherd 
at the guest table, and began to feel thoroughly 
at home the moment “Billy’® Williams started to 
speak. 

* * * 

“Billy” Williams, who has been known to the 
jewelers of the west for years, has at last become 
known personally to those of the east, and is now 
entitled to the soubriquet, “Little Friend of all 
the Jewelers.” 

* * * 

Many looked for Leopold Stern, ho was sched- 
uled to be at the guest table. His place was ably 
taken by his brother, Sigmund Stern, who thor- 
oughly enjoyed this, his first experience, at a 24- 
Karat Club affair. 

J _ . 

The sad news that Stephen B. Kent, a former 
officer of the club and one of its best known mem- 
bers, had died Saturday morning, became known 
to many during the banquet and caused profound 
sorrow among his many friends. 

* * * 


Among the club officials who presided at the 
ends of the long tables were C. S. Crossman, W. 
H. Tarlton, Ives L. Lake, Percy Savory, H. C. 
Larter, Leo Wormser, William T. Gough, M. L. 
Bowden and G. M. Van Deventer. 

* * * 


The speakers’ committee, Col. John L. Shep- 
herd, Oliver G. Fessenden and George R. White- 
head, received many congratulations on the ex- 
cellent program they had arranged which was en- 
joyed from the first to the last word. 

* * - 

Former President Sherwood thoroughly enjoyed 
sitting down with the “boys” again, relieved of 
the responsibility of presiding, though, as a mem- 
ber of the directorate John W. had done his share 
toward helping to make the banquet a success. 

* * 


The Gorham party was one of the largest at 
the banquet and was headed by President Edward 
Holbrook, Vice-President John S. Holbrook’ and 
Manager H. A. Bliss, who saw to it that theif 
many guests enjoyed every minute of the evening. 

* * * 


The souvenir of the evening, which elicited the 
praise of Dr. Cadman as well as other guests, was 
a beautiful copper card case holding two packs 
of playing cards with a silver inlaid decoration 
showing on one side of the seal of the club. They 
were enclosed in silk-lined leather boxes. 

o * * 


Another innovation of this banquet was the lim- 
iting of the speakers to three, despite the fact that 
at the guest table and even on the floor were many 
men who could be considered in the first class 
of post-prandial orators and whose words on 
their particular specialties would have been eagerly 
listened to by press and public. 

* 2 * 


To the banquet committee, Harry C. Larter, 
Charles F. Brinck, Leo Wormser, Ives L. Lake 
and Walter H. Tarlton, the greatest credit is due 
for the absolute perfection of all arrangements. 
Chairman Larter and his aides worked like Tro- 
jans, with the result that there was no slip or 
hitch of any kind. In fact, Harry Larter as a 
banquet chairman proved his capacity for manage- 
ment and showed the executive ability for which 
he has always been noted. As a compromiser, har- 
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monizer and even mesmerizer, he overcame diffi- 
culties, personal and managerial, that would have 
phased a Col. Goethals. 

* * 


Brother Little enjoyed the banquet at Table 6. 
* * * 


E. R. Crippen was one of a jolly party at 
Table 10. 
* . 7 
Geo. T. Stebbins was on hand as usual with a 
pleasant word for everyone. 
* * o 


We always envy E. B. Hough at a banquet, 
he seems to be so much at ease and at home. 
* - * 
Dr. Cadman’s eulogy on Lenox china should 
please the Trenton management of that concern. 
* 
J. W. Ruefer, who sat at Table 4, posed with 
excellent results as will be seen by the photograph. 
* * * 


William A. Schlossman, diamond buyer for H. 
F. Hahn & Co., Chicago, was a guest of Samuel 
H. Levy. 

* * * 

Col. Shepherd, the ‘“‘medal-some’’ man, wore two 
badges. One was a gaudy yellow one and the 
other one wasn’t. 

* * * 

H. H. Collard rounded up his usual army of 
guests, and how Harry always does ‘‘mother” 
his brood at every dinner. 

. * 


A. Chisholm didn’t wear a watch bracelet that 
we could see, but he brought R. A. Talbot along, 
so there were no omissions. 

* * * 

Charlie Brinck is always responsible for part 

of every banquet’s success, and the banquets 


have helped to make Charles. 


H. R. Benedict, P. F. Benedict and J. L. Warner 


formed a party that deserves special mention, but 
with Louis Klein added it’s perfection. 
* na * 


I. N. Levinson and C. F. Whiting are only 
outdone by the original Siamese twins. Always 


together and apparently so well satisfied. 
* * + 


Wm, Cooper and A. W. Forman looked over a 
few designs of vest buttons, platinum chains and 
shirt studs. Nothing misses their eagle eyes. 

* * * 


L. H. Carpenter never fails to arrive early any- 
where where there’s “eats.” He was especially 
receptive on this particular occasion, if his hour 
of arrival was any indication. 

* * * 

M. J. Averbeck looked and acted his best. He 
no doubt wanted to leave a good impression before 
sailing for the Orient next Saturday. 

* 


* ~ 
J. C. Devins’ anxiety to be one of the first 


into the banquet hall was manifested when his 
hurried steps caused him to trip in the hall. 
7 * * 


F. A. Ballou came all the way from Providence. 
Perhaps he meant to take a few thoughts back 


with him to use at the coming dinner there. 


C. H, Ingersoll seal R. H. Ingersoll were in the 
center of a number of admiring and well-wishing 
friends nearly every minute during the reception 
periods, 


+ * . 
F. V. Kennon didn’t talk business, although 
one man spoke to him three different times, on 
three different subjects. We guess he didn’t 


want to. 
+ & 6 


Georgie Gilmore kept peaceful-like on this oc- 
casion when it wasn’t necessary, which is some- 
thing that Georgie wasn’t compelled to do, hence 
this note. 

* * * 

Sidney C. Strauss had to admit that the dinner 
was a little ahead of the banquet of the Southern 
Jewelry Travelers’ Association, but said, ‘“Watch 
us grow.” 

= * * 

George C. Lunt, of the Rogers, Lunt & Bowlen 
Co., Greenfield, had a good time as he always 
does, but his side partner, William C. Bowlen, 
was missed. The latter could not attend on ac- 
count of the illness of his wife. H. S. Dumont, 
of the Franklin Mfg. Co., Greenfield, took his 


place. 
* * . 


C. A. Clements, who is with the American 
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Watch Case Co., Springfield, Mo., and Richard 
Yahnke, Seattle, were members of a happy party 
at Table 25. 

* * * 

Fred L. Goddard, assistant secretary of the 
Jewelers’ Safety Fund Society, and the Jewelers’ 
Protective Union, sat at the head table and en- 
joyed himself. 

= * * 

You can’t lose J. Wodiska. Julius can give and 
did give a lot of the younger fellows a chance 
to jolly him, but when he starts to retaliate 
everybody climbs a tree. 

* * * 

A. S. Hirshberg said he hadn’t made the trip 
from Boston especially for the evening’s enter- 
tainment, but he stayed over rather than miss it 
when he might have gone back. 

* * * 

Frank C. Osmers and Charles F. Dougherty, of 
the Osmers-Dougherty Co., entertained Fred E. 
Chick, of Smith-Patterson Co., Boston, and Alex- 
ander Hardy, of Hardy & Hayes, Pittsburgh. 

+ * * 


W. B. H. Dowse, of Boston and New York, and 
a myriad of other cities and places, forgot for 
a few hours his watch, and silver, and brass, 
and law, and patent and other business duties. 

* * * 

When President Brown announced that he had 
a cablegram to read everybody knew who had 
sent it. “Billy” Bardell, former jeweler but now 
United States Consul at Rheims, never fails to 
send greetings whenever the Jewelers’ 24-Karat 
Club holds a banquet. 

* * — 

Geo. M. Geer said he had been given instructions 
before he left Providence to watch over and 
protect and stay in the vicinity of W. H. Thurber. 
It was no use, W. H. T. was in too many places 
every few minutes. 

* * 

The programs were neatly bound in brown 
leather and tied with a brown cord. The Jew- 
elers’ 24-Karat Club always issues a most atrrac- 
tive souvenir program and this year was no ex- 
ception to that rule. 

* * * 

P. C. Cartier and J. T. Cartier, the Paris and 
Fifth Ave. jewelers, were guests of Ludwig Nis- 
sen. They commented most favorably on the ad- 
vantages of these social gatherings of American 
jewelers, which they said were unknown in Paris. 

+ * * 


W. Dumont told W. H. Tarlton he (Dumont) 
had been a landmark on Maiden Lane for 25 
years. How well some men hide their half century 
or more of service. Just like a Waterbury clock 
or a W. & H. locket. 

* * * 

C. E. Hancock might have given the trade 
press a piece of important business information 
if his New Yvcurk representative hadn’t brought 
the interview to a close with that ancient remark 
about the whisties blowing at six. There’s nothing 
worse than a jealous salesman. 

+ 3% 

Someone was searching for C. A. Dunn. He 
was told to stand on a table, so that his vision 
scanned the tops of the heads of the majority 
of the crowd, and of those towering above the 
ordinary run, the one wearing the enviable black 
mustache was Dunn. In spite of this the searcher 
found him. 

* * 

Charles M. Fogg headed a party from the Key- 
stone Watch Case Co., included in which were 
J. G. Mueller, August Beucke, August Beucke, 
Jr., A. G. Lee, F. W. Trewin, W. K. McNaught, 
~ R. Crippen, F. Schierloh and others. Attorney 

G. C. Comstock, who was also in the party, had 
occasion to greet many of his old clients in the 
jewelry trade, as well as a new generation that 
had arisen since he was the attorney for the old 
Jewelers Board of Trade. 








A 17-year-old boy employed by W. B. 
Joseph, a jeweler on State St., Schenec- 
tady, N. Y., was arrested on Tuesday 
morning of last week. When taken before 
Justice McMullen in the Police Court the 
young man admitted his guilt and was al- 
lowed to go under a suspended sentence. 
It is alleged that he helped himself to a 
pearl ring and endeavored to sell it at an- 
other jewelry store. 


Providence Jewelers Elected as Direc- 
tors of Banks and Trust Com- 
panies, 

ProvipENcE, R. I., Jan. 24.—During the 
last week or 10 days the majority of the 
banking institutions of this vicinity have 
held their annual meetings and election of 
directors. Among the latter are a number 
of men who figure prominently in the man- 
ufacturing jewelry industry or its allied 
trades. Among these are the following: 
Industrial Trust Co—Samuel M. Nichol- 
son, R. Livingston Beeckman, Henry W. 
Harvey, Everett I. Rogers, Erling C. Ost- 

by and John S. Holbrook. 

Phoenix National Bank—Charles Briggs. 

National Bank of Commerce of Provi- 
dence—Dutee Wilcox. 

United National Bank—Everett I. Rog- 
ers and Josiah W. Crocker. 
Merchants’ National 

Sharpe. 

National Exchange Bank—Walter Cal- 
lender, Samuel M. Einstein, Theodore W. 
Foster, Arthur Henius, Joseph L. Sweet, 
Clarence L. Watson. 

Providence National 
Sharpe. 

Union Trust Co.—Samuel M. Nicholson, 
Joseph Samuels, Clarence L. Watson, Har- 
ry Cutler, Everett L. Spencer, Albert A. 
Remington, Michael J. Houlihan, Walter 
W. Griffith. 


Bank — Lucian 


Bank—Henry D. 








Philadelphia Police Believe They Have 
Leaders of Thieves Who Robbed 
Many Jewelers. 
PHILADELPHIA, Pa., Jan. 24.—Testimony 
given Saturday at a further hearing of 
four persons, two men and two women, ar- 
rested Jan. 15, has led the police to be- 
lieve they have the leaders of a well or- 
ganized gang who have been systematically 
robbing jewelry stores throughout the 
city. Arraigned before Magistrate Belcher 
in the Buttonwood and 10th Sts. precinct 
to-day, the men were held in $800 bail 
each, and the women each in $500 bail for 
court. They are Joseph Hug, 2032 N. 4th 
St.; William and Nellie Heinberger, 2030 
N. 6th St., and Marie Greggory, 867 N. 

11th St. 

According to the police the four were 
concerned in the robberies of the jewelry 
shop of Morris Hass, 1127 Poplar St., and 
that of Jacob Gross, 2492 Germantown 
Ave. In each of these robberies much 
valuable jewelry was taken. 

The police say the greater part of this 
loot has been recovered in pawnshops by 
redeemed pledge tickets found in the 
apartments of the four. They say that the 
men committed the robberies and then 
turned over the plunder to the women, who 
pawned it in various places about the city. 

The four were arrested on Jan. 15, after 
a robbery had occurred at the residence of 


‘Mrs. Katherine O’Dea, 867 W. 11th St., 


where Marie Greggory was a lodger. 








R. H. Kilgore has accepted a position as 
a traveling salesman for Shuttles Bros. & 
Lewis, Dallas, Tex. His territory will be 
the western part of Texas and Oklahoma. 
Mr. Kilgore is a jeweler at Marietta, Okla. 
He will continue his business there, with 
J. E. Finks as manager of the store. 
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Man Prosecuted by Rochester Instal- 
ment Jeweler Sues for Heavy 
Damages, 

RocuEstEr, N. Y., Jan. 24.—A novel situ- 
ation of supposed mistaken identity and a 
suit for $10,000 damages will come up here 
in a deal in the jewelry instalment busi- 
ness. Alleging that he was imprisoned on 
a body execution in lieu of the payment of 
a debt that he did not owe, William Bracht, 
through his attorneys, Maloney & Rice, has 
instituted a suit for the above amount 
against Daniel E. Danks, 70 Cortland St. 

Mr. Danks, through his attorney, D. C. 
Gano, showed an agreement in the Mu- 
nicipal Court with Bracht in which the 
latter agreed to pay $1.50 a week for a 
watch and chain until $31, the price agreed 
upon, had been paid. Only $1 had been 
‘paid, it is claimed, when Danks started this 
action and secured a judgment from the 
Court for $35 and the compulsive order 
for Bracht to pay the balance. 

Bracht was confined in the county jail 
‘because of non-payment of the debt. He 
was said to be known as Fred Smith and 
also as a man named Brandt. 

Here is where the-trouble continues, for 
Bracht denies that he is Brandt and that 
he ever bought a watch and chain from 
Danks. He declares that a dozen com- 
plaints to appear in the court on this busi- 
ness had been received and that on each 
occasion the plaintiff put in no appearance, 
and the last one he did not answer and the 
plaintiff or his representative pressed the 
action and secured the judgment. He 
claims that he would have appeared had 
he thought the action would be brought up. 

Bracht refused to pay the amount of the 
judgment and was locked up. He denies 
‘buying the watch and chain, and also the 
name of Brandt. In the agreement of the 
jewelry transaction the name Fred Smith, 
126 Wilkenson St., is given. The city di- 
rectory shows no such street. Danks is 
positive that Bracht, or Smith, is the man 
who signed the agreement and got the jew- 
elry on the instalment basis. 








St. Louis Jewelers Identify Two Men 
Held on Suspicion of Being Dia- 
mond Thieves. 


St. Lours, Mo., Jan. 24.—Joseph Swisher 
and Jack Donahue, arrested on suspicion 
of being diamond thieves, have been iden- 
tified by four jewelers, two of whom were 
robbed, as visitors to their stores within 
the past few days. Detectives followed the 
young men from a poolroom to their 
rooming house at 2212 Locust St. and ar- 
rested them. 

Six complete changes of attire were 
found in Donahue’s room. Swisher once 
served a term in the workhouse for lar- 
ceny. Donahue comes from Boston. Both 
denied that they had stolen anything. 

Mrs. Herman Gammeter, who has a 
jewelry store at 2801 Salena St., saw them 
at the Wyoming St. police station and said 
they were the men who entered her store 
Friday morning and asked to be shown 
diamond engagement rings. They had her 
show them one tray after another in such 
rapid succession that she did not discover 
‘until after they had gone that a diamond 
ring valued at $114.25 was missing. 


THE 
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A. J. Wild, a jeweler at 2617 Cherokee 
St., identified them as the two who were 
examining rings in his store when he 
missed a $65 diamond. A. F. Hoffman, 
3812 S. Broadway, and Walter Emling, 
2647 Cherokee St., identified the men as 
visitors to their stores. They did not suc- 
ceed in getting anything from Hoffman 
or Emling, however. 

Wild discovered the loss of his diamond 
before the men left his store and accused 
them, but they indignantly denied that they 
had taken it and threatened him with a 
damage suit. Wild followed the men out 
and called a policeman, but they made such 
a pretense of innocence that both Wild and 
the policeman concluded there had been a 
mistake and permitted them to depart. The 
policeman, however, took a description of 
the men, which resulted in their arrest 
later. 








Thief Robs Philadelphia Jeweler at 

Point of Revolver and Escapes in 

an Automobile. 

PHILADELPHIA, Pa., Jan. 22.—Practically 
every detective is on the lookout for two 
“ounmen,” believed to be members of the 
auto bandit gang in New York, who yes- 
terday evening, at the point of a revolver, 
held up M. Friedenberg, a jeweler at But- 
tonwood and 9th Sts., robbed him of a 
gold watch valued at $250, and then at the 
point of a revolver forced a chauffeur to 
aid them to escape. 

M. Friedenberg, with his brother Simon, 
conducts two jewelry shops, one at the 
Buttonwood St. address, and another at 
337 N. 11th St. About 6 o’clock yesterday 
evening the young men went in a motor 
car to the Buttonwood and 9th Sts. estab- 
lishment. One of them, presenting a val- 
uable diamond, asked the proprietor to es- 
timate the value of it. Just then a clerk 
brought out a tray of expensive watches 
and the visitor picked one up and began 
to examine it. The other man was outside 
in the taxicab. 

The man inside, still keeping hold of the 
watch, told Friedenberg that although he 
had come into the place intending to sell 
his ring, he had changed his mind and 
wanted it returned. The jeweler became 
suspicious and said he would return the 
ring if he were given back the watch. The 
young man demurred and the jeweler 
threatened to call the police. 

“Oh, you will,” said the young man, and 
whipped out a revolver. “Now you give 
me that ring or I’ll bore you.” Frieden- 
berg gave back the ring. 

The young man then forced the taxicab 
driver, who in the meantime had come into 
the jewelry store, to walk out of the door 
and drive him and his companion, already 
seated in the taxicab, away from the place. 
Placing the muzzle of the revolver against 
the chauffeur’s head, he said “Drive like 
hell, or you will never operate another 
car!” After dashing through several side 
streets the taxi halted, the two men jumped 
out, ran up an alley and disappeared. 








A. L. Thoma, of A. Thoma & Sons, 
Piqua, O., has been in Chicago on impor- 
tant business connected with the affairs of 
the American National Retail Jewelers’ As- 
sociation. 


Police Believe They Have Identified One 

of the Crooks Who Robbed H. J. 

Heimberger, Columbus, O. 

Cotumsus, O., Jan. 24.—From photo- 
graphs in police stations, and from de- 
scriptions furnished by persons who saw 
the jewelry thieves who robbed H. J. 
Heimberger’s store at 281 S. Hight St. 
Jan. 17, a general police alarm has been 
sent out for the arrest of a Toledo thief 
known as “Wild Bill,” who, it is thought, 
was one of the men in the Heimberger 
job. Pinkerton’s and other private detec- 
tive agencies are also on the lookout for 
him. It is expected he will be arrested 
within a short time, as he is a well-known 
character, and, in addition, is marked by a 
long cut across the wrist, received by pull- 
ing it across the jagged edge of the plate 
glass window which was smashed when 
the robbery was committed. 

The police learned during the week that 
within two hours after the robbery an un- 
known man called on a physician at New- 
ark, 35 miles east, for medical attention. 
Around his wrist a dirty rag was tightly 
bound, and when it was removed blood 
flowed in a stream. The thief was tracked 
several blocks by the police by the trail of 
blood he left. The cut extended from the 
wrist joint back four and a half inches 
across the wrist, opening all the veins and 
the artery. The man explained that a win- 
dow had fallen on his hand, but the physician 
was of the opinion that no such injury 
could have been received in that manner. 
A good road leads from here to Newark, 
and the trip could easily be made in two 
hours or less by automobile. 

The police have also received informa- 
tion which leads to the belief that there 
were four in the crowd of thieves instead 
of two, and that one was a woman. An 
unknown woman stood in the middle of 
the sidewalk and screamed when the rob- 
bery was committed, the probable intention 
being to attract attention to herself while 
the thieves made their escape, a trick 
which has been successfully used in other 
cities. A young man with a light overcoat 
was seen with the two thieves, who were 
around the neighborhood of the store for 
two hours before the robbery. 

It is now thought that the thieves did 
not get more than two rings, and that of 
the five which are missing, three wefe 
picked up by persons who did not return 
them. 








Market Prices for Silver Bars. 
The following are the quotations of sil- 
ver bars in London and New York as 
reported last week: 
New York 


selling price, 
London. .999 Basis. 


FANS tes eke ven Ok 60 wccee 26 1-2d $0.595% 
itt | eee Aaa 26 1-2d. 595% 
ey SAP Re ee 26 7-16d. 59% 
in SEE ek be dvnendaounaad 26 1-2d. 59% 
pie  eerere 26 9-16d. 59% 
Y Peco as Pisvieeteeuwec 26 9-16d. 59% 








Burglars robbed the Broyles jewelry 
store, Gainesville, Tex., recently, securing 
watches, silverware and gold jewelry. Two 
or three small diamonds are also missing. 
Entrance was gained through a rear 
window. 
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Members of Manufacturing Jewelers’ Board of Trade Hold Annual 
Meeting to Elect Directors and Hear Reports of the Year’s Work. 











Provipence, R. I., Jan. 24—The 30th 
annual corporation meeting of the Manu- 
facturing Jewelers’ Board of Trade was 
held at the rooms of the association in the 
Wilcox building, this city, this afternoon 
and, notwithstanding the severe rain storm, 
was unusually well attended. The reports 
of the several executive officers showed 
the association to be in a very satisfactory 
condition, financially and numerically. 
President Frederick D. Carr presided at 
the meeting, but in the absence of Marcus 
W. Morton, secretary and treasurer, be- 
cause of continued illness, his reports were 
read. 

After the transaction of preliminary 
business President Carr read his annual 
address as follows: 


ADDRESS OF PRESIDENT CARR. 


Gentlemen—The Manufacturing Jewelers’ Board 
of Trade is now not only one of the oldest trade 
organizations in the country, but has become a 
permanent institution of recognized value and 
importance in the entire jewelry industry, both 
as regards the manufacture of the product and 
its distribution as well. 

It is essentially a mutual organization, its 
members working harmoniously together toward 
the betterment of conditions in the jewelry trade, 
and consequently bettering themselves individu- 
ally by this co-operation. It is a recognized busi- 
ness principle at the present time that co-opera- 
tion is of much more value to business than com- 
petition, and as in union there is strength, so 
the manufacturing jewelers by banding them- 
selves together in an organizaton like ours, are 
in a position to produce much better results than 
by working individually. 

The idea of our organization being a mutual 
affair has been emphasized strongly in all its 
undertakings in the past few years, and our work 
has been carried on along these lines, Our re- 
ports are becoming of increased value, especially 
as regards the compilation of figures showing 
actual dealings with the various members of the 
Board. This is an exclusive feature in the work- 
ing of our Board, and has proved to be of much 
value to its members in determining credits. It 
has happened many times of late that if the 
reports issued by the Board had been carefully 
followed by the members that losses would have 
been avoided. 

Its strength is also recognized in failure cases, 
and by its consistent policy of investigating the 
affairs of delinquent creditors, much better re- 
sults have been obtained for the creditors in the 
way of increased dividends. 

It is now an established rule with the Board 
that when an offer of settlement is made by a 
delinquent debtor that his affairs are thoroughly 
looked into and his condition probed, so that there 
may be no concealment of assets, and then, when 
an offer of settlement has finally been confirmed 
by the committee in charge, creditors may be 
assured that it is the best offer that can be 
made. These recommendations are always made 
by committees composed of creditors who, in con- 
sequence of being financially interested, voice 
the sentiment of the creditors much better than 
if recommended by paid employes or attorney. 

The membership is now the largest in the his- 
tory of the Board, having increased from 304 in 
January, 1913, to 334 at the end of the fiscal 
year, and is composed largely of manufacturing 
jewelers selling the jobbing trade. 

Meetings of the board of directors have been 
unusually well attended for the past year, and 
much interest has been manifested. Your execu- 
tive committee has also met constantly, at least 
twice a month, and the detailed workings of the 
Board have been under its supervision, resulting 
in a maximum of efficiency at ali times. This 


efficiency has been maintained by the faithful 
attention and co-operation of all the employes of 
the Board, and for the past year we have had a 


careful and painstaking force all working for the 
best interest of the members. 

The Board has also undertaken during the past 
year an amount of prosecution work which has 
been notably successful, especially in the cases 
of A. Sandusky Co., Edward U. Kahn, Inc., Fort 
Hill Trading Co. and Quaker City Distributing 
Co. It is the intention of the Board to prosecute 
fraud in every instance, and we expect to do 
more work of this nature in the future. 

Early in the year it was found that the Board 
would be confronted with a deficit at the end of 
the current year, but notwithstanding this the 
executive committee decided to do all in their 
power to maintain the efficiency, feeling confident 
that the deficit would be taken care of, and it was 
not proposed to limit or decrease our service to 
members in consequence. The recent increase in 
dues has received the satisfactory endorsement of 
the members of the Board, thus proving that the 
members of the executive committee were right. 

Members can assist the Board in many ways in 
its efforts to obtain statements from various con- 
cerns with whom they may have dealings, espe- 
cially by supplementing the Board’s requests. They 
can also be of great assistance in calling the at- 
tention of the Board to any evidence of financial 
weakness on the part of concerns with whom they 
deal, thus enabling the Board to issue cautionary 
reports and thereby guard against further loss. 

Our Board is now more of a Board of Trade 
than ever before in consequence of taking up any 
matters of interest to the jewelry business outside 
of credits and collections. Information is issued 
from time to time regarding the arrival of buyers, 
and in a great many ways the management has 
endeavored to acquaint the members with matters 
of interest pertaining to the business as a whole, 
so we are becoming more and more a Board of 
Trade and thereby establishing headquarters for 
information on all matters pertaining to our 
industry. 

I wish to take this opportunity to express my 
sincere thanks for the hearty co-operation of all 
of the members of the board of directors, and 
whatever success the Board has attained the past 
year has been largely due to this harmonious re- 
lationship, not only between the directors and 
your officers, but with all of the employes as well. 

In closing I would respectfully urge the mem- 
bers to avail themselves at all times of the in- 
formation and assistance which the Board is in 
a position to furnish, and it is here for the 

ing. 

The report of Marcus W. Morton, as 
secretary of the association, was read as 


follows: 


REPORT OF SECRETARY MORTON. 


Gentlemen—In conformity with the by-laws I 
have the honor to submit herewith the annual re- 
port as secretary: Number of members, Jan. 1, 
1918, was 304; number admitted during the year, 
65; total, 369. Number of resignations, 24; num- 
ber out of business, eight; number suspended, 
three; total losses, 35; leaving a present member- 
ship of 334, an increase in number for year of 80. 

Directors’ Meetings.—The regular meetings of 
the Board have been held during the year with 
good attendance and unabated interest in all the 
matters presented. The most united harmony has 
existed between the Board and the executive com- 
mittee, and every effort made to aid and assist 
the committee’s endeavors to advance the interests 
of the entire membership, and due recognition 
given to the labor bestowed by the committee upon 
all matters presented to the Board by it. 

During the year one resignation of a member 
of the Board has been presented, that of Robert 
E. Budlong, who was a director for some 20 years, 
and served as president of the Board for about 
six years, during which period he materially ad- 
vanced the interest and welfare of the organi- 
zation. 

Death also has removed from our midst one of 
the directors, Henry Untermeyer, of New York 
city, a valued member, a true and tried friend 
and counsellor, and one who was held in the 
highest esteem by all. 

Executive Committee.—The year past. has been 
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an exceptionally busy one with the committee for, 
in addition to the regular bimonthly meetings, four 
special sessions have been held. 

The conditions and circumstances attending the 
general trend of business, especially during the 
past decade, are ever presenting new phases which 
call for the exercise of mature deliberation, keen 
judgment and equitable conservation of the in- 
terests involved, that the rights of none of our 
membership may be impaired, or suffer undue 
losses, and to this end the committee has diligently 
directed its efforts. 

Again, with the increase in membership, many 
improvements have been made, and that of neces- 
sity, the better to render more efficient service 
to the membership; and in addition, it is the com- 
mittee’s desire and intention to still further add 
improvements and facilities that the very best 
possible service may be afforded to all. 

In the line of these improvements, it became 
a question of great moment to the committee on 
account of the lack of sufficient funds. But after 
thoughtful consideration it was the unanimous ex- 
pression that an increase in the annual dues from 
$50 to $75 be presented to the board of directors 
for its action thereon. Accordingly, when the matter 
was presented at the December meeting of the 
directorate, it met with unanimous approval, and 
was so voted, and will enable the committee to 
carry into effect a number of the improvements 
that have been suggested and are under con- 
sideration. 

I feel that this report would be incomplete with- 
out mention being made of Horace M. Peck, man- 
ager. Coming to us when our membership was at 
a low ebb, our methods for service crude and of 
but comparatively little value, he has by diligent 
application, a study of methods and a foresight 
of what would best promote the interests of the 
entire membership, coupled with executive ability, 
brought the organization itself, as well as the 
office force under him, to the high state of effici- 
ency it has at present attained. 


Accompanying the above report was that 
of Mr. Morton as treasurer, which was as 
follows: 


TREASURER’S REPORT. 

Gentlemen—I have the honor to submit here- 
with the annual report of the treasurer for the 
year ending Dec. 31, 1912, the compilation of which 
has been made by Royal J. Gregg, accountant, 
who is the auditor of this Board. It is very com- 
plete and the comparison with the corresponding 
items of 1912 is very interesting. The report is 
too voluminous to permit quoting in all its 
details. The following statement, however, shows 
the amount of cash that has passed through my 
hands during the year. 

Collection Department.—Balance on hand Jan. 
1, 1918, was $2,662.66; add receipts for year of 
$185,528.84 makes a total of $188,191.50; less 
disbursements for the year of $183,356.99; leaves 
a balance on deposit, Dec. 31, 1918, of $4,834.51. 

Corporation Fund.—Balance on hand Jan. 1, 
1913, was $4,068.09, to which add receipts for year 
of $81,806.63, makes total of $35,874.72; less dis- 
bursements for year of $33,485.64, leaves a bal- 
ance on deposit, Dec. 81, 1918, of $2,389.08. 


The report of Horace M. Peck, as man- 
ager, dealt with the details of the several 
departments and, by comparison with the 
previous year’s work, showed the increase 
that has been made along all the lines of 
effort. He says: 


REPORT OF HORACE M. PECK. 

Gentlemen—The year 1913 has been the most 
active and successful that the Board has enjoyed 
during its career of 29 years. The membership 
has been larger, the members have been better 
served and protected, and there has been a firm 
determination on the part of the management to 
place the Board in a position of greater usefulness 
to its members. The financial report shows a 
deficit, but the increased income of 1914 will pre- 
vent a similar occurrence, and at the same time 
provide- funds for improved service. 

The following is a comparative record of the 
business handled by our office during the past 


_ two years: 


Reporting Department.—Inquiries received in 
1913, 18,591; in 1912, 14,789, an increase of 
3,802; inquiries answered on the day they were 
received, in 1918, 10,158; in 1912, 7,808, an in- 
crease of 2,845. Reports written in 1918, 10,996; 
in 1912, 9,522, an increase of 1,474; reports issued 
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én 1913, 78,130; in 1912, 74,002, an increase of 
4,128. Statements requested in 1913, 9,166; in 
1912 8,343, an increase of 823; statements re- 
ceived in 1918, 2,001; in 1912, 1,859, an increase 
of 142. 

In the reporting department the gain in reports 
written is very satisfactory. A large number of 
the new reports have been added and our files 
have been thoroughly revised. In some instances 
reports on certain jobbers have been revised every 
other month. There has been a substantial gain 
in the number of statements received. 

The use of emergency reports is constantly in- 
creasing, and it is a fact that no other agency or 
association gives its members the privilege of ob- 
taining trade reports compiled on the same day 
the inquiry is made. During 1914 the reports 
will be improved by more extended inquiry, more 
statements and by the employment of additional 
experienced help. While the number of signed 
statements received is larger than during 1912, it 
is intended to materially add to our file of state- 
ments, by a vigorous campaign already inau- 
gurated. 

Our trade reporting system has never been at- 
tempted in other lines of trade, and is the result 
of close co-operation on the part of our members. 
In the future the trade reports will be issued 
more frequently and in some instances names 
will be canvassed every 60 days. Careful atten- 
tion will also be given to the investigation of the 
affairs of concerns known to be financially weak, 
and those where impending embarrassment is due 
to pressing claims. 

Collection Department.—Number of claims re- 
ceived, collection docket, in 1913, 4,012; in 1912, 
8,302, an increase of 710; number of claims re- 
ceived, failure docket, in 1913, 2,101; in 1912, 
2,114, a decrease of 13. Amount of claims re- 
ceived, collection docket, in 1913, $362,296.32; in 
1912, $326,618.42 an increase of $35,677.90. 
Amount of claims received, failure docket, in 
1918, was $433,415.20; in 1912, was $575,092.42, 
a decrease of $141,677.22. 

The total number of claims received during 
1918 was 6,113; as against 5,416 in 1912, an in- 
crease of 697. The total amount of the claims 
in 1913 was $795,711.52, as against $901,710.84 in 
1912, a decrease of $105,999.32; the number of 
failures docketed in 1913 was 397, as against 
818 during 1912, an increase of 79. 

In the collection department the service has 
been materially improved by the employment of 
additional help, and correspondence is invariably 
answered on the day it is received. Members are 
using the drafts more freely, and as no charge is 
made for either the draft or direct demand service, 
it is certain that a large number of members are 
making their collections at a very nominal cost. 

While a larger number of failures have been 
handled the number and amount of claims were 
less than in previous years. Our system of han- 
‘dling all important failure matters through com- 
mittees of interested creditors is working out 
more favorably than ever before. A large number 
of members have served on such committees, and 
their assistance and advice has been invaluable 
and has resulted in: larger dividends to the 
creditors. 

We have undertaken a moderate amount of prose- 
cution work, and the most important cases that 
are now pending are: Edward U. Kahn, Inc., of 
New. York; Fort Hill Trading Co., New York, and 
the Quaker City Distributing Co., Philadelphia. 
The increased income will enable us in the future 
to conduct more vigorous investigations and prose- 
cutions of fraudulent failures. 

Rating Book.—The rating book is enlarged each 
time that it is published. The January, 1914, 
edition of the book will have a total of 7,610 
names, and 954 towns and cities. The number 
of changes made in that edition from the previous 
edition will be 2,155. 

Buyers.—Members are given daily notice of the 
arrival of buyers at the Providence hotels, and 
during the past year 137 ‘such notices were 
issued, which included the names of the buyers 
from all sections of the country and at which 
hotel they were registered. 

Membership.—The gain in membership has been 
very satisfactory. Frank Kelley spends the greater 
portion of his time in calling on members, en- 
couraging and instructing them in the use of our 
service. He has also given a portion of his time 
to calling on prospective members. .As the Board 
accepts only manufacturing jewelers as members, 
the field for canvassing new members is neces- 
sarily limited. At present the Board has a sub- 
stantial membership, and in my opinion is to be 





congratulated on the fact that it has refused to 
accept applications from those not actually en- 
gaged in manufacturing. By limiting its member- 
ship it is in a much better position to perform 
valuable servce, as it only has one class of mem- 
bers to serve. 

The New York Office.—-The New York office 
continues to fulfill a very important service to 
members. Duplicates of all of our reports are on 
file in that office, and the membership in that 
vicinity, as well as resident salesmen, are making 
an increased number of inquiries there. 

Following the reading and discussion of 
the reports the following were elected 
members of the board of directors for the 
ensuing year: 

Providence—William P, Chapin, of Cha- 
pin & Hollister Co.; Everett L. Spencer, 
of E. L. Spencer Co.; Edward B. Hough, 
of Wightman & Hough Co.; Alfred K. 
Potter, of E. A. Potter Co.; L. H. Bos- 
worth, of Potter & Buffinton Co.; George 
H. Holmes, of George H. Holmes Co.; 
Frederick D. Carr, of Ostby & Barton Co.; 
Frederick A. Ballou, of B. A. Ballou & Co., 
Inc.; Henry Wolcott, of Wolcott Mfg. Co.; 
William T. Chase, of C. H. Cooke Co.; 
Horace W. Steere, of Arnold & Steere; 
Charles A. Russell, of Irons & Russell Co.; 
John C. L. Shabeck, of John C. L. Sha- 
beck; Robert E. Budlong, Jr., of S. K. 
Merrill Co., and George ‘C. Wheeler, of 
Manchester-Smith Co. 

Attleboro—Herbert C. Bliss, of Bliss 
Bros. Co.; C. J. McClatchey, of Horton & 
Angell Co.; Harold E. Sweet, of R. F. 
Simmon Co.; Edward L. Gowen, of the 
Standard Button Co., and Maurice J. Baer, 
of the Attleboro Mfg. Co. 

North Attleboro—Frederick E. Sturdy, 
Jr., of J. F. Sturdy’s Sons Co.; Donald Le 
Stage, of H. D. Merritt .& Co., and James 
E. Totten, of J. J. Sommer & Co. 

Plainville—Woodbury Melcher, of Sco- 
field, Melcher & Scofjeld. 

New York—Ira Barrows, of H. F. Bar- 
rows Co. 

Dutee Wilcox, of D. Wilcox & Co. and 
of C. A. Wilkinson & Co.; William P. 
Chapin, of the Chapin & Hollister '‘Co., and 
William H. Waite, of the Waite-Thresher 
Co., were elected trustees of the “Special 
Fund” of the association. 

In conformity with the by-laws, the di- 
rectors will meet within a short time and 
organize with the election of the executive 
officers and the appointment of standing 
committees. 








Creditors Force A. L. Stivers, Arcola, 
lll., Into the Bankruptcy Court. 
Arcoa, Ill., Jan. 25—An involuntary pe- 
tition in bankruptcy has been filed against 
A. L. Stivers, a jeweler of this city. His 
liabilities are reported to be $6,700, with 

assets of $1,700. 

Mr. Stivers was originally in business 
here on his own account. He sold out to 
Queeman & Peugh. This partnership was 
dissolved and Mr. Queeman continued 
alone, with Mr. Stivers as manager. The 
latter later purchased the business. 








The Pennoyer Ketner Co., Maywood, 
Va., has been incorporated, with a capital 
of $50,000, to buy, sell and deal in jewelry 
of all descriptions. The incorporators in- 
clude William A. Pennoyer, Maywood, 
Va.; J. H. D. Ketner, Riverdale, Md., and 
a resident of Washington, D. C. 
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Hearing in Case of United States 

Against Keystone Watch Case Co. 

Held in Hartford, Conn. 

HartForp, Conn., Jan. 24.—Reopened on 
the application of G. C. Comstock, New 
York, attorney for the Keystone Watch 
Case Co., Philadelphia, Pa., a supplemental 
hearing in the proceedings of the United 
States against the Keystone Watch Case 
Co., the Crescent Watch Case Co. and 
several other companies that have made 
and are making gold-filled watch cases, 
was held in the United States Court room 
in this city soon after 12:30 o’clock this 
afternoon. The actual court business lasted 
less than a half hour, the hearing being 
held before Edward Hacker, examiner for 
the eastern district of Pennsylvania. 
William T. Chantland, Washington, D. C., 
an attorney for the Government, was also 
present at the hearing. 

The case has been heard in Pennsylvania 
and closed, but the defendants in the suit 
wanted the testimony of several of the 
Connecticut watch case makers in the rec- 
ord. Accordingly, in answer to subpoenas 
served on them yesterday, the following 
appeared before Examiner Hacker: Irving 
H. Chase, of the Waterbury Clock Co., 
Waterbury, Conn.; Charles H. Lindley, of 
the New Haven Clock Co., New Haven, 
Conn., and Franklin A. Taylor, of the New 
England Watch Co., Waterbury, Conn. 
These officials testified as to the output of 
watch cases manufactured at their factories 
during the years 1903, 1904, 1909, 1910 and 
1911, and produced books which showed 
the volume of business done by them as to 
each kind of watch case such as gold-filled 
(including rolled plate), silver, electro- 
plate, nickel and gun metal, both in quan- 
tities and value, and irrespective as to 
whether the cases were sold separately as 
cases, or whether sold with a movement as 
a complete watch. 

The suit now pending against the watch 
case concerns was instituted by the United 
States, charging them with a combination 
in restraint of trade and violation of the 
Sherman anti-trust law, and the Govern- 
ment alleged that as one of the practices 
of the combination its members sent a 
blacklist letter to 130 jobbers, trying to 
coerce them into trade with no one but the 
combination. 





The United States District Court at New 
York issued an order Saturday for Dud- 
ley Field Malone, Collector of the Port, to 
produce records showing the real value of 
all watch cases imported from 1902 to 
1910. The data are to be used in the Gov- 
ernment’s lawsuit against the Keystone 
Watch Co. 

The hearing in the suit was held be- 
fore Special Examiner Edward Hackner 
at 68 William St. Monday, but the wit- 
nesses could not give the data called for. 
An adjournment was taken without date. 








A wireless telegraph station will be es- 
tablished in Columbia, S. C., which is the 
first of its kind in that State except the 
Government station at Charleston. The 
receiving apparatus has been installed in 
the jewelry store of Walter E. Avery. 
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Death of Stephen B,. Kent. 
SRS Sa 

Stephen B. Kent, president of the Kent 
& Woodland Co., which has a New York 
office at 14 John St., and a factory at 480 
Washington St., Newark, N. J., and who 
for years has been prominently identified 
with the jewelry trade, died at his home, 
5 Prospect St., East Orange, N. J., Satur- 
day, following an attack of pneumonia. 
Mr. Kent was at his office as usual last 
Wednesday, but upon returning home that 
night said he did not feel well. Thursday 
morning he was taken sick and, despite all 





THE LATE STEPHEN B. KENT. 


that could be done for him, grew rapidly 
worse, his death occurring Saturday morn- 
ing. 

Mr. Kent was one of the best-known 
men in the jewelry industry and numbered 
his friends in the trade from Coast to 
Coast. He was a man of unassuming man- 
ner, kind-hearted and always ready to ex- 
tend a helping hand. He made friends in 
every walk in life, and his pleasing and 
genial manner made him welcome wher- 
ever he went. As a business man he was 
held in high esteem by the trade because 
of his strict integrity. 

Stephen B. Kent was born in Newark, 
N. J., Nov. 5, 1849, and spent his early life 
in that city, where he received his educa- 
tion. He first became engaged in the 
jewelry business in association with his 
father, and later became an employe of 
the old firm of W. H. Ball & Co., New 
York. For this firm he worked as a trav- 
eler and at the New York office. When W. 
H. Ball died in December, 1899, Mr. Kent 
and A. L. Woodland, who was also asso- 
ciated with the old house, succeeded to the 
business and continued as Kent & Wood- 
land. Feb. 1, 1913, the business was in- 
corporated as the Kent & Woodland Co., 
Mr. Kent becoming the president; G. D. 
Woodland, secretary, and A. L. Woodland, 
treasurer. 

In the social life of the jewelry trade in 
the east Mr. Kent held a prominent place. 
He was for many years vice-president of 
the Philadelphia Jewelers’ Club and was 
at one time president of the Brotherhood of 


Traveling Jewelers. As a member of the 
Jewelers’ 24-Karat Club he served on im- 
portant committees and did much to make 
for the success of that, as well as the other 
organizations with which he was identified. 
He was a member of the executive com- 
mittee of the old Jewelers’ League, which 
later became the Assurance League of 
America, and which was finally merged 
with the Order of the Golden Seal. In 
fraternal circles he was a member of 
Tabernacle Lodge, F. & A. M., of New 
York, and Corinthian Lodge, R. A. M., of 
this city. In politics he was a Republican 
and took active part in political clubs in 
the Maiden Lane district. He was also a 
member of the Republican Club, of East 
Orange. 

The funeral was held Monday afternoon 
at 2:30 o’clock from the late residence, the 
Rev. Robert Bruster Beatty, pastor of the 
First Presbyterian Church, officiating. The 
interment was in Evergreen Cemetery. 

Deceased is survived by his widow and 
by his son, Edward G. Kent. A sister, 
Miss Carrie Kent, also survives. 

The funeral was attended by a large 
representation from the New York and 
Newark trade. 

The honorary pall-bearers were E. H. 
Eckfeldt, E. E. Stone, J. R. Greason, 
Thomas Greason, Theodore Parker, David 
Kaiser, Robert W. Adams and A. L. Wood- 
land. 

With the passing of Stephen Kent the 
trade has lost a man who will long be 
held in memcry as a friend of all. 








Stubborn Blaze in Newark Jewelry 
Factory Building Causes Loss to 
Several Concerns, 

Newark, N. J., Jan. 24—One of the 
most stubborn blazes that the local fire 
department has had to fight for some time 
occurred to-night in the three-story fac- 
tory building at 26, 28 and 30 Beecher St. 
Not only was it a stubborn fire, but it was 
marked by such dense clouds of smoke 
that the firemen were greatly hindered in 
their work, and the members of the sal- 
vage corps, who were the first to arrive on 
the scene, were unable to enter the build- 

ing. The estimated loss is $10,000. 

The origin of the fire is unknown. It 
started in the basement and rapidly spread 
to other parts of the building. The fac- 
tory of Unger Bros., silversmiths and jew- 
elers, which is next door to the burned 
building, was only saved by the fact that 
the buildings were separated by a double 
brick partition. 

Part of the basement of the burned 
building was occupied by the Hoffmann 
Tool Co. The first and second floors com- 
prised the factory and office of Schless, 
Brod & Co., manufacturing jewelers. On 
the third floor were W. J. Stone, a stone 
setter; Edwin C. Orr, enameler; Burnett 
& Van Brunt, engravers. 

The blaze was discovered by a passer- 
by about 7 o’clock, and an alarm was sent 
in from Box 228, at Halsey and Beecher 
Sts. For the next two hours the firemen 
had all they could do to cope with the 
fire. A second alarm was sent in after 
the firemen had been working awhile. A 
number of firemen fought the blaze from 


January 28, 1914. 


within the basement until a section of the 
floor above came crashing down under the 
weight of the heavy machinery. High pres- 
sure streams played on the building from 
three sides. 

A large crowd witnessed the fire. 








Death of John Blair. 


John Blair, founder of the Blair Foun- 
tain Pen Co., 25 Maiden Lane, New York, 
and well-known in the jewelry trade, died 
at his home, 247 St. James PI., Brooklyn, 
N. Y., last Wednesday, after an illness of 
about four weeks. Funeral services were 


held in the Fleet St. Methodist Episcopal 
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Church last Friday, interment being in the 
family plot at Somerville, N. J. 

Mr. Blair was born in Perth, Scotland, 
65 years ago. During his early career he 
was engaged with the Atlantic Brush Co. 
in San Francisco, Cal. Shortly after 
severing his connections with this concern, 
he came to New York, in 1885, where he 
established the firm now known as the 
Blair Fountain Pen Co. His inventions 
and improvements in fountain pens made 
him well known throughout the country. 

Several days prior to Jan. 1, 1914, Mr. 
Blair was taken seriously ill with pneu- 
monia and never fully recovered from that 
attack. His weakened condition and a 
complication of other diseases are at- 
tributed as the cause of his death. 

Deceased was a member of the Brook- 
lyn Lodge of B. P. O. E. He is survived 
by a widow, Marietta Finehurst. 








Death of Willard C. Nellis. 


As THe JeweLers’ CIRCULAR was going 
to press yesterday word was received of 
the death of Willard C. Nellis, of the firm 
of Sansbury & Nellis, manufacturing jew- 
elers, 23 Marshall St., Newark, N. J. He 
died Monday at his home on Montclair 
Ave., Newark, following a long illness. 

Mr. Nellis was formerly in the employ 
of Enos Richardson & Co. In 1897 the 
firm of which he had since been a member 
was formed. He had been a patient suf- 
ferer since last August. 

The funeral will be held to-day and the 
body taken to Albany for interment. 

A complete report will be published next 
week. 
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Retail Jewelers of Connecticut Hold 
Meeting at Hartford and Form 
State Association. 


Hartrorp, Conn., Jan. 27.—In answer to 
a special call sent out recently by Philip H. 
Stevens, senior member of the retail 
jewelry concern of the Philip H. Stevens 
Co., 63 Pratt St., to every dealer in this 
State, about 50 retail jewelers and those 
closely associated with them in the business 
were present at the first preliminary meet- 
ing, which opened at the Allyn House in 
this city this afternoon soon after 2:30 
o’clock, for the purpose of taking steps to 
organize a State association. At the meet- 
ing were retail jewelers from nearly all the 
cities and towns in Connecticut, including 
many from this city alone, where the in- 
terest and support for the formation of a 
State association has been large since the 
idea was brought out many weeks ago. 

After the out-of-town jewelers had 
arrived at the Allyn House, the meet- 
ing was called to order by Philip H. 
Stevens, who was named as the chairman 
of the meeting. Mr. Stevens named a 
nominating committee for officers as fol- 
lows: Geo. L. Lux, of Lux, Bond & Lux, 
Hartford, chairman; W. C. Hawley, of 
Hawley & Davis, Bridgeport, and J. C. 
Whittlesey, Rockville. Albert M. Kohn, 
of Henry Kohn & Son, Hartford, was ap- 
pointed secretary pro tem. 

The chairman introduced Col. John L. 
Shepherd, of the Keystone Watch Case Co., 
who gave an interesting and instructive 
address. 

First Vice-President Charles T. Evans 
and Second Vice-President Charles F. 
Manahan, of the American National Retail 
Jewelers’ Association, who arrived from 
Chicago this morning and have had wide 
experience in the establishment of jewelers’ 
associations, were present at the meeting 
and were prominent among those who 
spoke on subjects of interest in the form- 
ing of a new association. 

It was decided to call the new associa- 
tion the Connecticut State Jewelers’ Asso- 
ciation. A full list of the officers elected, 
the various committees appointed by the 
first president of the association and other 
details as to membership fees and the list 
of jewelers who joined the new associa- 
tion will be published in next week’s issue 
of THe JEWELERS’ CIRCULAR. 

An informal dinner will be served this 
evening, at which the speakers and out- 
of-town jewelers will be guests of the 
Hartford jewelers. 








Members of Traveling Jewelers’ Associa- 
tion Hold Annual Meeting in 
New York. 


The ninth annual meeting of the Travel- 
ing Jewelers’ Association, with President 
W. M. Kaas presiding, was held last Satur- 
day afternoon at the rooms of the Jewelers’ 
24-Karat Club, 15 Maiden Lane, New York. 

Following a short address made by Pres- 
ident Kaas, in which he spoke of the 
growth and prosperity of the organization 
and also called attention to the unusually 
large number of members who had died 
during the past year, the regular routine 
of business was transacted. 


The secretary’s report showed a total 
membership up to January, 1914, of 183, 
an addition of 15 over last year. The re- 
port also showed that the organization had 
lost five members by death during the past 
year—Rodman B. Carr, F. E. Delano, R. 
B. Schley, V. L. Burgesser and Stephen B. 
Kent. 

Following the reading of this report, a 
suggestion by which the association could 
increase its membership was made by the 
president. Mr. Kaas’ idea was to appoint 
a committee and have the members check 
up the membership list with that of the 
Brotherhood of Traveling Jewelers, and 
then invite those not now members of the 
auxiliary to join. Frank Sloan made a 
motion to this effect, which was carried. 
Upon this committee President Kaas ap- 
pointed Frank Sloan, C. V. Schuyler, Geo. 
Briggs, H. B. Rogers and W. I. Royce. 

At this point of the proceedings it was 
voted that a letter of condolence be sent to 
the widow of the late Stephen B. Kent. 

Just before the meeting adjourned a 
vote of thanks was tendered to the Jew- 
elers’ 24-Karat Club for the use of’ its 
room for the meeting. 











Syracuse. 





The Standard Optical Co., Geneva, at a 
meeting of the stockholders, authorized the 
issuance of a $200,000 mortgage to secure 
a bond issue held by the Rochester Trust 
and Deposit Co. as trustee for the bond- 
holders. Directors elected by the stock- 
holders were: A. G. Lewis, J. B. Ander- 
son, T. H. Chew, H. A. Wheat, Walter 
Howard, E. Hopkins, W. W. Page and H. 
B. Graves. The directors elected these 
officers: President, A. G. Lewis; vice- 
president, J. B. Anderson; secretary and 
treasurer, H. B. Graves. 

Two months ago a $650 diamond ring 
was lost or stolen in the H. J. Howe jew- 
elry store in S. Salina St., and one day last 
week Horace Wadsworth, aged 18, of ‘Cen- 
ter St., Solvay, turned over to the local 
police the missing ring. He says he picked 
the ring up in the doorway of the Howe 
store on Nov. 22. The loss of the ring 
had not been discovered at the Howe store 
until the police informed them of young 
Wadsworth’s find and an inventory had 
been made. The police intend to investi- 
gate the boy’s story. He says he went to 
the Howe store on Nov. 22 to get a new 
crystal for his watch. As he was leaving 
the store, he says, he found some of the 
broken crystal in his pocket. The par- 
ticles he picked out of his watch pocket 
and dropped them in the entrance to the 
store. Then he says he saw the diamond 
ring in the slush and dirt in the entrance. 
The diamond was surrounded by smaller 
diamonds. Wadsworth kept his find a se- 
cert until Saturday, when he tried to sell 
the ring to another jeweler in S. Salina St. 
The boy told the jeweler that he had found 
the ring. The police were notified and 
young Wadsworth was held at the store 
until detectives reached there and took him 
to police headquarters. 








J. T. Futrell, Rich Square, N. C., has 
succeeded to the business formerly con- 
ducted by Futrell & Worrell. 
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Association Notes. 





News has been received in Milwaukee 
that the Western Wisconsin Jewelers’ Club 
will hold its annual meeting in La Crosse, 
Wis., on Feb. 12. Officers of the club, 
which is a district branch of the Wiscon- 
sin Retail Jewelers’ Association, include: 
President, L. R. Moore, Sparta; first vice- 
president, Carl Coe, Cashton; second vice- 
president, F. A. Bull, Prairie du Chien; 
secretary, L. A. Baumgarten; treasurer, 
George Bb. Rose, Jr., La Crosse. 

The 1914 convention of the Wisconsin 
Retail Jewelers’ Association will again be 
held in the Milwaukee Auditorium July 
7, 8 and 9, according to a decision reached 
at a meeting of the officers and directors 
of the association, held in Milwaukee Jan. 
20. All the officers and directors were 
present, including President W. H. Up- 
meyer, Milwaukee; Vice-President A. J. 
Stoessel, Milwaukee; Secretary A. W. An- 
derson, Neenah; Treasurer Henry F, 
Stecher, Milwaukee. Directors—John P. 
Hess, Fond du Lac; Gustave Keller, 
Appleton; W. A. Pfister, Sheboygan; 
Thomas J. Dale, Kenosha; L. L. Littlefield, 
Delavan. The exhibit feature will again 
be one of the most important drawing 
cards offered at the coming convention. 
Henry F. Stecher, Milwaukee, treasurer 
of the State association, was again pre- 
vailed upon to accept the responsibility of 
preparing and publishing the annual sou- 
venir program. This will make the fifth 
year that Mr. Stecher has had charge of 
this important phase of the work. Presi- 
dent W. H. Upmeyer and Secretary A. W. 
Anderson will work with Mr. Stecher 
whenever possible. President Upmeyer 
will appoint various convention committees 
within the near future. 

The Association of Jewelry Jobbers of 
Missouri held a meeting Friday at the 
Mercantile Club to make plans for the 
next annual convention of the National 
Wholesale Jewelers’ Association, which 
will be held in St. Louis. It was decided 
to hold the convention on April 7, 8 and 9. 
On the opening day the executive com- 
mittee will have its meeting. The remain- 
ing two days will be for regular sessions of 
the organization. The meeting will be held 
at one of the hotels, but it has not been 
decided yet which it shall be. Morris 
Eisenstadt, president of the Eisenstadt 
Mfg. Co., and Edwin Massa, vice-president 
of the Bauman-Massa Jewelry Co., were 
appointed as members of the entertainment 
committee. Assisted by President F. W. 
Hoyt and Secretary W. F. Kemper, they 
will prepare the program and arrange for 
the entertainment of the delegates. Other 
committeemen will be selected to assist 
them as the need arises. Mr. Eisenstadt 
will be at the head of the finance com- 
mittee. It was decided to have meetings 
every two weeks from now until the con- 
vention. Nothing else of importance was 
done at the meeting except to take steps to 
co-operate With eastern jobbers in the ef- 
fort to procure the passage of legislation 
which will permit of salesmen making 
sales from their sample trunks. 








P. R. Voth, Gotebo, Okla., has been suc-— 
ceeded by H. R. Voth. 












































































Boston, 





S. L, Berger’s residence, in the Roxbury 
district, was damaged about $500 by fire 
last week. 

John J. Gregory, with the Newhall Mfg. 
Co., of Chicago, was a trade visitor of the 
past week. 

M. N. Smith and Nelson H. Smith, of 
the Smith, Patterson Co., have been in 
New York the past week. 

Francis S. Sherry, Boston manager for 
Joseph Fahys & Co. was on a visit last 
week to Sag Harbor, N. Y. 

D. C. Percival, Edward E. Hardy and 
E. D. Cole, of D. C. Percival & Co., were 
in New York during the week. 

George E. Homer is having handsome 
new fixtures made for his branch store re- 

ently opened on Bromfield St. 

Max Posner, trade auctioneer, accom- 
panied by his wife and daughter, has gone 
on an outing trip to the Panama Canal. 

From Feb. 2 to Oct. 31, by agreement, 
the ‘Boston jobbers will close at 1 P. Mm. on 
Saturdays and at 5 p. M. on other days. 

Richard Dimes, manufacturing  silver- 
smith, 19 Haward Pl., has added another 
floor for doing his cwn casting in silver. 

‘Louis Dinsfriend, engraver to the trade, 
who has been located heretofore in room 
33, has removed to room 64, in the Jew- 
elers building. 

Mandel Eluto, salesman for H. Levitan, 
is on a trip through New Hampshire this 
week, his first visit of 1914 to that section 
for the concern. 

David Nemser is in southern New Hamp- 
shire this week, calling on the trade, and 
E. A. Whitney is in northern New Eng- 
land for the house. 

E. W. Hodgson, of Hodgson, Kennard 
& Co., went to New York last week and 
was one of the Boston contingent at the 
24-Karat Club banquet. 

Louis Frank Guiness, traveler for A. S. 
Hirshberg, is soon to wed Miss Gertrude 
Rocholtz, of Malden, cards having been is- 
sued announcing the betrothal. 

Next Saturday is named as the day for 
the wedding of Miss Minnie E. Nelson, 
who is with the E. A. Cowan-M. Myers 
Co., to A. ‘Neff, of Milton, Mass. 

‘Moses S. Page, of the M. S. Page Co., 
Hanover and Salem Sts., goes this week on 
a southern recreation trip, which includes 
a visit to the islands of the West Indies. 

S. Robinson, who recently acquired the 
Foster jewelry store on Hanover St., is to 
make alterations in the store front, in or- 
der to obtain better window display facili- 
ties. 

H. V. Anderson, New England agent 
of the Knickerbocker Silver Co., has just 
returned from the factory, Port Jervis, 
N. Y., with new samples, and starts on a 
trip Feb. 1. 

Thieves smashed a hole two feet large 
in the window of Max Freiman, 802 Wash- 
ington St. and secured nickel watches, 
filled signet rings and gold screw earrings 
valued at $50. 

The Brenner-Myers Co.—just incor- 
porated by Morris Brenner, president; 
Solomon Myers, treasurer, and W. Myers— 

capital $5,000, is to carry men’s hats and 
furnishings and jewelry. 
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Fred E, Chick, head of the retail dia- 
mond department of the Smith, Patterson 
Co., and A. G. Gilmore, head of the whole- 
sale diamond department, are in New 
York on a buying trip. 

An involuntary petition in bankruptcy 
has been filed in the United States District 
Court here against the L. C. Moore Co., 
who have a jewelry section in their big de- 
partment store in Lawrence, Mass. 

Although he was acquitted of the charge 
of robbing Nathan Mendlow, the Lynn 
jeweler, Patrolman F, C, McGray as a re- 
sult of his poker game with Mendlow, has 
resigned from the Lynn police force. 

H. B. Carruth, traveling salesman in 
New York territory for Nelson H. Brown’s 
clock house, relinquishes that position to 
travel in lJowa, Kansas, Nebraska and 
Oklahoma for the W. L. Gilbert Clock Co. 


Three of the four young men who were 
arrested recently in Roxbury, charged with 
breaking into the store of Andrew J. 
Lloyd & Co., in Cambridge, were held in 
$800 bonds each for the Grand Jury Jan. 
29 


H. A. ‘Martin, of the wholesale silver 
and cut glass department of the Smith, 
Patterson Co., has just returned from a 
buying trip, having visited New York, 
Pennsylvania and ‘New Jersey for cut glass 
lines. 

Seth T. Gifford, who for upward of 35 
years was manager for S. Thaxter & Son, 
of State St., died Sunday at his home in 
the neighboring city of Woburn. He was 
born in 1845. Of late years he had been 
in another line of business in Woburn. 


James M. Swift, former State Attorney- 
General, who is succeeded this year by his 
Democratic opponent at the polls, joins 
the law firm which represents the Jewelers’ 
Board of Trade in this city, and the style 
of the firm, his name being added, becomes 
Swift, Friedman & Atherton. 

Buyers in town during the week include: 
J. R. Philbrick, Skowhegan, Me.; George 
A. Dudley, Derry, N. H.; Joseph Harris, 
Lawrence; L. R. Hapgood, Orange; E. F. 
Welch, Westboro; J. A. Filion, D. Per- 
reault, Lowell, Mass.; Mr. Baker, for Will- 
iam Schweigart, Augusta, Ga. 

‘Bigelow, Kennard & 'Co. had a booth and 
fine display of their lines of jewelry at the 
annual exhibition Jan. 23 and 24 of the 
Boston Rotary Club at Horticultural Hall, 
in charge of James H. Parks, head of the 
diamond department, who represents the 
house in the membership of this unique 
crganization. ‘ 

Myer Frank, who has been at 589 Wash- 
ington St., corner of Avery St., for about 
a quarter of a century, has sold out his 
stock to Gordon, the auctioneer, and re- 
tired from business. Mr. Frank’s store will 
be wiped out, it is understood, when Avery 
St. is widened, in accordance with plans 
recently adopted. 

The New England Watchmakers’ Club 
met Jan. 20 and decided to open its Win- 
ter classes the second Tuesday in Febru- 
ary. The divisions are balance truing and 
poising, escape matching, timing and ad-. 
justing. At the February meeting H. E. 
Duncan is to give the members a demon- 
stration of wireless telegraphy for trans- 
mitting time. 
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O. S. de Zara, head clockmaker for Dan- 
iel Pratt’s Son, has installed at Lowell for 
the D. L. Page Co., restaurateur, what is 
said to be the largest four-dial illuminated 
post clock in New England, giving also 
days of the week, weather predictions and 
temperature record. It is of Seth Thomas 
make. The concern has also placed a 
Thomas interior clock of handsome de- 
sign in the Hayes-Roeder cafe in ‘Cam- 
bridge, Mass. 

The Maximus Club, composed of sales- 
men of the retail department of the Smith, 
Patterson ‘Co., held its annual dinner and 
theatre party Jan. 22. The occasion was 
the fifth anniversary of the club and covers 
were laid for neariy a score of participants 
at the Quincy House. President Henry D. 
Higgins presided and the affair was wholly 
informal and very enjoyable, a short en- 
tertainment program being followed by ad- 
journment to one of the local theatres, 
where seats for the entire party had been 
reserved. 

The Smith, Patterson Co. tendered a 
banquet to employes of the wholesale de- 
partment at Young’s Hotel, Boston, Mon- 
day evening, Jan. 19, nearly every traveling 
salesman and the entire store force being 
present. The purpose of the occasion was 
in keeping with the policy of the house— 
to promote the “get together” spirit among 
its force and to develop the general ef- 
ficiency of the organization. The speakers 
of the evening were George S. Smith, ex- 
president of the Boston Chamber of Com- 
merce, and Charles H. Eglee. Marcell N. 
Smith, president of the company, acted as 
toastmaster, and announced the _ pro- 
gram in a happy and informal manner. 
Mr. Smith held his hearers with the 
closest attention. Among other things he 
called attention to the changes which had 
taken piace during the last 25 years among 
business men of the same line in their 
feelings toward one another. Time was, 
he said, when envy and jealousy were rife 
and effective organizations for mutual ben- 
efit among dealers having common inter- 
ests seemed to be absolutely impossible. 
To-day men everywhere recognize the fact 
that co-operation in business is mutually 
beneficial, for in every city and even in 
the small towns, Boards of Trade and 
‘Chambers of Commerce are to be found. 
He also referred to the science of sales- 
manship and dwelt upon the essential qual- 
ities of enthusiasm and of faith in the 
goods and the house represented. All 
through his talk was a strain of optimism 
that had a marked effect on his hearers. 
Mr. Eglee, the second speaker, brought 
cut in a very telling way the importance 
of developing the unit to its utmost ef- 
ficiency. He spoke of the power of initia- 
tive coupled with executive ability to carry 
out the plans proposed. The quality of 
courage was also eloquently touched upon, 
and the element of faith was brought out 
in a very earnest and forceful manner. 
The secretary of the company, Carl D. 
Smith, spoke of the pleasure it gave him 
to rub elbows with the “boys,” and as- 
sured them that many more such occasions 
were sure to follow. Other speakers 
were Frank H. Elliott, who was intro- 
duced as the dean of the traveling men, 
and Charles T. Derry. 
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The Sundlun Jewelry Co., now located 
at 124 Charles St., will move to new quar- 
ters at 57 Eddie St. about Feb. 1. 

The Elmwood plant of the Gorham Mfg. 
Co, is closed down for the annual January 
overhauling, but will reopen Monday, 
Keb. 2. 

Everett L. Spencer, of the E. L. Spencer 
Co., is enjoying a short period of relaxa- 
tion from business cares by a trip to 
Florida. 

Frank B. Reynolds, of the Cory & 
Reynolds Co., accompanied by his daugh- 
ter, is enjoying a brief recreation period at 
Sherbrooke, Canada. 

The ‘Manufacturing Jewelers’ Board of 
Trade has distributed a composition settle- 
ment of 25 per cent. in the matter of 
Adolph ‘Cohen, New York. 

Albert A. Golden, Boston, has filed a 
statement with the city clerk here that he 
is the owner of the Golden Mfg. Co., 239 
W. Exchange St., this city. 

The factory of the C. E. Hancock Co. is 
now running on regular time, having been 
but slightly injured by the recent fire in 
the Manufacturers building. 

Leo Samuels, of the Outlet Co., accom- 
panied by his wife and daughter, are to 
sail, Jan. 31, from New York on the Caro- 
lina for an extended Mediterranean trip. 

The Kilstrom Mfg. Co., 9 Calender St., 
is being conducted by Axel Kilstrom, of 
Auburn, and James E. Fordan, of this city, 
according to the statement filed at city hall. 

Raymond W. Colly, formerly assistant 
salesman to Mr. Manning, of D. Wilcox & 
Co., through New England, has been ap- 
pointed assistant general manager of this 
concern. 

William H. Waite, of the Waite- 
Thresher Co., was re-elected president of 
the Homeopathic Hospital of Rhode Island 
at the annual meeting held last Wednes- 
day evening. 

T. J. Biesel, who recently purchased the 
business of Otto L. Ruecker, 139 Thames 
St., ‘Newport, is conducting a discount sale 
to reduce stock previous to a complete re- 
arrangement of his store. 

A third dividend of 10 per cent. in the 
matter of the Aller-Wilmes Jewelry Co., 
St. Louis, Mo., will be distributed at an 
early date through the Manufacturing 
Jewelers’ Board of Trade. 

Frederick W. Aldred, of the B. H. Glad- 
ding Co., who was so seriously injured 
several weeks ago by being thrown from 
his horse, returned a few days ago from 
the south, where he has been convalescing. 

Charles A. Dunn, with H. Nordlinger’s 
Sons, was married in this city on Thurs- 
day last to Miss Catherine E. Cronin, of 
this city. They left immediately on a 10 
days’ wedding trip through New York 
State. 

The following have been drawn to serve 
as jurors in the Superior Court for Provi- 
dence county: Charles E. Austin, Jr., Jo- 
seph Heller, George L. Miner, Charles A. 
Russell, Paul Shocker, Jeremiah A. Angell 
and Frederick A. Barwick. 

Victor E. Smith, for several years fore- 
man of the bronze department at the Elm- 
wood plant of the Gorham Mfg. Co., has 
been promoted to the superintendency of 
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the entire works, filling the vacancy caused 
by the resignation of Fred C, Lawton some 
time ago. 

Franklin A. Balcom, president of the 
Albert Walker (Co., of this city, who died 
about a fortnight ago, left several bequests 
to his business associates. Among these 
were $900 to Howard S. Carpenter, who 
was associated with Mr. Balcom in the 
Walker Co. 

M. J. Dunn, of Dunn & Rodenberg, 14 
Blount St., accompanied by Mrs. .Dunn, 
left Thursday for Chicago, where they will 
visit Frank J. Dunn, their son, who is the 
Chicago representative of that firm. After 
spending two weeks in Chicago they will 
go to Palm Beach, Fla., where they expect 
to spend six or eight weeks. 

William B. Steeter, as commodore of the 
Rhode Island Yacht Club, officiated as 
toastmaster at the annual banquet at the 
Turk’s Head Club on Saturday evening. 
A. Leo Kilkenney was a member of the 
entertainment committee. William H. 
Draper represented the Edgewood Yacht 
Club and George W. Dover was one of the 
entertainers. 

Another conference between the special 
committee on stamping of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association and the New 
England welfare committee of the Na- 
tional Jewelers Board of Trade was held 
at the rooms of the former organization 
on Tuesday evening, when the matter was 
further discussed. 

Frederick A. Ballou, of B. A. Ballou & 
Co., Inc., had a narrow escape from serious 
injury last Wednesday evening. In com- 
pany with members of his family he was 
returning in his automobile to his home at 
Barrington, when his machine was run 
into by another machine. Mr. Ballou’s 
auto was badly damaged, but the members 
of his party escaped with slight bruises. 

Harry M. Mays, president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, has appointed 
Maurice J. Karpeles, of the Low-Taussig- 
Karpeles Co., as chairman of the special 


committee on imports, with Manager 
Woodward Booth as secretary. The other 
members will be announced later. The du- 


ties of the committee are first to study 
the import situations as concerns jewelry 
and silverware, and, second, to arrange for 
the opening up of new fields. 

After pleading guilty to the charge of 
having threatened to kill Walter H. 
Pruefer, of Fischer & Pruefer, Herbert A. 
Harriman was placed on probation by 
Judge Gorham in the Sixth District Court 
Thursday morning. According to the 
story of the police Harriman, who is em- 
ployed by the firm. while in an intoxicated 
made threats against his em- 
ployer. Representatives of the firm were 
present at the trial and stated that Harri- 
man would be taken back to work if al- 
lowed to do so by the court. 

On his own reauest Major Howard D. 
Wilcox, of D. Wilcox & Co.. head of the 
ordnance department of the Rhode Island 
National Guard, has been placed on the 
retired list of commissioned officers of the 
Rhode Island militia with the rank of 
major. He has been a member of the 
military forces of the State since April 27, 
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1903. Since assuming the office in the ord- 
nance department he has been in charge of 
the rifle shooting of the State militia and 
has acted as captain of the State rifle teams 
sent to all the big competition shoots. 
Walter Wright was elected president of 
the Brown & Sharpe Mutual Relief Asso- 
ciation at the annual meeting Tuesday 
evening. John Harrop was elected secre- 
tary and Sherman B. Moulton, treasurer. 
One dollar a day is paid to its members 
during their illness and $100 to the bene- 
ficiaries of members in case of death. Dur- 
ing the year just closed $9,853.50 was paid 
out for sick and $1,600 for death benefits. 
Since its organization in 1886 the associa- 
tion has expended for sick benefit $105,- 
590.27, and since the death benefit fund was 
started in 1909 there has been paid out 


$9500. 








Attleboro. 





John Money has accepted a position with 
the Frank Mossberg Co. as general man- 
ager. 

D. A. Hart and D. E. Partelow are fitting 
up a shop in the Metcalf building in Provi- 
dence. 

H. E. Cobb, salesman for Harvey Clap 
& Co., is making a business trip through 
the northwestern States. 

A petition has been filed with the Legis- 
lature asking for the granting of a charter 
making Attleboro a city. 

Frank R. Truell, salesman for the W. H. 
Saart Co., was in Pittsburgh recently in 
the interests of his concern. 

C. L. Watson was chosen president of 
the First National Bank of Attleboro at a 
meeting of the directors last week. 

The C. O. Sweet & Son Co. is fitting up 
the basement floor under the factory and 
is making other arrangements for increas- 
ing the office and shop space. 

Charles L. Estee was the recipient of a 
purse containing a sum of money last week 
from the Frank Mossberg Relief Associa- 
tion in recognition of his services as sec- 
retary of the association. He recently left 
the employ of the Mossberg company to 
accept a position with Leach & Garner. 

The annual meeting and banquet of the 
D. F. Briggs Relief Association was held 
last Wednesday evening in the Royal Ar- 
canum Hall. John T. Henry was elected 
president, H. R. Gardner vice-president, 
Eva Trescott secretary, David Low treas- 
urer, John Trainor, John Dolan, Eva 
Huntley, Mae Connolly and Theresa Mc- 
Cann directors. 

At the annual meeting of the Attleboro 
Trust Co. the following manufacturing jew- 
elers were elected to serve on the board of 
directors: H. A. Allen, of H. A. Allen & 
Co.; Miles L. Carter, of Carter, Qvarn- 
strom & Remington; John M. Fisher, of 
the J. M. Fisher 'Co.; Joseph Finberg, of 
the Finberg Mfg. Co.; Ernest D. Gilmore, 
of E. D. Gilmore & Co.; A. S. Ingraham, 
of the A. S. Ingraham Co.; Chas. E. 
Moore, of Moore Bros.; Frank R. Sweet, 
of the Sweet Mfg. Co.; Charles Wilmarth, 
of the Walter E. Hayward Co.; Frank W. 
Weaver, of F. W. Weaver & Co.; Frank 
E. Tappan, of the D. F. Briggs Co., and 
George H. Sykes, of Sykes & Strandberg, 
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Newark. 





TRADE CONDITIONS. 

Although January has been broken up by annual 
inventories and there has been a lull in business, 
as is usual following the holiday rush,-there is 
noticeable among both the retail and the manu- 
facturing jewelers of Newark a feeling of opti- 
mistic expectancy. Not for a long time has there 
been such a general feeling that bettér business 
is ahead. This is not based on business already se- 
cured, as many of the salesmen are just about to 
start on their season’s work or have but just 
begun. Those who went out early in the month 
found many storekeepers making their inventories 
and therefore not large present purchasers. How- 
ever, from the size of the orders received and 
the general expression of those whom they vis- 
ited, they were led to look for an increase of 
trade. A reaction seems to be setting in which 
argues well for the jewelry business, locally at 
least. 





Fred S. Meeker, connected for many 
years with Champenois & Co., has gone on 
a pleasure trip to St. Augustine, Fla. 

William J. Anton has left on an extend- 
ed trip to the middle west in the interests 
of Durand & Co., manufacturing jewelers 
in Franklin St. 

The first novelty dance and reception of 
the recently organized Wiss Bowling Club 
was held Friday night in the quarters of 
the West Side Club, 258 S. 7th St. 

Philip Krimke, of Academy St., was a 
speaker at the annual banquet of the Kam- 
bihl Club, in the Wistaria Room of Achtel- 
Stetter’s last Thursday night. Rudolph 
Krimke has been elected Senior Soakum 
of the club. 

The United Silver Co., Newark, N. J., 
was incorporated in that State last week 
to manufacture gold and silver novelties, 
etc., with a capital stock of $125,000. The 
incorporators are B, E. Clark, F. H. Clark 
and H. M. Williams, all of Newark. 

Members of Team No. 1, of Carter- 
Howe & Co., are at the head of the list 
thus far in the bowling of the Newark 
Jewelers’ Bowling League. The team has 
won 14 games and only lost two. The 
team from Taylor & Co., Inc., come sec- 
ond, with a record of 13 games won and 
three lost. 

Several jewelers are on the executive 
committee in charge of the 12-day cam- 
paign to be held from Feb. 10 to 22, to 
raise $130,000 for an addition to St. Mi- 
chael’s Hospital. Bernard M. Shanley, Jr., 
is chairman of the committee, and among 
the other members are Curtis R. Burnett, 
Jean R. Tack, Thomas F. Pryor, Jr., and 
J. F. Shanley, Jr. 

Several jewelers were on trial juries last 
week. Albert E. Allsopp, of Allsopp & 
Allsopp, 18 Columbia St., was on a jury 
which tried an assault and battery case. 
On a jury which acquitted a motorman of 
responsibility for a man’s death were Jos- 
eph Jackson, a jeweler at 77 S. 22d St. 
Irvington, and Wilmont E. Shafer, a jew- 
eler, of 143 Monmouth St. 

Jewelry Workers’ Union No. 145, of 
this city, has forwarded resolutions to 
President Wilson and to Congressmen Mc- 
Coy and Townsend in regard to the strike 
of miners in the copper districts in Michi- 
gan. The resolutions demand a thorough 
investigation and also that the Government 
take steps to acquire possession of the 
copper mines and operate them under 
union conditions, 
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The noonday luncheon of the Newark 
Association of Credit Men, which was held 
last Thursday at Achtel-Stetter’s, was ad- 
dressed by W. H. Van Deusen, cashier of 
the National Newark Banking Co., who 
spoke on the subject, “The Federal Income 
Tax Law.” He explained to the members 
the various provisions of that law. Irving 
C. Brown, president of the. organization, 
presided at the dinner and meeting. 

F. G. Story will leave in a few days on 
a trip through the middle west in the inter- 
ests of Champenois & Co., 50 Walnut St. 
The other salesmen will also leave shortly 
for their respective territories. F. P. Steitz 
will go to the south, Charles F. Sweasy 
through the east and part of the middle 
west, and John G. Rindel, who besides 
covering the local and New York city 
trade will visit Philadelphia, Baltimore and 
Washington. Henry M. Adams represents 
the firm on the Pacific Coast. 

John Wesley Hyatt, of this city, was 
presented with the Perkin medal for his 
achievement as creator of the celluloid in- 
dustry, on last Friday night by the New 
York Section of the Society of Chemical 
Industry, in Rumford Hall, New York. 
The Perkin medal was founded in 1906, 
when it was awarded to Sir William Hen- 
ry Perkin, who was a pioneer in the coal 
tar industry. Later a fund was estab- 
lished for the award of the medal annually 
as a memorial to him. The medal has been 
awarded six times. 

Curtis R. Burnett, of the American Oil 
and Supply Co., formerly president of both 
the Newark Board of Trade and the New- 
ark Association of Credit Men, and who 
is one of the leaders in the movement for 
the improvement of the Newark Bay Post 
District, which is being pushed by the 
Board of Trade, addressed a conference of 
representatives of the Elizabeth and Bay- 
onne boards of trade at Elizabeth last 
week. He explained the many benefits that 
would follow the proper development of 
the Newark Bay district, which would fav- 
orably affect the cities in that district. 


Buffalo, N. Y. 


Wm. F. Ehmann is planning spending a 
week at the St. Catherine’s Baths some 
time in February. 

Frank Striker has been elected a member 
to serve three years on the board of gov- 
ernors of the Buffalo Motor Boat Club. 

Alfred Dickinson, of T. & E. Dickinson 
& Co., who has been confined to his home 
for the past few weeks because of illness, 
is slowly recovering. 

The many friends of B. M. Henschel, 
who was associated for a number of years 
with Heintz Bros., will be glad to learn 
that his wife, after many years an invalid, 
has regained her health. 

The regular “Round the Table Talk” and 
monthly dinner of the Buffalo Retail Jew- 
elers’ Association will be held at the Teck 
Cafe the first Thursday in February. The 
dinner ‘starts at 7.30 P. Mm. 

Chas. H. Howe, Syracuse, president of 
the New York State Retail Jewelers’ Asso- 
ciation, was here last Tuesday, at which 
time final arrangements were made for the 
Retail Jewelers’ conference to be held here 
Feb, 16, 
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Eugene Tanke, president of the Buffalo 
Retail Jewelers’ Association, entertained at 
luncheon, at the Chamber of Commerce, 
Monday, in honor of Benjamin T. Ash, 
secretary of the New York State Retail 
Jewelers’ Association, who was on his way 
home from Chicago, where he had been at- 
tending the conference of State secretaries 
of the national association. Mr. Ash spent 
the day calling upon his many friends in 
the jewelry trade here. 








North Attleboro. 





Howard Grant is back from a trip made 
for Riley & French. 

William H. Bell has been re-elected a 
director of the Attleboro Trust Co. 

Arthur Chace has resigned his position 
with the Bristol Silver Co., Attleboro. 

A. L. Lindroth, of the A. L. Lindroth 
Co., is home after a business trip to ‘Chi- 
cago. 

Frank J. Ruggles is home from a trip 
in the interests of the W. E. Richards Co., 
Attleboro. 

K. Lucius Taylor returned last Wednes- 
day from an extended trip for the new 
concern of G. H. French & Co. 

George E. Taylor, representing F. M. 
Whiting & Co., was in Pittsburgh last week 
with the samples of that concern. 

Clifton Emerson has returned from a 
successful trip made in the interests of 
Maintien Bros. & Elliott, Plainville. 

Daniel M. Chisholm returned home last 
week from an extended business trip made 
in the interests of Bugbee & Niles. 

W. E. Lull, foreman of the Sturtevant 
& Whiting factory, has been elected chair- 
man of the Progressive Town Committee. 

The Whiting & Davis Co., Plainville, 
was obliged to close its factory last Thurs- 
day on account of a breakdown in the 
power system. 

Charles S. Voorhees, who has started in 
the jobbing business in Springfield, Mass., 
was in town last week calling on several 
of the manufacturers. 

Orin W. Clifford, John Thompson, Roy 
Blackinton, Chas. T. Paye, Edwin Cum- 
mings and Carl Hempel, who are manufac- 
turing jewelers, are members of the com- 
mittee in charge of the reception to be 
tendered to President Elliott of the N. Y., 
N. H. & H. R. R. by the Board of Trade 
on Feb. 28. 

The annual meeting of the Webster Re- 
lief Association was held last Monday eve- 
ning and the following officers elected: 
Harold Uhlig, president; Arthur S. Mc- 
Carthy, vice-president; Harry Knowles, 
treasurer; William Joyce, secretary; J. L. 
Sutherland, Henry L. Batchelder, Fred 
Sears, Arthur Greene and Frank Batch- 
elder, directors. 








Guideon D. Miner, who was for a time 
in the retail jewelry business as a partner 
of Judson A. Wright, died suddenly a 
short time ago at his home on Court St., 
Middlebury, Vt. He had been about the 
village during the morning and was on 
his way to dinner when he was taken ill. 
He died before a physician arrived. Mr. 
Miner was a native of Bridgeport, but 
spent most of his active life in Middle- 


bury, 
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Hartford, Conn. 





The Sessions Clock Co., Forestville, 
Conn., began on Monday to operate its 
plant on a 10-hour-a-day schedule. 

William Bryce, Bristol, Conn., was 
granted a patent recently on a time in- 
dicating device. He has assigned his rights 
to E. R. Johnson and C. L. Braucher, Cin- 
cinnati, O. 

Alexander Harper, assistant general 
manager of the American Silver Co., Bris- 
tol, Conn., has returned to that city from 
a business trip to the large cities in the 
middle west. 

Philip H. Stevens, secretary and treas- 
urer of the Philip H. Stevens Co., 68-65 
Pratt St. left Saturday for New York, 
where he attended the annual dinner of 
the Jewelers’ 24-Karat Club. 

(Martin Heueftlein, an employe of the 
American Silver Co., Bristol, Conn., re- 
ceived a wound on the index finger of his 
right hand last week Friday while at work 
at the factory. He was attended by Dr. 
O’Connell. 

Albert L. Sessions, treasurer of the Ses- 
sions Clock Co., Forestville, Conn., at- 
tended the annual banquet of the class of 
1892 at the Yale Club in New York on Jan. 
10. Treasurer Sessions was one of the 
speakers of the evening. 

Charles E. Wetmore, president of the 
Porter & Dyson Co., manufacturing jew- 
elers, 54 Main St., New Britain, Conn., 
was elected a trustee of the New Britain 
Trust Co. at its annual meeting Tuesday 
afternoon of last week. 

Elton L. Parish, who for some time has 
been conducting a watch repairing and re- 
tail jewelry store at 72 N. Main St., Bris- 
tol, Conn., announced last Thursday that 
his business and good will had been pur- 
chased by Samuel Tarsky. 

At the annual meeting of the Automobile 
Club of Hartford, Conn., held at the Allyn 
House last Wednesday evening, Albert M. 
Kohn, a member of the retail jewelry firm 
of Henry Kohn & Sons, 890 Main St., was 
elected chairman of the contest committee. 

The handsome gold loving cup presented 
to President John M. Holcombe, of the 
Phoenix Mutual Life Insurance Co., of 
this city, at the Hartford Club last week 
‘Tuesday, was furnished by the retail jew- 
elry firm of Henry Kohn & Sons, 890 
Main St. 

Michael P. Leghorn, a retail jeweler, 357 
Main St., New Britain, Conn., has pur- 
chased from the T. H. Brady estate, the 
property consisting of the building on the 
corner of Main and Myrtle Sts., the sale 
price, it is said, being about $35,000, which 
includes a storage shed in the rear on Com- 
mercial St., New Britain. 

The alterations which are being made at 
the retail jewelry store of Adolph Mittau, 
551 Main St., in connection with the estab- 
lishment of an optical department, will be 
completed, it is planned, the latter part of 
this month. The changes to be made at 
Mr. Mittau’s store were recently described 
in THE JEWELERS’ CIRCULAR. 

William T. Woodruff, president of the 
Seth Thomas Clock Co., Thomaston, Conn., 
was elected vice-president and a director 
of the Thomaston National Bank at its re- 
cent annual meeting. Thomas D. Brad- 


street, of the company, was also elected a 
director of the bank. Mr. Bradstreet was 
a former State Comptroller. 

The Monroe Eastwood Pen Co., New 
Britain, Conn., has sold out its business to 
a New York man, who is to remove the 
business to that city. A new company will 
be organized and William Monroe, the 
present manager, will take charge of the 
company in New York. The company will 
sell its plant in New Britain. The concern 
manufactures pens, pen holders and novel- 
ties. 

Foster E. Harvey, senior member of the 
optical firm of Harvey & Lewis, 865 Main 
St. and Mrs. Harvey sailed from New 
York last Friday for the Bahama Islands 
and thence to Santiago, Cuba, from which 
port they will journey to Havana by rail. 
After a several days stop here they will 
sail for Key West and Florida. Mr. and 
Mrs. Harvey will be away from Hartford 
about a month. 

Among those on the list of taxpayers 
paying on $10,000 or more, as announced 
by the assessors of Bristol, Conn., last 
week Monday, are the following: The 
American Silver Co., $397,055; the Wallace 
Barnes Co., clock spring manufacturers, 
$450,716; the Blakesley Novelty Co., $44,- 
310; the Dunbar Bros. Co., clock spring 
manufacturers, $114,792; Samuel _ B. 
Harper, secretary and assistant treasurer 
of the American Silver Co., $16,700; the 
E. Ingraham Clock Co., $760,200; Walter 
A. Ingraham, president of the E. Ingraham 
Clock Co., $66,827; William S. Ingraham, 
secretary and treasurer of the E. Ingra- 
ham Clock Co., $69,265 ; Frederick N. Man- 
ross, hair spring manufacturer, $24,975; 
Albert F. Rockwell, president of the Amer- 
ican Silver Co., $275,850; the Sessions 
Clock Co., $621,396; Albert L. Sessions, 
treasurer of the Sessions Clock Co., $105,- 
685; Joseph B. Sessions, secretary of the 
Sessions Clock Co., $20,250; William E. 
Sessions, president of the Sessions Clock 
Co., $226,720; the H. C. Thompson Clock 
Co., $33,429. The manufacturers of Bris- 
tol have been increased from $1,557,500 in 
1912 to $4,119,399 in the past year. In- 
cluded in the grand list is $16,215 on 
watches and jewelry in the city. 








Wallingford, Conn. 





Word was received in this city last week 
to the effect that Charles H. Tibbits, man- 
ager of Simpson, Hall, Miller & Co., and 
the Simpson Nickel and Silver Co. (fac- 
tories L and M of The International Sil- 
ver Co.), and his family had reached Riv- 
erside, Cal., after a pleasant trip. 

Richard Hunter, for 11 years a silver- 
smith in the employ of Simpson, Hall, Mil- 
ler & Co. (factory L of the International 
Silver Co.), Wallingford, Conn., died at his 
home in that town last week Tuesday eve- 
ning after a two months’ illness of Bright’s 
disease. Mr. Hunter was 37 years of age 
and was formerly a resident of New York, 
where he leaves two brothers, James and 
Arthur Hunter. He is also survived by his 
widow, a daughter and two sons. The 
funeral was held Thursday afternon from 
his late home. 

Word was received in Wallingford, 
Conn., last week of the death of Robert 
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Wallace, eldest son of Frank A. Wallace, 
president of the R. Wallace & Sons Mfg. 
Co., at Dr. Pattenger’s Sanatorium Mon- 
rovia, Cal. Mr. Wallace’s death was due 
to tuberculosis and he had been ill in 
California for the past four years. He 
was 28 years of age and a member of the 
class of 1907, S., at Yale University. Mr. 
Wallace died on Jan. 16 at midnight. He 
leaves his widow, who was Miss Helen 
Spinney, of Wallingford, Conn.; his father, 
and brother, Floyd Wallace. The body 
was brought east for the funeral services 
and interment, which took place in Wall- 
ingford Saturday afternoon. 

Frank A. Wallace, president of the R. 
Wallace & Sons Mfg. Co., was elected 
president of the First National Bank of 
that town the past week. Charles H. Tib- 
bits, manager of Simpson, Hall, Miller & 
Co. and the Simpson Nickel & Silver Co. 
(factories L and M of the International 
Silver Co.), was elected vice-president and 
Clifford W. Leavenworth an auditor. Mr. 
Leavenworth is treasurer and a director 
of the R. Wallace & Sons Mfg. Co. J. R. 
Riebie, South American representative for 
the R. Wallace & Sons Mfg. Co., left 
Tuesday for New York, from which port 
he sailed on Saturday last for his home 
in South America. A blower pipe in the 
buffing department at the factory of the 
Wallace factory caught fire last week Tues- 
day evening and a general alarm of fire 
was sent in to the local department. The 
blaze was out in 20 minutes and the dam- 
age was small. 








Meriden, Conn. 


Sharfman & Nessenbaum, the Spring- 
field, Mass., retail jewelers who recently 
leased a new store in the Hall & Lewis 
building, Colony St., started to move in 
part of the fixtures and stock in their new 
store the past week. 

Frank A. Zielke, a foreman at the Meri- 
den Britannia Co. (factory E of the In- 
ternational Silver Co.), was severely in- 
jured last week when a piece of flying 
steel struck him in the forehead. An x- 
ray photo of the injury was made by a 
local physician. 

Edward Miller, president of the Edward 
Miller Co., sailed on Jan. 17 from New 
York for a 16 days’ trip to Porto Rico on 
the steamship Brazos of the New York & 
Porto Rico Steamship Co. President Mil- 
ler will sail around the island, stopping at 
San Juan, Ponce and Mayaguez. 

William Rettenmeyer, father of Fred W. 
Rettenmeyer, a designer of the E. A. Bliss 
Co., jewelry manufacturer, is reported to 
be seriously ill of pneumonia. Designer 
Rettenmeyer, who has also been very sick 
with the same disease, was able to sit up 
for the first time last week Tuesday. 

James J. Merinan, an employe of the 
Barbour Silver Co. (factory A of the 
International Silver Co.), died at the home 
of his sister, Mrs. James White, 214 Grove 
St., last Friday morning, after a few days’ 
illness of pneumonia. The funeral was 
held Monday from his late home, burial 
being in this city. 

Claude D. Bender, Hagerstown, Md., has 
been succeeded by J. Faries Denniston. 
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The money you invest in Gorham 
Silverware returns much more than 
the difference between wholesale 
and retail price. The superior 
quality and popularity of Gorham 
Silverware pay extraordinary profits 
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important is a 
knowledge of 
the Sherman Anti- 
Trust Law becoming 
to business men generally, and particularly 
to those who are affiliated with organiza- 
tions that im any way affect or control the 
output of an industry that we have given 
more than usual space to the address de- 
livered Thursday evening before the Na- 
tional Wholesale Dry Goods Association 
at the Waldorf-Astoria Hotel, New York, 
by Felix H. Levy, a former special as- 
sistant to the Attorney-General and at 
present the general counsel of the National 
Wholesale Jewelers’ Association. Mr. 
Levy’s work in the litigation against the 
Tobacco Trust made him conversant with 
the attitude of the Department of Justice 
during the Roosevelt administration as to 
the working of the Sherman Law, while 
his work for the jobbers in compromising 
the present litigation between the Govern- 
ment and the wholesalers and manufactur- 
ers in our trade vuts him in a position to 
speak with authority as to the Department 
of Justice’s attitude during the present ad- 
ministration. 

Mr. Levy’s address, which will be found 
on pages 51 and 53 of this issue, is given 
practically in full, as it deals distinctly with 
the applicability of the Sherman Law to 
great trade organizations, gives a complete 
analysis of the statute and tells in detail 
the contentions of the Government in in- 
voking the law against the associations in 
the grocery, jewelry, lumber and other 
trades. His analysis of certain ‘decisions 
of the Supreme Court in regard te the law 
and his conclusions will prove most in- 
structive to many laymen who have been 
unable from the press accounts to realize 
exactly what the Government was “getting 
at” in its prosecutions. They will prove 
illuminating and beneficial to organization 
officials in so far as they show what these 
organizations can and cannot do legally in 
their attempts to rectify trade abuses and 
benefit a particular class of dealers or a 
particular industry. 


Trade Organiza- Ss” 
tions and the 
Sherman Law. 





State Organiza- i ee is be- 
tions to Be as mance by 

the officials of the 

Strengthened. American National 
Retail Jewelers’ Association to strengthen 
that body in many ways and increase the 
membership, not only by putting more life 
into the organization of States where af- 
filiated associations already exist, but also 
by organizing States in which the retail 
jewelers have as yet no representative 
body. As noted in another column of this 
issue, the organization of the Connecticut 
jewelers is again being perfected, and a 
meeting to form a new association in that 
State was held at Hartford yesterday 
afternoon. Interest in the organization 
movement will be excited among the New 
York jewelers by meetings in various parts 
of the Empire State, while during the com- 
ing week the jewelers in Philadelphia, 
Baltimore and other cities will probably 
be visited by some of the officials of the 
national association. It is the intention of 
the present administration to leave no 
stone unturned to awaken the interest of 


the retail jewelers in the organization 
movement, and the campaign now begun 
will probably continue until the national 
association holds its annual meeting in 
Chicago in August next. 

In this work of interesting the trade in 
the organization movement, the officials 
of the A. N. R. J. A. should have the 
hearty co-operation of every member of 
the State associations now affiliated with 
that body, and in addition their appeal 
should be given consideration by all legiti- 
mate jewelers who are still outside of the 
organization ranks. It should be realized 
now that the work of these State and na- 
tional bodies is no longer in an experi- 
mental stage. Organizations themselves 
have come to stay, and the results they 
have already accomplished in the way of 
correcting trade abuses and of getting 
manufacturers to heed the complaints of 
the retail jewelers entitle them to a re- 
spectful hearing from the trade at large 
on all that they have to say. The day is 
gone when the membership was composed 
only of the smaller and dissatisfied jewel- 
ers. The membership of the State asso- 
ciations now is representative of all classes 
of the retail trade and a great and greater 
proportion of progressive merchants are 
joining every year. 

Under the circumstances it is to be re- 
gretted that there are still a few sections 
of the country and a few populous States 
in which the A. N. R. J. A. has to-day no 
representative State organization. There 
is no reason why the retail jewelers of 
Massachusetts, Vermont, New Hampshire, 
Georgia, Florida, Alabama, Mississippi, 
among other States and those of the city 
of New York, among other centers, should 
not be represented by a live, active and 
wide-awake organization that will be in a 
position to conserve the general interests 
of the retail jewelers. All efforts on the 
part of the association officials or others 
to establish such organizations should meet 
with co-operation by merchants in all 
branches of our trade. 





Bureau of Stand- A‘ Se 
oO 


ards to Test | vital impor- 
tance to the watch 
Watches. 


and jewelry trades 
of the country was issued last week by 
the Bureau of Standards at Washington, 
D. C., and is to the effect that this gov- 
ernment bureau will hereafter make tests 
of watches somewhat on the lines of those 
made in England at the Kew and Green- 
wich observatories. Heretofore there have 
been no official ways of obtaining watch 
tests, and the innovation on the part of 
the Bureau of Standards will be noted with 
interest by the entire jewelry trade. 

Through the courtesy of the director of 
the Bureau we are enabled this week to 
publish a full statement of the department 
as to the testing of watches and the rules 
under which the tests will be made. This 
information, which is the first announce- 
ment of any kind upon this subject, will be 
found in full in the Horological Depart- 
ment, pages 109 to 117. 








Willis H. Martin, formerly of Beaver 
City, Nebr., has moved to East St. Louis, 
Tit. 
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Diamonds 


There is no effect without a cause, and there’s a reason 
for all things. 








There must be reasons—good reasons—behind the big 
increase in our diamond business during the past year. 


To state them briefly— 


1—We Buy Carefully 
2—We Never Misrepresent Our Goods 
3—Our Prices Are Always Right 


To be sure other elements have entered into our success. 
It has been our policy of late to handle only goods of superior 
quality. It is the better grade of stones that the public is 
demanding. Then, too, our long acquaintance with the dia- 
mond markets of Europe has enabled us to buy stones at the 
right time and at the nght price. Just recently we purchased 
a very large original series of loose diamonds, perfect and com- 
mercially perfect. 


BLUE WESSELTON 


AMERICAN CUT 


Now is the time for you to buy. Send for an approval 


package and compare our goods in price, color and cutting: 


with what you can obtain elsewhere. 








CROSS & BEGUELIN 


— Established 1863———— 


23 MAIDEN LANE NEW YORK 
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Canada Notes. 


Meyer Kaufman has given a chattel 
mortgage to M. Finburg for $1,898. 

Mrs. Robert Strathearn, Sault Ste. 
Marie, Ont., has assigned to J. B. Strat- 
hearn. 

Mr. Knight, with D. R. Dingwall, Ltd., 
Winnipeg, was in Toronto recently on his 
way to Europe. 

C. H, A. Grant, manager of the Cana- 
dian Jewelers’, Ltd., Montreal, was in To- 
ronto this week. 

C. Heaver, eletroplater, of Hamilton, 
Ont., has given a chattel mortgage to E. 
Johnson for $300. 

H. E. Peters, of Dawson, Yukon Terri- 
tory, passed through Toronto on his return 
journey after a five months’ trip east. 

S. M. Grossman & Co., wholesale and 
retail jewelers, Toronto, have assigned to 
A. E. Brocklesby. The liabilities are stated 
at $25,000, with assets about the same. 

John Wanless & Co., of Toronto, are 
asking for tenders for the purchase of 
their stock of jewelry and for the purchase 
or lease of their store to be received up 
to Feb. 1, 

Edmund Scheuer, Ltd., has been incor- 
porated under the laws of Ontario with a 
capital of $150,000 to take over the whole- 
sale and retail jewelry business of Edmund 
Scheuer, Toronto. 

William Davis, for many years engaged 
in the jewelry trade at London, Ont., died 
Saturday, Jan. 17, in his 77th year. He 
was a brother of Joseph Davis, of the jew- 
elry firm of Davis Bros., Toronto 

Out-of-town buyers calling on the To- 
ronto trade last week included: W. B. 
Webb, Allandale, Ont.; M. W. Chayter, 
Brampton, Ont.; J. S. Smith, St, Cath- 
arines, Ont., and George H. McFarlane, 
Saskatoon, Sask. 








Tadex to News and Special Articles. 
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Thirteenth Annual Banquet of the Jewelers’ 
24-Karat Club of New York, at the Wal- 
dorf-Astoria Hotel 64-7 

Providence Jewelers Elected as Directors of 
Banks and Trust Companies 

Philadelphia Police Believe they Have Leaders 
of Thieves Who Robbed Many Jewelers.. 

Man Who Was Prosecuted by Rochester In- 
stalment Dealer Brings Suit for Heavy 
Damages 

St. Louis Jewelers Identify Two Men Held 
on Suspicion of Being Diamond Thieves.... 

Thief Robs Philadelphia Jeweler at Point of 
Revolver and Escapes in an Automobile.... 

Police Believe they Have Identified One of 
the Crooks Who Robbed H. J. Heimburger, 
Columbus, O. 

Creditors Force A. 

Into Bankruptcy 

Hearing in Case of United States Against 
Keystone Watch Case Co. Held in Hartford, 
Conn. - 

Death of Stephen B. Kent We 

Stubborn Blaze in Newark Jewelry Factory 
Building Causes Loss to Several Concerns... 77c 

Death of John Blair Vc 

Retail Jewelers of Connecticut Hold Meeting 
at Hartford to Form State Convention.. 77d 

Members of Traveling Jewelers’ Association 
Hold Annual Meeting in New York wd 

Talks Terse and Timely 

Circular Letters that Have Brought Business.. 

Little Lessons in Storekeeping—(Continued).. 

John Tweezer’s Talks 1 

Increasing Mid-season Business 

Making an Opening Successful 

Three Interesting Glasses of the Elizabethan 
Period 107 

A Permanent Receipt 

— Regarding Watch Testing at the 

Bureau of “Standards. 109-111-118-115-117 
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New York Notes. 





Bernard Konigsberg, a retail jeweler at 
616 Second Ave., was recently operated 
upon for appendicitis. 

J. L. Sweet, president of the R. F. Sim- 
mons Co., left last Saturday for a two 
months’ trip to Brazil. 

W. A. Kass, of A. J. Hedges & Co., 12 
John St., has been doing jury duty in New- 
ark, N. J., since last Monday. 

David Mayer, 14 Maiden Lane, returned 
yesterday on the George Washington after 
a visit to the European diamond markets. 

Jack Friedlander, a representative of the 
firm of I. Zagon & Co., 45 John St., has 
Started on his eastern and middle western 
trip. 

Notices were sent out during the past 
week announcing the removal of the Ben 
Spier Co. from 37 Maiden Lane to 65 Nas- 
sau St. 

S. Herbert, of the S. Herbert Cat Glass 
Co., 48 W. Broadway, was elected a mem- 
ber of the Merchants’ Association of New 
York during the past week. 

S. Terrace, manufacturing jeweler, has 
removed from 99 Canal St. to 153 Canal 
St., where he will continue to manufacture 
bracelets and chain trimmings, 

Eugene H. Valle, formerly with Cross 
& Beguelin, has now located at 170 Broad- 
way, where he will conduct a brokerage 
business in diamonds and jewelry. 

F. B. Kennon, of the John T. Mauran 
Co., and Thomas Mulenberg, the eastern 
representative for this concern, were visi- 
tors at the company’s local offices during 
the past week. 

J. L. Bennett, local manager of the II- 
linois Watch Case Co., 15 Maiden Lane, 
left Sunday night on a trip to Montreal 
and several other Canadian cities. Mr. 
Bennett will be gone about a week. 

Stuart H. Lees, of George H. Lees & 
Co., Ltd., Hamilton, Ont., was in this city 
during the past week on a business trip. 
While here he attended the dinner of the 
Jewelers’ 24-Karat Club of New York. 

The January Bulletin of the National 
Association of Credit Men announces the 
addition of 12 new firms during the past 
month. The Bulletin also contains a num- 
ber of interesting articles of general trade 
interest. 

Dan I. Murray, a well-known New York 
jeweler auctioneer, with headquarters at 
3 Maiden Lane, has been conducting a suc- 
cessful sale for M. I. Cohen, Jacksonville, 
Fla. Mr. Cohen waited a year to obtain 
the services of Mr. Murray. 

Sam Alliance, of the Alliance Jewelry 
Co., and Sol. Herzberg, both of Cleveland, 
O., arrived in this city several days ago 
for a short stay. While here both men 
are making their headquarters with Jentle- 
son & Kaplan, wholesale jewelers, at 71 
Nassau St. 

Edward A. Hirsch is now representing 
I, Prutinsky, 71 Nassau St. Mr. Prutinsky 
was formerly a member of the firm of 
Prutinsky & Tunkel, which was recently 
dissolved. Mr. Tunkel has also engaged in 
the same line of business on his own ac- 
count at 71 Nassau St. 

Meyer Goodfriend, of Goodfriend Bros., 
13 Maiden Lane, is at present in Europe 
on a business trip. He sailed recently on 
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45th ANNIVERSARY NUMBER 


In accordance with its regular custom THE JEWELERS’ CIR- 
CULAR-WEEKLY will celebrate its anniversary with the issue of 


These yearly specials, containing about 350 pages, have become a 
well-recognized feature, and are anticipated and read with thorough 
The many special articles, the numerous half-tone illus- 
trations and the other unusual features attract the closest attention of 
the trade, thus offering extraordinary advantages to advertisers. There 
is no other possible means by which you can so effectively get the 
attention of the buyers for your Spring announcement and at so small 


Advertising space in this one special number of the year should 
be reserved at once. All copy for new advertisements must be received 
by January 31 to insure publication. 


























the Lusitania. Nathan Kaufman, who is 
in charge of Goodfriend Bros.’ office in 
Providence, R. I., sailed for Europe Tues- 
day of last week on the Kronprinzessin 
Cecilie. 

The United Jewelers, Inc., is the name of 
a concern which has obtained from the 
State Department at Albany, N. Y., a char- 
ter of incorporation. The capital is $10,000. 
The incorporators are Horace S. Gould, 37 
Wall St., New York; A. S. Christie, 20 N. 
Main St., Butte, Mont., and W. T. Hixon, 
El Paso, Tex. 

M. J. Averbeck, of 10 Maiden Lane, ac- 
companied by his wife and daughter, will 
sail next Saturday on the Caronia for a 
three-months’ cruise to the Orient. Dur- 
ing their trip all the large cities of the 
European continent will be visited and a 
trip up the Nile will be made. During Mr. 
Averbeck’s absence Asher Green, for 14 
vears with this concern, will have entire 
charge of the business. 

The second annual ball of the L. E. 
Waterman Co. Benevolent Society was held 
last Wednesday evening at the Brooklyn 
Labor Lyceum, Willoughby Ave., that 
borough, and about 500 members and 
guests attended. An excellent musical pro- 
gram was furnished and refreshments 
served during the intermission. The af- 
fair was one of the largest ever held by 
the organization. Among the guests of the 
evening was L, E. Waterman, of the com- 
pany. 

Incorporation papers were taken out at 
Albany last week by the New Diamond 
Polishing Tool Co. of America, Inc. The 
business was incorporated for $500, with 
the following as the incorporators: Samuel 
Jacobson, 170 Broadway, and Simon Si- 
chel, 65 Nassau St., both of this city, and 
Ernest Loeser, of Glen Ridge, N. J. The 
firm will manufacture patented tools for 
polishing diamonds. The amount named 
in the incorporation papers is only nomi- 
nal, in order to comply with the law. It 
is understood that more than that sum will 
be invested in the business. 

A special meeting of the creditors of 
Michael M. Goldberg will be held at the 
office of Referee in Bankruptcy Stanley 
W. Dexter, 71 Broadway. Feb. 3, at 10.30 
A. M., to consider the petition of the trus- 
tee for leave to compromise and settle for 


$1,250, the claim of this estate against 
Mauritz Saks. The meeting will also con- 
sider the petition of the trustee for per- 
mission to compromise and _ settle for 
$116.52, the claim against the estate of 
Eugene Hemmendinger, deceased. At the 
same meeting the question of authorizing 
the trustee to interpose objections to 
the bankrupt’s discharge is also to be 
taken up. 

The Merchants’ Association of New 
York at its annual meeting on Tuesday of 
last week re-elected the following directors 
to serve three years. Frank R. Chambers, 
president of the Rogers-Peet Co.; William 
F. Morgan, president of the Brooklyn 
Bridge Freezing & Cold Storage Co.; J. 
Crawford McCreery, of the James Mc- 
Creery Realty Corporation; G. W. Neville, 
of Weld & Neville; L. E. Pierson, presi- 
dent of Austin, Nichols & Co.; Gustav 
Vintschger, president of the Markt & Ham- 
macher Co.; Silas D. Webb, president of 
the China & Japan Trading Co., and Will- 
iam R. Willcox. A large number of New 
York jewelers are members of the asso- 
ciation. 

A meeting of the general and special 
committees which have been appointed to 
take charge of the first annual convention 
of the National Jewelers Board of Trade, 
which takes place in this city, Feb. 11, 12, 
13, was held Tuesday afternoon of last 
week. It was voted that President Henius 
be requested to make an address of wel- 
come at the opening of the convention on 
Wednesday, Feb. 11, and Mr. Day was ap- 
pointed to ask Halsey Larter, of Newark, 
to make an address on “The Needs of the 
Manufacturer of Newark” for the session 
on Thursday. Details regarding badges 
were left to the chairman of the conven- 
tion committee and assistants, after sev- 
eral suggestions had been made. It was 
also voted that invitations be extended to 
the president of the Manufacturing Jew- 
elers’ Board of Trade, of Providence; the 
president of the New England Jewelers’ 
and Silversmiths’ Association, of Provi- 
dence; the president of the National Re- 
tail Jewelers’ Association, and the presi- 
dent of the National Wholesale Jewelers’ 
Association to attend the banquet. After 
the discussion of other important detail in 
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connection with the coming convention, 
the meeting adjourned. 

N. L. Rogers, auctioneer, 543 W. 146th 
St., has just concluded a successful sale 
for Charles F. McCombs, Marion, O., and 
will leave to-day for Harrisburg, Pa., to 
start a sale at the establishment of Cohen 
& Son, 429 Market St., that city. 

At the galleries of the Gorham Co., Fifth 
Ave. and 36th St., a handsome collection 
of sculpture is now on exhibition. The 
collection is made up almost entirely of 
animal subjects, the work of Anna Vaughn 
Hoyt, and consists of figures in marble. 

The bankrupt stock of Morris Wilson, 
1826 Amsterdam Ave., consisting of jew- 
elry, silverware, cut glass, etc., will be sold 
at auction Feb. 2, at 10.30 a. m. The prop- 
erty may be inspected at the premises be- 
tween the hours of 10 A. mM. and 4 Pp. M. 
on Jan. 31, or on the morning of the sale. 

George A. Schuetz started Monday on a 
trip through the south and middle west 
for the Snow & Westcott Co., 21 Maiden 
Lane. He will carry a complete stock, but 
owing to the recent ruling of the Inter- 
state Commerce Commissicn relating to 
the delivery of goods checked as baggage, 
all goods sold will be shipped to customers 
from the next State. 

David van Dam, son of Eduard van 
Dam, 437 Fiftl Ave., has just recovered 
from an attack of grippe and tonsilitis as 
the result of an unpleasant. experience 
while on a motor trip in Long Island. His 
heavy 70-horsepower “Six” got stuck in the 
mud, miles from anywhere, around Lake 
Ronkonkoma, and Mr. van Dam had to re- 
main in his car all night, and when morn- 
ing dawned the car was frozen in the road 
above the tops of the wheels. 

The National Jewelers Board of Trade 
has reported the following dividends paid 
during the past week: M. L. Campe, Nor- 
folk, Va., 50 per cent. has been paid in full 
to consenting creditors; B. Kahn & Bro., 
Baltimore, Md., first dividend of 13.1328 
per cent.; H. Backer, Mayville, N. Dak., 
dividend of 10 per cent.; Southern Jewel- 
ers’ Supply Co., Richmond, Va., dividend 
of 10 per cent.; D. D. Henderson, Bridge- 
ton, N. J., first dividend of .2223 per cent.; 
L. Bauman Jewelry Co., St. Louis, Mo., 
fourth dividend of 5 per cent.; I. O. 
Glazier, Greeley, Colo., first dividend of 
30 per cent. 

A general alarm was sent out last week 
for the arrest of a young man who 
snatched a tray of diamonds valued at 
$450 from the jewelry store of Aaron 
Rees, 350 Knickerbocker Ave., Williams- 
burg. The man is described as being about 
24 years of age and well dressed. He en- 
tered the jewelry store and asked to see 
a tray of diamonds, and when the pro- 
prietor, after putting the tray on the coun- 
ter, turned his back for a moment the 
young man ran out of the store with the 
tray. The jeweler followed him into the 
street, but the thief had disappeared. The 
empty tray was later found in the street. 

Friends in the trade are seeking David 
Charnowitz, a jeweler at 1438 Broadway, 
Brooklyn, who, it was reported last week, 


had disappeared from his store after dis- 
posing of his stock. His whereabouts are 
at present unknown. Charnowitz, who 
after learning the watch repairing trade in 
Russia, moved to London, England, where 
he was engaged at the bench for one year. 
After coming to this country, in 1906, he 
worked for the International Watch Case 
Co. in Jersey City, N. J. In 1910 he went 
with the Waterbury Clock Co., with which 
concern he stayed about a year. He then 
came to this city where he entered the em- 
ployment of Hipp, Didisheim & Co. In 
August, 1913, he gave up his position with 
the latter concern and started in business 
on his own account. 

Lucian M. Zell, who has been secretary 
of the American Gem & .earl Co. for 
many years, has withdrawn from that con- 
cern to go into business by himself. Mr. 
Zell’s connection with the house ceased 
yesterday, when he sailed for Europe on 
the Campania to make a visit to the gem 
markets to buy a stock of fine stones. Mr. 
Zell was one of the organizers of the 
American Gem & Pearl Co., and was 
identified with the concern for the past 12 
years. He withdrew simply for the reason 
that he wished to start in business alone, 
but his relations with the old toncern still 
remain close and friendly, and he will 
make his headquarters at the firm’s offices, 
14 Church St., for the time being. All 
communications addressed to him there 
will be forwarded to him in Europe. 

An action was started in the Superior 
Court of Bridgeport, Conn., last week by 
William T. Cross and his brother Ferdi- 
nand, of Cross & Beguelin, 23 Maiden 
Lane, to have the will‘of their mother, 
Hannah A. Cross, rejected, on the grounds 
of undue influence and _ incompetency. 
Lawyers for the litigants intimate that 
securities approximated at $30,000 are not 
accounted for, and have asked Frank M. 
Garland, a business man of New York, to 
explain their supposed sale. Mr. Garland 
was appointed executor by a codicil re- 
voking the former appointment of Judge 
John A. L. Campbell, who resigned before 
the will was probated. Among the be- 
quests was $15,000 in cash to Mrs. Cross’s 
niece and the residue of the estate was 
divided between the sons. 

The strike of the employes of the silver- 
smiths and cane and umbrella makers, 
which began early in October and caused 
a loss of some $200,000 to the manufac- 
turers and about $90,000 to the employes 
in wages, was brought to a close recently 
through the efforts of Bernard H. Sand- 
ler, a lawyer, of 261 Broadway, who rep- 
resented the employers’ association in the 
controversy and who. stepped in after 
Messrs. Reagan and Bealin, industrial 
mediators from the State Department of 
Labor, had vainly tried to effect a com- 
promise. The thousand men on strike 
from forty shops wanted recognition for 
their union and this was the principal 
obstacle which stood in the way of a set- 
tlement. Sandler stepped in at a time 
when the employes were on the verge of 
starvation, but were buoyed up with hopes 
of getting aid by a benefit performance in 
one of the Bowery theaters. Before the 
financial results from this benefit were as- 
certained a tentative proposition was draft- 
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ed, agreeable to both sides and signed by 
representatives of both sides. The union 
was not formally recognized, but a Board 
of Arbitration was agreed upon to settle 
all disputes. 

M. A. Ackerstein, a jeweler and watch- 
maker at 488 Lenox Ave., was arrested last 
Sunday and held in $2,000 bail by Mag- 
istrate Appleton in the Harlem Police 
Court. In an unsuccessful effort to over- 
take a thief who had stolen two rings 
from him, the jeweler accidently shot a 
woman passerby. The thief, it is claimed, 
upon entering the store asked to be shown 
some rings. After being unable to make 
a selection out of a tray of assorted rings 
shown to him, he expressed a desire to see 
some diamond rings. Immediately upon 
being shown the more expensive rings, the 
man seized two of them, one a gypsy ring, 
set with three diamonds, and the other a 
single diamond in a Tiffany setting, and 
ran out of the store, closely followed by 
the jeweler. When he saw*that he could not 
overtake the thief Ackerstein drew a re- 
volver, which he hurriedly grabbed while 
running out of the store, and in an attempt 
to scare the robber by shooting several 
times in the air, one of the bullets acci- 
dently struck the woman. Ackerstein’s ar- 
rest immediately followed. The thief, who 
made good his escape with the rings, valued 
at about $100, is described as a negro, 
about 5 feet 10 inches in height, weighing 
about 150 pounds. He was between 26 and 
30 years old. The woman was not fatally 
injured. 

About 10 days ago a large diamond im- 
porting firm gave on memorandum to Mon- 
roe Engelsman, a broker and dealer in 
gems, a small but valuable parcel of melée, 
and, due to an unusual oversight, no record 
of the transaction was made and no copy 
was given Mr. Engelsman, as is customary. 
The firm missed the package and reported 
the apparent loss to the National Jewelers 
Board of Trade and advertised for its re- 
covery in THE JeweELers’ CrrcuLar and 
other papers. Mr. Engelsman had placed 
the parcel of diamonds in his wallet, 
which was put in the safe. As luck would 
have it, he desired to change the wallet 
for one of another kind last Saturday, 
and when doing this discovered the paper 
of diamonds. He referred immediately to 
his memorandum files in order to ascertain 
the owners, but of course could not trace 
the name of the firm from which the mer- 
chandise had been obtained. From the 
time Mr. Engelsman received the parcel 
up to last Saturday he was unconscious of 
the fact that the firm circulated the news 
of the supposed loss, as above stated. He 
was worried about it and at once started 
to investigate that he might find the own- 
ers. He called upon a certain firm with 
this object in view and at the same time 
explained the unusual occurrence. Fortu- 
nately his conversation was overheard by 
one of the employes of this firm, and Mr. 
Engelsman was informed by him that he 
believed he had read on the National Jew- 
elers Board of Trade weekly report sheet 
and in THE JEWELERS’ CrrcuLarR about the 
missing parcel. Mr. Engelsman then went 
to the office of the Board and learned the 


(New York Notes continued on page 85.) 
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name of the firm which had reported the 
apparent loss. He at once communicated 
with the firm and had the matter straight- 
ened out. 

Charnowitz & Co., 82 Nassau St., have 
been succeeded by Chanowitz & Reiman. 

The jewelry factory owned by E. Nash 
at 79 Nassau St., was sold on Jan. 22. This 
factory has been closed down since Nov. 1, 
1913. 

Bert Goldman will leave late this week 
for a trip to the middle west, New York 
State and Pennsylvania, representing Aaron 
Kades, 21 Maiden Lane. 

Among the out-of-town department store 
jewelry buyers visiting this city during the 
past week were R. M. Mothner, Beaumont, 
Tex., and A. S. Minter, of the Castner- 
Knott Dry Goods Co., Nashville, Tenn. 

Mrs. J. T. Scott, 84 years old and widow 
of J. T. Scott, of the old wholesale house 
of J. T. Scott & Co., died Friday, Jan. 16. 
Mrs. Scott was a granddaughter of Michael 
Hillegas, first Treasurer of the United 
States, and is survived by a son and two 
daughters. Interment was at Hunting- 
ton, Pa. 

Several days ago a customer of Geo. W. 
Wilson, 1094 Flatbush Ave., Brooklyn, sent 
to the store, by her daughter, a diamond 
and -sapphire-rinig and a pair of men’s cuff 
links to be repaired. It is not customary 
at this store to give .a receipt for repair 
work, but the person must state name and 
address and the nature of the articles when 
calling for the job. Just after Mr. Wilson 
went out for his lunch a blonde woman 
entered and asked, “Is Mrs. Lang’s jewelry 
ready yet?” The clerk made no inquiries, 
supposing she was the mother of the child 
who had left the jewelry, but brought out 
the articles of jewelry and gave them to 
her when she paid the repair bill. The 
next day the owner sent for the property 
and the swindle was discovered. 

Lucius N. Littauer, ex-Representative in 
Congress and former political adviser of 
Governor Odell, was indicted by the Fed- 
eral Grand Jury Monday for smuggling 
jewelry into the country. His brother and 
partner in business, William Littauer, for 
whose wife the jewelry is said to have been 
brought over .from France, was charged 
with conspiracy in the indictment. Assist- 
ant United States Attorney Frank A. Car- 
starphen, in charge of the case, refused to 
discuss the indictment, as it was sealed. 
On July 1, 1913, Lucius Littauer returned 
from abroad and after a few days in New 
York departed for Washington. In the 
meantime, it is said, the customs authori- 
ties learned that he had failed to declare a 
diamond necklace and a diamond and pearl 
tiara valued together at about $40,000. An 
inspector was sent to Washington to make 
inquiries. It is said that Littauer heard 
of the inquiry and hastened back to New 
York and turned the necklace and tiara 
over to the customs authorities. 





The business formerly conducted by the 
estate of Max Meyer, Wildwood, N. J., is 
now being conducted by Mrs. Ida Zucker. 


Washington, D. C. 





\. C. Mayer, of the Mayer Jewelry Co. 
has been elected president of the Mayer 
Amusement Co., Inc. 

Plans for the merchants’ “Get-together” 
dinner at the Raleigh, Feb. 24, are progress- 
ing. Invitations to take part in the dinner 
were mailed last week by Secretary Co- 
iumbus. 

Officers for the ensuing year will be 
elected at the annual meeting of the local 
retail jewelers’ association to be held 
Thursday evening in the rooms of the 
Chamber of Commerce. The report of the 
executive committee will be submitted and 
the question of increasing the dues to $5 
a year will be considered. 

The United States Court of Customs 
Appeals has handed down a decision that 
imitation pearl beads were properly as- 
sessed at 35 per cent., under the tariff act 
of 1909. The case was that of Albert 
Lorsch & Co. et al. against the United 
States, the opinion being written by Judge 
Montgomery. The merchandise was origi- 
nally assessed by the Collector at 35 per 
cent. as imitation pearl beads. The im- 
porters claimed the goods were properly 
dutiable at 20 per cent. as imitation precious 
stones for use in the manufacture of jew- 
elry. The Board of General Appraisers 
overruled the protest of the importers, and 
the decision of the Board was affirmed 
by the Court. 
one case has been docketed with the Court 
of Customs Appeals under the tariff act of 
1913. This involves the section of the 
Underwood-Simmons Bill which requires 
the importer, when an appeal is taken, to 
deposit a fee of $1 for each entry. 








Cleveland. 





The wife of E. R. Abrahamsen, who has 
been quite ill, is reported as considerably 
improved. 

Word has reached here from Burt Ram- 
say, who is in South America, that he is 
having a very enjoyable time. 

Geo. A. Clark, Lorain, O.; Frank Press- 
well, Akron, O.; F. J. Kempel, Ashtabula 
Harbor, O., were among the jewelers in 
Cleveland last week. 

Wm. H. Packard has been succeeded by 
James Beck at Uhrichsville, O. It is with 
regret that Mr. Packard’s many friends 
learn of his retirement from the business. 

A voluntary petition in bankruptcy was 
filed by Kahn Jewelry Co., 8517 Superior 
Ave. There was merchandise valued at 
$400 and fixtures at $50, with accounts re- 
ceivable of $30. 

The window in the store of Sam Glick- 
man, 2400 Ontario St., was recently broken 
with a brick hurled from the sidewalk. 
Evidently the would-be robbers’ were 
scared away before they had a chance to 
appropriate any of the contents of the 
window. A passer-by noticed the broken 
window and immediately telephoned Cen- 
tral Station and a squad of policemen were 
despatched to the scene, but the thieves 
had made good their escape. 








The name of the I. R. Howard Jewelrv 
Co., Junction City, Ore., has been changed 
to the Broughton Jewelry Co. 


Up to the present time only. 
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Rochester. 





F. W.. Van Bergh, of Van Bergh Silver 

late Co., is on a pleasure trip to Atlantic 
City. 

A hearing was held by the members of 
the law committee of the Common Coun- 
cil on Monday afternoon, in the Chamber 
of Commerce rooms on the proposed city 
ordinance of prohibiting auction sales at 
night. 

Bastion Bros. Co.’s business has beem 
steadily increasing each year until the fac- 
tory had to be enlarged. A block of $100,- 
000 worth of common stock was sold this 
month and the capital stock of the com- 
pany increased to $600,000. 

At a recent meeting of the Licensed 
Auctioneers’ Association at 91 Main St. E., 
steps were taken to combat the proposed 
legislation by the city government against 
public sales after 6 o’clock at night. The 
auctioneers hoid that the proposed prohibi- 
tion is an infringement upon their rights. 
A committee was appointed to call upon 
members of the Common Council. 

The Grand Jury session beginning Dec. 1 
ended Jan. 12 with 91 indictments. William 
Morrison alias “Benjamin Frank” and 
“Benjamin Labner,” was held on a charge 
of burglary in the third degree. He and 
John Graham, who made his escape from 
the Monroe County jail, were wanted for 
a burglary of a jewelry store in Provi- 
dence. Morrison will serve a sentence here 
before the Providence police authorities 
can get him. He was convicted on a simi- 
lar charge in a New York city court on 
March 3, 1909. 








Binghamton, N. Y. 





Benjamin T. Ash, jeweler, has resigned 
as a member of the Binghamton Board of 
Education after a service of a year anda 
half. Mr. Ash says increased business re- 
sponsibilities prompted this step, and his 
resignation was greatly regretted by Mayor 
Ely. 

Binghamton wants the 1914 convention 
of the New York State Retail Jewelers’ 
Association. Benjamin T. Ash, who at- 
tended the national gathering of retailers 
in Chicago, stopped off in Buffalo and 
asked the support of the Buffalo jewelers 
to bring the 1914 convention to Bingham- 
ton. It is understood that the executive 
committee of the State association will 
designate a place for the convention the 
coming month. 

T. E. Darrow, who for the past year has 
been manager and buyer for a large whole- 
sale house in Buffalo, N. Y., is about to re- 
engage in business in Binghamton, N. Y. 
He has secured quarters in the Press 
building and it is probable that the store 
will be opened some time between Feb. 20 
and March 1. He will at first conduct a 
retail business, but will eventually branch 
out in the wholesale trade in which he was 
formerly engaged. 








The partnership formerly existing be- 
tween Louis Luxenberg and David Karp, 
under the firm name of Luxenberg & Karp, 
Barnesboro, Pa., has been dissolved by 
mutual consent. Mr. Luxenberg will con- 
tinue the business under his own name. 
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Philadelphia. 


C. D. Bender, Hagerstown, Md., has sold 
out his business to J. F. Denniston. 

G. A. Schlechter & Co., Reading, Pa., 
have opened a retail department on the 
first floor of their factory building. 

Among the recent visitors to Phila- 
delphia were John MacPherson, Mauch 
Chunk, Pa. and Louis Levitt, New York. 

C. G. Markley, Boyertown, Pa., has com- 
pletely remodeled his store, and now has 
one of the most attractive places in the 
entire valley. 

Harry W. Smith, a lapidist at 717 
som St. left last week with a party of 
friends for a month’s gunning and fishing 
trip in Florida. 

An auction sale of the stock and assets 
of George Welzel, whose creditors met 


San 


some time ago, resulted in the realization 
of $730 for the lot. 

Detectives have recovered nearly all of 
the stolen goods of the Eisenhower Jew- 
elry Co., which was robbed of nearly $3,000 
worth of jewelry. 

George Batz, Jr, associated in business 
with his father, George S. Batz, 1943 
Germantown Ave., was married last week 
to Miss Harriet E. Barge. 

Martha Je Summett, 309 Susquehanm 
Ave., was the victim of a sneak thief, who, 
last week, entered her little shop and stole 
repair watches valued at several hundred 
of do)\ars. Pe 

E. M. Stauffer, for many years a jeweler 
in East Greenville, Pa., and well known to 
the trade in Philadelphia, died recently at 
his home. Mr. Stauffer was ill for a long 
while before his death. 

Ira D. Garman, 101 S. 11th St., and also 
a councilman from the 46th ward, has been 
appointed chairman of the committee of 
councilmen who wil) confer with George 
D. Porter, Director of the Department of 
Public Safety, on better police protection 
for the city. 

Many jewelers on and adjacent to San- 
som St. have been repairing their places 
of business recently. Some have added 
new show cases or new machinery, while 
others have completely changed the archi- 
tectural appearance of their stores or 
manufacturing establishments. Among 
these are: A. L. Praud, 717 Sansom St.; 
Harry F. Everline, 115 S. 7th St.; M. 
Breidenback, 713 Sansom St., and Davis & 
Galt, 720 Sansom St. 

While Harry Nurock, 1124 Broadway. 
Camden, N. J., was showing a_ colored 
woman some watches one day last week, 
while he reached in the case for another 
tray the woman palmed one of the watches 
on the counter. Mr. Nurock saw the act 
and accused the customer of taking the 
timepiece. She denied the accusation. 
The jeweler called to City Detective 
Thomas Brothers, who was standing out- 
side. The detective entered the store, and 
grasping the woman by the hand, forced 
the watch from her grasp. Mr. Nurock 
did not care to make any charge before a 
magistrate and she was discharged. 

The 13th annual banquet to the employes 
of the Joseph B. Bechtel Co., 729 Sansom 
St.. was given Saturday at the home of 
Joseph B. Bechte!, 4912 Knox St. Ger- 
mantown. More than 50 persons gathered 


about the banquet board to enjoy the din- 
ner. Each married employe of the com- 
pany was present with his wife. A huge 
turkey graced the end of the table, and 
Mr. Bechtel officiated with the carving 
knife. One of the features of the occa- 
sion was the carrying out of a custom es- 
tablished two years ago by the head of the 
firm, in that each employe who had been 
with the company for more than a year 
was presented with a portion of stock in 
the business, Each year a certain percent- 
age of the profits of the business are in- 
vested in stock of the company, which is 
distributed to the employes who have been 
with Mr. Bechte) more than a year, and in 
proportion to the salaries they receive. 








Louisville, Ky. 





Brainard Lemon left for New York 
early last week on a business visit. 

M. M. Lorch, of the Letzler-Lorch Co.. 
is leaving this week on his first trip south 
this year. 

A). F. Vogt, a jeweler at 626 E:. Market 
St., has almost recovered from a slight 
operation which he underwent during the 
holidays and has been able to attend to his 
shop of late. 

Matt Irion & Sons have added Lewis 
Wolf, a manufacturing jeweler of New 
Albany, Ind., to their force. We was for- 
merly with Hetsch & Solmeier, manufac- 
turing jewelers, of Louisville. 

Rodgers & Krull filed suit a few days 
ago against Charles T. Ballard, Jr., a mem- 
ber of a well-known Louisville family, on 
an account opened by his former wife, on 
which it is alleged $74.15 is still owing. 

A Seth Thomas tower clock, with five- 
foot dials, has been successfully instalizd 
in the court house at Jackson, Ky., by A. 
R. Mauppin, a jeweler of that city. The 
clock cost $1,400. 

Leonard Huber, of the jewelry firm cf 
L. Huber & McGill, recently purchased a 
beautiful residence site of 20 acres over- 
looking the Ohio, some miles from Louttis- 
ville, at a price which has not been made 
public. Mr. Huber will build on the site 
this Spring. 

R. Baude has returned to his shop after 
a week at home with a severe attack of 
rheumatism. Following his return his son, 
Carl F., followed out his intention, formed 
some time ago, of going to Peoria, IIl., 
to start upon a course in the Bradley Poly- 
technic Institute. 

The first meeting of the creditors of A. 
D. Lowenthal was held last week and C. 
W. Johnson, of Louisville, was elected 
trustee. Appraisers have not yet been 
selected, but a number of names were sug- 
gested by the creditors represented and 
three will shortly be choser. 

A conspicuous social event of the week, 
and one of peculiar interest to the jew- 
elers, was the marriage of Miss Corinne 
Lorch, daughter of V. Lorch, a well-known 
member of the trade, to A. A. Rosenbloom, 
of Pittsburgh, Pa. Miss Beatrice Lorch, 
daughter of M. M. Lorch, of the Letzler- 
Lorch Co., was one of the bridesmaids. 
The wedding occurred on Wednesday 
evening, following which the couple left 
on a honeymoon trip to Bermuda. 
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Laneaster, Pa. 


A. G. Williams has gone to Syracuse on 
a week’s business trip. Before returning 
home he will visit New York. 

H. S. Meiskey, Lititz, head of the Lan- 
caster firm of H. S. Meiskey Co., was last 
week elected a director of the Farmers’ 
National Bank at Lititz. 

Ata meeting held last week of the board 
of directors of the Lancaster County Ag- 
ricultural Fair Association, P. T. Watt, a 
director of the Hamilton Watch Co., was 
elected president. 

James H. Roumfort, Charles F, Reisner, 
Edwin W. Drury and R. S. Slagen, of the 
H. S. Meiskey Co., left last week to cover 
their respective territories, it being their 
first trip since the holidays. 

A series of bowling contests has been 
arranged between the team of the Hamil- 
ton watch factory and a Reading, Pa., 
team, the first game having been played in 
Lancaster last Friday evenmg, 

Felix Wernden, Louisville, who came 
here Jan. 19, was taken ill at his hotel the 
same day, but was sufficiently recovered by 
Jan. 22 to continue his journey to Boston, 
where he was going, to visit a sister. 

The jewelry trade was well represented 
on the recent first 1914 outing of the Pi- 
rates, a social club, at Ferncliffe-on-the- 


Susquehanna. Aug. Rhoads, T. Wilson 
Dubbs and A. W. Moyer being of the 
party. 

Eugene H. Keller, now at 8 E 


Orange St., will remove to E. Chestnut St., 
adjoining the new Hotel New Brunswick, 
and directly opposite the Pennsylvania 
railroad, in a locality where there are no 
other jewelry stores. 

Mrs. Emma Root Yergey, wife of Henry 
F. Yergey, who was for years the leading 
jeweler of Columbia, died last week. 
Harry R. Yergey, of Port Huron, Mich., 
formerly in the jewelry business in Okla- 
homa City, Okla., is the only son. 

M. H. Adler, Anniston, Ala., has entered 
the Ezra F. Bowman Technical School as 
a student in engraving; M. J. Bentz, Ha- 
gerstown, Md., as a student in watchmak- 
ing, and Fred.. H. Kennerdell, son of E. H. 
Kennerdell, Tarentum, Pa., as a student in 
watchmaking. 

John J. Bowman, of the firm of Ezra F. 
Bowman’s Sons, was recently elected vice- 
president of the Lancaster Rifle Club, 
which is aftiliated with the National Guard 
of Pennsylvania. His brother, Charles E. 
Bowman, also a member of the firm, was 
elected treasurer of the club. 

G. William Reisner paid a business visit 
last week to Philadelphia and Newark, N. 
J. He has received orders for sea) goods 
from business college, Collegeville, Pa.; 
class pins for the High School of Shiner, 
Tex., and class pins and rings for the 
Westchester, Pa., State Normal School. 

By April 1 there will be several changes 
in the location of Lancaster jewelry estab- 
lishments. It has already been noticed that 
C. G. Vollmer & Co., 50 W. King St., will 
move to N. Queen St. S. E. Fyley & Bro., 
jewelers and opticians, of 38 N. Prince St., 
will move to 58 N. Queen St., but they will 
drop the jewelry part of their business and 
devote themselves exclusively to the opti- 
cal trade. 








Pittsburgh. 





Mrs. C. Segelman, Homestead, Pa., is 
conducting an auction. 

West, White & Co., will start their men 
out on the road this week. 

‘Charles Banov, Wheeling, W. Va., was 
in Pittsburgh last week calling on his 
friends here. 

Gustav Bastein, of the Henry Wilkins 
Co., has gone to Hot Springs, Ark., for a 
few weeks’ recreation. 

Carl Leighner, Butler, Pa., was in Pitts- 
burgh last week attending the automobile 
show at Duquesne Garden. 

Frederick Smith, of Ralston & Smith, 
Butler, Pa., has been suffering for a week 
with an attack of lumbago. 

Walter Bonn, of the M. Bonn Co., spent 
last week in Atlantic City, making a trip 
there-after his business journey to Provi- 
dence, where he spent several days buying 
goods. : pr 

Miss Minnie Smith, daughter of A. 
Smith, Wellsburg, W. Va., was here last 
weék ‘visiting friends. Miss Smith devotes 
part of her time to the optical business in 
Wellsburg. 

Sol Cerf, of Sol Cerf & Co., is home 
from Providence and Attleboro, where he 
went on a buying trip. He started four 
men on the road last Monday to get busi- 
ness for the house. 

Henry Gluck, New Castle, Pa., was in 
Pittsburgh last week, and announced that 
he has opened a branch store at 7 Federal 
St., Youngstown, O. He has fitted it up 
in attractive style. 

S. W. Weinhaus, of the Samuel Wein- 
haus Co., spent last week in New York 
on business. E. Freyer, of the same house, 
made his first trip to Providence to pur- 
chase a stock of goods. 

The indications are that the new Kauf- 
mann-Bear Co. will open for business 
within a few weeks. This house will have 
a large jewelry department and already a 
large amount of stock has been bought. 

John M. Roberts last week presided at a 
public meeting called for the purpose of 
considering plans for the construction of 
a new market house in Market St. Mr. 
Roberts is opposed to rebuilding the pres- 
ent market. 


Miss Catherine Leach, who has been 
with the George B. Barrett Co. for a num- 
ber of years, and Milton B. Bates, Jr., a 
real estate dealer of Pittsburgh, will be 
married in the early Spring, the engage- 
ment having been announced by Miss 
Leach’s mother a few days ago. 

According to information received here, 
William F. Sellers, a prominent jeweler of 
Altoona, Pa., has constructed a novel wire- 
less apparatus in his store for the receiving 
of time from the mammoth wireless station 
at Arlington, Va. Mr. Sellers is using this 
as a basis for good advertising. 

J. Alexander Hardy, of the Hardy & 
Hayes Co.; George S. Dunbar, of the Geo. 
B. Barrett Co.; Francis A. Keating, of the 
Grogan Co., and J. H. Wattles, of W. W. 
Wattles & Sons, went to New York last 
week to attend the annual banquet of the 
Jewelers’ 24-Karat Club of that city. 

The Hardy & Hayes Co. presented the 
University of Pittsburgh last week with 
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a very handsome electric lamp and pedes- 
tal, valued at $225. The lamp will be auc- 
tioned and the proceeds given to the $3,- 
000,000 fund being collected by the uni- 
versity and which is causing , intense in- 
terest in this city. 

The Pittsburgh Association of Optome- 
trists met Tuesday night of last week at 
which time P. C. Yester, McKeesport, Pa., 
a jeweler-optician, was installed as presi- 
dent of the association. The association 
reconsidered an amendment to the con- 
stitution and instead of meeting but five 
times a year will meet every month. 


Harry Grieb, Butler, Pa., has been made 
borough treasurer of that town and has 
given the city a bond of $40,000 for the 
faithful discharge to this position of trust. 
Mr. Grieb was treasurer from 1904 to 
1911, retiring from the office more than 
two years ago, but was again prevailed 
upon to take up the duties of the office. 

Late out-of-town buyers included: Hugh 
A. Jackson, Saltsburg; E. H. Schaefer, 
Beaver Falls; Frank Worrell, Canons- 
burg, and A. B. Kurtz, Connellsville; Earl 
Lovett, Alliance; N. L. Marsh, Sisters- 
ville; J. M. Langendorf, Monongahela; A. 
Katzenmeyer, Burgettstown; B. E. Brown, 
Monessen, and F. W. Laban, Steubenville. 

Within the next five weeks. the block 
between Liberty Ave., extending -along 
Federal St. to Penn Ave., will ‘be razed 
to make way for the construction of a 
mammoth new department. store for the 
Rosenbaum Co., and which it is said will 
represent an expenditure of $3,000,000. 
Loftis Bros. & Co., two opical concerns 
and many other business concerns must 
move. 

Sam F. Sipe expects to leave for some 
seashore resort this week to recuperate his 
health. His son, C. Glenn Sipe, was re- 
cently threatened with appendicitis. Mr. 
Sipe says that the Sipe families have had 
more than their share of troubles, so far 
as sickness is concerned, during the last 
year. It is the first time in 27 years that 
Sam F. Sipe has been ill. He feels much 
better than he did and is regaining his 
strength rapidly. 

A. C. Ellis, secretary of the Pittsburgh 
Association of Credit Men, read a paper 
on “Bankruptcy and Receivership” before 
the members of the association last week 
and explained to the 200 present how the 
adjustment bureau of the association deals 
with merchants who attempt to defraud by 
making false statements as to their assets 
and liabilities. The Board voted $200 to 
the University of Pittsburgh $3,000,000 
campaign fund. It was decided to hold 
the annual “Ladies’ Night” entertainment 
in the Fort Pitt hotel on the night of 
Feb. 19. 

The Misses Lula and Edythe Loch, 
daughters of August Loch, sailed from 
New York last week on the steamer Ac- 
cordian for an extended stay at Bermuda. 
Mr. Loch returned home last week from 
Chicago, where he was in attendance at 
the annual meeting of the officers and ex- 


ecutive committee of the American Na-. 


tional Retail Jewelers’ Association and also 
in attendance at the banquet of the Chicago 
Jewelers’ Association. 

Miss Edna Olga Hofmann, daughter of 
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William F. Hofmann, of Heeren Bros. & 
Co., and David Rinald, Philadelphia, Pa., 
were married here Tuesday night of last 
week at the home of the bride’s parents 
by the Rev. Dr. C. A. Voss, pastor of the 
Smithfield St. Evangelical Protestant Ger- 
man Church. -The bride was given away 
by her father. Miss Florence Eckles, 
Philadelphia, was the maid of honor. The 
bridesmaids were Miss Helen Seip and 
Miss Olga Kropff. The best man was 
Henry Levino, Philadelphia, and _ the 
two brothers of the bride, William Heeren 
Hofmann and Herman Henry Hofmann, 
served as ushers. The bride wore a gown 
of white crepe meteor and black Chantilly 
lace. The out-of-town guests included -Mr. 
and Mrs. William Stein, Mr. and Mrs. 
Hamilton’Rinald and Miss Augusta Rinald, 
all of Philadelphia. 

It has been decided to hold the annual 
banquet of the Jewelers’ 24-Karat Club, of 
Pittsburgh, at the Fort Pitt Hotel, Tues- 
day night, Feb. 24, this action having been 
taken at a meeting of the officers, board of 
directors and members of the executive 
committee held last week. President F. A. 
Keating, of the club, appointed the follow- 
ing committees: Hotel committee, Mr. 
Keating and W. O. Harrison; speakers’ 
committee, Harry H. Heeren, J. Alexander 
Hardy, O. C. Seidle, August Loch; pro- 
gram committee, Otto Graf, C. S. Wiley, 
Frank ~ Burger, Charles H.. Holyland; 
music committee, J. Loughrey Roberts, 
Frank-T. East. An effort is to be made 
to get- one or two speakers from New 
York. The committee, however, is as yet 
not ready to announce who the speakers 
will be, but among them will be prominent 
Pittsburgh men. President Keating spent 
several days of last week in New York 
and took up the question there. A splen- 
did time is assured, and it is hoped by the 
officers that all members in arrears will 
respond promptly and help those having 
the banquet in charge. As the English 
room is to be used, which is the largest 
banquet hall of any hotel in Pittsburgh, it 
is desired to fill the hall to overflowing, 
and all members are urged to respond 
promptly to invitations. It is expected that 
quite a number of out-of-town jewelers 
will be present at the gathering. 








New Haven, Conn. 





Robert I. Merwin has been made as- 
sistant superintendent of the Waterbury 
‘Clock Co. 

W. G. Spencer, one of the oldest resi- 
dents of Thomaston, celebrated his 84th 
birthday a few days ago. Mr. Spencer is 
employed steadily in the case department 
of the Seth Thomas Clock Co. 

Everything is progressing with the com- 
mittee of arrangements for this year’s en- 
tertainment for the benefit of the Water- 
bury Clock Shop Mutual Aid Society. 
Chairman Fred Mosley is satisfied that he 
will have a vaudeville bill that cannot be 
matched by local amateurs. He has the 
various features under rehearsal and 
everything points to a splendid success. 
He expects to have a half-dozen acts at 
least. There wil! also be other features 
on the program. 
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St. Louis. 





O. J. Steideman has joined the sales 
force of the S. Ruby Jewelry Co. 

Leo Wiener, formerly of Detroit, has 
taken a position with the Maritz Jewelry 
Mfg. Co. 

Morris N. Stiffelmann, of M. Stiffelmann 
& Co., will leave Feb. 1 on a trip through 
Kansas. and Oklahoma. 

A. Y. Boswell, Tulsa, Okla., was in St. 
Louis Tuesday on his way to his home 
from a visit to Chicago. 

George Oberting, of the St. Louis Clock 
& Silverware Co., left Monday on a trip 
through southeastern Missouri. 

C. L. Stanage, who represents L. Gut- 
mann & Sons, has left here on a trip 
through the west and southwest. 

Jacob Loevenhart, president of the 
Remoh Jewelry Co., 6th and Washington 
Sts., has returned from the east. 

S. H. Bauman, president of the: Bauman- 
Massa Jewelry Co., and wife have gone to 
Europe to be away three months. 

J. C. Hogan, auditor of Loftis Bros. & 
€o., Chicago, was here during the past 
week at the St. Louis branch of the firm. 

I. T. Fuller, of the Hoyt Jewelry Co., 
has started on a trip through Missouri and 
Kansas, and C. M. Fairley left Tuesday for 
Texas. 

Arthur S. Feiss, who travels for Moore 
& Son, Newark, N. J., has gone on a visit 
to St. Paul and Minneapolis after spend- 
ing the holidays in St. Louis. 

The Gutfreund-Arnold Jewelry Mfg. Co. 
has filed in the office of the Recorder of 
Deeds a certificate of increase of the num- 
ber of the company’s directors from three 
to four. 

R. E. Jeffords, for many years con- 
nected with the Meyer Hurwitz Jewelry 
Co. in East St. Louis, has gone into busi- 
ness on his own account at 207 Murphy 
building. 

A. E. Chefell, Ralph Gartiser, Joseph 
Mariner and Robert Tucker, traveling rep- 
resentatives of the Mermod, Jaccard & 
King Jewelry ‘Co., have started out on 
their Spring trips. 

Directors of the Brooks Jewelry & Op- 
tical Co. will have their annual meeting 
and election of officers Feb. 16. James J. 
Burke will be re-elected president and 
treasurer of the company. _ 

Louis C. Ebeling, president of the Retail 
Jewelers’ Association of St. Louis, has re- 
turned from Kansas City, where he at- 
tended a meeting of the executive com- 
mittee of the State organization. 

William Weidlich & Bro. have completed 
moving from the fourth floor to the third 
floor of the Mechanics-American Bank 
building, Broadway and Locust St., and in 
the new location have an attractive estab- 
lishment. 

Sam Freidman, of the Freidman Jewelry 
Co., 1500 and 2001 Market St., and Miss 
Anna Safron, of 2803 Gamble St., were 


married Thursday at the home of Mr. 


Freidman’s parents, Mr. and Mrs. M. 
Freidman, 4212 W. Pine Blvd. 

The following out-of-town jewelers were 
in St. Louis during the past week: N. H. 
Foster, Shelbyville, Ill.; Milton Steinberg, 
of Steinberg & Barnett, Oklahoma City, 
Okla.; A. Y. Boswell, Tulsa, Okla.; W. R. 


Price, Mt. Vernon, Ill., and M. L. Green- 
street, Lebanon, Mo. 

S. G. Smiley, of the Elliot Jewelry Co., 
left Wednesday night on a trip through 
Missouri and Kansas. Al P. Wolff has 
started on a long trip through Missouri, 
Kentucky, Tennessee, Mississippi, Louisi- 
ana, Texas, Arkansas and Illinois. 

Otto Meyer, of the Maritz Jewelry Mfg. 
Co., has returned from Germany, where 
he went to look after a $15,000 estate which 
he inherited from his father. He will con- 
tinue to reside in St. Louis and will retain 
his position with the Maritz company. 

Leon G. Haffner, of the Meyer Hurwitz 
Jewelry Co., East St. Louis, who was in- 
jured by being struck by an automobile 
and a street car at Grand and Lucas Aves., 
has recovered sufficiently to be taken to 
the home of his brother, Adam Haffner, 
Desoto, Mo., and he expects to be able to 
resume his duties at the Hurwitz store 
about Feb. 1. 

Edward Boehmer, a well-known jewelry 
salesman, last employed by the E. H. Kort- 
kamp Jewelry Co., is dead. He-was a son 
of G. H. Boehmer, one of the pioneer jew- 
elers of St. Louis, who was the head of a 
successful business on Franklin Ave. At 
the death of his father Edward Boehmer 
took charge of the business, and later 
moved the store to Broadway, but was not 
successful. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., has been elected 
a member of the board of governors of 
the Masonic Club and chairman of the ex- 
ecutive committee. Roy L. Culbertson, of 
the same firm, is a member of the enter- 
tainment committee and of the membership 
committee. John W. Estes, of the Mer- 
mod, Jaccard & King Jewelry Co., is also 
a member of the membership committee. 
The club has quarters in the Hess & Cul- 
bertson building. 

Creditors of the H. C. Grawe Jewelry 
Co., 6138 N. Broadway, which recently filed 
a voluntary petition for adjudication in 
bankruptcy, will have their first meeting 
Wednesday at the office of Referee in 
Bankruptcy Coles. The company scheduled 
assets of $18,150.12, liabilities of $22,842.90 
and unsecured claims of $22,123.90. The 
business had been in existence about 35 
vears. It was founded by H. C. Grawe, 
who died about two years ago. Since his 
death it has been conducted by his sons. 
3y mistake the account of the Grawe fail- 
ure in last week’s issue of THE JEWELERS’ 
CIRCULAR was placed under a Detroit date 
line. 

The Retail Credit Men’s Association of 
St. Louis was formed at a meeting Tues- 
day night at the Missouri Athletic Club, 
at which more than 50 retail houses, in- 
cluding a number of jewelry establish- 
ments, were represented. The object of 
the organization is to bring retail men 
closer together. Monthly meetings are to 
be held in furtherance of plans for stand- 
ardizing extension of credit, improving of 
collection methods and bringing about bet- 
ter protection. The following officers were 
elected: President, David J. Woodlock; 
vice-president, Edward F. Hagermann; 
secretary, Noble R. Jones, and treasurer, 
Sig. Wolfort. 

The Legislative Committee of the City 
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Council, at Friday afternoon’s meeting of 
the Council, returned a favorable report 
on the Itinerant Venders’ Bill, in the prob- 
able passage of which jewelers are greatly 
interested. It is expected that the bill will 
be passed without delay. It requires all 
itinerants to pay a license of $100 a day 
and give a bond of $5,000. A story told 
by F. W. Drosten, president of the Fred 
W. Drosten Jewelry Co., in his address at 
a public hearing on the bill last week, is 
thought to have had a good deal to do with 
the favorable report of the committee. It 
was the story of a $35,000 pearl necklace 
that the Drosten house did not sell because 
of the unfair competition of an itinerant 
who had the advantage of paying no license 
and no taxes. Mr. Drosten made it plain 
to the committeemen that the $35,000 paid 
for the necklace went east instead of re- 
maining in St. Louis, and that was a con- 
crete argument which the legislators took 
to heart. 








Denver. 





An involuntary petition in bankruptcy 
has been filed against H. B. Kortz. It was 
recently reported that he had assets of 
$5,000, with liabilities of $25,000. 

M. Glavins & Co., wholesale jewelers, 
are insolvent. They are reported to have 
an indebtedness of $6,452 and assets of ac- 
counts receivable, $2,170; merchandise, 
$1,700, and fixtures, $300. The business 
was established by Maurice Glavins and a 
Mr. Rubin in the Fall of 1898. In Aug- 
ust, 1909, they dissolved copartnership and 
Mr. Glavins continued the business under 
the old style. 

Two boys unknown to the police played 
a clever trick on Louis Abramson, a jew- 
eler at 713 17th St., Friday evening of last 
week and got away with a diamond ring 
valued at $350. They walked into Abram- 
son’s store shortly after 6 o’clock and 
asked to be shown a diamond ring. 
Abramson took a tray from a showcase, 
selected a diamond ring and handed it to 
one of the boys for inspection. When told 
that the ring was worth $350 the boys de- 
cided they would not make the purchase, 
placed what Abramson believed to be his 
diamond ring on the counter and walked 
to the door. Before they had reached the 
sidewalk Abramson discovered that the 
ring they had left was set with a paste 
diamond. He ran after them, chased them 
for over a block, but lost track of them 
when they disappeared down an alley. He 
then reported his loss to the police. 


Utica. 


George D. Meade gave an instructive 
talk on the jewelry profession before the 
Y. M. C. A. Vocational School recently. 

Announcement is made by the estate of 
the late Wallace B. Wilcox that the jew- 
elry business so long established at 30 
Genesee St. by the late Mr. Wilcox will be 











_ continued by the estate. 








J..L. Wood, who has for some time been 
etnployed as a watch repairer by the 
Nueces Jewelry Co., Corpus Christi, Tex., 
will open a watch repairing establishment 
of his own in that city within a short 
time. 
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Here’s the new 16 size 


Bunn Special 


We’ve been trying since last Fall to get 
ahead on these movements but they have 
been taken as fast as we could make them. 


You know the reason. The name ‘ BUNN 
SPECIAL”, among railroad men, stands for 
accuracy and durability and this coupled 
with the decided price advantage of these 
movements has created a steadily growing 
demand for them. 


Take advantage of this demand and ask 
your jobber to show you these movements. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 


Henri J. Prins is on a trip to Europe. 

Julius Armbruster. of the Illinois Watch 
Co., visited the trade here last week. 

Ed. Moore, representing the R. F. Sim- 
mons Co., left for the Pacific Coast !ast 
week. 

Hugh E. King, accompanied by Mrs. 
King, leaves this week on a six weeks’ 
Coast trip. 

Harry H. Miller, Chicago representative 
of Hutchison & Huestis, is on a trip to 
near-by points. 

Geo. H. Thomas, factory representative, 
is making a trip to St. Louis and Kansas 
City this week. 

Samuel B. Kahn, 936 Milwaukee Ave., 
has discontinued his retail jewelry business 
at that address. 

L. M. Taylor and wife, Marshall, Minn., 
stopped over here last week on their way 
to Montreal, Can. 

Fred V. Hinrichs, Kalamazoo, Mich., 
was here last week, buying stock for his 
new store in that town. 

Joseph Poesner, representing the T. I. 
Smith Co., North Attleboro, is at Des 
Moines, Ia., ill with scarlet fever. 

W. J. Schlossman, of the diamond de- 
partment of H. F. Hahn & Co., has re- 
turned from a trip to New York. 

Greenberg & Isaacs, formerly in the re- 
tail jewelry business at 76 W. Madison St., 
have discontinued business at that address. 

S. Korf, formerly in business here on 
Lincoln Ave., and now a retail jeweler in 
Winnipeg, Can., was a visitor here last 
week. 

H. E. Farquharson, of the E. D. Gilmore 
Co.. has returned from a trip to Denver, 
and reports the best business he ever did 
in that city. 

E. M. Stark, of the North American 
Watch Co., was here last week on a visit 
to E. A. Kelly, western representative of 
the concern. 

C. W. Ernsting, San Diego, Cal., who 
came to Chicago to attend the Chicago 
Jewelers’ Association banquet, remained 
10 days to buy goods and visit here. 

Ruben W. Cohen, with Geo. H. Cahoone 
Co., will not remove to the Maller’s build- 
ing. He has decided to remain in the Hey- 
worth building, where he makes his pres- 
ent headquarters. 

R. S. Nicoll, Kanosha, Wis., has bought 
out the interest of his partner, Mr. Gott- 
fredsen, in the concern of Gottfredsen & 
Nicoll, and will continue the business un- 
der the old firm name. 
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S. W. Robinson, formerly traveler for 
Otto Young & Co., in Minnesota and 
North Dakota, is no longer connected with 
that concern. He is succeeded in the same 
territory by G. F. Krown. 

F. G. Thearle, of the C. H. Knights- 
Thearle Co., last week attended the joint 
banquet of the Illinois Bankers’ Associa- 
tion and the Bankers’ Club of Chicago. 
Mr. Thearle is a director in several banks 
here. 

Isaac Bond, a negro, was arrested for 
the murder of a woman last week. Eli 
Niesman, a South Side pawnbroker, and 
his clerk, Michael Binkowitz, identified the 
negro as the man who pawned the dead 
woman’s watch. 

Thomas Nill, cut glass and china buyer 
for Lipman, Wolf & Co., was in ‘Chicago 
last week. He is en route for New York, 
from which point he will shortly sail on a 
buying trip to Europe. 

Finley M. Drummond has secured an 
interest in the hand painted china business 
of the J. H. Stouffer Co. Mr. Drummond 
was for 20 years connected with the Towle 
Mfg. Co., and is well known in the jewelry 
trade here. 

The firm of Proegler & Zerweck, at 127- 
132 Schuyler Ave., Kankakee, IIl., was re- 
cently succeeded by Proegler & Speicher 
Bros., of which Walter H. Proegler is 
president, C. J. Speicher secretary, and W. 
H. Speicher treasurer. 

Oscar A. Lessing, with the S. & B. 
Lederer Co., sailed Jan. 22, for a European 
trip, accompanied by his wife. Mr. and 
Mrs. Lessing will make the Mediterranean 
trip and will visit Mr. Lessing’s mother at 
Frankfort A. M., Germany. 

An automobile belonging to F. R. Greg- 
ory, of Despres, Bridges & Noel, was 
stolen in front of his residence last Thurs- 
day night, and was found a few blocks 
away the same evening, by the police. 
Nothing was missing except two robes. 

While Frank T. Barton was showing his 
line of jewelry to a customer one day last 
week, a small bottle of chemicals which he 
carried in his pocket exploded, and wound- 
ed him slightly. Mr. Barton tied his hand- 
kerchief around the wound and bravely at- 
tended to his customer. 

Managers and secretaries of credit in- 
terchange bureaus in all the larger cities of 
the country held their first annal meeting 
last week at the Hotel La Salle under the 
auspices of the National Association of 
Credit Men. Thirty-five credit interchange 
bureaus were represented. 

Twenty-three rings, seven watches and 


two revolvers were taken from the cloth- 
ing of Theodore Meyers and Theodore 
Dupree last week by Detective Sergeant 
Daniel Cahill, of the Maxwell St. station. 
He found the two on the street and they 
could not give a satisfactory account of 
themselves. ; 

The annual banquet of the Englewood 
Commercial Association was held at the 
Masonic Temple last week. Former Gov- 
ernor Deneen and Judge Marcus Kava- 
nagh were the principal speakers. Charles 
F. Manahan, president of the club received 
the congratulations of its members on the 
success of the meeting. 

A. E. Madsen, of Rettig, Hess & Mad- 
sen, who is a resident of Minneapolis, 
spent the last two weeks here and then left 
for his territory. The Minneapolis office 
of Rettig, Hess & Madsen has removed 
from 4th and Nicollet Ave., to much larger 
quarters on the fourth floor in the Lum- 
ber Exchange, in that city. 


F. N. Wood, Chicago manager for the 
National Jewelers Board of Trade, is ar- 
ranging a party to leave here Feb. 9 to 
attend the session of the National Jew- 
elers Board of Trade, to be held at the 
Hotel Astor Feb. 11, 12 and 13. All who 
intend making the trip should communi- 
cate with Mr. Wood at once. 

James S. Coy, for many years with the 
Webb C. Ball Watch Co., has been ap- 
pointed sales manager for that corpora- 
tion, with headquarters in the Heyworth 
building here, and will have entire charge 
of all Ball watch sales. Mr. Coy is a sales- 
man of wide experience, and is receiving 
congratulations from his friends upon his 
promotion to his new position. 

Among the buyers here recently were 
the following: M. Knight, of D. R. Ding- 
wall Co., Winnipeg, Canada; Frank Kiser 
and wife, Muncie, Ind.; Chas. H. Car- 
penter, buyer for J. B. Hudson & Son, 
Minneapolis, Minn.; D. D. Williams, Em- 
poria, Kans.; M. A. Hurlbut, Fort Dodge, 
la.; H. G. Yahn, Joliet, Ill.; Carl Oesterle, 
Joliet, Ill.; Elisha Thayer, Rockford, IIl.; 
L. M. Taylor, Marshall, Minn.; E. L. Sei- 
del, Marengo, Ia.; F. W. Hinrichs, Kala- 
mazoo, Mich.; G. D. Lowe, Muscatine, Ia., 
and S. Korf, Winnipeg, Man., Canada. 

F. W. Gardner, general manager of the 
Cut Glass Products Co., is visiting the 
middle west representatives of the com- 
pany at Kansas City and other points. The 
Chicago office of the Cut Glass Products 
Co. is being greatly improved. The entire 
space is being thrown into one large room, 
with several booths and tables for sam- 
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ples. The stock of the eight factories 
which this concern represents will be car- 
ried in the Ward building, which gives a 
decided advantage in the shipment of com- 
bination orders, 

Herman G. Briggs, a well-known jew- 
elry auctioneer, has just closed a successful 
sale for Louis J. Schaul & Co., Augusta, 
Ga., which was held because of a recent 
fire at the establishment. He is now con- 
ducting a sale for Hess & Slager, Jackson- 
ville, Fla. 

The body of William Patrick Smyth, 
son of John M. Smyth, late Chicago mer- 
chant, arrived in Chicago last week from 
Tucson, Ariz., accompanied by John M. 
Smyth, a brother. It was taken to the 
residence of Thomas M. Smyth, at 3501 
W. Adams St. Funeral services were 
held at St. Patrick’s Church. Interment 
was in Calvary Cemetery. Mr. Smyth had 
been ill for several years, and had spent 
most of his time in Arizona in search of 
health. After his graduation from Lewis 
Institute, in 1902, he was made treasurer 
of the John M. Smyth Co. 

Walter Guck and Fred Schaefer were 
arrested last Friday in Minneapolis on a 
warrant sworn out by Moore & Evans, 
charging larceny. Earl Johnson and a man 
named Peterson were also arrested here 
charged with the same offense by the same 
concern. Guck and Johnson were em- 
ployed by Moore & Evans as extra help 
during the last holiday season. They 
worked there for three weeks prior to 
Christmas, and it is charged that during 
that time, they stole about $1,000 worth of 
jewelry. It is alleged that Schaefer and 
Peterson helped to dispose of the stolen 
goods. So far $500 worth of jewelry has 
been recovered. 

Chicago merchants and manufacturers 
are to have the benefit of personal advice 
of United States consuls and trade experts, 
according to H. H. Garver, commercial 
agent of the Bureau of Foreign and Domes- 
tic Commerce, with headquarters in Chi- 
cago. Mr. Garver spoke at last Wednes- 
day’s luncheon of the Chicago Transporta- 
tion Association in the Hotel Sherman. 
He said the Government has tried a plan 
whereby consuls from foreign lands will 
visit the Chicago office and place their in- 
formation at the disposal of any merchant 
who wishes to use it. Mr. Garver predicted 
that the Panama Canal will give a wonder- 
ful impetus to American trade. 

Fred H. Allen, doing a wholesale busi- 
ness in precious stones at 31 N. State St., 
has made his creditors an offer of settle- 
ment of 20 per cent., payable in four notes 
of five per cent. each. These notes, which 
bear interest, are due in one year, 18 
months, two years, and 30 months, respec- 
tively, The one- and two-year notes are to 
be endorsed by H. A. Allen, Attleboro, 
Mass. Mr. Allen has been in business in 
Chicago for a number of years, and in 
3896 started a jobbing business as a mem- 
ber of the firm of Wolf & Allen, but the 
firm dissolved and he started in the dia- 
mond business in 1907 on his own account. 
He was a brother of the H. A. Allen whose 
endorsement he offers on the two notes of 
settlement. The liabilities are about $31,000. 


Prospective policies of the Chicago As- 
sociation of Commerce, disclosed last 


week in the inaugural address of President 
Joseph H. Defrees, are summarized rough- 
ly as follows: (1) Plan for construction 
of a monster convention hall of sufficient 
capacity to accommodate any convention 
or several at a time or to house manufac- 
turing exhibits of any quantity; the hall to 
be centrally located. (2) Search for a per- 
manent and adequate home for the asso- 
ciation. (3) Specialization by the various 
trade divisions in the matters of interest 
to each division, and adjustment of minor 
questions by those divisions without refer- 
ence to the whole association. (4) Aid of 
the movement to unite the various taxing 
bodies and divisions of Government in 
Chicago and Cook county. 

During the mid-winter meeting of the 
A. N. R. J. A. the executive committee of 
the Illinois Retail Jewelers’ Association 
met to discuss plans for their State con- 
vention. It was the sense of some of the 
members that no State meeting should be 
held for 1914. Inasmuch as the national 
association meets here in August it was 
thought inadvisable to hold another meet- 
ing prior to that, and it was pointed out 
that many retail jewelers could afford 
neither the time or the money to attend 
both meetings. It was suggested that the 
Illinois jewelers meet in Chicago the first 
day of the national convention, transact 
their business, elect their officers and ad- 
journ. This matter is now under advise- 
ment. The Illinois society is the most pros- 
perous of any State association, having 
over $1,300 in the treasury and no debts 

The Jeffrey Jewelry Co., 4 South St. 
was swindled out of a diamond ring one 
night last week by a stranger, who claimed 
that he was a mine owner of Rock Springs, 
Wyo. He entered the store at night and 
told George Rider, the proprietor, that he 
wanted to buy a ring which was exhibited 
in the window and priced $298.98. He 
showed Mr. Rider letters of introduction, 
supposed to be written by the president of 
the First National Bank of Rock Springs. 
Next he exhibited a supposed certificate of 
deposit of the First National Bank of 
Rock Springs for $300, made out on Dec. 
24, 1913, and signed “R. E. Martin, as- 
sistant cashier.” Mr. Rider accepted the 
certificate of deposit and gave the stranger 
the ring and $1.02 in cash. The bogus cer- 
tificate of deposit came back unhonored, 
with a note saying that the letter of intro- 
duction and the certificate of deposit were 
forgeries. The bank said, that the form of 
the certificate was the same as is used by 
them, and was evidently stolen from 
George D. Barnard & Co., St. Louis, who 
print these certificates for the bank. The 
number of the ring was A3313, scratched 
on the inside. It was set in a man’s Tif- 
fany mounting. The diamond was dark 
yellow and it weighed 3% + ys cts. The 
man is described as follows: Height five 
feet 10 inches, dark eyes, hair dark, mixed 
with gray, sma)] mustache, thin face. He 
was about 45 years old. Including his 
other apparel he wore a dark overcoat and 
stiff black hat, also a small diamond pin 
in a black tie. 





Eugene Krone, Bryan, O., has sustained 


a loss by fire of $1,500. He is insured for 
$500. 


January 28, 1914 


Evansville, Ind. 





TRADE CONDITIONS. 

Since the holidays there has been a very good 
repairing business here with the local retail jew- 
elers, and they report their other trade as good 
as it was this time last year. Both wholesale and 
jobbing jewelers say business is satisfactory for 
this time of the year and they expect that 1914 
will prove a good business year; in fact, there 
is a good feeling pervading the trade all through 
this section and ‘old man pessimism” has taken 
a back seat. Most of the houses have their sales- 
men on the road, and by March 1 it is believed 
trade will be brisk. Collections are better than 
they were a month or six weeks ago. 





Salem P. Hammond, for many years en- 
gaged in the retail jewelry business at 
Petersburg, Ind., was here on business a 
few days ago. 

The Spring convocation of the Scottish 
Rite Masons of Indiana will be held ‘at 
Indianapolis in March and John Rohlander, 
a Main St. retail jeweler, will attend the 
three days’ session. 

H. H. Tislow, Petersburg, Ind., is being 
talked of by his friends for the Republican 
nomination for joint representative from 
Pike and Dubois counties. Mr. Tislow 
was for a number of years a member of 
the school board at Petersburg. 

A pearl recently found in the Ohio river, 
below Golconda, Ill., is said to be worth 
about $500. Few Ohio pearls have been 
found during the last five to 10 years. It 
is said the supply of pearls in both the 
Wabash and White rivers in this State is 
getting less each year. 

Oscar Esslinger, of Esslinger & Salm; 
Ben Kruckemeyer, of Kruckemeyer & 
Cohn, and Moses Gans, of Gans & Co., 
will help entertain the Elks of Indiana 
when they come here for their State con- 
vention in May next. It is expected sev- 
eral thousand Elks will be here forthe 
convention. 

Fire on Sunday, Jan. 18, destroyed busi- 
ness houses at Sebree, Ky., a few miles 
south of here, the loss being in the neigh- 
borhood of $60,000. The retail jewelry 
store of Oakley & Parsons was destroyed. 
Part of the stock was saved. The loss 
was $1,000 on the stock and $2,000 on the 
building, which was owned by O. P. Sel- 
lars. It is the intention of Oakley & Par- 
sons to resume business. Their loss was 
partly insured. The fire originated in an 
undertaking establishment. 

The jewelry store of McClure & Sons, 
Oaktown, Ind., a few miles north of here, 
was robbed on the night of Jan. 15 and 
watches and jewelry valued at about $500 
were taken. Entrance was gained by 
climbing through one of the second-story 
windows of the store. The robbers were 
traced by bloodhounds as far as Edwards- 
ville, Ind., where the dogs lost the trail. 
Two men were arrested at Vincennes, Ind., 
on Jan. 17 in connection with the robbery 
and are now in jail at Vincennes awaiting 
a preliminary hearing. 








The business formerly conducted by 
Rowland Bros., Lodi, O., is now run under 
the name of the Lodi Drug & Jewelry 
Store. 

Edward H. Boyington & Co., Winterport, 
Me., have been incorporated as the Boy- 


ington Optical Co. The authorized capital 
stock is $5,900, of which $2,020 is paid in. 
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L. Sakols & Co. are offering creditors 
20 cents on the dollar. The liabilities are 
claimed to be $2,291 and there is merchan- 
dise of about $900. 

S. Rosenwieser, a watch repairer for the 
trade, has moved to 134 Grand Ave., where 
he occupies larger quarters in Room 2 on 
‘the second floor. He formerly had an of- 
fice with J. R. Hampel & Co. in the En- 
terprise building. 

Secretary A. W. Anderson, Neenah, 
Wis., and Treasurer Henry J. Stecher, of 
the Wisconsin Retail Jewelers’ Association, 
expect to go to Kenosha and Racine, Wis., 
within the near future for the purpose of 
organizing the jewelers in these two cities 
in a new district club. 

Bruno W. Thien has closed his down- 
town store at 416 Grand Ave., and will 
‘now confine his entire attention to his new 
store, opened a few weeks ago at North 
Ave. and 34th St. Attractive new fixtures 
and a complete new stock have been in- 
stalled in the new establishment. 

(Conrad H. Koch, 427 Eleventh Ave., 
against whom an involuntary petition in 
bankruptcy was filed recently, has been ad- 
judged bankrupt by Referee in Bankruptcy 
iE. Q. Nye. The petitioning creditors were 
John S. Brande, New York; R. & J. Drey- 
fus, New York, and the O. H. Bingen- 
heimer Co., Milwaukee. 

The Bunde & Upmeyer Co., Milwaukee, 
one of the leading downtown jewelry con- 
cerns, has joined the Chamber of Com- 
merce of the United States. W. E. Dor- 
land, field secretary of the organization, 
has been in Milwaukee for some time and 
has secured practically 100 individual mem- 
berships for the national organization. 

Milwaukee downtown retail houses re- 
cently suffered from an epidemic of rob- 
beries, and among the number who suf- 
fered was the big store of the Bunde & 
Upmeyer Co. The burglars pried open one 
of the rear doors, but were evidently 
frightened away by the burglar alarm be- 
fore they succeeded in getting anything of 
value. 

‘Milwaukee officials of the Wisconsin Re- 
tail Jewelers’ Association attended a recent 
meeting of the vigilance committee, con- 
sisting of representatives of various indus- 
tries and organized last Summer for the 
purpose of enforcing the Wisconsin Re- 
form Advertising Law. Several cases of 
flagrant violation of the new statute were 
taken up at the Milwaukee meeting. 

Milwaukee wholesale jewelers have re- 
ceived word that N. Whiteford, jeweler at 
Ladysmith, Wis., has completed the erec- 
tion of a new two-story brick building. 
The jewelry store, occupying the entire 
first floor, is furnished in the most modern 
manner. The store has plate glass win- 
dows, tile floors and handsome woodwork, 
while new fixtures have been installed. 
Mr. and Mrs. Whiteford occupy an apart- 
ment above the store. 

Officers and directors of the Wisconsin 
Association of Optometrists met in Miul- 
waukee on Jan. 15 and completed plans 
for waging another campaign before the 
State Legislature for the passage of an 


optometry law. The bill, which passed 
both houses of the 1913 Legislature and 


was then vetoed by Governor McGovern, 
will be introduced, it is expected, with a 
few changes which will be made to cover 
the Governor’s objections. The Massa- 
chusetts plan of granting optometrists 
licenses for one year, then compelling the 
holders to take the required examination, 
may be submitted to the members of the 
Wisconsin association, as this would cover 
the Governor’s objection that the defeated 
Wisconsin measure allowed practising op- 
tometrists to be exempt from examination. 

Wisconsin jewelers are well pleased over 
the fact that Henry F. Stecher, Milwaukee, 
treasurer of the Wisconsin Retail Jewelers’ 
Association, was appointed treasurer of the 
Steele F. Roberts Memorial Fund at the 
meeting of the executive board of the 
\merican National Retail Jewelers’ Asso- 
ciation held in Chicago. President W. H. 
Upmeyer, of the Wisconsin association, and 
Secretary A. W. Anderson, who is also 
secretary of the national association, also 
attended the Chicago meetings. 








Detroit. 


M. B. Fitch, Flint, opens an auction sale 
this week. 

E. A. White, Clare, is enjoying an ex- 
tended visit in Texas. His son is in charge 
of the business during his absence. 

H. B. McNally, Brown City, stopped off 
in Detroit last week on his way to Georgia, 
where he will spend a short vacation. 

The store of George Schaffner, 324 
Woodward Ave., was robbed Jan. 18 and 
clocks valued at $30 were stolen. This is 
the fourth time that this store has been 
robbed in two years. 

The salesmen of the George Ruttmann 
Co. left this week on their first 1914 trips. 
Bert Hawkins went into the Michigan ter- 
ritory, Frank J. Blaine into Ohio and W. F. 
Wegert took the trade in and about De- 
troit. 

Robert Thomas, with Bridler & Egalite, 
engravers in the Wright-Kay building, re- 
turned recently from a successful hunting 
trip in Sanilac County. He is planning to 
go on a trip into the Canadian wilderness 
next year. 

M. L. Griggs, Orion; D. D. Shane, Grand 
Ledge; Mr. Chapel, and wife, Howell; 
G. E. Flint, Carson City; J. H. Webster, 
Pertland; J. P. Walter, Durand; L. H. 
Cooper, Oxford, and Harry Bowman, of 
H. D. Bowman & Son, Almont, were vis- 
itors in this city last week. 

William Henry Davis, a veteran jeweler 
who has spent much of his time during 
recent years in Detroit and Corunna, Mich., 
died Jan. 18 at London, Ont., Canada. He 
had been in the jewelry business in Lon- 
don at one time, but retired some years 
ago. He was 77 years of age, and death 
followed a paralytic stroke. His sister, 
Miss Mary Davis, died a few hours later. 

It is not likely that any action will be 
taken by the Detroit Jewelers’ Board of 
Trade with regard to the proposed attempt 
to have the Interstate Commerce Com- 
mission amend its rulings with regard to 
the carrying of goods for sale by travel- 
ing men, While the name of Robert L. 
Weyhing, president of the Detroit organi- 
zation, is appended to the circular letter 
sent out through the country to various 
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trade organizations, Mr. Weyhing stated a 
few days ago that he had, since communicat- 
ing with the movers of this agitation, 
learned that the wholesale trade in Detroit, 
as a whole, is not vitally interested in the 
matter. He and Secretary Richard E. Rog- 
ers were in communication with different 
wholesalers in this territory with regard to 
holding a meeting to consider the ques- 
tion and adopt resolutions, but did not find 
sentiment strong enough to warrant calling 
such a meeting. 

Clarence E. Wilcox, who has been re- 
ceiver for the wholesale firm of Mathauer 
& Koester for the past 18 months, has 
made a formal recommendation to the 
creditors that the business be closed up. 
During the first six months the firm did 
so well that a dividend of 25 per cent. was 
paid to creditors and there was every ex- 
pectation that the house would get back 
on its feet. Business the past year has 
been less encouraging, and this has 
prompted the decision to ~terminate the 
condition now existing. The creditors’ 
committee decided to run through the holi- 
days, and this was done, and the receipts 
of the December business are now coming 
in. The financial statement of Mathauer 
& Koester for Jan. 1 was such, however, 
that Mr. Wilcox made his suggestion to 
the Providence committee to close things 
up. The inventory showed assets of 
nearly $17,000, and the expectation is that 
a dividend of 25 per cent. can be declared 
shortly and another dividend later of ap- 
proximately as much more. Inasmuch as 
the creditors have sold this concern about 
$18,000 worth of goods during the time 
that the receivership was in effect, they will 
come out about even on the entire trans- 
action. Mathauer & Koester is an old- 
established firm in the wholesale trade in 
Detroit, but has not been able to expand 
as fast as some rival firms in recent years 
owing to lack of capital. 








San Antonio, Tex. 





The Alamo Jewelry Co., on Alamo Plaza, 
is conducting a “cost sale.” 

Mr. and Mrs. S. A. Gordon, Lockhart, 
Tex., were visitors in San Antonio last 
week, 

Emerson & Co., 410 E. Houston St, 
started an auction sale several weeks ago 
but have discontinued it. 

B. M. Hammond, of B. M. Hammond & 
Co., is on a business trip to Orange, Tex. 
He will also visit Galveston and Houston 
before returning home. 

An auction sale is being held by the J. R. 
Sprague Co., 211 Alamo Plaza, prepara- 
tory to moving into other quarters at 323 
Alamo Plaza. Sam Martin, of Milwaukee, 
is conducting the sale. 

The widening of Soledad St. will make 
it necessary for the Michael Loan Co. to 
remodel the front of its building. Plans 
are being made which will give the concern 
a fine modern store front. 

At a reception and banquet tendered the 
Grand Master of Texas by Alamo Lodge, 
A. F. & A. M,, Jan. 9, the following jew- 
elers were among those present: B. M. 
Hammond, P. J. McNeil. Tom Brown (of 


Critzer Bros.), R. S. Michael and A. 


Ball. 
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Edwards-Ladwig-Fuller Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


Wholesalers of 


Jewelry, Watches, Diamonds 
Clocks, Silverware, Cut Glass 


Tools, Materials, etc. 


Catalog on Reguest 








WwW. H. JOERS E. O. BAUMGARTEN 


HGEFER JEWELRY COMPANY 


WHOLESALE 
WATCHES, DIAMONDS, JEWELRY 


MERRY BUILDING 


No. 1009-11 Walnut St. KANSAS CITY 


LTOR 


yi ' #9 . 
' " i; 


TEENS sm ) 


1 
| 
1 
a 





ENAMEL RING MOUNTINGS, ALL PLATINUM 


MOUNTINGS, PLATINUM INLAID MOVNTINGS, 
PLATINUM AND GOLD MOUNTINGS 


Original and artistic designs that will appeal to your 
customers, 


People want something out of the ordinary. 
We are specializing in this line and are prepared to 


send convincing designs anywhere on request. 


Don’t overlook this opportunity for profitable business. 


MEYER JEWELRY CO. 


Boley Building KANSAS CITY 








EF or More Than de | Years 


The Manufacturing, Reparrizg 


and Engraving of jewelry have 








¢ ‘ 
been our specialties. 


Porter & Wiser Jewelry Co. 


Gumbel Building KANSAS CITY 








Kansas City Wants Your Orders. 


Its 


Stocks are New, Fresh and Up to Date 








2s, 1914. 
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Kansas City. 

The annual inventory is being taken at 
zhe establishment of he JaccarA Jewelry 
Lo. 

Kansas City members of the trade who 
attended the big banquet at the Congress 
Morel, Crmricago, recently, report an enjoy- 
able time. 

J. Lytle, Frankfort, Kans., passed 
through Kansas City recently en route to 
his business after attending the funeral of 
a friend at Atchison, Kan. 

Max Bernstein, a jeweler of Joplin, Mo,, 
is installing an optical department and 
spent several days recently in Kansas City 
purchasing the necessary supplies. 

The Metropolitan Loan Co. has been 
moved from 805 to 807 Main St. N. 
Daniels is the head of the company, which 
<loes a loan and jewelry business. 

A. Y. Boswell, Tulsa, Okla., was in Kan- 
sas City recently in the interests of the 
Oklahoma Retail Jewelers’ Association, 
which will hald its annual meeting in the 
mear future. 

T, Leslie Hutton has opened a repair 
shop at Clinton, Mo. and will probably add 
a stock of jewelry a little later. Mr. Hut- 


ton formerly was in business at Luriclt 
and Garden City, Mo. 

W. D. Fletcher, for the past three years 
<ity salesman for the C. B. Norton Jewelry 
Coa., has been put on the road for that 
Jobbing house. He will travel in southern 
Missouri and Texas in the place of M. G. 
Cook, who has severed his connection with 
the company. 

George I. Goodrich, who receritly sald 
his business at Unionville, Mo., to E. rH. 
Brassfield, was a recent visitor in Kansas 
City. Mr. Goodrich has not definitely de- 
cided an re-entering the trade, but will do 
so if an unusually good opportunity pre- 
sents itself, Other buyers in Kansas City 
included Anderson Blanton, Paris, Mo.: on 
A, Vail, Wichita, Kans., and C. A. Tucker, 
Lincoln, Nebr. 

F. C. Joers, father of W. Hi. Joers, sec- 
retary of the Hoefer Jewelry Co. died at 
San Antonio, Tex., recently, of _heart 
trouble. Mr. Joers resided at Lincoln, 
Nebr., but went to the Texas resort to 
spend the Winter. He was 70 years old 
and retired from business several years 
ago. Interment was at Lincoln, Nebr., 
where the elder Joers fived for 30 years. 
The Kansas City jewelers attended the fu- 
neral, which was held ort Jan. 22. 

The Winstead & Elmore Jewelry Ca, 
which recently burned out at Hutchinson, 
Kans., has taken temporary quarters and 
will continue in business, according to re- 
ports received in Kansas City. The com- 
pany is one of the largest in Hutchinson. 
It is understood that the foss was fess thar 
was feared, much of the high-priced jew- 
elry being stored in a fireproof safe, 

R. T. Davis has joined Henry Hakan 
and wilf have charge of the watch depart- 
ment in the future. 

A. Blieden, who recently took over the 
Kansas City Jewelry Co., has offered a 
trophy to the Kansas City Chess Club. 
The prize will be known as the Bfieden 
Chess Cup and must be won three con- 


secutive times in order to become the prap- 
‘erty of any member of the club. Mr. 


Liieden himself is a chess expert, fatdiag 
me cup gwen by oe Cenrvral Gennsylwania 
Chess Association. fits cup also must be 
Won ree Umes in order to become the 
Hoverty ol the Player, Mr, Blied@en wm 
defend his title at the annual tournament 
at Harrisburg, Pa, Quring the coming 


Summer. 





{ndianapolis, 
Harry F. Eken, of the Eken-Allen Co,, 


has returned from Cincinnati where he 
spent a week, 

Charles B. Dyer is making pins for the 
June, 1914, class of the Manual Training 
High School. 

Dayid Hoken is closing out his retail 
store in E. Washington St. by means of an 
auction sale. 

Willfam A. Markus is disposing of his 
stock at 123 S. Ibinois St. through an 
auction sale, 

L. Markowitz, of the F. & M. Jewelry 
Co., has gone to Yexas and will return 
avout Feb. 10. 

George Hi. Baylor has sold out his re- 
tail jewelry store at Walkerton to E, G, 
Shirley. Mr. Baylor has not announced 
his plans for the future. 

Plans for a reorganization of the I. 
Grohs Jewelry Co. are under way and will 
be announced in a few days. Travelers 
for the company will begin their road work 
about Feb. 1. 

Charles W. Lauer, Ist., founder of Chas. 
W. Lauer & Co, and father of Charles W. 
Lauer, 2d., now at the head of that com- 
pany, has gone on a trip through the south- 
ern States and to Panama. 

Leroy Miller, who has been with the 
3aldwin-Miller Co. for some time, will 
leave in a few days for an extended visit 
to California, and on ffs return may en- 
gage in another \ine of business. 

L. E. Bing, employed by Car) L, Rost, 
has returned from Urbana, Ill, where he 
was called by the death of his father. E. 
D. Miller, for some time with Mr. Rost, 
has gone to Dayton, O., where he has ac- 
cepted a position. 

J. WH. Arnold recently closed out his 
business at Columbus by an auction sale 
and has gone south for permanent resi- 
dence. He fas heen an active worker in 
the Indiana Retail Jewelers’ Association 
since its organization, 

Travelers for Goodman & Co. will start 
out this week. H. Paulman goes to lW- 
linois, Carl West to Kentucky and {efl- 
nessee and B. Goodman to Ohio and 
Michigan. The cortipany contemplates 
roving into the 16-story building to be 
erected at {Ilinais and Washington Sts. this 
Spring. : 

Among fetail jewelers in the city last 
week were F. E. Felt, Newcastle; A. M. 
Keck, Odon; C. K. McCain, Kokomo, D. 
Bixler, Berne; C. M. Hunnicutt, Rockville: 
Aaron Pursell, Noblesville; W. C. Sim nons, 
Franklin; D. S. Whittaker, Lebanon; H. 
A. Roberts, Veedersburg, and J. F. Kiser, 
Muncie. 

The annual meeting of the Indiana Re- 
tail Merchants’ Association was held in 
Terre Haute last week. In his annual ad- 
dress, President Ralph B. Cla-k, an An- 
derson jeweler, discussed the prov sions of 
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the new income tax, the new State trand- 
wlent advertising law, and spoke in op- 
position to the parce) post. Ye sad We 
parcel post is designed to help the mail 
order YNownses anu Yat he never bad and 
never would make us of (¢ 

AX Whe annwal meeting of the Indiana 


State Optical Society, held here last week, 


offcers were elected as follows: Presi- 
dent, Margaret J, Erisman, Latayetre; hrst 
vice-president, J. W. Thompson, Danville; 
second vice-president, Arthur G. Cat, 
Rensselaer; treasurer, William Halestine, 
Kokomo; secretary, C. D. Adair, Elwood. 
The mid-Summer meeting will be held in 
Lafayette. Most of the new officers are 
also engaged in the retail jewelry business. 

Werbert Barker, city salesman for the 
F, & M. Jewelry Co., spent severa) anxious 
hours one afternoon last week when his 
horse and wagon, containing jewelry 


samples valued at $2,000 disappeared. Mr. 


Barker had gone into the jewelry store of 
R. M. Kelso, 1537 N. Ylinois St. When 
he came out the horse and wagon had dis- 
appeared, Several squads of policemen on 
bicycles and motorcycles were started out. 
The horse was found a few hours \ater 


hitched to a tree, some one having stopped 
it. Investigation disclosed that none of the 


jewelry in the wagon had disappeared. 





San Diego, Cal. 


Eldredge & Co., 1419 Broadway, are ad- 
vertising. an auction sale of all classes of 
stock, The sale started Jan. 17, with Bruce 
& O’Connor as auctioneers. 

Charles Shelliberg, a watchmaker having 
a smaff shop on the Plaza, narrowly es- 
caped being killed by inhaling illuminating 
gas which had escaped from a tube in his 
room on the night of Jan. 15. After 
efrenyous work at a local hospital he was 
revived and is now on the way to recovery. 

Permits have been taken out by the 
Panama-California Exposition for the erec- 
tion of the Commerce and Industry build- 
ing. to cost $87,000, and the Foreign Arts 
building, to cost $73,000. It is expected 
that all the exposition buildings will be 
completed within the next six months, and 
the exposition is to open Jan. 1 next. 

Ernest Henry Lutgens, head of the 
manufacturing department of the Ernsting 
Co., and one of the best known mariufac- 
turing jewelers on the Pacific Coast, died 
on Jan. 7 from ulcer af the stomach after 
a brief Winess. He was born in San Fran- 
cisco 34 years ago, and worked with 
Shreve & Co., of that city, for more than 
J8 years, For the past 11 years he had 
been with the Ernsting Co. Mr. Lutgens 
is survived by his widow, who was form- 
erly Miss Katherine Overlander, of Gales- 
burg, I). 








That Adolph Bolza, a former well known 
Muskegon jewe'er, died at his home in 
San Jose, Cal., Dec. 30, and that the inter- 
ment which took place there on Jan. 2, 
was the news received in Muskegon, Mich., 
by H, D, Baker. Mr. Bolza was formerly 
a resident of Muskegon, conducting a sew- 
elry store there about 1890. He was a 
member of the Masonic fraternity, and his 


funeral was held under the auspices of 


Friendship Ladge No. 219 of San Jose. 
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San Franeiscvu. 





W. E. White has closed his store in Dos 
Palos, Cal., and moved his stock to his 
home. 

Walter Green, of Carrau & Green, is ex- 
pected home next week from his semi-an- 
nual European diamond purchasing trip. 

Jas. Blythe, manufacturers’ agent, has 
just returned to headquarters after a suc- 
cessful trip in the southern part of the 
State. 

Alfred H. Bullion, manufacturers’ agent, 
left last week to call on the trade in the 
northwest after spending several weeks in 
town. 

Jos. H. Kael, watchmaker and engraver, 
is no longer located with Samuel Koshers, 
manufacturer, in room 302 of the Kamm 
building. 

The Crown Jewelry Co., composed of P. 
J. Dolph and A. Levy, has published notice 
of sale of stock and fixtures in room 327, 
Pacific building, to J. Coplin. 

S. H. Friend, diamond merchant, has 
postponed his trip to Europe until the lat- 
ter part of March, and plans to make it a 
combined business and pleasure trip. 

M. Cohen, formerly traveler for the dis- 
solved firm of Lehrberger & Armer, and 
more recently with the Alphonse Judis Co., 
on Feb. 1 will accept a position with Wolf 
Bros. 

The store at 147 Geary St., which is to 
be the future home of John Robbins, lo- 
cated now at 129 Geary St., will be vacated 
on Feb. 1, and Mr. Robbins will move his 
stock immediately. 

J. H. Spiro, who is in business in the 
Mutual Bank building, will leave for New 
York shortly on a purchasing trip. He is 
taking larger quarters on the fourth floor 
of the same building. 

Planning to retire from the Oakland 
field, the United Import & Mfg. Co. has 
announced that its entire Oakland stock is 
to be sold at auction at the company’s re- 
tail store at 1204 Washington St. 

Sam Kuhn has resigned his position with 
the Alphonse Judis Co., and on Feb. 1 will 
join the force of S. Wurkheim, who is now 
comfortably settled in his new location on 
the fifth floor of the Kamm building. 

The California Optical Co. received 
word from W. D. Fennimore, its president, 
a few days ago, who left early in the 
month for an extended European trip, that 
he and Mrs. Fennimore are at present en- 
joying themselves in Cairo, Egypt. 

Among the out-of-town jewelers to call 
on the local trade in the past week were: 
A. Connard, Taft; D. Glickman, Santa ° 
Rosa; L. Koberg, Healdsburg; M. Saier, 
Fresno; A. Zemansky, Sacramento; W. C. 
Stairs, Concord, and T. F. Sourriseau, San 
Jose. 

The contracts have been let for the en- 
largement of the store of the H. Morton 
Co., 1173 Broadway, in Oakland, and 
the work will be rushed to completion. Be- 
sides enlargement the plans call for ex- 
tensive improvements in the way of in- 
terior fixtures. 

J. H. ‘Merrill made a few changes in his 
lines the first of the year, and is now act- 
ing as Coast representative of Wm. A. 
Rogers. He expects all his new samples in 
by the end of the month and will then 


leave immediately for the southern part of 
the. State, after which he will return to 
headquarters before leaving on his regular 
long trip to Denver and the northwest. 

- Election of officers for the Down Town 
Association took place a few days ago, and 
the jewelry-trade is again well represented 
on the directorate of this organization, 
which has conducted a very~active cam- 
paign in the- past’ year toward the better- 
ment of conditions in the down town busi- 
ness section of the city. Horace H. Allen, 
of Morgan &-Allen, has been elected: presi- 
dent; M. Van Vliet, of the Baldwin Jew- 
elry Co., second vice-president, and-W. D. 
Fennimore, president of the California Op- 
tical Co., whose term of office as president 
of the association has just expired, and 
John A. Hammersmith are on the board of 
directors for 1914. 





Pacific Coast Notes. 


Edward Hanson, formerly in business at 
Ocean Beach, Cal., is preparing to open a 
store in El Centro. 

L. T. Hoblit, pioneer jeweler and watch- 
maker in Holtville, Cal., has secured larger 
and more convenient quarters. 

Ira Stabler, Pomona, Cal., spent the 
past week in the Imperial Valley on a 
combined business and pleasure trip. 

A suit to test the constitutionality of the 
State optometry law was started in Han- 
ford, Cal., on Jan. 14, in habeas corpus 
proceedings, by a man who was arrested 
last month for alleged violation of the law 
which requires that practitioners of that 
profession shall hold a State certificate. 
He has been under $100 cash bail since his 
arrest. 

C. P. Shellburg, a jeweler with a little 
store in a barber shop’in:San Diego, Cal., 
was nearly asphyxiated the other day, 
when a rubber hose attached to a gas stove 
in a small rear room burst and allowed the 
gas to escape. When discovered Shell- 
burg was lying as if-dead, and it is said 
he owes his life to the prompt use of a 
pulmotor. 

W. H. Williams, Oroville, Cal., has as- 
signed his assets to L. L. Kahlert, repre- 
sensative of the National Jewelers Board 
of Trade. The merchandise is valued at 

$1,666, and the fixtures at $1,000. The lia- 
bilities for merchandise are reported to. be 
$2,840, and to a bank, $200. Mr. Williams 
was formerly in business in Marysville, 
Cal. In April, 1911, he purchased the inter- 
est of A. Howard, of the Howard Jewelry 
Co., and later acquired the interest of 
J. W. Parker. For a time he used 
the style of the Howard Jewelry Co., but 
has since been trading under his own name. 








Pacific Northwest. 





J. L. Coffey, Bellingham, Wash., is pre- 
paring to remove to Pt. Angeles, Wash. 

A voluntary petition in bankruptcy has 
been filed by the Coppernoll Jewelry Co., 
Eugene, Ore. 

R. C. Roberts has moved to a new loca- 
tion in Woodland, Wash., which is a great 
improvement over his old store. 

F. Friedlander, 310 Washington St., jew- 
eler in Portland, Ore., was convicted by a 
jury in the municipal court a few days ago 
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on a charge of deceptive advertising dur- 
ing the holiday season. Judge Stevenson 
imposed a fine of $50. 

L. C. Leadbetter, Anacortes, Wash., 
has secured new quarters and will move 
about Feb. 1. He plans to have the new 
place fitted up in first-class shape. 

A. Kaufmann has sold his business in 
Lakeview, Ore., to O. M. Gardner, city 
superintendent of schools, and C. A, 
White, who has been in the employ of Mr. 
Kaufmann. Mr. Kaufmann has been in 
rather poor health, and expects to spend 
the rest of the Winter in California. 

A newspaper served as a fire extinguish- 
er recently when sunlight, concentrated in 
a magnifying glass hung in the store of 
C. W. Goodman, 191 Morrison St., Port- 
land, Ore., became focused on’ a_back- 
ground of soft woodwork. Captain* Dal- 
ton, at fire headquarters, was notified, and 
when he arrived and saw the source of the 
smoke, he refused to allow the show win- 
dow to be broken. Calling for a newspa- 
per, he pasted the sheet over the window, 
thereby shutting out the sunlight. The 
smoke ceased and no alarm was sounded. 








Omaha. 





President T. L. Combs returned from a 
trip east last Friday. 

Wm. L. Strauss, of Strauss & Strauss, 
Newark, N. J., was calling on the trade 
last week. 

The C. B. Brown Co. will begin moving 
to its new location in the City National 
Bank building next week. 

The American Optical Co., Southbrige, 
Mass., will give an illustrated lecture with 
pictures, showing a trip through its fac- 
tory, at the convention which will be held 
here next month. The Empress Theater 
has been engaged for one night for this 
purpose. 

These were the out-of-town jewelers in 
Omaha last week: C. S. Clinton, North 
Platte, Nebr.; H. G. Anderson, Tremont, 
Nebr.; L. H. Robinson, Stuart, Nebr.; P. 
W. Folsom, Ashland, Nebr.; S. P. Beale, 
Sidney, Ia., and J. G. Beste, Hartington, 
Nebr. 

C. S.- Clinton, president, and Ed. B. 
Fauske, secretary, of the Nebraska Retail 
Jewelers’ Association, were in Omaha last 
Monday for the purpose of arranging a 
program for the jewelers’ and opticians’ 
convention, to be held in this city Feb. 16, 
17 and 18. The opticians’ convention will 
convene Monday and end Tuesday noon. 
The jewelers’ meeting will begin Tuesday 
at 1 p. m. and end Wednesday evening. On 
Tuesday evening a joint banquet will take 
place. Secretary Fauske has received a let- 
ter from National Secretary A. W. Ander- 
son, who will deliver an address on “Busi- 
ness and Association.” The Elgin factory 

motion pictures will be exhibited daily. 








Robert J: Kalligan and Daniel J. Mc- 
Gettigan have purchased from Joseph H. 
Schmitt the latter’s third interest in the 
Buffalo Cut Glass Co. The plant is lo- 
cated on Exchange PIl., Batavia, N. Y. 
Mr. Schmitt has been associated with the 
company since it was started several years 
ago. He has not perfected any business 
plans for the future. 
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Los Angeles. 

R. E. Lomax will soon open a new 
branch office at 329 W. 7th St. 

The stock of J. H. Crandall has been 
attached. The liabilities are reported to 
be $7,990, 

Joseph Rittigstein has consolidated his 
stores, and now has one store, at 500 S. 
Broadway. It extends through to 5th St. 

G. A. Hambright, of the Hambright & 
Walsh Co., recently spent a few days in 
San Bernardino on a business and pleasure 
trip. 

G, A. Brock, president of Brock & Co., 
has been appointed by the Chamber of 
Commerce to the important position of 
chairman of the committee on boulevards. 
parks and roads. 

Charles P. Snell, manager of the optical 
department of the E, W. Reynolds Co., has 
been confined to his home since early in 
January with a severe cold and an attack 
of rheumatism. He is reported to be 
slowly improving in health. 

W. B. Kelly, 555 S. Broadway, has re- 
turned from 10 days spent at Arrowhead 
Hot Springs. Mrs. Kelly accompanied 
him. In February Mr. Kelly expects to 
make a trip to New York and other eastern 
markets, being absent about a month. 

E. Bastheim, of the E. Bastheim Co., 
will leave soon for New York and other 
eastern diamond markets. He expects to 
be away abaut a month. The traveling 
representatives of this company will start 
out on the road about the end of January. 

The Hambright & Walsh Co. is now 
occupying new quarters at 745 S. Broad- 
way. The concern has large, airy rooms 
on the fourth floor, fitted with handsome 
wall cases and showcases. L. H. Driver 
will start out on the road for the company 
in the near future. 

3y his will the late J. C. Fleming, hus- 
band of Mrs. Emma C. Fleming, 322 W. 
6th St., left all his property to his rela- 
tives, but a friendly compromise has been 
effected and Mrs. Fleming will receive a 
share of the property without the neces- 
sity of a contest in the courts. 

W. S. Matsuo. a prominent Japanese 
jeweler on W. 7th St., has left for a five- 
months’ trip to Japan. He leaves with the 
firm conviction that upon his return home 
conditions in southern California will be 
very prosperous. Mr. Matsuo makes a trip 
to Japan about every 15 months. 

Out-of-town jewelers who have been in 
this city recently include the following: 
A. H. Dauchy, San Diego; B. Hartfield, 
Anaheim; J. A. Russell, Brea; J. F. Reed, 
Santa Monica; F. W. Siefkes, San Jacinto; 
A. J. Schneider, Arlington; W. \C. Guerth, 
Redlands; W. S. Eldridge, San Diego, and 
G. G. Hollowell, Santa Monica. 

Joseph Rittigstein’s store on S. Broad- 
way was recently the scene of an attempted 
burglary. In this case the thief used a 
brick wrapped in a handkerchief to break 
the window, but did not succeed in getting 
anything. He was caught very soon after- 
ward hy officers of the Merchants’ Fire 
Dispatch and is now in jail. The officers 
say that this is not his first offense. 

The E. C. Fleming Co., 322 W. 6th St., 
was the victim of a burglary a few nights 
ago. One of the show windows was 


smashed by a stone wrapped in newspapers 
and rings and other goods to the value of 
$300 were stolen, The breaking of the 
glass set off an automatic burglar alarm, 
and within two minutes representatives of 
the A. D. T. Co. were on the scene, but 
the burglar had escaped, and so far as 
known no trace of him has been found. 
Mrs. Fleming was roused from sleep at 1 
o’clock in the morning and hastened to the 
store. She did not kave her show windows 
insured and has no hope of ever recover- 
ing the goods stolen. 








Toledo. 


Sime Berson, of B. H. Berson & Co., has 
returned from a trip through New York 
State. 

K. R. Irwin, with Wm. I. Rosenfeld, 
New York, was in the city the past week 
before starting on his western trip. 

The Conklin Pen Co. reports big sales 
thus far during 1914. Thirty salesmen are 
now representing this company on the road. 

Norman E. Hascall, secretary and man- 
ager of the J. J. Freeman Co., is in the 
east on a buying trip. While in New York 
he attended the Jeweltrs’ 24-Karat Club 
banquet. 

C. H. Haas, for a long time represent- 
ative of the Hull Bros. Co., umbrella 
manufacturer, has been promoted to the 
position of assistant sales manager. He 
will be succeeded as Ohio representative by 
J. H. Hughes. 

The Toledo police were asked on Friday 
to try to locate a young man who snatched 
three rings, one valued at $1,500, from a 
jewelry store in Hillsdale, Mich. and 
caught a train for this city. The man en- 
tered the store on the pretense of looking 
at diamond rings. 

B. Wartell, formerly at 1318 Calhoun 
St., Fort Wayne, Ind., is located in his 
new store at No. 928 on the same street. 
The fixtures throughout are modern and 
the plate-glass front is one of the finest in 
the city. As an initial window exhibit Mr. 
Wartell used a showy collection of dia- 
mond-set jewelry. 

The Swigart Watch & Optical Co. re- 
ports a steady gain in the after-holiday 
business. .The concern’s salesmen left the 
city Monday. They are: J. Yingling, E. 
Doenitz and H. Hurlbut, in the jewelry 
department, and M. Oswald and H. Haber- 
stock, in the optical department. W. Hill 
has left the company for a position with 
the Foreign Export Magazine in New 
York. : 








I. M. Ackerman, who for the past 12 
years has conducted a jewelry and loan 
business at Pueblo, Colo., has sold his in- 
terests to Julius Berger and Adolph Stark. 
Mr. Ackerman retains his property inter- 
ests in Pueblo, but has made no plans for 
the future. He will leave soon on a short 
trip to Los Angeles and other southern 
California cities. Mr. Berger was for- 
merly engaged in the clothing business in 
Pueblo, but left about a year ago to live 
in New York. He was not satisfied with 
the change and a few months ago returned 
to Pueblo. Mr. Stark has been a resident 
of Pueblo for some time. 
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Cincinnati. 





Milford Fox, of the Gustave Fox Co. 
returned last week from St. Louis. 

Sig Strauss, of Lindenberg & Strauss, 
is traveling in the south. A. E. Schaar is 
also in the south. 

Ezra Kendall, of Richter & Phillips, is in 
Ohio and Henry Gabe is traveling in North 
and South Carolina. 

D. Rosenbaum, manager of the American 
Jewelry Co., located in the Emery Arcade, 
is taking a trip to Kentucky this week. 

William Kranz, of Gebhardt Bros., left 
Monday for Indiana, Illinois, Nebraska, 
Iowa and Kansas, to be gone a month, 

Clarence Loeb, of Herman & Loeb, was 
re-elected captain of the Ohio Boat Club 
at the banquet at the Orpheum last Satur- 
day night. 

Mr. and Mrs. Cecil Litschert, Winches- 
ter, Ind., passed through this city last week 
on their honeymoon. Mr. Litschert is the 
son of R. J. Litschert, a Winchester jew- 
eler. 

H. J. Von Unruh, formerly with the 
E. & J. Swigart 'Co., who had the misfor- 
tune to fall and break his leg several weeks 
ago, is steadily improving and will be out 
shortly. 

N. Hahn, of Cohn, Hahn & Neustedt, 
was in the city iast week to stock up and 
left again for the west. A. Cohn has gone 
south and Mr. Neusted has gone to the 
middle west. 

C. B. Brown, Omaha, Nebr.; the Har- 
rington Co., and the Bancroft Bros. Co., 
Columbus, O., are forced to move, as the 
buildings.in which they are situated are to 
be torn down. 

Mr. and Mrs. Mose Schwab went to 
Indianapolis last week to attend the wed- 
ding of a niece. Mr. Schwab returned 
home, but Mrs. Schwab stopped for a visit 
with relatives in La Fayette, Ind. 

The stockholders of the Rockwood Pot- 
tery met Friday and elected F. S. Gest 
president. He succeeds William Watts 
Taylor, who died in December. John Dee 
Wareham was elected vice-president, to 
succeed Mr. Gest. 

E. F. Hill, of the Klein Bros. Co., started 
Monday for a trip in the northwest, and 
FE. A. Frommeyer for Indiana and the mid- 
dle west. The concern will be established 
in new quarters on the ninth floor of the 
Andrews building on Feb. 2. 

.H. I. Jacobson is representing his firm, 
A. & J. Plaut, in the south. Charles Glass 
is also in the south and Joseph Rosenbaum 
in the southwest. William Blakely leaves 
this week for Texas. Louis May has 
moved into his new Colonial home in 
South Norwood. 

Among the visitors lately to Cincinnati 
were: O. B. Marvin, Findlay, O.; H. J. 
Cook, Knoxville, Tenn.; A. J. Eisenhauer, 
Huntington, Ind.; C. A. Gossard, Washing- 
ton Court House; Heber Rowe, Wash- 
ington Court House; J. W. Jones, Mt. 
Sterling, .Ky.; Charles Reese, Omaha, 
Nebr.; F. A. Schweeting, Oxford, O.; Ed. 
Morrow, Lancaster, O.; Horace Tuller, 
‘Columbus, O.; Charles Sieglitz, Vevay, 
Ind.; E. D. Cauinne, Delaware, O.; Frank 
Fullilove, Owenton, Ky.; Edward Mueller, 
Hamilton, O.; Andrew Aman, Dayton, O., 
and Clay Henry, Ironton, O. 
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San Franciscvu. 





W. E. White has closed his store in Dos 
Palos, Cal., and moved his stock to his 
home. 

Walter Green, of Carrau & Green, is ex- 
pected home next week from his semi-an- 
nual European diamond purchasing trip. 

Jas. Blythe, manufacturers’ agent, has 
just returned to headquarters after a suc- 
cessful trip in the southern part of the 
State. 

Alfred H. Bullion, manufacturers’ agent, 
left last week to call on the trade in the 
northwest after spending several weeks in 
town. 

Jos. H. Kael, watchmaker and engraver, 
is no longer located with Samuel Koshers, 
manufacturer, in room 302 of the Kamm 
building. 

The Crown Jewelry Co., composed of P. 
J. Dolph and A. Levy, has published notice 
of sale of stock and fixtures in room 327, 
Pacific building, to J. Coplin. 

S. H. Friend, diamond merchant, has 
postponed his trip to Europe until the lat- 
ter part of March, and plans to make it a 
combined business and pleasure trip. 

M. Cohen, formerly traveler for the dis- 
solved firm of Lehrberger & Armer, and 
more recently with the Alphonse Judis Co., 
on Feb. 1 will accept a position with Wolf 
Bros. 

The store at 147 Geary St., which is to 
be the future home of John Robbins, lo- 
cated now at 129 Geary St., will be vacated 
on Feb. 1, and Mr. Robbins will move his 
stock immediately. 

J. H. Spiro, who is in business in the 
Mutual Bank building, will leave for New 
York shortly on a purchasing trip. He is 
taking larger quarters on the fourth floor 
of the same building. 

Planning to retire from the Oakland 
field, the United Import & Mfg. Co. has 
announced that its entire Oakland stock is 
to be sold at auction at the company’s re- 
tail store at 1204 Washington St. 

Sam Kuhn has resigned his position with 
the Alphonse Judis Co., and on Feb. 1 will 
join the force of S. Wurkheim, who is now 
comfortably settled in his new location on 
the fifth floor of the Kamm building. 

The California Optical Co. received 
word from W. D. Fennimore, its president, 
a few days ago, who left early in the 
month for an extended European trip, that 
he and Mrs. Fennimore are at present en- 
joying themselves in Cairo, Egypt. 

Among the out-of-town jewelers to call 
on the local trade in the past week were: 
A. Connard, Taft; D. Glickman, Santa 
Rosa; L. Koberg, Healdsburg; M. Saier, 
Fresno; A. Zemansky, Sacramento; W. C. 
Stairs, Concord, and T. F. Sourriseau, San 
Jose. 

The contracts have been let for the en- 
largement of the store of the H. Morton 
Co., 1173 Broadway, in Oakland, and 
the work will be rushed to completion. Be- 
sides enlargement the plans call for ex- 
tensive improvements in the way of in- 
terior fixtures. 

J. H. Merrill made a few changes in his 
lines the first of the year, and is now act- 
ing as Coast representative of Wm. A. 
Rogers. He expects all his new samples in 
by the end of the month and will then 
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leave immediately for the southern part of 
the. State, after which he will return to 
headquarters before leaving on his regular 
long trip to Denver and the northwest. 
Election of officers for the Down Town 


“Association took place a few days ago, and 


the: jewelry trade is again well represented 
on the directorate of this organization, 
which has conducted a very~active cam- 
paign in the past year toward the better- 
ment of conditions in the down town busi- 
ness section of the city. Horace H. Allen, 
of Morgan-&-Allen, has been elected presi- 
dent; M. Van Vliet, of the Baldwin Jew- 
elry Co., second vice-president, and-W. D. 
Fennimore, president of the California Op- 
tical Co., whose term of office as president 
of the association has just expired, and 
John A. Hammersmith are on the board of 
directors for 1914. 








Pacific Coast Notes. 


Edward Hanson, formerly in business at 
Ocean Beach, Cal., is preparing to open a 
store in El Centro. 

L. T. Hoblit, pioneer jeweler and watch- 
maker in Holtville, Cal., has secured larger 
and more convenient quarters. 

Ira Stabler, Pomona, Cal., spent the 
past week in the Imperial Valley on a 
combined business and pleasure trip. 

A suit to test the constitutionality of the 
State optometry law was started in Han- 
ford, Cal., on Jan. 14, in habeas corpus 
proceedings, by a man who was arrested 
last month for alleged violation of the law 
which requires that practitioners of that 
profession shall hold a State certificate. 
He has been under $100 cash bail since his 
arrest. 

C. P. Sheliburg, a jeweler with a little 
store in a barber shop:in:San Diego, Cal., 
was nearly asphyxiated the other day, 
when a rubber hose attached to a gas stove 
in a small rear room burst and allowed the 
gas to escape. When discovered Shell- 
burg was lying. as if-dead, and it is said 
he owes his life to the prompt use of a 
pulmotor. 

W. H. Williams, Oroville, Cal., has as- 
signed his assets to L. L. Kahlert, repre- 
sensative of the National Jewelers Board 
of Trade. The merchandise is valued at 
$1,666, and the fixtures at $1,000. The lia- 
bilities for merchandise are reported to. be 
$2,840, and to a bank, $200. Mr. Williams 
was formerly in business in Marysville, 
Cal. In April, 1911, he purchased the inter- 
est of A. Howard, of the Howard Jewelry 
Co., and later acquired the interest of 
J. W. Parker. For a time he used 
the style of the Howard Jewelry Co., but 
has since been trading under his own name. 








Pacific Northwest. 





J. L. Coffey, Bellingham, Wash., is pre- 
paring to remove to Pt. Angeles, Wash. 

A voluntary petition in bankruptcy has 
been filed by the Coppernoll Jewelry Co., 
Eugene, Ore. 

R. C. Roberts has moved to a new loca- 


tion in Woodland, Wash., which is a great 


improvement over his old store. 

F. Friedlander; 310 Washington St., jew- 
eler in Portland, Ore., was convicted by a 
jury in the municipal court a few days ago 
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on a charge of deceptive advertising dur- 
ing the holiday season. Judge Stevenson 
imposed a fine of $50. 

L. C. Leadbetter, Anacortes, Wash., 
has secured new quarters and will move 
about Feb. 1. He plans to have the new 
place fitted up in first-class shape. 

A. Kaufmann has sold his business in 
Lakeview, Ore., to O. M. Gardner, city 
superintendent of schools, and C. A. 
White, who has been in the employ of Mr, 
Kaufmann. Mr. Kaufmann has been in 
rather poor health, and expects to spend 
the rest of the Winter in California. 

A newspaper served as a fire extinguish- 
er recently when sunlight, concentrated in 
a magnifying glass hung in the store of 
C. W. Goodman, 191 Morrison St., Port- 
land, Ore., became focused on’ a .back- 
ground of soft woodwork. Captain* Dal- 
ten, at fire headquarters, was notified, and 
when he arrived and saw the source of the 
smoke, he refused to allow the show win- 
dow to be broken. Calling for a newspa- 
per, he pasted the sheet over the window, 
thereby shutting out the sunlight. The 
smoke ceased and no alarm was sounded. 








Omaha. 





President T. L. Combs returned from a 
trip east last Friday. 

Wm. L. Strauss, of Strauss & Strauss, 
Newark, N. J., was calling on the trade 
last week. 

The C. B. Brown Co. will begin moving 
to its new location in the City National 
Bank building next week. 

The American Optical Co., Southbrige, 
Mass., will give an illustrated lecture with 
pictures, showing a trip through its fac- 
tory, at the convention which will be held 
here next month. The Empress Theater 
has been engaged for one night for this 
purpose. 

These were the out-of-town jewelers in 
Omaha last week: C. S. Clinton, North 
Platte, Nebr.; H. G. Anderson, Tremont, 
Nebr.; L. H. Robinson, Stuart, Nebr.; P. 
W. Folsom, Ashland, Nebr.; S. P. Beale, 
Sidney, Ia., and J. G. Beste, Hartington, 
Nebr. 

C. S.- Clinton, president, and Ed. B. 
Fauske, secretary, of the Nebraska Retail 
Jewelers’ Association, were in Omaha last 
Monday for the purpose of arranging a 
program for the jewelers’ and opticians” 
convention, to be held in this city Feb. 16, 
17 and 18. The opticians’ convention will 
convene Monday and end Tuesday noon. 
The jewelers’ meeting will begin Tuesday 
at 1 p. m. and end Wednesday evening. On 
Tuesday evening a joint banquet will take 
place. Secretary Fauske has received a let- 
ter from National Secretary A. W. Ander- 
son, who will deliver an address on “Busi- 
ness and Association.” The Elgin factory 
motion pictures will be exhibited daily. 








Robert J. Kalligan and Daniel J. Mc- 
Gettigan have purchased from Joseph H. 
Schmitt the latter’s third interest in the 
Buffalo Cut Glass Co. The plant is lo- 
cated on Exchange Pl., Batavia, N. Y. 
Mr. Schmitt has been associated with the 
company since it was started several years 
ago. He has not perfected any business 
plans for the future. 
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Los Angeles. 


R. E. Lomax will soon open a new 
branch office at 329 W. 7th St. 

The stock of J. H. Crandall has been 
attached. The liabilities are reported to 
be $7,990. 

Joseph Rittigstein has consolidated his 
stores, and now has one store, at 500 S. 
Broadway. It extends through to 5th St. 

G. A. Hambright, of the Hambright & 
Walsh Co., recently spent a few days in 
San Bernardino on a business and pleasure 
trip. 

G, A. Brock, president of Brock & Co., 
has been appointed by the Chamber of 
Commerce to the important position of 
chairman of the committee on boulevards, 
parks and roads. 

Charles P. Snell, manager of the optical 
department of the E. W. Reynolds Co., has 
been confined to his home since early in 
January with a severe cold and an attack 
of rheumatism. He is reported to be 
slowly improving in health. 

W. B. Kelly, 555 S. Broadway, has re- 
turned from 10 days spent at Arrowhead 
Hot Springs. Mrs. Kelly accompanied 
him. In February Mr. Kelly expects to 
make a trip to New York and other eastern 
markets, being absent about a month. 

E, Bastheim, of the E. Bastheim Co., 
will leave soon for New York and other 
eastern diamond markets. He expects to 
be away about a month. The traveling 
representatives of this company will start 
out on the road about the end of January. 

The Hambright & Walsh Co. is now 
occupying new quarters at 745 S. Broad- 
way. The concern has large, airy rooms 
on the fourth floor, fitted with handsome 
wall cases and showcases. L. H. Driver 
will start out on the road for the company 
in the near future. 

By his will the late J. C. Fleming, hus- 
band of Mrs. Emma C. Fleming, 322 W. 
6th St., left all his property to his rela- 
tives, but a friendly compromise has been 
effected and Mrs. Fleming will receive a 
share of the property without the neces- 
sity of a contest in the courts. 

W. S. Matsuo. a prominent Japunese 
jeweler on W. 7th St., has left for a five- 
months’ trip to Japan. He leaves with the 
firm conviction that upon his return home 
conditions in southern California will be 
very prosperous. Mr. Matsuo makes a trip 
to Japan about every 15 months. 

Out-of-town jewelers who have been in 
this city recently include the following: 
A. H. Dauchy, San Diego; B. Hartfield, 
Anaheim; J. A. Russell, Brea; J. F. Reed, 
Santa Monica; F. W. Siefkes, San Jacinto; 
A. J. Schneider, Arlington; W. iC. Guerth, 
Redlands; W. S. Eldridge, San Diego, and 
G. G. Hollowell, Santa Monica. 

Joseph Rittigstein’s store on S. Broad- 
way was recently the scene of an attempted 
burglary. In this case the thief used a 
brick wrapped in a handkerchief to break 
the window, but did not succeed in getting 
anything. He was caught very soon after- 
ward hy officers of the Merchants’ Fire 
Dispatch and is now in jail. The officers 
say that this is not his first offense. 

The E. C. Fleming Co., 322 W. 6th St., 
was the victim of a burglary a few nights 
ago. One of the show windows was 


smashed by a stone wrapped in newspapers 
and rings and other goods to the value of 
$300 were stolen, The breaking of the 
glass set off an automatic burglar alarm, 
and within two minutes representatives of 
the A. D. T. Co. were on the scene, but 
the burglar had escaped, and so far as 
known no trace of him has been found. 
Mrs. Fleming was roused from sleep at 1 
o’clock in the morning and hastened to the 
store. She did not have her show windows 
insured and has ro hope of ever recover- 
ing the goods stolen. 








Toledo. 


Sime Berson, of B. H. Berson & Co., has 
returned from a trip through New York 
State. 

K. R. Irwin, with Wm. I. Rosenfeld, 
New York, was in the city the past week 
before starting on his western trip. 

The Conklin Pen Co. reports big sales 
thus far during 1914. Thirty salesmen are 
now representing this company on the road. 

Norman E. Hascall, secretary and man- 
ager of the J. J. Freeman Co., is in the 
east on a buying trip. While in New York 
he attended the Jeweltrs’ 24-Karat Club 
banquet. 

C. H. Haas, for a long time represent- 
ative of the Hull Bros. Co., umbrella 
manufacturer, has been promoted to the 
position of assistant sales manager. He 
will be succeeded as Ohio representative by 
J. H. Hughes. 

The Toledo police were asked on Friday 
to try to locate a young man who snatched 
three rings, one valued at $1,500, from a 
jewelry store in Hillsdale, Mich. and 
caught a train for this city. The man en- 
tered the store on the pretense of looking 
at diamond rings. 

B. Wartell, formerly at 1318 Calhoun 
St., Fort Wayne, Ind., is located in his 
new store at No. 928 on the same street. 
The fixtures throughout are modern and 
the plate-glass front is one of the finest in 
the city. As an initial window exhibit Mr. 
Wartell used a showy collection of dia- 
mond-set jewelry. 

The Swigart Watch & Optical Co. re- 
ports a steady gain in the after-holiday 
business. -The concern’s salesmen left the 
city Monday. They are: J. Yingling, E. 
Doenitz and H. Hurlbut, in the jewelry 
department, and M. Oswald and H. Haber- 
stock, in the optical department. W. Hill 
has left the company for a position with 
the Foreign Export Magazine in New 
York. ; 








I. M. Ackerman, who for the past 12 
years has conducted a jewelry and loan 
business at Pueblo, Colo., has sold his in- 
terests to Julius Berger and Adolph Stark. 
Mr. Ackerman retains his property inter- 
ests in Pueblo, but has made no plans for 
the future. He will leave soon on a short 
trip to Los Angeles and other southern 
California cities. Mr. Berger was for- 
merly engaged in the clothing business in 
Pueblo, but left about a year ago to live 
in New York. He was not satisfied with 
the change and a few months ago returned 
to Pueblo. Mr. Stark has been a resident 
of Pueblo for some time. 
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Cincinnati. 





Milford Fox, of the Gustave Fox Co. 
returned last week from St. Louis. 

Sig Strauss, of Lindenberg & Strauss, 
is traveling in the south. A. E. Schaar is 
also in the south. 

Ezra Kendall, of Richter & Phillips, is in 
Ohio and Henry Gabe is traveling in North 
and South Carolina. 

D. Rosenbaum, manager of the American 
Jeweiry Co., located in the Emery Arcade, 
is taking a trip to Kentucky this week. 

William Kranz, of Gebhardt Bros., left 
Monday for Indiana, Illinois, Nebraska, 
Iowa and Kansas, to be gone a month, 

Clarence Loeb, of Herman & Loeb, was 
re-elected captain of the Ohio Boat Club 
at the banquet at the Orpheum last Satur- 
day night. 

Mr. and Mrs. Cecil Litschert, Winches- 
ter, Ind., passed through this city last week 
on their honeymoon. Mr. Litschert is the 
son of R. J. Litschert, a Winchester jew- 
eler. 

H. J. Von Unruh, formerly with the 
E. & J. Swigart 'Co., who had the misfor- 
tune to fall and break his leg several weeks 
ago, is steadily improving and will be out 
shortly. 

N. Hahn, of Cohn, Hahn & Neustedt, 
was in the city iast week to stock up and 
left again for the west. A. Cohn has gone 
south and Mr. Neusted has gone to the 
middle west. 

C. B. Brown, Omaha, Nebr.; the Har- 
rington Co., and the Bancroft Bros. Co., 
Columbus, O., are forced to move, as the 
buildings.in which they are situated are to 
be torn down. 

Mr. and Mrs. Mose Schwab went to 
Indianapolis last week to attend the wed- 
ding of a niece. Mr. Schwab returned 
home, but Mrs. Schwab stopped for a visit 
with relatives in La Fayette, Ind. 

The stockholders of the Rockwood Pot- 
tery met Friday and elected F. S. Gest 
president. He succeeds William Watts 
Taylor, who died in December. John Dee 
Wareham was elected vice-president, to 
succeed Mr. Gest. 

E. F. Hill, of the Klein Bros. Co., started 
Monday for a trip in the northwest, and 
FE, A. Frommeyer for Indiana and the mid- 
dle west. The concern will be established 
in new quarters on the ninth floor of the 
Andrews building on Feb. 2. 

.H. I. Jacobson is representing his firm, 
A. & J. Plaut, in the south. Charles Glass 
is also in the south and Joseph Rosenbaum 
in the southwest. William Blakely leaves 
this week for Texas. Louis May has 
moved into his new Colonial home in 
South Norwood. 

Among the visitors lately to Cincinnati 
were: O. B. Marvin, Findlay, O.; H. J. 
Cook, Knoxville, Tenn.; A. J. Eisenhauer, 
Huntington, Ind.; C. A. Gossard, Washing- 
ton ‘Court House; Heber Rowe, Wash- 
ington Court House; J. W. Jones, Mt. 
Sterling, .Ky.; Charles Reese, Omaha, 
Nebr.; F. A. Schweeting, Oxford, O.; Ed. 
Morrow, Lancaster, O.; Horace Tuller, 
‘Columbus, O.; Charles Sieglitz, Vevay, 
Ind.; E. D. Cauinne, Delaware, O.; Frank 
Fullilove, Owenton, Ky.; Edward Mueller, 
Hamilton, O.; Andrew Aman, Dayton, O., 
and Clay Henry, Ironton, O. 
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SIMMONS WALDEMARS 





natin ———— 


Universally acknowledged to be 
the most popular chain for men 


Simmons Waldemars have been popularized through- Waldemar chains are fourteen inches over all, run from 
out the length and breadth of the country by our na- pocket to pocket, and have a SIMMONS swivel on one 
tional co-operative advertising. They are conceded, end and a spring ring on the other. “SIMMONS” 
by the men who set the styles in every large city of the stamped on the swivel guarantees superiority in quality, 
country, to be the most popular and stylish chain a man design and finish. Anticipate your customers’ demands 


can wear. and order SIMMONS WALDEMARS now. 


R. F. SIMMONS CO.,. Main Qlfice and Works: Attleboro, Mass. 


Sales Offices: 9 Maiden Lane, New York; 105 Wabash Ave., Chicago; 95-97 King St., E., Toronto 






































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuer 
Jeweters’ Circutar-WEEKLY regarding any ad- 
vantageous device or plan which they are utilizing 
in connection with their business. 























































Talks Terse and Timely. 




















Business Hints and Reminders for the Busy Jeweler. 
































EALERS who complain most loudly 
about keen competition forget that 
very often competition is the spur that 
urges their business onward. If there were 
no competition merchants would not have 
to be enterprising, sharp witted and always 
on the alert for new methods of enlivening 
business. 

A dealer in a western city with a com- 
paratively small store during the month of 
December did a_business of $45,000. This 
man started five years ago in the face of 
what would seem to many insurmountable 
obstacles. The store which he rented was 
not especially attractive and he was located 
on a side street away from the recognized 
business thoroughfare. He was no sleeper, 
however, and turned the lemons which he 
got into lemonade by ingenious methods 
of advertising and merchandising. He used 
the newspapers, post cards, folders, book- 
lets and street cars. This storekeeper’s 
knowledge of human nature and natural 
gift of homely philosophy was an impor- 
tant factor in upbuilding his business. 

His cards in the street cars attracted 
much attention. A well-known avenue in 
his city had earned a reputation as the 
jewelry and general business center, so that 
he had considerable difficulty in alluring 
the public away from that thoroughfare 
into his store on a side street. Here is 
what he said in one of his street car cards: 

“You cannot tell how far a suitcase has 
traveled by the labels. ——— Ave. on 
a jewelry box does not fool as many people 
as it used to—My prices are eye-openers.” 

There is an intimate touch of human 
nature in another card reading: 

“Too many fellows falling in love first 
and expzrimenting with work afterward— 
Marry the man who wears a — dia- 
mond. He’s a money saver.” 

The avenue above referred to undoubt- 
edly harrassed this dealer considerably, as 
evinced by the text on a card reading: 

“Blank Ave. jewelers can’t see my square 
deal prices. My customers can’t see Blank 
Ave. jewelers’. That seems fair.” 

This jeweler wisely uses the investment 
argument in advertising his diamonds. He 
did it in the street cars like this: 

“If you are going to save up for a rainy 





day, don't wait until it sprinkles. Start 
buying a diamond to-morrow.” 

An optical department forms part of the 
establishment of this dealer, and he has 
built this up to no small proportions by 
equally clever methods. One of the street 
car cards advertising the optical depart- 
ment reads: 

“Save the pieces when you break your 
glasses—'phone Main 1234—I1'll send ‘Will- 
iam’ right up—grind new lenses in my own 
eslablishment. ‘William’ back in an hour 
with new glasses and with change for a 
dollar.” 

The whole public in his. city started talk- 
ing about him because of his unusual ad- 
vertising methods, in which he ofttimes 
injected a personal touch as follows: 

“Most jewelers think I’m crazy, and my 
wife says they’re right—I don’t need brains 
to give people a square deal. That's the 
reason I’m doing a big business.” 

* ok * 

Don’t keep any old stock on_ hand. 
\fter the holiday rush is a good time 
for a clearance sale. This is a legitimate 
reason for conducting a sale, if the con- 
duct of sales is not against your policy. 
You will probably not approve-of them if 
you have a high-class trade; but if your 
patronage includes everyone and _ every- 
body, you will probably be in favor of con- 
ducting such a sale. Don’t keep out-of- 
style patterns. 

Advertise the sale in your local paper 
for about a week in advance. Use space 
generously, five inches, double column, at 
least. Let your show window also tell the 
public what is going on. The show win- 
dow will actually show the passers-by what 
you have to sell, while the advertising will 
tell them about it. Let your advertising be 
unexaggerated. It is better to take a small 
loss right now than a bigger one later on. 

Remember that your interest on your in- 
vestment will figure up fairly high and add 
to your cost of doing business. The jew- 
eler who clings to his old merchandise and 
allows the dust and tarnish to accumulate 
on it forgets that it is becoming more 
worthless every day he holds it in his pos- 
session. 

The keen merchant will know when it is 





safe to take a loss. Dead stock forces a 
merchant to do some worrying and scurry- 
ing when his bills become due. 

* * * 

The man who doesn’t advertise is the 
man who suffers when hard times come. 
He is the one who finds the greatest 
difficulty in getting any kind of business 
at all. Experienced storekeepers have 
learned that during any financial stress is 
really the time to keep up advertising. 
There should be no surcease at that time. 
The spirit of optimism is contageous and 
the prudent business man will allow this 
to pervade his announcements at all times. 
We all know that there is no time when 
a patient needs cheering up and bright, 
hopeful surroundings more than when he is 
in a depressed state of mind, and so op- 
timistic advertising keeps up the public’s 
confidence. 

Of course advertising is not the only im- 
portant factor in business, but it can be 
used on the occasion mentioned with won- 
derful efficacy. The man who stops adver- 
tising during any time of depression allows 
readers to infer that his business is suffer- 
ing more perhaps than it really is, and 
everyone knows that this is not a desirable 
impression to give the public. 

The business that wears the _ bright, 
cheerful, sunny smile is the business that 
gets the money. 

x * * 

Storekeepers are often much annoyed 
during the Winter time by the accumu- 
lation of frost on windows. A consider- 
able number of suggestions have been 
published in this department from time to 
time to overcome this annoyance. In every 
case it should be remembered that the spe- 
cific cause should be studied. It is a well- 
known theory that cold dry air allowed 
to circulate freely in the display window 
will prevent the moisture from condensing 
on the glass surface and forming frost. 
A great many things must be taken into 
consideration, however, before successful 
results can be accomplished. 

The show windows should be inclosed 
from the store proper and these should be 
made airtight. It is also well to have the 
floor, ceiling and partition double, with 
paper in the intervening space. The air 
from the outside must enter the window 
near the edges and on the surface of the 
glass so that the circulation is greatest on 
the glass itself. The moisture w‘" be rap- 
idly absorbed by air entering the windows 
if enough dry air is admitted. 

Cold air in the show window does not 
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Retail 2 for 25c. " 


FREE :—Uur Exclusive Patented Beautiful Collar Button Display 


Cabinets with BACK-RACK COLLAR BUTTO 


Write Us for Illustrated Booklet of 


Cabinets. Mention Your Jobber’s Name. 


Back» Rack Collar Button Co., Makers }} 
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Your Largest Profits 
on the Investment 


are made on your 


special Orders and Repairs 


Send them to us. 
We guarantee you 
the Right Service. 








Fred. Blauer & Co. 


8 North State St., Chicago, Ill. 
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WALTHAM 
Hall Clocks 








DUALITY counts for 

more ina fine 
clock than most any 
other article in the 
jewelry trade. 

We have the finest 
line of Hall Clocks, 
Regulators, Marble 
Clocks, and Willard 
Banjo Clocks that can 


be procured. 


Catalogue upon re- 
quest. 





Waltham Clock Co. 


Waltham, Mass. 














Valuable Optical Books 


BETINOSCOPY. By Thorington. Carefully revised. 


Illustrated. Price, $1.00. 

REFRACTION, THE NATURE AND CONSE- 
QUENCES OF ANOMALIES OF. By Donders. 
With portrait and illustrations. Price, Malt 
Morocco, $1.25. 











The Optical Publishing Company | 


11 JOHN STREET NEW YORK 




















High Grade Balances 


For Diamonds and Jewelry 
Also 


VOLAND’S NEW METRIC 
CARAT WEIGHTS 
Send for Catalogue. 
VOULCAND & SONS 


Estab. 1888 New Rochelle, N.Y. — Tel. 1192 New Rochelle 














OTTO BUCHHOLZ 
eee 


1170 Broadway 
NEW YORK 
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Storekeeping Department. 








mecessarily mean dry air. It has been ob- 
served during the Autumn season that 
when a display window is filled with cold, 
damp air above freezing, and a sudden fall 
of temperature strikes the glass, the moist 
air within the window will frost before 
¢he outside air fas time to enter and by 
circulation will take up this moisture. 

At continued cold the frost will dis- 
appear and the windows will remain clear. 
ee 

One firm in Fresno, Cal., advertised 
an a space of four inches, single column, 
a package of silverware containing six 
‘knives, six forks, six tablespoons, six tea- 
spoons, one sugar spoon and one butter 
knife for $4.25. The announcement brought 
excellent results. The advertisement read 
as_ follows: “A Good Bargain in Our 
Windows—We are showing this week an 
original package of 26 pieces of flat, ware, 
heavily plated silver over nickel; price, 
$4.25 per package. Both practical and 
cheap.” in the body of the ad the num- 
ber of pieces of each kind of flat ware 
was enumerated. This specific form of 
advertising 1s mast advisable and generally 
proves effective. Prices must be right, 
however, and the quality should be satis- 
factory in every way. 

 - a. 

A retailer in a western city some time 
ago conducted what he designated as a 
“Dollar Window,” consisting of a number 
of odds and ends attractively displayed 
and priced at $1. The collection of bar- 
gains included vanity cases, silver thimbles, 
bracelets, ladies’ fancy combs, alarm clocks, 
coat chains, neck chains, gold tiepins, hat- 
pins, small pieces of cut glass, veil and 
barpins, brooches, German silver coin 
purses, men’s cuff buttons and tie sets. 
This sale was advertised in a local daily 


in a space of but six inches, single column. 


OK * * 

The modern dances are enlivening the 
sale of many things. The makers of 
women’s gowns, shoe manufacturers and 
jewelers all realize this. A line which 
could be pushed with especial vigor and 
appropriateness, in view of the marked 
popularity of the tango, hesitation, trot and 
other dances, includes fans, which might 
be advertised as a rea) requisite under the 
Present conditions. In fact, some of the 
Testaurant keepers go so far as to distrib- 
ate cheap fans free to the perspiring de- 
wotees of the latest terpsichorean stunts. 
Fans of all kinds might be sold by the 
jeweler, from $1 to $100 each. Some edu- 
<ational advertising might be conducted to 
enhance this sale. The fan is indeed an 
attractive addition to milady’s dancing 
equipinent. The woman who loves admira- 
tion will more than appreciate the gift of 
2a wisely chosen fan. Fans may be pro- 
cured with hand-painted designs repro- 
duced from well-known - paintings, com- 
posed of silk gauze and exquisite lace work 
with mother-of-pearl sticks, many of them 
inlaid with conventionalized gold designs. 
There are also fans with spangles of silver 
and gold, of ostrich feathers, fans made 
entirely of lace, and, in a word, fans for 
every fancy. This is only an idea, but 


ideas when properly put to practical use 
bring about big profits. Here is a sugges- 
tion for an original advertisement which 


might be run in a loca) paper: 





“When you dance 
youw'll need a fan’ 


We have richly made fans de- 
signed to appeal to every fancy. The 


well-groomed woman finds a richly 


made fan an essential accessory on 


all social occasions in which the 


modern dances are enjoyed. Our 


fans range in price from 
$1.00 to $100.00 


You will look better, feel better 
and act more natural with a fan. 


We have a special showcase contain- 
ing a most beautiful assortment of 


imported fans witch will undoubt- 


edly excite your admiration. You 


are respectfully invited to inspect 


our collection without incurring any 


obligation to purchase. 
JOHN JEWELER & CO. 


? 








Circular Letters That Have Brought Business. 





This is a direct personal appeal for your 
jewelry store patronage. Newspaper and 
circular advertising cannot always convey 
the impression that we are giving the “per- 
sonal interest” and “effort to please” spirit 
with every transaction at our store, but we 
are in reality doing that very thing. And 
what we want is to extend this superior 
service to thousands of more customers in 
this great western community and territory 
in order to expand our business wth tts 
territory's natural growth, as we have con- 
tinually done during our 25 years’ estab- 


' lishment in Omaha. 


Our desire to excel as jewelry merchants 
is an honorable ambition, and you cannot 
only aid us greatly with your personal and 
family patronage, if you will, but can like- 
wise increase your store acquaintance bene- 
fits and buying privileges to an enjoyable 
extent, we think, for we are in a position 
to do more for you than you may think if 
you patronize our store, False pretenses 
are no part of our inducement, but actual 
business favors and skilful service are what 
all of us appreciate and are what the Combs 
store is striving to extend to you. 

Our guarantee ts unrestricted, and our 
disposition to sell, make or get for you 
just what you want ts unlimited. We ash 
you to try us a time or two at least, and 
regularly if vou like us. 

Our catalogue or package service is con- 
stantly at your call. 

If you are now a customer of our store 
and this seems unapprectative, tt 1s just in- 
tended to urge you to hereafter make your- 
self known when you call. 

Most cordially, 


T. L. Comps & Co. 


<— = + 


We have the pleasure of herewith pre- 
senting you with a copy of our new cata- 
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hogue which is just off the press, and be- 
lieve you will find it of wonderful con- 
venience in the irksome task of selecting 
your holiday gifts. We have spared no 
pains in getting it up and trust it will be 
of great interest and value to you. 

Our holiday stock is one of the most sat- 
isfactory.assortments of jewelry, diamonds, 
watches, silverware and kindred lines it has 
ever been our privilege to secure. 

The illustrations are from photographs 
taken from the goods themselves and are 


true productions.. Every article 1s care- 
fully and truthfully described, and the 


prices printed in plain figures, thus enabling 
you to sit at ease in your home with the 
assistance of your family and friends and 
make your gift selections. ; 

The prices quoted are exceptionally low 
and will defy competition, quality taken 
into consideration, 

May we suggest that you save this cata- 
logue? Keep it where you can always refer 
to it, for it is a storehouse of beautiful 
gifts suitable for all occasions. 

We extend you a cordial mutation ta 
visit our store to inspect our stock. 
Whether you intend purchasing or not, you 
are welcome to look. 

Very respectfully yours, 
Harry H. Green & Bro. 

Minneapolis, Minn. 


x * x 

Diamonds can no longer ve classed as 
“luxuries”—they represent the most sub- 
Siantial security. The value of diamonds 
is so widely recognized that they can be 
converted into money at any time. 

It is a known fact that diamond values 
have increased by leaps and bounds yearly. 
The supply ts growing less each year, and 
it is only reasonable to expect even greater 
advances. 

Several weeks ago the new tariff went 
into effect. This alone caused prices on dia- 
monds to increase 10 per cent. 

It so happened that we were able to se- 
cure a particularly fine parcel of perfect 
white diamonds before the new tariff was 
levied. This fact, coupled with our excep- 
tional advantages of direct importation, en- 
ables us now to offer you diamonds at 
remarkably attractive prices. 

Do not let the question of ready money 
interfere with your desires. If you will 
present this letter to me personally arrange- 
ments for payments can be made to suit 
your every convenience. 

Even if you have no idea of buying a 
diamond at this time, come down to the 
store, anyhow. We are very anxious that 
you see this magnificent collection. Besides, 
a visit will give you the opportunity of in- 
specting the finest holiday stock of jewelry, 
silverware and ivory sets that has ever been 
assembled in Detrott. 

Sincerely yours, 
J. Frtepperc & Son. 

Detroit, Mich. 








The Western Jewelry Co., Oakland, Cal., 
has assigned to L. L. Kahlert, representing 
the National Jewelers Board of Trade. 
The assets consist of merchandise, $2,000; 
fixtures, $200, and accounts receivable, 


$12,000 (of which about $7,000 is good). 


The liabilities are estimated at about $8,500, * 
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GOODS STAMPED WITH THIS TRADE MARK 


AR 
x x Op ARE GUARANTEED TO ASSAY 10K. 


Trade NK Mark 


OCvatyvt 








Jewelry and Watches at Wholesale only 








JONAS KOCH 37 Maiden Lane, N. Y. 











Our importations for this season are more beautiful than ever before and 
the line is full of striking and exclusive 


Novelties 


F ANS from the plainest to the most elaborate, 
striking designs, lowest prices 


Hand-made 14 kt. Gold and Sterling Silver Jewelry, Pendants, Necklaces, Brooches, Rings, 
and the fashionable Sautoirs and rgnette Chains, Amber and French 





earl Necklaces, 8, etc., etc. 
A full line of 
French Plated Novelty Jewelry 
Come to see us or send for selection ti price 








LEWY & COHEN wmamn2i 114-116 Fifth Avenue, cor. 17th Street, NEW YORK 











We Make the French 


' nee CROUCH & FITZGERALD 
Alliance Wedding Rings 











f le of the Alli Je elry 
The graceful style o e iance 
Ring is rapidly supplanting the Trunk & 
use of the o a style wedding rings. & Cases 
These rings are most carefully ad- 
justed; the joints ae barely per- Se 
ceptible, except by a magnifying 177 Broadway 
—_ Bet. Cortlandt 
14 karat, 8 dwt., $1.80 per dwt. net; 7 and Dey Sts., 
in dozen lots, $1.25 per dwt. net. 1 7 154 Fifth Avenue 
18 karat, 8 dwt., $1.45 per dwt. net; M 
in dozen lots, $1.40 per dwt. net. 14 W. 40th St. 
An Advantageous Proposition in Catalogues. Get acquainted Shall be pleased to send you, on New York 





with our system, not only dollars in your pocket, but a de- ‘request, copy of our 1914 Cata- 








logue, which illustrates complete 
cided prestige, which is a business maker for you. Haat of mum Ghamands, 


LEONARD KROWER Cessiccdtschunecrt: NEW Orleans,La. Sitverware, cureiass, silver plated 


Largest Wholesale House South of New York. Direct Importation of Diamonds “’47e. efc. 


Special Reduced Price, $1.60, Pestpaid. 
Published Price, $2.50. 








PRACTICAL COURSE IN ADJUSTING. 


All Jobbers or Jewelers’ Circular Publishing Ce. 








OUR SPECIALTY 
Travelers Trays and Cases of Every Description 


JEWELRY BOXES FANCY PLATFORMS AND WINDOW SILVERWARE BOXES FLANNEL ROLLS AND BAGS 
TRAYS OF EVERY DESCRIPTION DISPLAY BLOCKS HARD WOOD CHESTS TAGS, CARDS, COTTON, FINDINGS 


PAPER BOXES 
Estimates and Samples Cheerfully Furnished—Send for Circular 


WOLFSHEIM & SACHS 


ers and Importers 

















Kansas City Office: 
ree fl Pa 
GEORGE BRENNING 
Selling Agent 


35 Maiden Lane 
LORSCH BLDG. 


NEW YORK 














Quality and Moderate Prices 
CHAINS vemaitne eco. 


Single and Block Soldered Cable and Curb Chains. Also 99-105 CHESTNUT STREET, NEWARK, N. J. 
Fancy and Mesh Bag Chains and Mesh Bag Trimmings Morris Building 


FINDINGS 


Clasps, Springs, Rings, Swivels, Settings and Hollow Balls 
(Balls from 5/64 to 1° in Diameter) 
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Little Lessons in Storekeeping. 

















Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of ‘‘ How to Advertise a Retail Store.” 


























(Continued from instar al Jan, 14.) 
Ghouls and Vampires in Business. 
HE jeweler seems to be, of all retailers, 

the most likely prey of the ghoul and 
the vampire in business. The nature of his 
wares makes his shop the Mecca of all 
sorts of rogues and grafters; the goal of 
the sneak thief, pilferer and crook. If he 
relaxes his vigilance for one moment his 
merchandise suffers from the depredations 
of the shoplifter, or is ransacked by the 
burglar. He and his goods are the common 
prey of the spoiler. 

This condition of affairs tends to make 
him more watchful and more suspicious of 
humanity; and yet, with all his precautions, 
he is, without doubt, the easiest of all mer- 
chants to cajole and deceive. While his 
mind is occupied with the greater depreda- 
tions that may be practiced upon him he is 
allowing himself to be defrauded in a thou- 
sand minor catch-penny ways. 

There is, without doubt, more money lost 
in the smaller fakes and swindles perpe- 
trated under the guise of “advertising” than 
in the larger operations of the professional 
crook and shoplifter. The thousand and 
one schemes that are constantly being de- 
vised and presented to the merchant in the 
name of advertising, and for which he 
seems to “fall” with an alacrity that is sim- 
ply appalling, are lapping up the cream of 
his profits as quickly as it forms on his 
business. The rapacious paw of the local 
extortionist is ever open and the retailer, 
fearing the threats implied or frankly and 
brutally stated, capitulates with cringing 
apprehension. 

The fact that the depredations are insig- 
nificant in each individual case conceals the 
vastness of the collective whole. The con- 
stant fear of the customer that seems to 
be inherent in the retailer, in spite of mod- 
ern methods and broader ideas of retail- 
ing, is responsible to a great extent for the 
complacency with which he disburses his 
hard-earned profits. 

It seems almost impossible for one mer- 
chant in a town or city to do much alone 
to secure immunity from this form of vam- 
pirism, from the “hold-up” of the, often 
unconscious, ghoul. He might refuse, for 
a time, to “advertise” in any of the various 
programs that are presented to him by fair 
ladies and matrons of social distinction, but 
when he sees the spaces that might have 
been his occupied by his competitor, and 
remembers the looks of disappointment, the 
toss of the head and the haughty sneers 
as well as the nasty remarks of the gentle 
solicitors, he backs down and surrenders 
with renewed abjection and becomes once 
more the “easy mark” of all the designing 
grafters of all and sundry societies, 
churches, clubs and others. 

But because the merchant, as an indi- 
vidual, is powerless (?) to fight this evil 
ainaided, that is not a sufficient reason for 


not fighting it at all. It has been found 
that a number may do what the individual 
fears to do alone. The bundle of fagots 
while tied up are strong, but when divided 
are weak and easily broken. A retailers’ 
association can do what one or two retail- 
ers cannot. This has been proven in many 
places. 

One of the benefits to be derived from a 
retailers’ association is immunity from the 
local grafter. It can be obtained in the 
following manner: First of all a retailers’ 
association must be formed. Then an agree- 
ment must be signed by the members to 
abide by the decision of a governing com- 
mittee, of say three members, on the local 
and foreign advertising that will be coun- 
tenanced and supported by the retailers. 

This committee should not be known to 
the general public, as then the members 
would be pestered to death by solicitors 
and others for permission to ply their 
ghoulish trade in the city. The committee 
can hide behind a lawyer, whose services 
can be secured for a small honorarium, 
who can decide in specific cases laid before 
him. But when a case that has not already 
been settled comes up for consideration he 
can consult the committee and secure their 
decision. This can be done over the tele- 
phone in most cases and while the solicitor 
awaits a decision in the lawyer’s office. 

It can be easily seen that a town or city 
will soon be free of all these petty grafting 
schemes that originate at home, and that 
such a town would be given a wide berth 
by solicitors and grafters of all kinds. Such 
a town would be a good place to do busi- 
ness in. Why not make your town such a 
place? 

An Illinois city of about 20,000 inhab- 
itants has a hve retailers’ association, and 
the merchants have signed an iron-bound 
agreement not to patronizt any but legiti- 
mate forms of advertising in the future. 
They estimate that at least $10,000 will be 
saved to themselves every year through this 
agreement. And this saving is made at no 
cost to any one else, because, as a usual 
thing, the more costly forms of the schemes 
interdicted brought no real benefit to the 
ones most interested. 

Here are schemes that were decided upon 
as unprofitable and that all agreed not to 
patronize: 

Advertising in all kinds of programs, no 
matter for what purpose the entertainment, 
celebration or gathering might be promoted. 

Advertising on score cards for baseball 
er any other athletic sport, for races or any 
other contests of any kind. 

Advertising originated by foreign can- 
vassers and solicitors. In this class falls 
all sorts of schemes, such as telephone di- 
rectory cards, wall maps, fire-alarm cards, 
kitchen helps’ cards, space on the elephant 
on circus day, and a hundred or more other 
schemes that are devised merely for the 
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purpose of dividing the merchant from his 
bank roll. 

Advertising in all religious and profes- 
sional periodicals, or other periodical ad- 
vertising other than the daily and weekly 
newspapers. 

Advertising by floats in any 
celebration or procession. 

Trading stamps of every description, cou- 
pons and premium checks, no matter what 
the nature, were not to be tolerated in the 
city by the merchants. 

Donations of money or merchandise to 


kind of a 


church fairs, bazaars, suppers and other 
social benefits of all kinds 
Donations to fraternal societies, chari- 


table institutions and public benefit occa- 
sions. 

Prizes to fairs, Labor Day celebrations, 
school celebrations, national holiday affairs, 
excursions, contests, chautauqua, audito- 
rium, etc. 

Tickets for raffles and lotteries of all 
kinds, for all affairs presented by church, 
society, pleasure club, hospital, athletic as- 
sociation, or for any other purpose what- 
ever. 

Some of these restrictions will appefr 
rather severe to a merchant at first view, 
but it is to be remembered that the advis- 
ory committee are given the power to allow 
anyone to solicit or sell any form of ad- 
vertising that is stamped with their ap- 
proval. But with very few exceptions these 
restrictions will be strictly lived up to. 

If a merchant wishes to purchase tickets 
for any entertainment or affair of any kind 
he must not do so from solicitors. This 
may seem like a hardship upon a small so- 
ciety that might depend upon the general 
public for patronage. But the local drug- 
gists, one and all, have offered to place on 
sale any tickets for any entertainment that 
is approved by the committee, and that 
means practically all of them, and the mer- 
chants find it quite as easy to purchase all 
the tickets they want without having to 
purchase any they do not want. 

[f a merchant wishes to donate a sub- 
scription to any charjtable fund he may 
do so in his own name, but the general 
canvassing for such funds among the mer- 
chants is practically done away with. This 
makes it much better for the charities that 
are most deserving, as the subscriptions to 
these funds have increased with the de- 
crease of the forced donations to the less 
worthy. 

Form a retailers’ association and get rid 
of some of your burdens. 

(To be continued.) 








The statute providing that any person 
who shall practise medicine in this State 
without having received and recorded a 
certificate from the State Board of Reg- 
istration and Examination shall be deemed 
guilty of a misdemeanor, and upon con- 
viction thereof shall pay a fine of not less 
than $50 nor more than $200 (Gen. Stats. 
1909, Sec. 8,091), is held in State vs. Cot- 
ner (Kan.), 42 L. R. A. (N. S.), 768, not 
to create a continuing offense involving a 
general course of customary conduct, but 
to penalize each specific act of practise 
defined in the preceding section (Gen. 
Stat. 1909, Sec. 8,090). 
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John Tweezer’s Talks. 





Written expressly for The Jewe'ers’ Circular. 

















Strengthen Your Weak Spot. 

T is one of the peculiar facts of human 
I nature that we are always and profoundly 
aware of our good points, but singularly 
unconscious of our weak points. Espe- 
cially is this true of cock-sure youth; the 
real fact dawns upon us through the 
clouds of experience when middle-age has 
come; and one of the values in old age is 
wisdom which comes from an accurate 
valuation of one’s powers and limitations. 
But in old age it is too late to realize on this 
wisdom; to achieve the completest success 
of which the merchant is capable, the in- 
ventory of his faculties must be made 
earlier. He must find out his weak spots 
early in the game, and then deliberately 
and definitely set out to strengthen these 
weak spots. Otherwise he will fail of 
success. 

The strength of a chain is that of its 
weakest link; the depth of a channel is 
that of its shallowest place. So the 
strength of a merchant must be measured 
by his “weak spot,” whatever that may be. 

He may possess every qualification for 
business, save one; and that one short- 
coming may bar him out from competition 
with those who have that quality. He may 
possess habits of industry, yet lack sys- 
tem, method and orderliness. He may have 
the faculty of winning friends, yet not be 
capable of “closing” a sale. He may have 
energy, yet lack patience. He may have 
good judgment in buying, yet be incom- 
petent in financing his business. He may 
be far the best watchmaker in his com- 
munity, yet be a slave of some habit which 
deprives him of the fruit of his mechanical 
genius—rum-drinking, laziness, procrasti- 
mation, etc. He may be brilliant in adver- 
tisement writing, but deficient in the sales- 
manship—quality in personal contact with 
the shoppers whom his advertising has 
brought to the store. hatever his good 
points, his limitations lie in his particular 
weakness; for, after all, his net strength is 
the strength of his weak point. He must 
mend that weak spot, so as to bring it 
nearly as possible to the average strength 
of his general qualities. 

But to do this he must perceive the weak 
spot. If he does not realize that he has 
a barren area somewhere in his intellectual 
domain how is he to cultivate it? His 
problem lies right there; for, as I have 
said at the beginning, the human instinct 
is to gloat over one’s possessions and be 
blind to one’s limitations. We like to 
think that our whole worth is the worth 
of the best that is in us; and such a con- 
clusion is very soothing to our sensibilities. 
It is mighty unpleasant to face the mortify- 
ing fact that we are not quite as complete 
as our pride would aver; mighty hard for 
the merchant who, by general consent, is 
the best-of-all in loca) advertising to ad- 
mit to himself that he hasn’t the best taste 
in the selection of goods, or for one who 


has the best taste to realize that he hasn’t 
the best skill in selling, or for one who has 
the best advertising skill and best taste 
and best salesmanship to concede that he 
doesn’t know how to finance a growing 
business. But he must make self-admis- 
sion of these “weak spots’? and strive to 
strengthen them if he would succeed; must 
lay aside his self-esteem long enough to 
take inventory of his business faculties in 
search of that always-present weak spot. 

You have probably made the annual in- 
ventory of your stock of merchandise 
within the last few weeks and have found 
wherein the stock was deficient in salabie 
lines, where there were excesses in other 
lines, and where there were old, shop- 
worn, out-of-date items that were uncov- 
ered in the turn-over-—you have found the 
“weak spots” that mar the completeness of 
the whole as a well-balanced stock; and 
you at once take steps to strengthen the 
stock by an attack on these “weak spots.” 
You are preparing to put your stock into 
such condition that you can confidently 
meet the competitive field and promote 
your prosperity in the year ahead. 

But it is even more important that you 
take an inventory of your own personal 
faculties; to get outside of yourself for a 
while and make a careful, cold and de- 
liberate inspection of the You; and so 
ascertain just wherein you are deficient in 
ability-stock. It will require some moral 
courage to be perfectly honest with your- 
self in setting down values, in this inven- 
tory; and it will require some hard think- 
ing and close reasoning to _ estimate 
correctly; but it will be immensely profit- 
able to shut your eyes, for a little time, to 
the contemplation of your admittedly good 
qualities in the determined effort to open 
them on your suspected bad ones. 

If you will conscientiously make this in- 
trospective study and so produce an honest 
inventory of your personal mercantile 
faculties; if you will turn the light from 
the panorama of your virtues into the by- 
places of your character; if you will not be 
too vain of the things you can do but 
heroically strive to master the things you 
can now not do, or not do well, you will 
soon gain strength out of your very weak- 
nesses and will add immensely to your 
vital force in business, “Strengthen your 
weak spots” and you will grow, grow, 
GROW, 

The Soiled Price-Tag. 

On Christmas week, just passed, a 
mother and her son entered ‘a jewelry 
store; the old lady intended buying a gold 
watch chain as a Christmas gift to the 
18-year-old, but wanted him to make the 
selection to suit himself. 

“Show me the very latest style in gold 
watch chains,” he said to the jeweler. : 

The jeweler placed a tray of chains on 
the counter. “These are the latest,” said 


he, 
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The boy looked them over and selected 
one. hen the mother took the chain in 
her hand for a moment, handed it back 
and said, “We'll look around a little before 
buying.” She beckoned to her son and 
they left the store. 

Outside the boy asked, “What was the 
matter with that chain?” 

“Why, Jimmie,’ she replied, “that was 
not the latest style chain—didn’t you see 
the tag? It was dirty and mussed, and 
the chain was probably two or three years 
old. The /atest style would have a clean 
tag on it. Now we'll go find the latest. 
style.” 

When the old lady related the incident 
to me I was impressed for the thousandth 
time by the fact that it is the /ittle things 
that count in merchandizing as in other 
matters. I know this jeweler personally, 
and he is honest clean through; the chain 
was his “latest style,” for it was of the 
last lot he bought, back in July; the tag 
was soiled by handling since that time only 
—but unfortunately his own hands were 
not kept scrupulously clean at all times, 
nor did he handle his goods daintly. So 
the tag killed the sale. 

The jeweler’s wares are the finest in the 
whole range of merchandise. Their ap- 
peal is primarily to the refined taste of the 
community. All the accessories, therefore, 
should. be in keeping with the refined 
character of the wares, including the price- 
tags and price-stickers; and the first and 
last word in refinement is cleanliness. 
These price-tags should be renewed as soo 
as they show the first stain on their 
cleanliness; otherwise the fastidious will 
feel the incongruity between the beautiful 
thing and the unworthily ticketing. It is a 
small matter, of course; but the total of 
many such small matters is a big matter; 
and the small matters, in themselves, count 
for more and more in each year of our 
advancing general refinement. 

And especially should care be taken to 
“make good” the proposition that this ts 
the “latest style’ or “newest goods” (or 
cleaned up to look like newest. goods), by 
keeping the price-tags clean through fre- 
quent renewing. In the instance which } 
have related the jeweler would surely have 
sold a fine chain by so doing. As it was, 
the old lady took his claim that the chain 
was “latest style’ in Mark Twain’s words, 
cum bushelo salis. 





Service. 





CCORDING to the testimony of many 

successful retail dealers, the thing which 
has had more than any other to do with their 
prosperity is “Service.” There can be no 
greater lielp to the dealer than that par- 
ticular service which makes him almost 
indispensable to his patrons. The dealer 
should so plan his efforts that his store 
will be the real sogial center of a better 
community. In giving assistance to his 
customers the dealer is cementing friend- 
ship which makes him the valued friend 
of those whose patronage he desires,—No- 
tions and Fancy Goods. 








Charles S. Lane, Friendship, N. Y., has 
been succeeded by Willard H, Jones, 
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Increasing Mid-Season Business. 


Written expressly for The Jewelers’ Circular by I. Spear. 























6¢ HAVE never known a better mid- 
season trade,” said a jeweler recently. 

As many of “the fraternity” about town 
had been complaining, the statement chal- 
lenged attention and the natural query in 
response was, “How do you _ account 
for it?” 

The jeweler replied that as there never 
was an effect without a cause, he knew it 
must be the result of some activity, espe- 
cially as he understood that not every 
jeweler was equally well satisfied with con- 
ditions. 

“T don’t take much stock in a lot of the 
things that are said and written nowadays,” 
he said, “but I have had a feeling in my 
bones ever since I did my 1914 buying that 
we would have a good trade, because | 
never knew the goods to be so attractive. 

“T got my usual favorable datings, but 
instead of having the invoices held I asked 
that shipments be made as soon as possible. 
When the goods came in we didn’t stow 
them away, as we ordinarily would, but 
immediately put them in stock. 

“The new goods enlivened our regular 
lines and enabled us to make some dis- 
plays, both in our windows and in our 
showcases, that called forth considerable 
favorable comment. [ suppose a good 
many jewelers would think we were fool- 
ish to come out with the new lines so early. 
They will say that when Spring business 
really opens up we shall have expended 
all our ammunition. Oypr stock will not 
be new any more, and people will think 
that we are behind the times because we 
are not showing anything they have not 
already seen. 

“Well, it may look that way, but that 
hasn’t been the case so far. 

“Instead, we’ve already sold a good deal 
of the stock, and I know we never should 
have done so much if we had depended on 
the balance of the holiday stocks to carry 
us until Easter trade opens, the way so 
many do. 

“You see, we had the goods and so we 
sold them. You can’t do business without 
something to sell. I’m satisfied our sales 
would not have shown up so well during 
the past few weeks without this new stock. 

“Of course, we didn’t just sit back and 
expect people to flock here and buy the 
stuff. We used space in the newspapers 
‘when every jeweler in town was retrench- 
ing on advertising, and that is where we 
made a scoop on our competitors. Our 
advertising stuck out a whole lot more 
than it would if every other jeweler had 
been saying his little piece on the same 
page or next one to it. - 

“It’s queer some of these fellows don’t 
wake up and see that about the very best 
time to advertise in newspapers is when 
your competitors are silent. Just as an il- 
Justration: If you went to a Summer 
amusement park and all the shows were 
dark except one, and that one had a good 


‘barker’ out in front, where would you 
spend your money? 

“The principle is just the same in mer- 
chandising. The store that does the best 
barking and does it at the right time gets 
the crowd. This applies likewise to other 
things—like lighting, for example. Take 
Jones Bros., across the street. They had 
a mighty attractive holiday sign put up 
along about Thanksgiving. The first of 
the year they cut off the current. We kept 
ours, partly because they stopped theirs, 
partly because we wanted to show our new 
goods to people who pass at night. 

“You know, there is a whole lot in that. 
More people than you think go ‘downtown’ 
at night. They can’t be out during the 
day. They’re tied to desks, machines and 
things, but they are just as anxious to 
spend their money and spend it right as 
Madame High-and-Mighty, who rolls up in 
her limousine. 

“A large proportion of those people from 
over in the factory districts come over on 
this street once in a while at night. They 
are making good salaries and wages. We 
want their trade. Good lighting effects 
help us to get it—enable us to reach them 
in a way and at a time when nothing else 
would. 

“It costs money to do: business on a 
street like this. We pay rent in proportion 
to the number of people passing by. We 
want to make the most out of our expendi- 
ture. Our windows and electric light are 
the best means we know of for cashing in 
on this item of rent. With our windows 
well dressed and the lights on, we feel we 
are using our location efficiently. If our 
store were dark every evening we should 
feel we were paying for something we did 
not get. 

“So, as T said, these are things that have 
helped to make our business good at a 
time when most jewelers settle back in 
their shells and wait. We went right 
ahead as though we expected business to 
be just as good as during the holidays. 

“This year we have not delayed until 
Spring sending our ‘opening’ announce- 
ments, but started to get them out almost 
before inventory was completed. We find 
that people will buy jewelry and kindred 
lines just as largely after the holidays as 
before and without the necessity of cutting 
prices or advertising a sale, as is customary 
with so many stores. 

“Tt isn’t necessarily bargains that bring 
people in during off season. It’s the way 
you “go at ’em,’ as one of my clerks puts 
it. We went at our trade hard, but we 
must have hit them right, judging by re- 
sults. One of the things we did that we’ve 
never done before was to circularize spe- 
cial lists. We put society women in one 
group; the younger set, including debu- 
tantes, in another group; housewives in an- 
other, and the average man in another. 
Then we wrote each accordingly and called 


attention in each group letter to some ar- 
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ticles that should appeal specially to that 
group. 

“To the society women we mentioned a 
new line of art fans and novelty card 
cases in Florentine leather, and for the 
ultra-modish illustrated a jeweled anklet 
—-more as a curiosity arouser and adver- 
tisement than because we expected to sell 
any. 

“A complete line of articles appropriate 
for debutantes included bouquet holders, 
jeweled buckles for dancing pumps, leather- 
bound engagement lists and records which 
we had specially stamped in gold for us 
with the words: ‘My First Year Out.’ 

“Housewives were interested with our 
new ideas in water bottles, baking dishes, 
egg sets, etc. To the men we appealed 
with pointed paragraphs about our recent 
importations of Malacca walking sticks, 
which we offered to finish to order with 
gold or sterling trim or plain. The letter 
to each group had in it some distinctly 
personal touch—something to arouse in- 
terest and overcome the inertia of getting 
the reader to come in. 

“We felt certain that if we could get 
anyone to call something would be found 
among the many new and unique articles 
in stock which that person wanted. 

“We had many new things that people 
hadn’t seen before and that were not shown 
as yet by anyone else in town. The result 
was that many who came to look at one 
thing bought that and other things, too, 
for we made it a point to have the novel- 
ties prominently displayed and plainly 
placarded. 

“This past few weeks’ experience has 


, cured me of the idea that you can’t sell 


goods except at certain times. I believe 
there is going to be greater continuity in 
business in future, because jewelers are 
waking up to this fact, that fundamentally 
there is no valid reason for off-seasons. 
The public will buy as well at one time as 
another if the goods are attractive and 
proper educational work is done to get 
people inside the store.” 





Making a Store Opening Successful. 


R. COX, of East Moline, IIl., added to 
e the interest of the announcement of 
a recent opening by the offer of souvenirs 
to grown-up men and women. He sent 
750 picture mail cards announcing the 
opening and gave away 500 wall match 
safes to people who brought his mail cards 
to the store for identification. The match 
safe was one of the luminous front metal 
boxes, which take a carton of 500 matches 
and feeds them through a slot, one by one. 
This plan worked very well. 








Where, in an action against one to re- 
cover money which he claims was given 
him under an express contract in consid- 
eration of services which he afterward per- 
formed, a judgment is rendered against 
him upon a verdict which may have resulted 
from the determination of either one of 
two issues, it is held in Clifton vs. Meuser 
(Kan.), 48 L. R. A. (N. S.), 124, that such 
judgment does not bar him from main- 
taining a subsequent action upon an implied 
promise to pay the reasonable value of 
such services as he had rendered. 
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LENOX CHINA | 


New York Spring Exhibit 














February 2d to March 28th 


THE WOLCOTT HOTEL 


W. 3ist Street at Fifth Avenue 





Bone China, Belleek 
China Dinnerware, 
Teaware and Novelties, 


Jewelers should act 





miss seeing this 





({ exhibit. 
| ‘*The Kenwood” (Adam Period) 5/8 inch Encrusted Gold Border, Raised Gold Ornament and Turquoise Medallions 
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| 
LENOX, INCORPORATED | 


TRENTON, N. J. WALTER S. LENOX, Pres. 
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Che Cuthill 
Cut Olass 


is 
The Connoisseur’s Glass 
Its possessors are its best advertisers 
because 
\ts quality speaks for itself 


it is good enough 


THE CONNOISSEUR 
Toadd prestige to other reputations 
besides our own. 





YUYRILL CUT GLASS COMPANY 


MIDDLETOWN, N. Y. The booklet distinguishes between our prod- 


To dealers in our line, we furnish the ‘‘ Connoisseur’’ Booklets for dis- uct and inferior goods and makes clear to.buyers 


ribution to buyers who are interested in what constitutes quality in Cut Glass, Why ours is worth more, 






































Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lamps, Art 
Metal Wares, Fancy Goods and Kindred Lines. 


























Three Interesting Glasses of the Elizabethan 
Period. 





gee collectors and those generally 
interested in the subject of old glass- 
ware have had an opportunity to learn of 
three most interesting pieces of the Eliza- 
bethan period through the article by Ber- 
nard Rackham, recently published in the 
Burlington Magazine. 

The pieces, which are here reproduced 
from that magazine and appear below, in 
clude a short stem goblet (Fig. 1), which 
is said to be one of the most interesting 
pieces in the glass collection of the Brit- 
ish Museum. It bears the date, “{586,” 
and is engraved with the words, “in. God: 
Is: Al: Mi: Trvst:,” engraved with a dia- 
mond around the bowl. The bowl is of 
semt-ovotd form and encircled by two fil- 
Lets applied in relief. The band between 


tle fillets is occupied by the lettering, form- 














ic. 1—GLASS IN THE BRITISH MUSEUM. 


ing a girdle around the bowl, and engraved 
at regular intervals are the date, “1586,” 
and twice over, the initials, “G. S.,” united 
by a knotted cord. A’ short stem with a 
gilt-reeded knot between the two collars 
connects the bowl with the foot. The gob- 
let is of a pale amber color flecked with 
small bubbles and striations. 

The other two pieces are from the col- 
fection of Wilfred Buckley, the earlier of 


the two (Fig. 3) having been in the col-° 


fection of Edward Haitlstone, which was 
sold at Christie’s in 1891. It was believed 
(o have been a present from Lady Georgina 
Smythe to Walpole. The princi- 
pal decorations of the bowl are the ini- 
tials, “A. F.”” corded together, and the 
date, “1580,” set at equal intervals from 


He« yrace 


one another with arabesque foliage 


between. 


The tall goblet (fig. 2), which ts date! 














Fic. 2—GLASS IN THE WILFRED 


COLLECTION. 


BUCKLEY 


1581, differs from the other two mentioned 
in the color of the material. It is of a pale 
greenish tone and is composed of a deep, 
straight-sided bowl, rounded at the base, 
resting on a high stem. 

In commenting on Mr. 
Rackhan considers the last mentioned as 
the most interesting of the three in re- 
spect to its engraved decoration. The au- 
thor, in discussing the origin of the glasses, 
thinks that, in aff probability, the three 
were made in England, despite the fact 
that one of them had heretofore been con- 
sidered Venetian. The the 


these glasses 


discussion of 


relieve an accident 


subject is more interesting to connoisseurs 
than to dealers, but the glasses themselves 
are fine examples of the work of their 


particular time. 








A Permanent Receipt. 





HAD often heard of the Jiteral quality 

of the Chinese mind and had a per- 
sonally delivered sample of it one morning. 
1] went into a jeweler’s shop to buy a sou- 
venir spoon. The selection made, | wrote 
upon a piece of paper the inscriptioa 
“Hongkong, 1906,” to have the same en- 


graved on the bowl. As [| started to leave 





= 








Fic, 3—GLASS IN THE. WILFRED BUCKLEY 


COLLECTION. 


the store the Chinaman called me back 
and asked for a deposit. [I gave him 75 
cents and made a note of the fact on the 
paper on which [ had written the intended 
inscription, When 1 caNed tor my spoon 
the next day it was inscribed in the bowl: 
“Hongkong, 
1906, 
Paid 75 Cents.” 


—Travel Magazine. 








A shock and fainting spell produced by 


entering into a swimming pool, which re- 


sults in drowning, are held in Clark vs. 
lowa State Traveling Men’s Association 
(Clowa), 42 L. R. A. (CN. S.), 631, not to 
Insurance company 
from liability on its policy for the death, 


on the theory that the death resulted par- 
tially or indirectly from “disease or bodily 


infirmity,” within the meaning of an ex- 


emption clause in the policy. 
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Wonders of a Quarter of a Century 
Triumphs of the Next Twenty-five Years 
The “PILOT” Will Witness Them 
A Triumph Itself 
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HE NEXT twenty-five years may witness the direct 
use of the sun’s rays in place of coal, the use of 
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cH } wave-energy for power, travel to Europe by air-ship, tele- 
ke 4 @ phone to San Francisco without wires, mastery of worst 
ie a . diseases and indefinite prolongation of life, and many other 
(ie wonders. 
1S et Rae §: 
ipa ee 
an. i “D: ” 
a 4 The Wadsworth 25-Year “Pilot” Case 
n i) will be there to join in the celebrations. 
¢ {| | The last word in 25-year cases. Newest and _ best 
Vi Yi , ; ° : . . 
Aer decorations, including English Barley Engine-Turning 
mS “pa Solid Gold French Bows. A case to be proud to sell, 
ad Da while pocketing your welcome profits. 
4 The Wadsworth Watch Case Co. 
: Bi NEW YORK CHICAGO SAN FRANCISCO 
. 17 Maiden Lane Columbus Building 717 Market Street 
ae FACTORY: DAYTON, KY. 
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Statement Regarding Watch Testing at 
the Bureau of Standards. 




















U P to the present time there has been no 

regular testing of watches for the 
public by disinterested parties in the 
United States, except that carried on for a 
few years by Yale University about %5 
years ago. Such testing has been done for 
from 15 to 25 years in England at the Kew 
Observatory, in France at the Besancon 
Observatory, and in Switzerland at the 
Geneva Observatory and the Observatory 
of Neuchatel, aS well as some less exten- 
sive testing carried on in several other Eu- 
ropean institutions. The regular trials of 
watches and chronometers, as well as the 
chronometric contests in these countries, 
have greatly stimulated the industry and 
have, without doubt, contributed greatly 
toward many improvements in timepieces. 
These tests, furthermore, have served to 
assure the purchasers of such watches of 
the quality of the watch’s adjustment and 
have supplied them with data which would 
be of value in the use of the watch. These 
facts are attested by the steady and, in 
some cases, rapid increase in the number of 
watches tested annually, and in the contin- 
ued increase in the proportion of watches 
passing the tests successfully and in the 
higher ratings the watches have received 
for their performance in the trials. This 
growth has been accompanied by frequent 
restrictions of the tolerances and increases 
in the requirements put upon the watches 
to obtain certificates. 

In planning for the inauguration of such 
watch testing at the Bureau of Standards 
it was thought wise to make a series of 
preliminary tests upon various types and 
makes of American watches to learn 
whether there were any special needs to be 
met in the adoption of a method of test 
and to secure data on American watches to 
be used in drawing up the criterions and 
tolerances for the granting of certificates. 
The results of these preliminary tests have 
furnished several important suggestions ot 
improvements in the method of test. They 
have also, from the method of selection of 
the watches tested, furnished data for the 
establishment of tolerances which, it is be- 
lieved, will meet the requirements for cer- 
tification of a practicable serviceable watch, 
so that the owner of a watch certified un- 
der these tolerances may feel that he has a 


watch which is strong enough to stand or- 
dinary usage and yet accurately enough ad- 
justed to meet all ordinary requirements. 
The regulations to govern the watch tests 
have not been designed to serve as the 
rules of a series of prize contests, as such 
contests are not contemplated, but they 
have been designed to give the purchaser 
of a certified timepiece the assurance that 
he has a timepiece which conforms to the 
average and reasonable performances of 
high-grade, adjusted watches and that his 
watch at the close of the test was free from 
any of those injuries to which so delicate a 
mechanism as a high-grade timepiece is 
subject, such as a bent pivot, a broken end 
stone, a defective escapement, dirt in the 
mechanism, etc., which might seriously af- 
fect the rate of the watch. 

It is expected that the fees for the tests, 
which are estimated so as to merely cover 
the actual cost of the .rials, will be suc 
that the expenditure will be well worth 
while to the purchaser of an adjusted 
watch in giving him the assurance that his 
timepiece is carefully adjusted and is as 
mechanically perfect as is practicable with- 
out such an extreme amount of care in the 
making of the watch as would make its 
purchase prohibitive or its use in the pocket 
un feasible. 

The preliminary tests were :nade upon 
three lots of watches of about 50 each 
loaned to the bureau for the purpose. 
Those of the first lot were loaned by local 
jewelers of Washington and were taken 
from their stock with little, if any, knowl- 
edge of the accuracy of their adjustment 
in different positions. Some were watches 
recently received from the jobbers, while 
others had lain in stock for several months, 
if not years. As such they therefore rep- 
resented such a watch as might be pur- 
chased at any time from any local jeweler. 
They were loaned on short notice, with 
little or no time for adjustment or regu- 
lation of the watches. 

The watches of the second lot were 
loaned by various manufacturers, and it 
was requested that they be taken by chance 
from their stock without regard to the 
factory ratings. They were likewise loaned 
on short notice, giving little time for ad- 
ditional touches upon the adjustment. 


The third lot was also loaned by the 
manufacturers and was, by request, se- 
lected from their stock, representing 
some of the best watches on hand at the 
moment as shown by the rating sheets. 
Probably little, if any, adjustment was 
given the watches after their selection, as 
the time was short before the beginning of 
the third trial. None of the watches, 
therefore, belonged to the class of watches 
sometimes specially built and adjusted for 
the trials, but they represented, rather, the 
average high-grade watch that one might 
buy on the open market. 

Of the makers whose watches were 
loaned for this purpose, there were repre- 
sentatives of practically all the types or 
styles of movements—adjusted to three or 
five positions—which were being put out 
by them at the time. In number of jewels 
(the so common but unsuitable method of 
classifying watches in this country) they 
varied from 15-jewel to 23-jewel move- 
ments. 

The trials of each lot lasted about three 
months. They all included the running of 
the watches through the series of five posi- 
tions twice, in periods of five to seven days 
in each position. Temperature tests at 
three or five temperatures were also made 
with the watches in both the vertical (pen- 
dant up) and the horizontal (dial up) po- 
sitions. Frequent isochronism tests were 
made by readings at 12-hour intervals, and 
in two of the trials the watches were twice 
allowed to run down and readings taken 
at intervals of a few hours from the time 
they were wound until they stopped. Some 
other minor position tests were also made. 

The data and experience obtained have 
been applied in the drawing up of the ac- 
companying regulations and_ tolerances 
which it is proposed to adopt for the regu- 
lar testing of watches by this bureau. Ia 
three or four respects this proposed method 
of test differs materially from any in use 
abroad. The reasons for these changes are 
given below. 

One fact that was repeatedly evident 
(and the same fact appears in the reports 
of the tests at the European observatories 
in so far as their tests reveal it) was that 
there is a fairly regular progressive change 
in the rate of nearly all the watches with 
the passage of time. This usually, in a 
very considerable majority of the cases, 
consisted of a decrease in rate—i. e., the 
watch ran slower the longer it continued 
to run, and was generally of the same sign 
in each of the five positions in which the 
watch was run for a second period after 
a lapse of several weeks. The change was 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1912-1913 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February, 1913 


The Very First Prize between Makers for the 
Best Average Running. 
The Unique Prize for Best Average Running of 
a Single Watch. 
The Unique Prize for Mean Daily Variation. 
5 Second Prizes out of 7. 
13 Third Prizes out of 23. 
40 Honorable Mentions out of 76. 


61 Out of a Total of 113 Awards 











KEW OBSERVATORY TRIAL OF WATCHES 
AND CHRONOMETERS 


12 Out of the Best 42 


All of these Brilliant Results were accomplished by 
watches of our usual Commercial Quality. 


They are FOR SALE by the 
PATEK, PHILIPPE & CO. AGENTS 








Awarded Hors Concours (Beyond Competition): Milan, 1906; St. 
Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1898; Antwerp, 1885; 
Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1885; Cal- 
cutta, 1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; Phila- 
delphia, 1876; Valparaiso, 1875; Paris, 1867; Paris, 1855; London 
1861; Paris, 1844. Silver Medal: New York, 1858. Diploma of 
Honror: Amsterdam, 1888. Highest Award: Vienna, 1875. 


ALFRED G. STEIN 


68 Nassau Street New York 
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Offices for Rent 
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Better light, More space 
at Lower rental than any 
building in the Jewelry 
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Fred’k Zittel & Sons 
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Inspect this building 
and what it offers you 
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Auctioneers 


We 
Get 
Results 


We guarantee 
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even evident in the deviation of the rates 
from day to day, the first three residuals 
from the mean rate of the period in a 
group of seven being often all of one sign, 
while the last three were of the opposite 
sign. Such a progressive change in rate 
would materially increase the quantity 
known as the mean deviation with change 
of position, the quantity most used to 
judge of the value of the position adjust- 
ment of a watch, and would enter into all 
the applications of the criterions of posi- 
tion adjustment. It would especially affecz 
the rates in the horizontal (dial up) and 
the horizontal (dial down) positions when 
the middle period of the temperature trial 
is taken as the position test period of the 
former also, as is done in most of the ab- 
servatories, and when the horizontal (dial 
down) period does not come until after 
the whole temperature test, as is the case 
in some observatories. 

This change in rate can be eliminate | 
from the tests of position adjustment to a 
large extent, however, by the separation of 
the position tests from the temperature 
tests and by repeating the series of position 
tests in the reverse order of the positions 
and using the average of the two periods 
in each position as the rate for that posi- 
tion. In order not to lengthen the whole 
trial unnecessarily by this, the position test 
periods were reduced from the usual four 
or five days to three days, although with 
the two periods in each position six days 
are really devoted to each position. While 
thus eliminating the progressive change in 
rate in the position tests, we still are able 
to measure it by the differences of the 
rates of the two periods of the same posi- 
tion and to further determine the ‘“recov- 
ery of rate” by repeating the first position 
test at the end of the whole trial. 

Another important change in the position 
tests is the temperature at which they are 
made. Instead of attempting to make them 
at the same temperatur as the middle pe- 
riod of the temperature tests—usually 15, 
18 or 20 degrees ‘C. (59, 64.4 or 68 de- 
grees F.)—which would nearly always re- 
quire continuous refrigeration to attain, it 
has been decided to use temperatures be- 
tween 25 and 30 degrees C. (77 and 86 de- 
grees F.), depending on the season, which 
can be obtained and controlled in the test- 
ing room by the much cheaper electric 
light. These higher temperatures also have 
the important advantage that they about 
represent the range of temperatures of a 
watch as carried in a man’s pocket, and 
also are probably more nearly the tem- 
perature at which the adjustments and 
regulations were made at the factory; or, 
if not, they could be most easily done at 
such a temperature if the manufacturer 
wished to control the temperatures more 
accurately in the adjusting rooms or cases. 

The temperatures of the temperature 
tests—5, 20 and 35 degrees C. (41, 68 and 
95 degrees F.)—were chosen as a sym- 
metrical set most easily obtained and con- 
trolled, and representing as well as prac- 
ticable the extremes of temperature to 
which a watch is ordinarily exposed. 

The methods of expressing the results of 
the temperature tests and in measuring the 
accuracy of compensation as used in the 
foreign observatories seem to be quite use- 


THE HOROLOGICAL REVIEW 


less and even misleading for both the user 
of the watch and the adjuster. The mean 
error of compensation per degree Centi- 
grade used in three of the observatories, 
while perhaps theoretically valuable to ex- 
press the degree of compensation, does not 
in any sense express the rate of change in 
the amount a watch gains or loses with 
change of temperature, either from the low 
to the medium temperature or from the 
low to the high temperature. And the so- 
lution of the results as if they were ex- 
pected to be a straight line function, as 
computed at Neuchatel, gives results of in- 
terest or use to the adjuster only, and the 
so-called “thermic coefficient” is likely tu 
be mistaken by the owner of the watch as 
an average change of rate with tempera- 
ture. It is believed that the giving of the 
“difference of rate per degree Centigrade 
from 5 to 35 degrees (which will be of in- 
terest to the adjuster chiefly) and of the 
“difference of rate per degree Centigrade 
from 5 to 20 degrees and from 20 to 35 
degrees (which will be the terms which 
the purchaser of the watch will find use- 
ful) will be much plainer and simpler, and 
that the combination of these two as pro- 
posed for purposes of ranking watches will 
prove adequate. 

The tests of isochronism which have 
been made in the preliminary trials have 
shown the value of this element in the 
rating of a watch. The isochronism curves 
of a considerable number of watches 
showed a very sharp reversal of their rate 


within a few hours following the 24th 
after the watch was wound, the rate 
changing from gaining to losing, or vice 


versa, while others did not show reversal 
of rate but a marked increase in the rate 
in the same direction as before at about 
the same time after winding. These curves 
often indicated very good isochronal ad- 
justment for the 24-hour period—the first 
24 hours after winding being the period 
for which isochronism is sought—and it is 
believed that the giving with the certificate 
of a curve showing the variations in the 
rate of a watch from the time it is wound 
until it runs down will be very useful in 
bringing to the watch user a realization of 
the value of the work of watch adjustment 
and of the importance of care and atten- 
tion in the use of a watch. For the curve 
will show him the necessity of winding a 
watch regularly or he will see what he may 
expect in the watch’s performance if he 
does not attend to it systematically. Many 
complaints about watches are made be- 
cause the owner expects too much and 
does not realize what variations may be ex- 
pected in the best of watches either within 
a 24-hour period or during a week. It is 
the intention of the bureau, both in its 
certificates and publications and in other 
ways, to make clear and to emphasize what 
degree of accuracy may be expected in a 
well-adjusted watch and to show that while 
a good watch is a remarkably accurate 
measuring instrument, considering the 
treatment it receives in use, too much must 
not be expected of it. 

Following will be found brief tabulated 
statements of the methods of test of 
watches employed at Kew, Geneva, Neu- 
chatel and Besancon for Classes A and B, 
together with a table of the tolerances al- 


111 


lowed for the different criterions at these 
observatories and those proposed in the 
Bureau of Standards regulations. 


KEW OBSERVATORY WATCH TESTS. 








Class A. 
Temperature- 
Period. Days. Position. Deg. F. 
1 5 Vertical—pendant up ...... 60—65 
2 5 Vertical—pendant right..... 60—65 
3 5 Vertical—pendant left ..... 60—65 
4 6 Horizontal—dial up......... 40 
5 6 Horizontal—dial up......... 60—65 
6 6 Horizontal—dial up......... 90 
7 6 Horizontal—dial down...... 60—65 
8 5 Vertical—pendant up........ 60—65 
Formula for number of marks: 
2—v 10—R 0.30 —t 
Number of marks = + ————_ + — 
0.05 0.25 0.015 
Where v = Mean deviation of daily rate. 
R = Mean deviation for change of posi- 
tion. 
t = Mean error of compensation per de- 


gree Fahrenheit. 
In the above formula, on a basis of 100 
points, the first term counts 40, the second 
term 40, and the third 20. 





Class B.. 
Temperature. 

Period. Days. Position. Deg. F. 

1 14 Vertical—pendant up........ 60—65 

2 14 Horizontal—dial up......... 60—65 

3 1 Horizintal—dial up......... 40 

4 1 Horizontal—dial up......... 60—65 

5 1 Horizontal—dial up......... 90 

GENEVA OBSERVATORY WATCH TESTS. 
Class A. 
Temperature. 

Period. Days. Position. Deg. c. 

1 5 Vertical—pendant up........ 15 

2 5 Vertical—pendant right..... 15 

3 5 Vertical—pendant left....... 15 

4 6 Horizontal—dial up......... 0—5 

5 6 Horizontal—dial up,......-. 15 

6 6 Horizontal—dial up......... 30—35 

7 6 Horizontal—dial down...... 15 

8 5 Vertical—pendant up........ 15 

Formula for computing number of points: 
N = (0.50 m) 600 + (2.00 — p) 150 + (0.150 

—c) 2000 + (2.50 —r) 40. 


Where m Mean deviation of daily rate. 


p = Mean deviation for change of posi- 
tion. 
c = Mean error of compensation per de- 
gree centigrade. 
r — Recovery of rate. 
In the above formula, on a basis of 1,000 


points, the first term counts 300, the sec- 





ond and third terms the same, and the 
fourth term 100. 
Class B. 
Temperature. 
Period. Days. Position. Deg. C. 
1 6 Vertical—pendant up..... 15 
2 6 Horizontal—dial up.......-- 15 
3 2 Horizontal—dial up......... 0-5 
4 2 Horizontal—dial up....... 15 
5 2 Horizontal—dial up......... 30—35 
6 3 Horizontal—dial down...... 15 
7 2 Vertical—pendant up 15 
NEUCHATEL OBSERVATORY WATCH TESTS. 
Class A. 
Temperature. 
Period. Days. Position. Deg. G. 
1 4 Horizontal—dial up.........- 18 
2 5 Horizontal—dial up........ 4 
3 > Horizontal—dial up......... 18 
4 5 Horizontal—dial up......... 32 
5 5 Horizontal—dial up......... 18 
6 1 Vertical—pendant up....... 32 
7 5 Vertical—pendant up..... ade 18 
8 4 Vertical—pendant left...... 18 
9 4 Vertical—pendant right.... 18 
10 4 Horizontal—dial up...... 18 
11 4 Horizontal—dial down.... a 
Formula for computing number of classification: 
. 1000 
, ccnigiacis aaouiciaamadte 
eE + pP + cC + dD + rR 
Where E = Mean deviation of daily rate; e = 12- 
P = Mean deviation for change of posi- 
tion; p = 3.6. 
C = Thermic coefficient; ¢ = 14. 
D = Mean error of compensation; d = 2- 


Recovery of rate; r = 2. 
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Class B. 
Temperature. 


Period. Days. Position. Deg. C. 
1 4 Horizontal—dial up...... ae 
2 2 Horizontal—dial up......... a 
3 2 MHorizontal—dial up......... 18 
4 2 MHorizontal—dial up......... 32 
5 5 Horizontal—dial up......... 18 
6 1 Vertical—pendant up....... 82 
7 5 Vertical—pendant up....... 18 
8 4 Vertical—pendant up....... 18 
9 4 MHorizontal—dial up......... 18 
BESANCON OBSERVATORY WATCH TESTS, 
Class A. 
Temperature. 
Period. Days. Position. Deg. C. 
1 5 Vertical—pendant up....... 15 
5 Vertical—pendant right..... 15 
8 5 Vertical—pendant left...... 15 
4 6 Horizontal—dial up......... 0 
5 6 Horizontal—dial up......... 15 
6 6 Horizontal—dial up......... 30 
7 6 Horizontal—dial down...... 15 
8 5 Vertical—pendant up....... 15 
Formula for computing number of points: 
400 (0.75 — a) + 40 (2.50 — b) + 3850 
s=— 
3 
(0.20 —c) + 6 (5.00 — d). 
Where a = Mean deviation of daily rate. 
b = Mean deviation for change of posi- 
tion. 
c = Mean error of compensation per de- 
gree centigrade. 
d = Recovery of rate. 


In the above formula, on a basis of 30!) 


points, the first term counts 100, the sec- 
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3 3 Horizontal—dial up......... 15 
4 8 Horizontal—dial up......... 30 
5 11 Vertical—pendant up....... 15 
6 10 Horizontal—dial up......... 15 
In addition the Besancon Observatory 


tests under the first class watches having 
a diameter of 33.80 mm. or less, those hav- 
ing a thickness of 4.10 mm. or less, also 
extra thin watches of any diameter and 
watches with different complications—re- 
peaters, calendar watches, those having in- 
dependent second hands, etc.—and gives 
them a simple certificate when they come 


within the following tolerances: 
Seconds. 
1. Mean daily rate of any period......... 10.00 
2. Difference between vertical, pendant up, 
and horizontal, dial up.......... cece 9.60 
8. Mean deviation of daily rate........... 1.50 
4. Mean deviation for change of position.. 5.00 
5. Mean error of compensation per 1° C... 0.50 


Proposed Regulations Governing the 
Testing of Watches at the 
Bureau of Standards, 

1. Classes of Test—Pocket watches will 
be received for rating under two classes 
of tests designated as Class A and Class 
B. Class A is intended for watches 
of the better grades, which come under 
the designation “Adjusted for Five Posi- 
tions, Temperature and  Isochronism.” 
Class B is intended for watches which are 
designated as “Adjusted for Three Posi- 
tions and Temperature.” Watches of 
either class may be submitted for rating in 
the other class of test than that under 
which they are designated, if desired. A 
watch which has been submitted for test 
under Class A will be awarded a Class B 








WA TCH TESTS. 


ond term 100, the third 70 and the 
fourth 30. 
Class B. 
Temperature. 
Period. Days. Position. Deg. C. 
1 1 Horizontal—dial up....... 15 
2 8 Horizontal—dial up......... 0 
CRITERIONS 
Pocket watches—Class A. 
Mean deviation of daily rate........+eeeeeeeeee ° 
Mean deviation in any period............+0++ ane 
Mean deviation for change of position......... 
Difference of vertical, pendant up, and horizontal, 
GMP kn cdpeceaiss dosntokees ReGeeaeceengete 
Difference of horizontal, dial up, and horizontal, 
Get GOR: cece ctesttince sos eiGuwatecedcavcueas 
Difference of vertical, pendant up and any other 
PC Pe ore eee HAR Re heres per ere 
Difference of any two positions.........+...+++ 
Recovery of rate (difference of first and last 
WOTIOGE) oss vis Soe cat ans sete'ea ee ere nee 
Mean recovery of rate.........+++. Deagamat sos es 
Mean error of compensation per degree C...... ee 
Thermic coefficient per degree C.........-+-- Pre 
Mean error of compemnsation.........eeeeeeeees 2 
Difference of rate per degree C. 5 to 35°........ 
Excess of difference of rate per degree C. 5 to 20° 
over that from 5 to 35°......... renee eTwed ke 
TOGQCUSONMIMGD EFIOE oo cs ccc cdvecsccesesceses naee 
Mean daily rate of any period...........--ee008- 
Esealt OF tHE GAily. FACE. cc cp ecese cect ecncccecvece 


Difference between two consecutive daily rates.... 
Pocket watches—Class B. 


Mean deviation of daily rate......e.. eee ee eeees 
Mean deviation in any period..........--+ ee eeeee 
Difference of vertical, pendant up, and horizontal, 

dial up 
Difference of horizontal, 

dial down 
Recovery of 

periods) 
Mean error of compensation per degree C 
Thermic coefficient per degree C.......-..eeceeee 
Mean error of the compensation..............6. 
Difference of rate per degree C. 5 to 35° 
Excess of difference of rate per degree C. 

over 5 to 35° 


dial up, and horizontal, 
rate (difference of first and last 


AND TOLERANCES FOR CERTIFICATES, 


,Bureau of Geneva Neuchatel Besancon Kew 
standards Observa- Observa- Observa- Observa- 
proposed. tory. tory. tory. tory. 

Sec. Sec. Sec. Sec Sec. 
0.75 0.50 0.75 0.75 a 
anes 1.00 sues 1.25 2.00 
3.00 2.00 2.50 2.50 
5.00 4.00 4.00 5.00 5.00 
4.00 4.00 4.00 5.00 sees 
ae wae aad 10.00 
10.00 7.00 8.00 tee 
6.00 2.50 3.00* 5.00 eee 
3.00 ae ‘ina meee 
0.15 naw 0.20 0.54 
0.15 ate eos 
ise 2.00 eee cece 
0.20 
0.30 
3.00 aah e cee osee 
10.00 6.00 Sree 6.00 10.0 
6.00 
2.00 
1.00 0.80 1.00 1.25 erate 
1.50 1.50 2.00 
6.00 5.00 6.00 5.00 10.00 
5.00 00 
8.00 4.00 4.00 ans aes 
0.25 a eaa 0.30 0.54 
0.25 
eoee 3.00 
0.30 
0.40 eeas meen 
8.00 8.00 15.00 


Difference between two consecutive daily rates.... 





*H. D. U. +Non-thermic. 


10.00 
ee 8.00 


2.507 
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certificate, if the party submitting it so de- 
sires, in case its performance does not 
meet the requirements of Class A, but does 
conform to those of Class B. The request 
for a Class B certificate under such cir- 
cumstances must be made, however, when 
application for the test is made. In such 
cases the full fee for a Class A test must 
be paid. In addition to the Class B cer- 
tificate a report will be rendered, showing 
wherein the watch failed to conform to the 
Class A requirements. 

2. Time of Tests—The test under Class 
A will require 54 days; that under 
Class B will require 40 days. Tests will 
be held four times a year, the Class A 
tests beginning on the second Tuesday in 
January, April, August and October, while 
the Class B tests will begin 14 days later 
in each case. 

3. Cases or Mountings.—The watch 
movements may be mounted in a regular 
case of either open face or hunting style, 
or they may be submitted in timing boxes 
or “skeleton” cases, if fitted with dust- 
proof covers and provided with a stem 
for winding the watch. If watches are 
submitted mounted in regular cases the 
name of the maker and maker’s number 
of the case will be given on the certificate, 
unless request is made to the contrary. 

4. Winding Before Test—In order to 
promote the delivery of watches personally 
or by messenger considerably in advance 
of the beginning of the tests, the bureau 
will undertake to keep such watches wound 
regularly until the trial begins, the watch 
being kept in the vertical—pendant—up 
position. Watches shipped to the bureau 
will be wound and set upon being unpacked 
and will be likewise maintained until the 
beginning of the trial. 

5. Class A Test—Watches submitted 
for test under Class A will be run for 54 
days in a series of periods in the positions 
and at approximately the temperatures 
given below, each period being of the dura- 
tion indicated: 

Period Duration 


number. in days. Position. Temperature. 
1 8 Vertical—pendant up.25 to 30°C,* 
2 3 Vertical—pendant 
Cs ot rice ae _ 
3 3 Vertical—pendant 
Wend aasene tex 7 
4 3 Horizontal—dial up.. a 
5 3  _ Horizontal—dial 
Pd ns ape ee ” 
6 3 Horizontal—dial 
CO ow Senin tnks “ 
7 3 Horizontal—dial up.. o 
8 3 Vertical—pendant 
Wes <senegn xcs x 
9 3 Vertical—_pendant 
| plage Ate aap in 
10 3 Vertical—pendant up. "2 
11 3 Vertical—pendant up. 7 





*= 77 to S@°F. 
(This period to be an isochronism test, 
readings being made at intervals of a few 


hours from the time of winding the 
watches at the beginning of the period 
until they: run down.) j 
Period Duration. 
number. in days. Position. Temperature. 
12 5 ~ Horizontal—dial up. 5°C. (41°F.) 
One intermediate day. 
13 5 Horizontal—dial up.20°C. (68°F.) 
One intermediate day. 
14 5 Horizontal—dial up.35°C. (95°F.) 
One intermediate day. 
15 3 Vertical—pendant up. 


25° to 30°C. (77° to 86°F.) 


— ~ - ——____ 
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Each bell bears the pat- 
ent stamp Dec. 4, 1900. 


\F Ys A 





TRADE-MARK REGISTERED 


IT’S STANDARD 





DY, No tubular bells are 

7 ‘ : 
: ie i imported, as the public 
hy is fed ta believe, 


Things change. Eng- 
lish clocks and fusée 
watches had once a 
reputation of superior- ) 
. ity. Enterprise and im- 


proved machinery have | 
) 
{ 
\ 






ROY WATCH 
CASE CO. 


21-23 Maiden Lane, New York 
704 Market St., San Francisco 








enabled manufacturers 
of other countries to produce better 
goods and more variety. 








AUDEMARS, PIGUET & CG6., | | BAWOZDOTTER, Limited 


BRASSUS and GENEVA. Manovfacturers of Chiming Clocks 
Manufacturers of Superior Established 1864 


. . 18 to 28 W. 33d St., New York 
Plain and Complicated Watches. | 


——— ENAMELS|( 
Represented by 


A. WITTNAUER GO., for GOLD, SILVER, COPPER, Exe. 
30 West 36th Street, NEW YORK. List VAUGHTONS, Ltd, #avcuam ‘ 


Free 




















———$— 





§anuary 28, 1914. 


6. Class A Tolerances—Certiticates will 


be grarited to watches which, in the above 


trial give results within the following 
dolerances; 

(1) The mean deviation of daily rate not 
to exceed V.75 second. 


(2) The mean deviation for change at 
Position not to exceed 3B seconds. 

(3) The difference hetween the mean 
rates im the vertical—pendant up and tie 
horizontal—dial up positions not to exceed 
2 seconds. 

(4) The difference between the mean 
rates in the horizontal—dial up and the 
horizontal—dial down pos‘tions not to ex- 
«ceed 4 seconds. 

(5) Yhe Aifference between the 
rates of any two positions not to exceed IY 
seconds, 

(6) The mean recovery of rate in 
Periods 1 to 10 not to exceed 3 seconds. 

(7) The difference between the mean 
rates of Periods 1 and 15 not to exceed 6 
seconds. 

(8) The isochronism error not (6 @X- 
<eed 3 seconds. 

(9) The mean datly rate of any of the 15 
periods except Period 11 not to exceed 10 
seconds, 

(10) The difference of rate per degree 
centigrade between 5 and 35 degrees C. not 


mean 


to exceed 20 seconds. 

(11) The difference of rate per degree 
centigrade hetween 5 and A) degrees nat ta 
differ algebraically from that between 5 and 
$5 degrees by more than 30 seconds, 

7%. Class A. Application of Tolerances.— 
In determining whether a watch’s per- 
formance is within the above tolerances, 
the various quantities shall be computed as 
follows: 

(1) To obtain the mean deviation of 
daily rate the difference between each day’s 
Tate and the mean daily rate of the period 
in which it occurs shall be taken from all 
Periods except the Lith, and the arithmeti- 


cal means of. the 48 differences thus ob- 


tained shall be taken as the mean deviation 
af daily rate. 

(2) To obtain the mean deviation for 
change Of position, the algebraic average 
shall be taken of the mean daily rates of 
Periods 1 and 10, 2 and 9, 3 anda 8, 4 ana 7 
and 5 and 6, and from the algebraic meal 
of the five values corresponding to the five 
positions obtained in ¢iis way each of the 
five shall be subtracted. The arithmetical 
mean of these five differences shall be 
~Aaken as the mean deviation for change of 
position. 

(3) The five mean rates thus obtained 
for the five positions shall be used ‘n 
applying the third, fourth and fifth toler- 
ances, the differences being taken a\- 
-gebraically. 

(4) To obtain the mean recovery of 
rate in Periods 1 to {0, the differences he- 
tween the mean rates of Periods 1 and 10, 
2 and 9, 3 and & 4 and 7, atid 5 and 6 shall 
‘be taken and the algebraical mean of the 
five values so obtained shall be taken as 
the mean recovery of rate in Periods 1 to 
10 and will represent the average change 
in rate of the watch in 15 days. The dif- 
ferences shall be so taken that a plus sign 
shall indicate that the watch’ ran slower 
at the end of 15 days than at the beginning ; 


a minus sign that it ran faster. 
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(5) The algebraic difference between the 
rates of Periods 1 and 15 shall be taken 
with the same meaning of plus and minis 
signs as above. (This difference will rep- 
resent the total change WM tale in v1 days 
due to any progressive change in rate, any 
elect upon ibe sate of stopping of the 
watch in the isochronism test and any in- 
fluence the temperature tests may have upon 
the rate.) 

(6) To 
twice the amount gained or fost in the first 
12 hours of the isochronism test of Period 
11 shalf be subtracted algebraically from the 
amount gained or lost in the first 24 hours 
of this test. This algebraic difference shall 
be taken as the isochronism error and a 
minus sign will indicate that the watch ran 


at a faster rate in the first 24 hours after 
winding than in the first Y howrs; a plus 


obtain the isochronism error 


sign that it ran slower. 

(7) The difference of rate per degree 
centigrade shall be obtained from the re- 
sults of the three temperature periods by 
the sofution of the three equations of the 
form r = ra + a (t — 20) + 6b (Ct — 20)? 
where r is the observed rate at t° C., and 
ra is the rate at 20 degrees C. (to be de- 
termined) and @ and b are two constants 


to be determined. From these results the 
rates at 5 and 3d degrees are also found Cit 


not directly observed} artd the algebraic 
differences of rate at 5, 20 and 35 degrees 
C. are divided by the differences of 
yemperature to obtain the difference of rate 
ger degree centigrade. 

&. Class A Certificates—The certificate 
granted under Regulation 6 will show the 
mean daily rate of the watch in each of the 
J) periods, except Period 11,.and the mean 
temperature at which the watch ran in each 
period. It will also show the various 
quantities computed for the diferent Ccri- 
terions of Regulation 6, together with the 
tolerances for the same. The results of the 
isochronism test will be given in the form 
of a curve accompanying the certificate 
and showing the amounts gained or lost 
after winding. The certificate will also 
give the maker of the watch if known and 
the maker’s number of the watch. tovether 
with such additional deta(ls af description 
as may seem desirable. The name of the 
party by wham ar for whom the watch was 
submitted for test will be given. The cer- 
tificate wil) be dated according to the last 
day of the test. The certificate will bear 
the signature of the director of the Bureau 
of Standards (or of the acting director of 
the bureau in case of absence of the direc- 
tor) and will be stamped with the seal of 
the Bureau of Standards. The certificate 
will also give a number to indicate the 
relative performance of the watch based on 
a scale from ( to 10), as provided in Regu- 
\ation 9, in which 0 indicates a watch that 
has just met the limits of Tolerances 1, 2, 
7, 10 and 11, and 100 indicates a watch 
whose performances would be perfect with 
respect to these factors. 

9. Relative Performance,—On each watch 
certificate under Class A will be given its 
relative performance on a scale from 0 to 
100, computed according to the following 
formula: 


1—a \ 
2 (75 ) 


Relative Performance = 
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, l—b ; ( J—F ) 10 dd 
_ Ries ) + 90 | O35 )+ ( 6.0 } 

Where a — the observed mean deviation 
of daily rate, b = the observed mean 
deviation with change of position; ¢ = the 
arithmetric mean of the difference of rate 
per degree centigrade between 5 and 35 
degrees, and the amount by which the dit. 
ference of rate per degree centigrade be- 
tween 5 and 2) degrees differs aleentaitay 
irom the Mfierence of rate between 5 and 
35 degrees; ¢@ = the difference between 
the mean rates of Periods 1 and 15. 

When a watch receives a relative per- 
formance of 80 or more it will be noted on 
the certificate as “very satisfactory.” 

10. Reports on Resected Watches —The 
test of a watch which fails to meet the re- 
quirements of Class A at arly point MN the 
test wi) be continued to the end (except 
in case of the accidenta) stopping of the 
watch or its withdrawal from test by the 
arty submitting it), and a report wi) be 
made showing the results of the test and 
giving the items under which~it was re- 
Ss . 
jected. If the watch has stopped during 
the test from accidental or unexpected 
causes, or if it is withdrawe from test be- 
fore the completion of the test, a report 
will be made of the rates of the watch for 
as much of the test as it underwent. A 
watch May be withdrawn from test at any 
time during the test by the party submitting 
it, or may be withdrawn by request made 
in the application for the test in case the 
watch fails to meet the requirements of 
Tolerances 2, 9, 4, 5, 6 atid 9 (the latter as 
apphied to Periods 1 to aN only). In case 
a watch stops from accidental or unex- 
pected causes, or is withdrawn from test 
hefare the J}th Period, only half the fee 
for a complete test will be charged. 

J), Class B Test—Watches submitted for 
test under Class B will be run for 40 days 
in a series of periods in the positions and 
approximately at the temperatures given 
below, each period being of the duration in- 


dicated. 

Period Duration > 
j iat ature. 

numoer. tn Gays, Position. emper 
3 Vertical—pendant up.25 t6 ga°Cc* 
Horizontal—dial wp... ” 
8  Horizonta}—dial down. 
3 Horizontal—dial down. 
3 
8 


“ 


“ 


uh Rawr 


Horizontal—dial up... 
Vertical—peniart up. 
One intermediate day. 
5 H orizonta)—dia\ up. SC. CA41°F) 
One intermediate day. 
Horizontal—dial up.20°C. (68°F.) 
One intermediate day. 
9 5 Horizontal—dial ap. 85°C. (95°F) 


One intermediate day. 
10 3 


n_ 
" 


Vertical—pendant up. 


25 to 30°C. (17 to 86°F.) 





*=77 to 86°F, 

12. Class B Tolerances—Class B certif- 
teates will be granted to watches which in 
the above trial give results within the fol- 
lowing tolerances: 

(1) The mean deviation of daily rate 
shall not exceed 1 second. 

(2) The difference between the mean 
rates in the vertical—pendant up and the 
horizontal—dial- up positions shall not ex- 
ceed 6 seconds. 

(3) The difference between the mean 
rates in the horizontal—dial wp and the 
horizontal—dial down positions shal] not 
exceed 5 seconds. 
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The Blancard Rivetless Safety Catch 
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BLANCARD & CO. wiict 


Patented March 1, 1910. 


OUR NEW SIZE (No. 27) is the SMALLEST 
Safety Catch of Its Kind on the Market 





96-100 Maiden Lane, New York City 
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PREVENTS 


GLASSES * 


& GOGGLES 









For sale by your Dealers or sent on receipt of price. 






Price per 
Dozen 
$1.75 
Per gross 
$21.00 
and 
TWO 
DOZEN 
FREE. 


NO-DIM MANUFACTURING CO., Keokuk, Iowa 














Manufacturer of the Celebrated 





PARIS GRAND PRIX 1900 










leLocle —- JULES JURGENSEN — Copenhagen 
WATCHES and CHRONOMETERS 


RUDOLPH & SNEDEKER, Sole Agents, 65 Nassau Street, NEW YORK 





Hall Clocks 


Elliott's 


Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 


Sole Agents to the Trade 


J. J. ELLIOTT & CO. 
LONDON 





Formerly at 12 Barclay St. 

















MESH BAGS REFINISHED 









from 6 to 7 inches, for $1.00; other 





and at reasonable prices. Send us your next repair job. 


A. A. LUPIEN CO., 





Slater Avenue, Pawtucket, 





$1.00 


We re-silver, re-line (with kid or silk), and repair the mesh on any German silver mesh bag, 
gs in proportion. First-class work, prompt service. Send 
for window display card and price list on special repairs, such as gold, gun-metal and 

ad bags. We Repair, Refinish anything in Jewelry and Silverware for the trade promptly 


MANUFACTURERS OF MESH BAGS 











8 DAY (\CT AVA WATCHES 


Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as many 
months as it formerly took years. Does away 
with tedious apprenticeship. Money earned while 
studying. Positions secured. Easy terms. Send 
for catalogue. Address 


St. Louls Watchmaking School, $1. Louis, Me. 


SOLE AGENTS 


Hipp. Didisheim & Bro. 
54 Maiden Lane, N. Y. 
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(4) The difference between the rates of 
Periods 1 and 10° shail not exceed 8 sec- 
onds. 

(9) The mean daily rate of any of the 10 
periods shall not exceed 10 seconds. 

(6) The difference of rate per degree 
centigrade between 5 and 35 degrees C. 
shall not exceed 0.30 second. 

(7) The difference of rate per degree 
centigrade between 5 and 20 degrees shall 
not differ algebraically from that between 
5 and 35 degrees by more than 0.40 second. 

13. Class B Application of Tolerances. 
In determining whether a _ watch’s per- 
formance is within the above tolerance, the 
various quantities shall be computed as fol- 
lows: 

(1) To obtain the mean deviation of 
daily rate the difference between each day’s 
rate and the mean daily rate of the period 
in which it occurs shall be taken for all 
periods, and the arithmetical mean of the 
36 differences thus obtained shall be taken 
as the mean deviation of daily rate. 

(2) In applying the second and _ third 
tolerances the algebraic averages of the 
mean daily rates of Periods | and 6, 2 and 
5, and 3 and 4 shall be taken and used as 
the mean rates of the vertical—pendant up, 
the horizontal—dial up and the horizontal 
—dial down positions respectively, the dif- 
ferences being taken algebraically, 

(3) The algebraic difference between the 
rates of Period 1 and 10 shall be so taken 
that a plus sign shall indicate that the 
watch ran slower in Period 10 than in 
Period 1; a minus sign that it ran faster. 
(This difference will represent the total 
change of rate in 37 days due to any pro- 
gressive change in rate and to any in- 
fluence the temperature tests may have 
upon the rate.) 

(4) The differences of rate per degree 
centigrade shall be obtained as in Class A, 
that is, from the results of the three 
temperature periods by the solution of the 
three equations of the form r = ra + a 
(t — 20) + b (t — 20)? where r is the ob- 
served rate at ¢t®° C., ro is the rate at 20 
degrees C. to be determined, and a and b 
are the two constants to be determined. 
From these results the rates at 5 and 55 
degrees are also found, and the algebraic 
differences of the rates at 5, 20 and 35 de- 
grees are divided by the differences of 
temperature to obtain the difference of rate 
per degree centigrade. 

14. Class B Certificates—The certificate 
granted under Regulation 12 will show the 
mean daily rate of the watch in each of 
the 10 periods and the mean temperature at 
which the watch ran in each period. It 
will also show the various quantities com- 
puted for the different criterions of Regu- 
lation 12, together with the tolerances for 
the same. The description of the watch, 
the name of the party submitting the watch, 
the date, signature and seal of the certif- 
icate will be as given in Class A certificate 
There will be no relative performance 
computed for Class B watches. 

15. Reports on Rejected Watches—The 
test of a watch which fails to meet the re- 
quirements of Class B at any point in the 
trial will be continued to the end (except 
in the case of accidental stopping of the 
watch or its withdrawal from test by the 
party submitting it), and a report will be 
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made showing the results of the test and 
giving the items under which it was re- 
jected. Lt tue watch has stopped during 
the trial from accidental or unexpected 
causes, or if it is withdrawn from test be- 
tore the completion of the trial, a report 
will be made of the rates of tne watch for 
as much of the trial as it underwent. A 
watch may be withdrawn from test under 
the same conditions as for Class A in case 
it fails to meet the requirements of 
Tolerances 2, 3 and 5 (the latter as applied 
to Periods 1 to 6 only) of Regulation 12. 
In case a watch in class B stops from ac- 
cidental or unexpected causes, or is with- 
drawn from test before the seventh period, 
only half the fee for a complete test will 
be charged, 

16. Replacement of Certificates—Ilf the 
certificate of a watch is damaged, or if the 
party submitting the watch wishes the 
certificate issued in another person’s name 
than that of the original certificate, a new 
certificate will be issued upon the payment 
of a fee of 50 cents and the return of the 
old certificate which will be destroyed, pro- 
viding such a request is made within three 
years of the test of the watch. The new 
certificate will be identical with the old in 
every respect, including the date, except 
for the possible change of name of the 
person to whom it is issued. 

17. Detailed Reports of Tests—In ad- 
dition to the certificate of a watch a full 
report, if desired, will be furnished which 
will show each day’s rate of the watch dur- 
ing the test and the mean temperature for 
each day, together with such computations 
as were made in the application of the 
criterions. The change for such an ad- 
ditional report will be $1. 

18. Retest of Watches—In case a watch 
which has received a certificate from the 
Bureau of Standards is submitted for test 
a second time, the previous certificate must 
be submitted with it and is destroyed if the 
watch is submitted for test in the same 
class as before. If it is submitted for test 
in a higher class the certificate is held until 
the close of the test and is destroyed or re- 
turned according as the watch does or does 
not obtain a certificate in the higher class. 

19. Publication of Results—The bureau 
reserves the right to publish any or all of 
the results of the tests of watches, to- 
gether with such descriptive matter con- 
cerning the different movements as may be 
useful or of interest in the improvement 
of the manufacture and adjustment of time- 
pieces. 

20. Definitions—In the rating of watches 
a correction to a watch will be taken to 
mean the amount of time to be added 
algebraically to the reading of a watch at 
any instant to give the true time. In the 
ustial case of watches running on mean 
solar time, this correction shall be such as 
to give the true standard time for the 
standard time belt in which the watch is. 
Accordingly, if a watch is slow its correc- 
tion will be plus; if it is fast, its correction 
will be minus in sign. The daily rate of a 
watch will be taken to mean the difference 
between 24 hours and the amount of time 
the watch indicates in that period. In 
other words, it willbe the correction of a 
watch at the end of a 24-hour period minus 
the correction at the beginning of the same 
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period. lf a watch indicates in 24 hours 
the passage of more time than 24 aours it 
will be said to have a gaining rate or to 
gain. lf it indicates the passage of less 
than 24 hours in the same period it will be 
said to have a losing rate or to lose. A 
gaining rate, or the amount a watch gains 
in a day, being the algebraic difference of a 
correction at the end of 24 hours minus 
that at the beginning, where the former is 
larger negatively than the latter, will have 
a minus sign. A losing rate, or the 
amount a watch loses in a day, being the 
difference as above, but where the correc- 
tion at the end of 24 hours is larger 
positively than at the beginning, will have 
a plus sign. 

The amount gained or !ost in any period 
of time will be taken as the difference be- 
tween the true elapsed time and the elapsed 
time indicated by the timepiece. Its sign 
will, therefore, have the same significance 
as those for daily rate. If the watch had 
been correct in its reading at the beginning 
of the period, its correction at the end of 
the period would be the same in quantity 
and sign as the amount gained or fost in 
that period. All differences between rates 
of any period, day or series of days and 
any other similar interval of time, shall be 
taken as the rate of the later period or day 
minus that of the earlier period or day, so 
that a minus difference shall indicate a 
faster rate in the later period than in the 
earlier, and a difference having a plus sign 
shall indicate a slower rate in the later 
period than in the earlier. 

If the difference of rate is to be used 
for determining difference of rate per de- 
gree difference of temperature, the rate at 
the higher temperature shall be taken minus 
that at the lower temperature and this shalf 
be divided by the difference of the higher 
temperature minus the lower; accordingly 
a negative difference of rate per degree of 
temperaturé will mean that the timepiece 
runs faster the higher the temperature, 
and a difference of rate per degree of 
temperature having a plus sign will indi- 
cate that the rate is slower at the higher 
temperature than at the lower. 

21. Applications for _Test—Application 
for the test of a watch must be made in 


advance of the beginning of the test. The 
application should be made on a blank 
similar to the form shown below, which 


may be obtained from the bureau upon re- 
quest. A separate blank must be filled out 
for each watch submitted, and all the in- 
formation requested concerning each watch 
must be furnished so far as available. 
(The exact form of this blank has not 
been fully decided upon, but it will call for 
information as to the maker of the watch, 
the number of the watch, the class of test 
desired, the party requesting the test, the 
party to whom the certificate or report is 
to be made out, the type number or name of 
the watch movement, the number of jewels 
which the watch has, the type of balance, of 
escapement and of hairspring, whether it 
is a single or double roller, whether pendant 
or fever set, and any other special fea- 
tures of the watch movement,-the nominal 
adjustment of the watch as to positions, 
temperature and isochronism, the maker of 
the case, the case number and the material 


(Continued on page 121.) 
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Silverware of Every Send For Window Display 


Made tie mew _I It’s Difficult Jewelry Repairing Send it To Us 
_ MESH BAGS 


REPAIRED, RESILVERED AND RELINED 


75c. to $1.00. 


Our modern and thoroughly equipped shop permits us to give 
prompt and accurate attention to all kinds of Jewelry Repairing, 
Stone Setting, Gold and Silver Plating. 


Breslavsky Bros. 


51 Maiden Lane’ _est.1s8e29 «=©96 NEW YORK ‘ 























JEWELERS’ 
SHOW CASES 


Haury Bases 


wo & 8 @® 8 @ 


1391 1392 1393 1394 1395 1396 


cS , > 3 Q Q Our Small RC SEWOOD MOULDING 
STEEL LINED CASE. We Challenge 


I391A 1392A 1393A 1394A 1395A 1396A en ree See See 
F.C. JORGESON & Co. 


159 to 167 ANN ST., CHICAGO 
Makers of all kinds of 


JEWELERS’ FIXTURES 


Write for our New Catalogue 
Our Motto: The Best of Everything 








HERPERS BROS. NEWARK, N. J. 














WACHTER 


Safety Watch Bow OU WANT & EXCEUR AN 
Watches with our bow pos- NGE 

sess individuality, create confi- 
dence and will increase your 
business. We make a special 
bow for repair purposes in all 
sizes, antique and round, that USE THE 
can be attached to any watch 
without changing the pendant, i 
and will be as Sata our Want Advert Sements 
complete pendant and bow. of the 

Write for our Booklet 


THE WACHTER MFG. CO. JEWELERS CIRCULAR - WEEELY 


HARTFORD, CONN. 


U WANT TO SELL OUT 
ou want TO SELL TOOLS 
OU W TO LET A PLACE 

You WANT ANYTHING 

















Y’late and wire in any hardness, Works at 225-227-229-231 
seamless platinum tubing a New Jersey Railroad Avenue, 
specialty. Platinum, gold and es : NEWARK a J 
silver refiners. Assayers Our New York Office, -diebaglae 


Charles Engelhard, Hudson Terminal Bldg., 
ind sweep smelters. 


Ri @istthaed sleet: ¢ 
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(iN WHICH IS CONTAINED A LIST OF THE LATEST PaT- 
ENTS GRANTED BY THE UNITED STATES AND GREAT 
BRITAIN. THE UNITED STATES PATENTS THAT HAVE 
EXPIRED AND THE REGISTERED TRADE-MARKS.] 





UNITED STATES PATENTS. 





ISSUE OF JAN. 20, 1914, 


1,084,603. LIGHTING ATTACHMENT FOR 
ALARM CLOCKS. Aytetr T. Britt, Kan- 
sas City, Mo. Filed Nov. 26, 1912. Serial 
738,677. 

The combination with a clock having an alarm 
mechanism, of a battery, an indicator connected 
with the battery and having grounded connection 
with the clock, a non-conductive standard, a flexi- 























ble contact member carried by the standard and 
connected with the battery, and a pivotal brush 
having an arm: projected into the path of a mov- 
ing part of the alarm mechanism and adapted for 
engagement with the flexible contact member. 


1,084,800. ELECTRIC ALARM. 
New York. Filed Oct. 18, 
586,863. 

The combination with an ordinary alarm clock 
and winding key for the alarm thereof, of a switch 
adapted to be actuated by the rotation of said 
key, a flexible strip carried by the back of the 
clock, a switch arm fixed to the slow running 
shaft of the clock gearing and projecting there- 


Avucust Hoce, 
1910. Serial 





from, and adapted to contact with the strip, a 
bell and battery, a suitable electrical connection 
between the latter and switch and switch arm, so 
that when the switch arm contacts with said strip 
the circuit is closed and the bell sounded. 


1,084,880. POCKET WATCH. Ezra C. Fitcu, 


Waltham, Mass., assignor to the Waltham 
Watch Co., Waltham, Mass. Filed May 6, 
1918. Serial 765,764. 


In a pocket watch, the combination with a move- 
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ment frame of an annulus surrounding the front 
part of said frame and secured thereto, a case 
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center surrounding said annulus, the latter having 
a flange overlapping the case center at one side, 
a ring surrounding the rear portion of the move- 
ment and having its outer edge overlapping the 
case center at the rear or opposite side, said ring 
occupying the space between the movement and 
the case center, and means for drawing said ring 
toward said annulus, whereby to clamp the case 
center between the outer edge of the one and the 
peripheral flange of the other. 





UNITED STATES TRADE-MARKS. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Section 
of said Act.] 





TRADE-MARKS PUBLISHED JAN. 20, 1914. 

Ser. 67,183. (CLASS 27. HOROLOGICAL IN- 

STRUMENTS.) THe Dvueser Watcu Case 

Mrc. Co., Canton, O. Filed Nov. 30, 1912. 
Under 10-year proviso. 


<DUEBER > 








Particular description of goods.—Ten-carat-gold 
watch cases. 
Claims use since 1880. 

Ser. 67,293. (CLASS 26. MEASURING AND 
SCIENTIFIC APPLIANCES.) American Op- 
TICAL Co., Southbridge, Mass. Filed Dec. 7, 
1912. 


MONOGRAM 


Particular description of goods.—Eyeglasses, 
spectacles, lenses, mountings, frames, bridges, 
guards, springs, finger-piece levers, end pieces, tem- 
ples, bearing pads, goggles, trial-frames, trial- 
lenses, prism and cylinder tests, lens testing instru- 
ments, face gages, linear measures, lens meas- 
uring instruments, magnifiers. 

Claims use since Nov. 15, 1912. 

Ser. 67,712. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) GotpsmitH, STERN 


& Co., New York. Filed Jan. 4, 1912. 
Particular description of goods.—Lorgnette 


chains, gold and silver cigarette cases; gold, silver 
and plated collar buttons; rope chains; locket 
rings; fob seals; finger rings; pendants; lockets; 
link buttons, tie clasps; scarfpins; screw earrings; 
ring mountings; bracelets; hatpins; bead neck 
chains; fobs; studs; brooches; baby pins; festoons; 
crosses; gold and silver thimbles; cuff buttons; 
lavallieres; veil pins; vest buttons; lapel buttons; 
gold and silver penknives and pocketknives; cigar 
cutters; gold and silver match boxes; neck chains; 
charms; gold and silver vanity sets; coat chains; 
vest chains; patent safety-guard bracelets; watch 
bracelets; bib holders; lingerie clasps; sautoir 
chains and pearl necklaces, all of said articles being 
made of or plated with precious metal. 
Claims use since Jan. 1, 1918. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for THe Jeweters’ Crrcutar by W. 
H. SweEnarton (ex-Examiner U. S. Patent Office), 





Counsel in Patent and Trade-Mark Cases, New 
York. ] 

Patent expired Jan. 12, 1914. 
575,075. WATCHMAKERS’ LOUPE. P. H. 


Stevens, Bristol, Conn. 

Designs granted Jan. 9, 1900, for 14 years. 
32,078. BADGE. J. C. Dersy, Concord, N. H. 
32,080. LINK BAR FOR CUFF BUTTONS. 

Cc. H. Aten, Attleboro, Mass. 

Designs granted Jan. 8, 1907, for 7 years. 
38,400. SHIELD. W. C. Copman, Providence, 

R, I. 
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38,401. SHIELD. W. C. Copman, Providence, 
R. IL. 
Design granted July 19, 1910, for 3% years. 
40,775. LINK FOR ORNAMENTAL CHAINS. 


O. B. Crossman, Chartley, Mass. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS, 1913, FRom The 
Illustrated Official Journal.) 
ISSUE OF JAN. 7, 1014. 
21,097. HATPINS. G. Benson, London. Sept. 16. 
Consists in curving the pin in such a way that 
the point, on emergence from the hat, lies close 
alongside the wall of the hat. The pin may be 
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curved to an arc as shown in Fig. 1, or it may 
have several curves as shown in Fig. 3. The head 
is set at an angle to the curve, and may consist of 
a spiral integral with the pin. 


21,115. ELECTRIC CLOCKS. W. J. 
York. Sept. 17. 

Relates to a master-clock of the kind driven by 
an electrically-maintained pendulum. A’ pivoted 
arm ¢, carried by the pendulum, and driving a 
ratchet wheel e, has a projection c* on its under 
side, which rides over a fixed member f,' over- 
driving being thus prevented. The circuit ‘of the 
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re-energizing electromagnet p', in which circuit 
secondary clocks may be included, is:closed each 
time an arm g, integral with the ratchet “wheel, 
makes contact with an adjustable spring h. 








21,171. POINT PROTECTORS FOR PINS. A. 
Kacuet, New York. Sept. 17. 








Relates to point protectors in which the grip is 
effected by a split resilient tube seated in an outer 
barrel, and consists in making the split tube 11 
tightly fit the barrel 10 at the inner end, the jaws 
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Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS, 
BIRMINGHAM.ENG. 


BB sn AUSTIN & 80M | 


74 and 76 Clittord St., PROVIDENGE, &. |. 
We Do Our Own Smelting 








Trade Insurance | 








| 





The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 


continuance of their patronage by selling 
whem goods with a known reputation of 


quality. Best values always give 


Best Satisfaction | 


Our 1914 catalog of 900 pages explains. 
Have you seen it? Did you get your copy? 
If not, send for it and b convinced, It 














én oe oe OLD GOLD an SILVER? 





8 Kt....8%c. per dwt. f f : é 
10 Kt....40c. per dwt. We have been serving our customers satisfactorily for over 61 years. will help you in your business. 
13 Kt....48c, per dwt. We pay special attention to mai) and express orders; we pay the bullion 
14 Kt....66c. per dwt. assay price for same, and solicit a trial order. Ore assays a 
16 Kt....64c. per dwt. spectatty Returns on express orders will be made within 34 hours. ~ 
18 Kt....72c, per dwt. r reputation is our strongest guarantee. * 
80 Kt... .80c. per dwt. 
a8 Kt... 88. ver dwt AL CO. SONTHALL, °3,4°" Street, NEW YORK CiTy CINCINNATI, O. 











Assayer, Smelter and Refiner SUCCESSOR TOL. DURR & 820. 


HERMAN KOHLBUSCH, Sr. SCRUCIBLSGS. 


Jewelers’ Supplies, ~ 
ESTABLISHED 1859 — 


Etc. 
Manufacturer of Fine Balances and Weights Established 1850. 
for every purpose where accuracy is required 


J. &H. BERGE, 
Otfice and Salesroom, 170 BROADWAY, NEW YORK 95 John Street, 
Send for Price List Tel, 370 Cortlandt 


ISWEEPS »» BULLION 


Purchased and Refined—Buyers of Gold, Silver, Platinum, Plated Scrap—Assayers of Ores and Metals 


T. B. HAGSTOZ & SON, pniaperraa’ Pa. 
UL. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SWEEP SMELTERS and ASSAYERS 


Dealers in Geld and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 

































ESTABLISHED 1858 GOLD AND SILVER REFINERS 


_. LELONG & BRO, *ssavens ano sweer smectees 
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13 being slightly convergent towards the outer 
end. The outer barrel slightly overlaps the ends 
of the jaws, as shown at 15, and carries an orna- 
mental head 16 secured by a knob 19 around which 
a ferrule 17 is upset or bent as shown. 


21,643. HATPINS. H. Wotrcanc, Milwaukee, 
Wis. Sept. 28. 
Relates to hatpins having iinged points, and 
consists in the provision of spring means for hold- 
ing the point either folded or extended. In the form 





shown, the hinged part d has a rearward exten- 
sion h adapted to be held by the spring g in line 
with the pin or in either of the two positions in- 


dicated. The spring g is integral with the shank 
of the pins, and the shank is thickened near the 


head to agree with the thickness of the pivotal 


parts. 


Abplications for British patents, Dec. 22-Jan h 
29,456. HATPIN POINT PROTECTORS. E. 
Court, 
29,497. SAFETY ADJUSTABLE SLOT-POINT- 
ED HAT OR-HAIRPIN. A. LAWRENCE. 


29, 518. HATPIN PROTECTOR AND SPECIAL 
TPIN. H. Crottu. 


20,544. ALARM CLOCKS. W. J. MeEttersu- 





JacKson. 
29,818. STUDS AND THE LIKE. E. E. 
McKim. 
195. HATPIN GUARDS. W. J. MELtersu-Jacx- 
SON. 
Complete specifications accepted. 


1913. 

8,926. HATPIN AND DEVICE FOR SECUR- 
ING LADIES’ HATS TO THE HEAD. 
Connor. 

Complete specifications open to public inspection 

before acceptance. 
1913. 

27,541. ELECTRIC ALARM CLOCK. Piturrs- 

DORF. 





Statement Regarding Watch Tests at the 
Bureau of Standards. 


(Continued from page 117.) 








of which the case is made, whether the 
watch if being tested under Class A shall 
be given a certificate under Class B in case 
it fails to meet the requirements of Class 
A but does meet those of Class B, or 
whether the watch shall be withdrawn be- 
fore Period 11 in case of failure to meet 
the requirements as provided in Regulation 
10 (or before Period 7 in the case of Class 
B test), the method of shipment of the 
watch and how it is to be returned.) 
SCHEDULE OF FEES, 

{a) Test and certification or report of a watch 
CG COIR, dn a daca eeless a 04 Secie'e ai $5.00 
Partial test of a watch under Class A 
which stops running before the com- 
pletion of the test, or is withdrawn from 
test before the end of the trial as pro- 
vided in -Regulation 10... ...ccccccccces 2.50 
<c) Test under Class A and certification under 

Class B of a watch which fails to meet 

the requirements of Class A but does 

meet those of Class B.......... hain bi 5.00 


(b 


we 





(d) Test and certification or report of a watch 
under Class B. 
Partial test of a watch under Class B 
which stops running before the -comple- 
tion of the test or is withdrawn from 
test before the end of the trial, as pro- 
vided in Regulation 15........ssesseee 1.50 
(f) Replacement of a damaged certificate or 

the reissue of a certificate under a differ- 


~ 


(e 


CUE NMED 9, casilbascvecuselhinsccvace ee 250 
(g) Detailed report of. performance of a 
watch, as provided in Regulation 16..... 1.00 





News Gleanings. 
John D, Johnson, West Point, Miss., is 


holding an auction sale. 

N. H. Steele, Sparta, Wis., has been suc- 
ceeded by E. M. Perham. 

Charles E. Chaffee, St. Regis Falls, N. Y., 
has sold out his business. 

R. G. Stinson, formerly of Fair Play, 
Mo., has moved to Ozark. 


W. M. Perham, formerly of Bangor, 
Wis., has moved to Sparta. 


Winfield C. Davis, Hugo, Okla., has been 
succeeded by R. L. Finley. 


James A. Graham, Detroit, Mich., has 
sold out to William Harkness. 


C. O. Sparling, formerly of Saluda, 


N.C., has moved to Ellinboro. 


B. EF. Wifey, Lampasas, Tex., has been 
succeeded by Wiley & Roberts. 


R. H. Alderfer, formerly of Harleys- 
ville, Pa., has moved to Tilford. 

Grant Breeding, New Hampton, Ia., has 
been succeeded by R. H. Smith. 

George H. Baylor, Walkerton, Ind., has 
been succeeded by E. G.’ Shirley. 

M. R. Blanchard, Cameron, Mo., has been 
succeeded by Sherman J. Sloan. 

H, Rosenshein, Republic, Pa. has been 
succeeded by Daniel Rosenshein. 

T. C. Chipman, formerly of Tupperville, 
N. S., has moved to Bridgetown. 

Wilshar & Zuber, Los Angeles, Cal., have 
been succeeded by Ashman & Co. 

The Capo-Hohnsen Jewelry Co., Tucson, 
Ariz., is holding an auction sale. 

Fulcher & Aldridge, Clay, Ky., have been 
succeeded by Charles W. Fulcher. 

Harry A. Webster, formerly of Parrs- 
boro, N. S., has moved to Amherst. 

William H. Packard, Uhrichsville, O., 
has been succeeded by James Beck. 

O. S. Elivin, Marquette, Kans., has been 
succeeded by Berquost & Anderson. 

W. W. McGuire, Northfield, Minn., has 
been succeeded by McGuire & Hauer. 

F. Timberlake, Armstrong, B. C., has 
been succeeded by Timberlake, Son & Co. 

Emil Nelson will open a jewelry store at 
Columbus Junction, O., within a short time. 

The Barker-Winters Co., Minot, N. Dak., 
has been succeeded by the H. L. Winters 
Co. 

H. A. Bump & Co., Oklahoma City, 
Okla., have been succeeded by Kelley & 
Crosby. 

L. C. Aikens has succeeded to the busi- 
ness formerly conducted by L. W. Swem 
at West Liberty, Ia. 

Since the death of Gustav Schleuder, 
Austin, Minn., H. W. Schleuder has suc- 
ceeded to the business, 

A. Seidensticker, Hamilton, O., has suf- 
fered a loss by robbery of $5,000, which is 
not covered by insurance. 
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Louis Villner, Morgan City, La., is re- 
ported to be offering creditors 33% per 
cent. His indebtedness amounts to $1,400 
and his tangible assets to $450. 

The Rentz-Collins Mfg. Co., Wells, 
Minn,. has filed a voluntary petition in 
bankruptcy. The assets and liabilities are 
each estimated to be about $3,500. 

H. A. Tibbals, a well-known jeweler of 
Emporia, Kans. who is the  secretary- 
treasurer of the Kansas Retail Jewelers’ 
Association, has purchased the business of 
J. K. Venable of that city. 

C. J. Gidley has opened his new store at 
206 Union St., New Bedford, Mass., into 
which he has moved on account of the 
street widening changes on Purchase St. 
The new store affords him better quarters. 

A voluntary petition in bankruptcy has 
been filed by A. J. Nesselrol, Casselton, 
N. Dak. The assets are $3,000 and there is 
an unsecured indebtedness of about $4,000. 
Mr. Nesselrod was formerly engaged in 
business at Grand Plain, Ill, where he 
started about 1900. Later he moved to 
Vienna and then to Mound City, Ill, and 
was closed out by the sheriff at the latter 
place. He commenced his present business 
in 1904, 

The interest of C. O. Biederman in the 
partnership of Biederman & Ward, One- 
onta, N. V., has been purchased by the ju- 
mior member of the firm, Eugene L. Ward. 
Hereafter the business will be operated 
under Mr. Ward’s name. Mr. Biederman 
has been in business in Oneonta for some 
years and has a large circle of friends and 
acquaintances in that section. Mr. Ward 
was formerly associated with his father in 
Yonkers, and went te Oneonta about two 
years ago. 

Two well-dressed negroes recently vis- 
ited the store of E. T. Wilton & Co., Hous- 
ton, Tex., and asked to be shown some 
lockets. Théy selected one which was val- 
ued at $45 and asked to have it put aside, 
saying that they would call for it later. 
The other man offered $& for it and, 
quickly putting his hand in his pocket, 
drew out a bill purse. The clerk told the 
negro that the locket could not be sold for 
that price and they both left the store. It 
was later discovered that a locket valued 
at $44 had been stolen. 

The 14-Karat Club of Dayton, O., re- 
cently held a banquet at the Y. M. C. A. 
building in that city. James A. Anderton, 
of Anderton & Son, jewelers of Dayton, 
addressed the members of the club on busi- 
ness. principles affecting the salesmen and 
their employers, and Julian Schwab, of the 
firm of A. G. Schwab & Sons, Cincinnati, 
spoke on salesmanship. George W. Camp- 
bell, president of the club, presided as 
toastmaster. A short talk was also given 
by Clarence Robinson, social secretary of 
the club. The next meeting will be held 
the first Thursday evening in February. 








Herpers Bros., manufacturers of jew- 
elers’ settings, findings, etc., Newark, N. J., 
are presenting their customers with a very 
handy souvenir in the form of a steel 
letter opener and desk knife which con- 
tains the name of the concern stamped on 
the-handle. There is little doubt that this 
handy accessory will be put to good use by 
its recipients. 
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Dealers 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 
21 John Street 32-40 Flushing Avenue 
NEW YORK BROOKLYN 








THE MANIPULATION OF STEEL IN WATCH WORK 


A MANUAL OF MODERN METHODS 


By JOHN J. BOWMAN 





A New Book on a Live Subject, equally useful to the experienced workman and to the apprentice. 

It is written in plain English, is meant to be easily understood, and it will be a pleasure to you to read it. 

lk covers, in a manner never before accomplished, the subjects of manufacture, varieties of steel, correct treatment in 
hardening and tempering, filing, grinding, turning, polishing; the use of the watchmaker’s lathe and attachments, including new 
and original methods, and devices, with instructions for making them. 


4 Pages. leatherette Cover, Illustrated. 


REDUCED PRICE 50 CENTS, POSTPAID 


ress THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, © New ‘vor. 











PRACTICAL COURSE IN ADJUSTING 


Published Price, $2.50. Special Reduced Price, $1.50, Postpaid 








THE JEWELERS’ CIRCULAR PUBLISHING COMPANY, 11 John Street, New York 











through other means to secure proper and prompt returns with 


your jewelry repairing or plating, why not, for the benefit of your business, investigate the merits and facilities of our concern 
by sending us your next trial order. 


GERMAN SILVER MESH BACS 
We will repair, heavily silver plate, and 


reline with kid or silk regardless of condition for 75e. to $1.00. Without lining, 50c. to 75c. 
SEND FOR OUR PRICE LIST 


COHAN-EPNER CoO., 51 Maiden Lane, New York 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except ‘Situations 
Wanted”’ 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, $1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 10c. 
extra to cover postage must be enclosed. 

Advertisers who are not subscribers should send 
10c. if they desire a copy of the paper containing 
their advertisement. 


YOUNG MAN desires position with wholesale 
jewelry house; five years’ experience in the 
jobbing line; best references. Address ‘“‘R., 
4852," care Jewelers’ Circular. 


JEWELER AND ENGRAVER is open for posi- 
“tion, Ohio, Pennsylvania or New York State pre- 
ferred; state salary and particulars. Address 
Engraver, 425 14th St., Toledo. O. 


YOUNG MAN as engraver and clock repairer; 
good references; have given entire satisfaction as 
engraver during Christmas rush. Russell John- 
son, 708 Main St., Winsted, Conn, 


EXPERIENCED MAN would like to connect 
with a good stone house, inside or outside posi- 
tion; can furnish best of references. Address 
““M., 4885,” care Jewelers’ Circular. 


ENGRAVER with school, shop and store experi- 
ence, wants to locate with man willing to teach 
men watch work; north preferred. Address 
“M., 4608,” care Jewelers’ Circular. 




















Situations Wanted. 


Under this heading, only, Ic. a word for first 
25 words, 3c. for each additional word; minimum 
charge, 25c. 








YOUNG MAN, desires position as engraver and 
salesman. I, Meyer, 818 Hewitt Place, Bronx, 
New York. 


WATCHMAKER and good engraver, capable of 
adjusting railroad watches. Address Box 486, 
Sheridan, Wyo. 


YOUNG MAN, 18, wishes position with engraver; 
has 7 months’ tuition in engraving. John Lud- 
wig, 411 E. 147th St., New York. 


YOUNG LADY wants a position; wholesale or 
retail jewelry; 11 years’ experience. Address 
“E. B., 4849,” care Jewelers’ Circular. 














ENGRAVER AND SALESWOMAN wants posi- 
tion; good samples and references on request. 
Miss FE. Scholl, 515 E. King St., Lancaster, Pa, 


YOUNG MAN, having had several years’ experi- 
ence, desires position as stone setter on white 
— Address “B., 4746,” care Jewelers’ Cir- 
cular. 


FIRST CLASS WATCHMAKER, jeweler, engraver 
and plain stone setter, at liberty Feb. 1; age 24, 
8 years’ experience. W. Bond, Granville, 


. . 


WATCHMAKER, thoroughly competent on _ all 
works, best lathe works, staffing, etc., wishes 
change. Address “Swiss, 4814,’’ care Jewelers’ 
Circular. 


ENGRAVER; YOUNG MAN wants position as 
engraver, where there is chance to learn jewelry 
a J. L. Gruener, 766 Hart St., Brook- 
lyn, N. Y. 


GENTLEMAN, 25 years’ exnerience, desires posi- 
tion as manager or buyer for retail store, eastern 
city preferred. Address “O., 4853,” care Jew- 
elers’ Circular. 


DESIGNER of leading uptown concern, desires 
change; wishes to consider serious offer, city 
or out of town. Address “K., 4740,” care Jew- 
elers’ Circular. 


YOUNG MAN wants position; can do clock and 
jewelry repairing, have own tools, three years’ 
experience, reference. A. Dickson, 23 Lamartine, 
Yonkers, N. Y. 


LADY having experience in taking charge of and 
keeping jewelry records desires position; whole- 
sale or retail. Address “J. F. O., 4827,’ care 
Jewelers’ Circular. 


FIRST CLASS all around engraver and artist of 
exceptional ability desires to locate permanently; 
18 years’ experience. H. C. Brooks, 44 Henry 
St., Norwich, N, Y 


AFTER MARCH FIRST will be open for position 
as watchmaker and salesman; I have been with 
present employer 2 years. Address “B.. 4823,’ 
care Jewelers’ Circular. 


BOOKKEEPER, expert, controls your accounts, 
trial balance, opening and closing of books, 
weekly or monthly; moderate. . Benjamin, 
978 E. 165th St., New York. 


YOUNG MAN, 19, 3% years’ experience, whole- 
sale and retail, desires position as salesman or 
office assistant; best of references. Address “S., 
4850.”’ care Jewelers’ Circular. 


Al ENGRAVER and jewelry repairman with 
knowledge of optics, wishes permanent position 
at once; best of references. Address “H., 
4896,’ care Jewelers’ Circular. 


POSITION as watchmaker, jeweler, clockmaker 
and salesman; salary $18 per week and guaran- 
tee to double salarv: best of references. Ad- 
dress H, F. Hoyt, Sumter, S. C. 












































WATCHMAKER, own tools, seven years’ experi- 
ence, few weeks in this country; satisfied with 
small salary; speak German. Address B. Lan- 
gar, 315 Osborn St., Brooklyn, N. Y. 


TWELVE YEARS’ EXPERIENCE at the trade, 
capable of taking charge of clock and jewelry 
repair departments; own tools and Al refer- 
a Address “G., 4895,” care Jewelers’ Cir- 
cular. 


WATCHMAKER who can also do jewelry repair- 
ing, optical work and engraving, thoroughly com- 
petent in high grade work, wants position at 
once; first class references. Geo. P. Blanchard, 
Athens, Ga. 


JEWELER, first class platinum worker, also knows 
gold work, understands melting, welding and re- 
tning of platinum and gold, seeks position out 
of town only. Address “‘E., 4749,” care Jewel- 
ers’ Circular. 


FIRST CLASS watch and clock maker, experi- 
enced on high grade and complicated work, 
wants position at once; references furnished. 
Address K. J. Klingler, care Mueller Co., s«us- 
kegon, Mich. 


PERMANENT POSITION as first class engraver 
and jewelry repairer; will furnish samples and 
reference on request; no less than $20 per 
week considered. Address “A., 4818,” care Jew- 
elers’ Circular. 

















YOUNG MAN, with five years’ experience in 
large wholesale house, desires position as sales- 
man or head of stock; best of reference. Ad- 
dress ‘‘N., 4742,” care Jewelers’ Circular. 


WATCHMAKER, 12 years’ experience on foreign 
and American watches including railroad work; 
references furnished; age 28, single. T, Colt- 
man, 737 Spring St., Jefferson Hill, Ind. 


WATCHMAKER AND JEWELER, can also wait 
on trade, 15 years’ experience; can furnish good 
references; New York or vicinity desired. Ad- 
dress “‘C., 4810,” care Jewelers’ Circular. 


STOCK CLERK, 22, desires position with some 
jewelry novelty house; 5 years’ experience, high- 
est references; moderate salary. Bernard Skol- 
nick, 833 East 167th St., Bronx, N. Y 


GOOD WATCHMAKER and engraver wants per- 
manent position; age 25; Al reference; 7 years’ 
experience; all correspondence solicited. Ad- 
dress care B. B. Floyd, East Moline, IIl. 


COMPETENT watchmaker and engraver desires 
position by March 1 to 15; age 33; own tools, 
good reference; Pennsylvania preferred. Ad- 
dress “C., 4894,” care Jewelers’ Circular. 

















SALESMAN, 23, seven years’ experience as sales- 
man, window dresser and manager, would like 
inside or traveling position where ability will 
be appreciated. Address “‘A., 4888,” care Jew- 
elers’ Circular. 


FIRST CLASS WATCHMAKER desires position 
in southern State; single, 12 years’ experience, 
good salesman, sober and industrious, best ref- 
erences. Address “Henry,” 1004 26th Ave, 
Meridian, Miss. 


SALESMAN and head watchmaker desires perma- 
nent position; American, 14 years’ experience, 
best references, expert on complicated work, rail- 
road inspector for two years. Address “E., 
4836,”’ care Jewelers’ Circular. 


AMBITIOUS YOUNG LADY wishes position as 
engraver, has had full course of instruction and 
some experience; best of references; prefers 
New England or New York. Address “A, B. C., 
4699,” care Jewelers’ Circular. 


WATCHMAKER, 30, American, single, no liquor 
nor tobacco, first-class mechanic, experienced on 
railroad work; complete equipment; best ref- 
erences; location, no preference. Address “M., 
4598,” care Jewelers’ Circular. 

















YOUNG LADY wishes position as bookkeeper or 
assistant to bookkeeper; willing to do office 
work; two years’ experience, best of references. 
Address Sachs, 7 Maiden Lane, New York. 


BY WATCHMAKER, letter and monogram en- 
graver and salesman, age 24; Al references as 
to character and ability; west preferred. Ad- 
dress ““M. F. A.,”” Box 98, Lewiston, Idaho. 


ENGRAVER, expert in heraldry, monograms and 
lettering, desires position with a leading jewelry 
house; samples and references furnished. Ad- 
dress “R. N., 4868,” care Jewelers’ Circular. 


GOOD WATCHMAKER, 80 years old, with 15 
years’ experience, in Europe and United States, 
is open for good position Feb. 15; I cannot en- 
grave. Address “H., 4843,” care Jewelers’ Cir- 
cular. 


FIRST CLASS WATCHMAKER with 16 years 
of experience on all class of watchwork, also 
on chronometer work, wants position with good 
house. Address “D., 4663,” care Jewelers’ Cir- 
cular. 


POSITION WANTED, in sales or general office, 
by young man; 10 years’ experience, thorough 
knowledge various lines silverware; highest ref- 
erences. Address “F’., 4839,” care Jewelers’ Cir- 
cular. 


ENGRAVER, young man, good on monograms, 
script, old English, would like position as assist- 
ant under an expert; best of references fur- 
nished. Address “C., 4825,” care Jewelers Cir- 
cular. 


BOOKKEEPER, CASHIER, general office man, 
27, desires permanent connection; practical and 
thoroughly capable to take full charge; best ref- 
erence. Address “‘X., 4879,” care Jewelers’ Cir- 
cular. 


YOUNG LADY, 4% years’ experience in the jew- 
elry line, desires a change; can do bookkeeping 
and typewriting; is now employed; best refer- 
ences. Address “A. B., 4881,” care Jewelers’ 
Circular. 


EXPERT WATCHMAKER would like position, 
15 years’ experience, own tools, good references; 
salary $25 to $30 per week; can come by Feb, 
1 or 15. Address “E., 4781,” care Jewelers’ 
Circular. 
































AS FOREMAN, jeweler of ability, experienced in 
all branches of the business, desires change for 
larger field; fair designer, original ideas; best 
references. Address “G., 4869,’ care Jewelers’ 


YOUNG MAN, 21, desires inside or outside posi- 
tion with wholesale jewelry house; have some 
established trade, five years’ experience in whole- 
sale jewelry business; reference. Address “‘J., 
4779,” care Jewelers’ Circular. 


WATCHMAKER AND ENGRAVER, young man, 
also small jewelry repairing; 8 years’ experience 
on Swiss and American watches; first class ref- 
erences, wants position at once. Address “K., 
4813,” care Jewelers’ Circular. 


SITUATION WANTED by first class watch- 
maker-engraver, age 23, 9 years’ experience, no 
bad habits, can furnish good references; large 
city only; state salary and location. Address 
““M., 4875,” care Jewelers’ Circular. 


POSITION WANTED by good American watch- 
maker and plain engraver, Georgia, Florida or 
South Carolina; 7 years’ experience; come on 
short notice; town five to ten thousand pre- 
ferred. Harry M. Wynne, Cochran, Ga. 


WANTED, by young man, 23, with 3 years’ ex- 
perience, position as jeweler and salesman, with 
chance for advancement; can furnish A1 refer- 
ences; southern States preferred. Address “H. 
J. C.,” 22 N. Tryon St., Charlotte, N. C. 


BOOKKEEPER, CASHIER, 28, thoroughly experi- 
enced jn jewelry business, salesman, correspond- 
ent, capable of judging credits; references; must 
be position where ability will bring advancement. 
Address ‘‘C., 4816,” care Jewelers’ Circular. 


WANT A STRONG LINE OF JEWELRY or sil- 
verware; large following among prompt ac- 
counts; the result of 12 years’ conscientious 
work, New York, Pennsvlvania, Ohio and east. 
Address “‘M., 4878,’ care Jewelers’ Circular. 


YOUNG MAN, 18, desires position with whole- 
sale jewelry house, where ability and effort are 
appreciated; 214 years’ experience in the jewelry 
jobbing line; expert penman; can secure Al 
references. Address “M., 4898,” care Jewelers’ 
Circular. 


FIRST CLASS WATCHMAKER desires steady 
position; 17 years’ experience on Swiss and 
American watches; speaks Hungarian, Polish, 
German and English; can furnish best refer- 
ences. Address D, Tobin, 60 Fisher Ave., White 
Plains, N. Y, 





























YOUNG MARRIED MAN, good habits, who has 
been manager of jewelry store for several years, 
desires position as traveling salesman with some 
reliable jobber or manufacturer; good mixer; 
best of references. Address “P. H. B., 4859,’ 





Circular. 





care Jewelers’ Circular. 
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SITUATIONS WANTED—Continued. 








WANTED, POSITION as manager of jewelry 
store in some live town, preferably in Illinois 
or surrounding States; thorough in all branches 
of jewelry business; married, of excellent habits 
and can give first class references. Address 
“T, T. B., 4860,” care Jewelers’ Circular. 

SALESMAN, forceful, reliable, big following, 700 
accounts, jobbers, department stores, retail jew- 
elers, desires management New York office, oc- 
casional trips on road; commission basis; highest 
credentials; small rising manufacturer preferred. 
Address ‘‘L., 4811,’ care Jewelers’ Circular. 








DESIGNER of more than ordinary ability and 
experience on gold and_ silverware, expert 
chaser, modeler and die cutter, an artist in each 
special branch, resourseful, thoroughly practical 
and of an inventive mind, wishes engagement; 
only first class offers considered. Address “F., 
4871,” care Jewelers’ Circular. 





A HIGH GRADE practical designer and modeler 
of wide experience with original ideas both in 
sterling flat and hollow wares, also plated ware, 
is open for a position after Feb. 1, and wishes 
to communicate with a responsible concern; 
highest references furnished. Address “M., 
4890,” care Jewelers’ Circular. 


POSITION, AT ONCE, by good watchmaker, jew- 
eler, stone setter and salesman, strictly sober, 
always cn the job, 21 years old, single; best of 
references trom former employers; anxious to 
learn all the other branches of the business; 
salary $15 and up, according to what I am 
worth. Address J. W. Griffin, Columbia, Tenn. 








YOUNG MAN, 25, with 6 years’ experi- 
ence in retail store, wishes to rep- 
resent reliable eastern manufacturer 
in medium sized towns of middle 
west; salary $18 per week and ex- 
penses. Address ‘“‘H., 4872,’’ care 
Jewelers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








SIDE LINE WANTED for middle west by well- 
known salesman, on straight commission; calling 
on jobbers and department stores. Address “E., 
4870,” care Jewelers’ Circular. 





SALESMAN acquainted with the best trade wanted 
for line of high grade silver novelties; strictly 
commission basis; middle west preferred. 
dress “‘J., 4815,” care Jewelers’ Circular. 


WANTED, an experienced salesman acquainted 
with the department store and retail trade, for 
New York State, Ohio, Indiana and Michigan, 
to carry as a side line a first class gold-filled 
line. Address “A., 4854,” care Jewelers’ Cir- 
cular. 











belp Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, good engraver and assistant watch- 
maker. Ayres and Chapman, Keokuk, [owa. 


WANTED, young nian as watchmaker and jeweler, 
who does some engraving. Little & Odom, Way- 
cross, Ga. 


WANTED, AT ONCE, high grade watchmaker and 
engraver; salary, >25 per week. Estate of J. P. 
Bader, Clarksdale, Miss. 


WANTED, an experienced engraver and jewelry 
repairer; good wages and permanent position. 
Basch & Co., Toledo, O. 


WANTED, polisher and plater of jewelry; good 
job for competent, steady man. Porter & Wiser 
Jewelry Co., Kansas City, Mo. 


A FIRST-CLASS JEWELER, one who can en 
grave; apply with references. L. Mitchell, 
jeweler, 614 Fannin St., Houston, Tex. 


COMPETENT watchmaker, jeweler and salesman; 
steady position; salary, and references in first 
letter. W. E. Blanchard, Gloucester, Mass. 


WANTED, first class watchmaker and graduate 
optician; permanent position, salary $20 to $30 
a week. Randall & Whitcomh, St. Johnsbury, Vt. 


HIGH GRADE WATCHMAKER experienced to 
do high grade work, handle fine trade and take 
charge of watch repair department in leading 
store in large city; good salary; give all refer- 
ences, age, experience and photo with application. 
Address E. J. Scheer, Rochester, N.Y. 


























TRAVELER, southern territory, experienced with 
retail trade, selling diamond-mounted jewelry; 
State experience. Address “E., 4730,’’ care Jew- 
elers’ Circular. 

WANTED, A WATCHMAKER who can also 
do engraving; good salary; position in New 
York State. Address “‘N. Y. S., 4515,” care 
Jewelers’ Circular. 

JEWELER WANTED, one who can do good re- 
pair work and set stones; steady job for a 
good man. C. Van Schoor, 2041 W. 45th St., 
Cleveland, Ohio. 











WANTED, a first class all around stone setter on 
new and repair work; steady position, $25 per 
week. Goldstein & Swank Co., 405 Main St., 
Worcester, Mass. 


WANTED, SALESMAN experienced in depart- 
ment store trade, for jewelry novelty line; good 
opportunity for right man. Address “‘C., 4848,” 
care Jewelers’ Circular. 

WANTED, AT ONCE, a first class watehmaker; 
none but a competent man need apply; give ref- 
erences and wages expected in first letter. Ad- 
dress “Ability, 4855,” care Jewelers’ Circular. 











WANTED, an experienced clerk who knows the 
jobbing line thoroughly, one who can take full 
charge; state where last employed and salary. 
Address “‘A. B., 4679,” care Jewelers’ Circular. 


WANTED, AT ONCE, first class engraver and 
fair jeweler, one who can assist on watchwork 
and capable waiting on fine class of trade pre- 
ferrea; good salary and steady position to the 
right man; answer at once with reference and 
sample of engraving in first letter. Address L 
I. Sclove, Charleston, Kanawha, W. Va. 





WANTED, a thoroughly experienced 
man who has handled the jobbing 
stone business and understands sell- 
ing imitation and precious stones on 
the road; state full experience. Ad- 
dress ‘“J., 4514,"" care Jewelers’ 
Circular. 








WANTED, at once, a first class jeweler and en- 
graver; permanent position to a first class work- 
man; send samples of engravin~ and state salary 
in first letter. Address “E., 3881,” care Jew- 
elers’ Circular, 





WANTED, good watchmaker for town in Missouri 
of about 35,000, one who understands optics pre- 
ferred. Reply, stating salary and references, 
care Elliott Jewelry Co., Globe-Democrat Bldg., 


St. Louis, Mo. 





WANTED, first class jeweler, diamond setter and 
engraver, one who understands coloring and also 
has a knowledge of platinum work. Apply or 
write to the Jewelers’ Co-operative Syndicate, 
8u Maiden Lane, New York. 


WANTED by first class jobbing house, a rep- 
resentative with established trade in southern 
territory; an excellent opportunity for the right 
man; give details when replying. Address “A., 
4508.”” care Jewelers’ Circular. 


FIRST CLASS watchcase maker, with own tools, 
one who can handle any case work .and can 
quote prices that job is worth to the trade; 
steady job to right party. Address T. Jenkins, 
Son & Co., 18 E. Baltimore St., Baltimore, Md. 


OFFICE SALESMAN on finest diamond jewelry 
and mountings, also act as manager for large 
manufacturer; must be experienced; must not 
be afraid of occasionally working evenings. Ad- 
dress ‘Permanent, 4829,”’ care Jewelers’ Circular, 


WANTED, a first class watchmaker, one who can 
repair all kinds of American and Swiss watches; 
must be thoroughly competent; permanent posi- 
tion with fine store; advise with references and 
salary expected. Schwarzschild Brothers, Rich- 
mond, Va. 

















WANTED, immediately, a first class and rapid en- 
graver, one who can also do first class jewelry 
repairing; permanent position to the right man; 
state salary and furnish samples of engraving 
and reference in first letter. Address Klein 
Son., Montgomery, Ala. 


WANTED, good thorough watchmaker assist at 
times waiting on trade; chance to learn en- 
graving under expert; steady congenial posi- 
tion, good town, nice climate; state salary and 
reference in first letter; young man who makes 
friends socially. Address “‘B., 4892,” care Jew- 
elers’ Circular. 











WATCHMAKER; we want a strictly first class 
watchmaker, one who is a thorough mechanic 
and accustomed to high grade work; do not 
apply unless you are confident of being the man 
We want; position permanent; salary $25 per 
week. Address Pulverman Jewelry Co., Hunt- 
ington, W. Va. 

AGENT WANTED for Pacific Coast; a 
concern importing clocks, one of the 
largest of its kind in the country, 
has a very attractive proposition for 
an active man who is thoroughly ac- 
quainted with the jewelry and 
department store trade in the Pa- 
cific States; the line of clocks in- 
cludes mantel and hanging chime 
clocks, ha'l clocks, cuckoo, alarm and 
novelty clocks; write full particulars 
in the first letter, stating past ex- 
perience, present lines carried and 
references; all communications 
treated strictly confidential. Address 
““D., 4867,’’ care Jewelers’ Circular. 








for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








JEWELRY STORE, long established in Brooklyn, 
for sale; a chance for someone; good reason for 
selling; $2,000 cash. Address “D., 4847, care 
Jewelers’ Circular. 


IT BEING NECESSARY to live out doors hence- 
forth, my stock of jewelry is for sale at sixty 
cents (60c.) on_the dollar. F. J. Kamber, Colo- 
rado Springs, Colo. 


DIAMONDS; quarters, $68; three-eighths, $85; 
halves, $110; three-quarters, $135; carats, $138 
per carat; pure white gems. F. Hinrichsen, 71 
Columbia St., Newark, W. i. 

JEWELRY BUSINESS, established seyen years, 
good trade, clean stock, nice store, low expense; 
$3,000 to $5,000 required; no auction houses 
~m apply. Denniston, jeweler, Dansville, 














FOR SALE, good paying jewelry store, light 
stock, low rent, plenty of repairing; stock will 
invoice less than $1,000, can be reduced; rea- 
sons, interested in other business. S. E. Feg- 
ley & Bro., Lancaster, Ohio. 


FOR SALE, one of the best jewelry and optical 
businesses in Virginia, together with fine private 
residence; the strictest investigation invited; 
price $11,500; want to retire. Address “Pied- 
mont, 4876,”- care Jewelers’ Circular. 


FOR SALE, jewelry jobbing business in a live 
southern town; established trade, small stock; 
grand opportunity for hustler with small capital; 
terms will be arranged. For particulars ad- 
dress “R. M., 4887,” care Jewelers’ Circular. 











A CLEAN, up-to-date jewelry business in a grow- 
ing progressive city of about 15,000 people; class 
of trade wealthy people; most up-to-date jew- 
elry store in West Texas; best paying business 
in the country. Paul Abstract & Title Co., San 
Angelo, Tex. 





LEADING JEWELRY STORE in growing city of 
20,000, a suburb of Cleveland, O.; am going into 
a manufacturing business, my reason for selling; 
this is an excellent opportunity; will reduce my 
stock to suit buyer. Address “N., 4830,” care 
Tewelers’ Circular. 


JEWELRY STORE in one of the best towns in 
State of Washington; repair work $150 to $225 
monthly, total $300 to $850 monthly: rent $25; 
small town with very large payroll; fine farming 
here; good reason for selling. Address “O. D., 
4841,”” care Jewelers’ Circular. 


A GOOD PAYING, well established material busi- 
ness; over $60,000 sales in 1913: an excellent 
opportunity for one or two watchmakers; cash 
or bankable security; only those who mean busi- 
ness need answer. J. H. Mednikow & Co., 210- 
212 W. First St., Oklahoma City, Okla. 














FOR SALE, the best money making proposition in 
the retail jewelry business, good store, clean, 
neat stock and fixtures, in the very best town of 
12,000 ponulation in Western Pennsylvania; did 
$14,000 business in 1913; stock about $8,000; 
business can be very easily increased by good 
man; best location in the city, and light com- 
petition; good reasons for selling: address at 
once, will do business right. Address “A., 4718,” 
care Jewelers’ Circular. 


(Special Notices continued on page 126.) 
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Special Notices. 


: (Continued from page 125.) 








FOR SALE—Continued. 








FOR SALE; good chance for live man to get 
up-to-date store in Reading, Pa., that is doing 
good business; repairs will more than pay ex- 
penses; best location in town; all mahogany fix- 
tures; stock inventory $4,000 to $6,000; going 
into another business reason for selling; one 
chance of lifetime like it, act quick. Address 


“Opportunity, 4766,” care Jewelers’ Circular. 
AS IT 1S impossible to personally super- 
vise, | wish to sell my retail and mail 
order jewelry business, established 
1897, located in the Columbus Me- 
morial Building, Chicago; mailing list 
of 10,000 active customers; stock 
complete and up to date. Address J. 
A. Schoenthaler Co., Hinsdale, III. 


STOCK, fixtures, lease and good will of 
a store worth while; going into other 
business soon; if you want to put 
$15,000 to $18,000 in a going busi- 
ness, well located in good school 
town, middle west, write for particu- 
lars. Address ‘‘D., 4833,” care Jew- 
elers’ Circular. 















Se, 


















































FOR SALE, fine located, well established jewelry 


business, in best town in western Pennsylvania; 
factory never idle and pays $60,000 to $70,000 
every two weeks; fine opportunity for good op- 
tician, not much opposition; all up-to-date stock 
and fixtures; town of 5,000 population with 
good farming center; don’t write unless you 
have the cash and mean business; stock, fix- 
tures, tools and material complete, $7,000; this 
is well worth investigation. Address “‘I., 4845, 
care Jewelers’ Circular. 








for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








FOR SALE, cheap, 150 sets lapel] button hubs, dies 


and cutters; new and first class workmanship. 
Address “G., 4840,” care Jewelers’ Circular. 





300 TON Watson-Stillman hydraulic press with 


used, suitable for 


double action pump, slightl 
‘ {. Schwendner, 824 


die work, at a_ bargain. 
Front St., Reading, Pa. 





BEAUTIFUL designs jewelers’ disnlay fixtures; 


telescopes, trays, pads, boxes, etc., low prices; 
2,500 razor boxes at sacrifice. Mozar & Meyer, 
48 Maiden Lane, New York. 





FOR SALE, flat and wire power rolls, four head 


lishing outfit, foot press, drop hammer, 
Piast, blowers, lot small machines and tools. 
Leiman, 62 John St., New York. 





FOR SALE, one No. 87 Diebold safe, inside meas- 
“ urements 40-51-18, with 24 drawers, cost $300, 


Se 


for $150; one Pittsburgh safe, inside measure- 
ments 80-60-17, with 57 drawers, cost $225, for 
$125; used two years; must be sold at once. 
Klivans Bros., Youngstown, O. 








Business Opportunities. 
3c. a word; minimum charge, 75c. 





WwisH 1O BUY a small jewelry factory in down- 


town New York, reasonable. Address “‘W., 


4888,” care Jewelers’ Circular. 





CONFIDENTIAL; stocks bought outright; no 


stock too small; no stock too large; spot cash. 
Wire or write D. H. Kahn, 22 Eldridge St., New 
or: 





RETAILER from west desires to join manufac- 


turer or jobber with established business; have 
about $10,000 to invest; strictly confidential. 


Address “H., 4788,” care Jewelers’ Circular. 





and watches; immediate 
made; bank references. 


Iralson, Masonic Temple, Chicago, WW 





- dlamonds, watches, 


U. &. Jewelry Trading Co., 530 Broad 
way, New York. : 





erences. 
Bidg., Chicago, III. 


HIGH CASH PRICES paid for diamonds 
returns 
Address M. 


SPOT CASH PAID for surplus stocks o! 
jewelry, etc.; 
strictly confidential; bank references. 


| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; bus. 
ness confidential; national bank ref- 
H. Schwartz, 903 Heyworth 


ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating 
and references of the highest order. Van Pr. 

S — 15-17 Greene St., New York, establish 








Wanted to Purchase. 


3c. a word; minimum charge, 75c. 








ELK TEETH WANTED, we are always in the 
market for elk teeth; send for inspection and 
quote lowest cash prices. Henry Freund & Bro., 
71 Nassau St., New York. 








paid; bank references. 
Maltz, Mallers Bidg., Chicago, Ill. 


| PAY CASH for your’ diamonds, 
watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
511 Heyworth Bldg., 29 E. Madison 
St., Chicago, III. 


IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 

WANTED TO BUY for spot cash, jewelry store, 
complete, in a town of not less than 10,000 popu- 
lation; store must have a good name and must 
be a bargain for cash; state full particulars in 

your first letter; all will be confidential. Ad- 
dress me at either office: 3 Maiden Lane, New 
York; Room 460, 440 South Dearborn St., Chi- 
cago, Ill.: 410-412 North 7th St., St. Louis, Mo.; 
Dan I. Murray,, Broker. 

TO IMPORTERS OF DIAMONDS; an 

importer who wants to cut diamonds 

here in this city, all sizes, is offered 
an opportunity to go into partnership; 
good standing and business ability 
more essential than very large capi- 
tal. Address ‘‘Cutter, 4862,’’ care 
Jewelers’ Circular. 

















DIAMONDS at great bargains, $45 per 


carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bil! to rated 
dealers; sold for cash only. Dan I. 
Murray, 3 Maiden Lane, New York. 





iS YOUR BUSINESS FOR SALE? We 


will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 


YOU GET quickest and best returns by 
sending your surplus stock of jewelry 
and diamonds to me; highest prices 

Emanuel 





By To Det. 


3c. a word; minimum charge, 75c. 








TO LET, half or part of good light office, suitable 
for manufacturer’s line. Room 1601, 15 Maiden 
Lane, New York. 


ELEGANT LIGHT FLOORS for rent, 65 Maiden 
Lane, northwest cor. William St., New York, for 
light manufacturing or offices. Apply on 
premises. 

PART OF OFFICE in Silversmiths Bldg., 15 
Maiden Lane, New York, to sublet; good light, 


rent moderate; suitable for manufacturer’s rep- 
resentative. Waite-Evans Co., Room 1708. 


DESK ROOM first floor Cockcroft Building, New 
York (room 203); use of desk, telenhone, safe 
and boy; very desirable. Address “‘N., 4880,’” 
care Jewelers’ Circular. 


FOR RENT, desirable small office facing 
Maiden Lane on Fifth floor of Broad- 
way-Maiden Lane Bullding, 170 
Broadway. Inquire Room 509, 170 
Broadway, New York. 




















To Erchange. 


3c. a word; minimum charge, 75c. 








TEN THOUSAND DOLLARS’ WORTH of city 
property and acreage, will trade for well located 
rome business or developed farm, Emil Mul- 
lenbeck, Box 94, Pasco, Wash. 


EXCHANGE, 10 acres fine orchard and garden 
land, Rogue River Valley, near Medford, Ore., 
for stock watches and jewelry. Address John 
W. Johnson, Ashland, Oregon. 


WMiscellaneous. 


3c. a word; minimum charge, 75c. 

















C. W. CHOUNARD, enameler and manufacturer 
of fine jewelry. Room 429, Stewart bldg., 108 
N. State St., Chicago, II. 


LEARN ENGRAVING by a practical man in a 
few months, evenings; easy terms. Ph. Kauf- 
man, 218 E. 7th St., New York. 


WANTED; all kinds of bead necklaces lengthened 
and restrung on best material obtainable, 25 
cents, finished same day. Doubrava & Co., 62 
Maiden Lane, New York. 











SILVER DEPOSITING on wood, horn, celluloid, 
ivory, rubber, etc., my new dry burning process 
formula for sale; terms reneogeble. P. O. Box 





34, Station S, Brooklyn, N. 

















PARTNER WANTED, concern manufacturing 
aluminum soldered like gold, with severa) patent 


articles; I have macnines and some capital. te 
E. Cucciniello, 1054 W. Harrison St., Chicago, 


Til, 


GOOD OPPORTUNITY for optometrist to rent 
fully equipped optical room in leading jewelry 
store in ede Borough; must be competent 
and a hustler. i 
maica, N. Y. 





arton R. Smith, jeweler, Ja- 


| 





cases and match boxes. 
Has 1,800 accounts on the books. 


Address 





| Bristol Silver Company, 


FOR SALE 


The Bristol Silver Company plant, with the most up-to-date 


equipment for manufacturing toilet ware, vanity cases, cigarette 
Almost everything in the novelty line. 


Complete line of samples to show anyone who desires to purchase. 


A splendid opportunity for the 
right party to get ready for the Fall business. 


Price reasonable. 


ATTLEBORO, 


MASS. 
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There Is A Reason Why You Should 


Advertise Your Trade-Mark In The 
Forthcoming Edition Of 


“ TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street . . : - New York 
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Telephone 1624 Cortlandt 


TWENTY YEARS 


AT THE 


OLD JOB 








Patient, conscientious, faithful, these at- 


tributes have built for us the largest and 


. 2 most successful business in our line in the 
A. J. COMRIE United States or Canada. If you want men W. H. BROKAW 
of education and unequaled ability, whose knowledge of your business and whose methods of con- 


ducting Auction Sales are always successful, Employ Us. 


We get and hold the patronage of the most critical peopfe—making all our sales a business suc- 
cess anda a socia) event. 


We realize better than cost for your goods and leave your reputation better than ever. 
We have just completed one of the largest and most successful sales ever held in Buffalo, N., Y, 


WAM be pleased to furnish you full information and our booklets of references on application. 


COMRIE & BROKAY 


Auctioneers for the Jewelry, Art and China Trade 


14 Maiden Lane New York 














THESE ARE FACTS YOU 
MUST RECKON WITH 


Dead stock is one of the greatest stumbling blocks to business 
SUCCESS. 
Paying cash for goods and getting the benefit, not only of the 


cash discount but the much lower price that will be quoted for cash, 1s 
one of the most important items in any successful business. 


Most jewelers have enough dead stock, if turned into cash, to put 
their business on a cash basis. 


Systematizing your business, paying cash for goods, keeping new, 
up-to-date merchandise for your customers spells success; success 
means dollars in your pocket, a prosperous business and a contented 


mind. 


WE CAN GET THE DOLLARS FOR YOU 


From five thousand to twenty thousand dollars per week 
profitably 


AT AUCTION 


Our ability to do this in a way that will build up your future busi- 
ness we prove by the testimony of some of the most progressive 
jewelers in the United States and Canada. 


WRITE US NOW FOR THE EVIDENCE 
MITCHELL & TILLOTSON 


Jewelers’ Auctioneers 80 Maiden Lane, New York 
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“fimerica’s Leading Jewelry Sftuctioneer” 


JAMES L. HAND 


14 MAIDEN LANE NEW YORK 


Specializing in sales of the higher class stores, where an auctioneer of education 
and real ability is needed. 

sae will conduct the kind of safe you want and will produce satisfactory 
results. 

Hand has sold the largest and finest jewelry stocks ever offered at auction 


in the United States and Canada and 


CAN PROVE IT 


Hand uses methods that are in accordance with legitimate business. 

Hand does not misrepresent or exaggerate in selling. 

Hand carries no goods of his own to sell under your reputation. 

Hand sales are attended by the elite of every community where he sells. 

Hand leaves you with your reputation unsullied. : 

Hand will conduct the kind ot sale you want and will produce the results you 
desire. 

Hand is assisted at all large sales by his two competent auctioneers. _ 

Hand conducts all sales personally and never disappoints. The things you 
don't hike about auctions are obviated at the “Hand sales.” eA ; 

Have been selected to conduct sales by banks, trustees, administrators and 
under the supervision of the United States Government after the record and ability 
of every auctioneer of prominence was investigated. ; Charges no higher than those 
of the auctioneer of little ability or the faker that is found in every line of work. 
, 1f you desire it, will come to your store for personal interview without obliga- 
tion on your part. All correspondence strictly confidential, Will advance cash 
and render any honorable assistance. 

Keferences and records of past sales that are not equadied by any auctioneer 
in America! 

Have YOU NOTICED THE BETTER STANDARD THAT IS DEMANDED OF JEWELRY AUC- 


TIONEERS SINCE HAND ENTERED THE FIELD? JAMES L, HAND. 




















H. J. HOOPER 


NEW YORK’S UNDISPUTED 
LEADING JEWELRY AUCTIONEER 





CLASS WILL TELL, The past year has been the most successful year of my long 
career. During the whole of 1913 my flag was unfurled at the door of some leading Jewel- 
er in some good town. 

The two sales below are the last two sales I made in 1913. I would like to publish my 
whole year’s work, but space will not permit. Any one wishing to know, | will gladly fur- 
nish it to them. Mr. Gallett has been the leading Jeweler for thirty years. Mr. T. J. Rout- 
lege has been in business 18 years, and has been the leading jeweler there for 10 years. 














ABERDEEN, SoutH Dakota, Nov. 8, 1913. 
TO WHOM IT MAY CONCERN: 

I established myself in 1883, and after 30 years in the jewelry business I concluded to close out the larger part of my stock at auction. 
Naturally I was in a dilemma as to whom to engage to conduct my Sale and still maintain my reputation as the most reliable and leading jeweler 
in the city, which my 30 years in Aberdeen justified me in. Happily I closed with Mr. H. J. Hooper, of 87 Maiden Lane, New York, who has by 
his inviting and gentlemanly methods made this sale a phenomenal success, not only in the manner of handling my customers of many years, but 
what is more important to a jeweler, viz., the profits he made for me ; j ; wa: , : 

If any jeweler requires the services of an auctioneer who will leave his reputation unimpaired and still maintain prices, I cheerfully recom- 
mend Mr. H. J. Hooper. (Signed) D. G. GALLETT. 


moniteerigh Ermira, N. Y., Jan. 1, 1914. 





TO WHOM IT MAY CONCERN: 
Mr. H. J. Hooper has closed a very successful sale for me. This being his second sale for me. He made a sale for me 12 years ago. I still 


find him the same hard worker and energetic auctioneer as he was then. I can recommend him to any jeweler needing a first class, high-grade 
auctioneer. T. J. ROUTLEGE. 





Note.—I am now closing out $100,000 stock. Write and let me tell you about it. 


9 Maiden Lane, New York 


a 


I 
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Lorgnette chains ~ ’ - \ o hy} a. Gold and silver 
‘ : fom, a match boxes 


Gold and silver . oe ~ ‘ ene Ee wa : _ a en 
cigarette cases E INEZ, EP OCIA oy, : Neck chains 

Gold, Silver and m e729 £55. a . es a a Charms 
. oe) _ $i - Class rings 


plated collar — 
buttons Gold and silver 


- Rope chains 
Locket rings 
Fob seals 

















vanity sets 

Coat chains 

Vest chains 
Rings ™ gem “ , Patented safety 
4 7 , F wal guard bracelet 


Pendants 
Watch bracelets 


Lockets eB wy a | Cas bawe saaas sama omen oad 
7”) mine Pe Putt hag eeoero “ ; s P Bib holders 
- EARP. SE Sees; .. 


Link buttons SARE Re. 

Tie clasps , : \ : ae ' Lingerie clasps 
, ~ A Sautoir chains 

Scarf pins Studs 3 tt 


Screw earrings Baby pins 


Sides tleetenn Pearl necklaces 


Ring mountings — Festoons c= Nate = gis age eae a i . 2 Lapel buttons 
Hat pins Gold and Silver . } : Gold and Silver ‘teense 


Bead neck chains  thimbies knives 
Fobs Cameo goods Cigar cutters Lapidary work 


GOLDSMITH, STERN & CO. 


457043 GOLD STREET, NEW YORK CITY 





THE [ARGEST MANUFACTURERS 2F GOLD JEWELRY IN THE WORLD © 
IMPORTERS 2F DIAMONDS 


BRANCH OFFICES: CHICAGO,ILL. 31 North State St. AMSTERDAM,HOLLAND, 10 Tulp Straat. PARIS, FRANCE 51 RuedeChateaudun 
TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,NEW YORK. 
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DIARY OF A MERE MAN 


Monday, 3d, 1913 


4 OINTING a spoon at my head, Tess last night demanded my purse. ‘I’m a Community 
Silver-ette, fiercely militant’, she threatened. ‘My platform—women’s right to 
A new spoons if their old ones are worn or hideous.’ 


HOLD-UP 





Tuesday, 4th, 1913 
Tess and my purse out shopping. 
Wednesday, Sth, 1913 


A chest of Community Silver arrived today. Tess is certainly some spoon chooser! 











Community Silver is built by overlaying solid silver upon a “ backbone” of stiffer metal. This solid silver is so especially thickened at the 
wearing points, and toughened to resist wear, that in a long lifetime you will never see or touch anything but pure silver, 


AT YOUR SERVICE FOR 50 YEARS SIX TEASPOONS, $2.15 (engraving extra). In Canada, $2.75 


i Bily 























